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Hardwood Industry Takes 
Most Constructive Step 


HARMONY PREVAILS 


(aE TER intensive effort over a period of © 
3, several weeks on the part of leaders in 
\¥| the industry, and finally as the result 
of a conference of manufacturers in 
Chicago, called by John H. Kirby, of Houston, 
Tex., the hardwood industry has taken a most 
constructive step, has harmonized differences 
that have prevailed, has been brought together 
and now presents a united front in the tremen- 
dously important matters of standardization, 
grading and inspection. Formal announcement 
of this consummation has been made in letters 
sent out this week by Frank F. Fish, secretary 
the National Hardwood Lumber Association, 
and J. H. Townshend, executive vice president, 
Hardwood Manufacturers’ Institute, which will 
be found on pages 40 and 41 of this issue. 
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JAMES D. LACEY 
& CO. 


Established 1880 


TIMBERLAND FACTORS 


place at the disposal of the Forest Industries of 
the American Continent the collective knowl- 
edge and skill of a national organization devoted 
entirely to timber problems embracing— 


Forest Engineering 

Timber Estimating 

Timber Appraising 

Forest Mapping 

Aerial Forest Surveying 

Timber Financing 

Management of Lumbering Operations 
Management of Timberland Estates 
Purchase or Sale of Timberlands 
Explorations and Timber Prospecting 
Consulting Work. 
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Will Interest You 


Every item listed below is included be- 
cause of the value it offers, Other buyers 
are finding it profitable to follow our offer- 
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- Robbins Floori 
Rd i 
obbins Flooring | 
| Gets Big Job 
d : 
a More than 1,850,000 feet of Robbins ES 
a Flooring was recently laid in a new ware- a 
Z house in Kansas City. This is said to be a 
b one of the largest single orders of flooring Ss 
a ever placed. Except for 62,000 feet which g 
A went into the general offices, the flooring cS 
p was laid without sanding, just as it came 
a from our plant. be 
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Try us on / 13/16"x214" No. 1 Maple Flooring 


ROBBINS FLOORING COMPANY 
RHINELANDER, WIS. 
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_ We Want You 

Satisfied 

2 That’s the only way we can hope 
to merit your repeat orders and 


make you a ‘‘regular’’ customer for 
our 
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Factory Maple Fig. 
Factory Birch Flg. 
1 Cc. & B. Kiln Dried Birch 

3 Com. Birch 
1 & Btr. Black Ash 
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1 & Btr. Soft Elm 

2 Com. Soft Elm 
3 Com. Soft Elm 
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4 & 5 Com. Pine 
3 & Btr. Spruce 
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- Northern Hardwood 
~ and Hemlock Lumber 


To render you the greatest satisfac- 
tion, we have your invoice come di- 
rectly from the mill making shipment. 
This enables you to check up on every 
shipment and see for yourself that we 
ship exactly the stock you ordered. 
Investigate our special lumber sales 
service today. 


_ Weidman - Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 
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Wood Using Industries Increase in South 


IGNIFICANT OF CHANGING tendencies in the lumber and  factured as well and as economically in the South as in northern or 
woodworking industries is the increasing number of wood using eastern centers and at the same time effect notable savings in freight 
plants that are being located in the South. Some, perhaps charges, both on raw material and on finished product. 

most, of these plants are being fostered and assisted by lumber News stories in this issue of the AMERICAN, LUMBERMAN report 
manufacturers, largely producers of southern pine who, now that construction under way of a furniture factory at Laurel, Miss., and 
supplies of virgin pine are becoming less plentiful, are turning their tell of completion of arrangements for the erection at Jackson, 
attention to the development of the hardwood timber that for so Miss., of a $200,000 woodworking plant by a long established con- 
many years was considered hardly worth the effort and expense of cern in that line. The proposed doubling of the capacity of a great 
cutting. The establishment of these wood using plants also is a automobile body plant at Memphis, Tenn., is another of the im- 
step farther in forest conservation and the elimination of waste and portant developments recorded in this week’s news reports. Other 
another factor in the tremendous industrial development of the plants are being established in various parts of the South for the 





South now in progress. utilization of both hardwoods and softwoods, and it is quite appar- 
With the rapid growth of that section of the country which suf- ent that that section as a whole will not be permitted to suffer an 
mu fered for so many years under the blight of arrested development, industrial decline because of a decrease in its production of south- 


there has opened up a greater market for articles that can be manu-_ ern pine.. Furniture factories, body plants, car shops, toy and nov- 
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elty factories, pulp and paper mills are being established, and lum- 
ber manufacturers are in this way helping to perpetuate happy and 
prosperous towns and villages, assuring to the bread winners per- 
manent employment after lumber production has gone into a decline. 

While these steps are being taken toward more complete utiliza- 
tion of all the South’s timber resources, it would be a mistake to 
imagine for a moment that the southern pine industry is going to 
pass away. Far-sighted lumbermen are placing great areas of their 
cut-over lands under reforestation and are adopting methods that 
will prolong the supply of virgin timber so that, while there will 
be a passing of lumber manufacture in some localities, the South 
will continue as an influential factor in lumber production for ages 
to come. 





Progress in Wood Utilization 


N GOING THROUGH a large woodworking plant in Minnesota 

| last week the writer of this editorial received a number of 

mental impressions which, while not seeming exactly to fit into 

the straight news story of the event which caused his presence there 

(appearing in issue of Oct. 24, pages 42 and 43) nevertheless seemed 

to merit some comment, because of certain significant trends which 
they indicate. 

One of the most distinct of these impressions was that of the 
respect—one might almost say affection—with which the skilled 
workmen of the plant handle and manipulate the material with 
which they deal in the fashioning of its products. “Just lumber’— 
white pine chiefly, from California and the other western habitats 
of that eminently useful species, with perhaps a modicum from the 
old-time haunts of the pinus strobus—but the most costly of cabinet 
woods hardly could receive more careful handling. Sentiment, per- 
haps, but based upon sound commercial considerations. It em- 
phatically does not pay to permit clear factory stock to be nicked, 
marred, splintered or otherwise injured, even before it passes 
through the machines and still less afterward. 

That brings us to consideration of another point—close utilization 
of material—which in the final analysis means conservation of our 
forest resources. The closeness with which the raw material is 
utilized in the plant under consideration—and of course in other 
modern woodworking establishments as well—is amazing when 
viewed in the light of remanufacturing processes in vogue not so 
very many years ago. In the first place, the standardization of its 
product permits the factory to cut up its stock with very little 
waste. Short pieces of clear stock falling from the saws in the 
process of manufacturing the regular units of the product are sold 
to woodworking establishments in other lines, where they undergo 
further refinement, emerging in the form of wooden toys, curtain 
rollers and slats, and other finished articles. Pieces containing 
knots, which are cut out in the manufacturing process, are sold for 
fuel, while the shavings and sawdust, conveyed by a blower system, 
go under the boilers to help make power for the plant. Thus the 
analogy of the packer and the pig finds its counterpart in a modern 
woodworking plant, practically nothing being wasted. 

All this utilization of material and refinement of manufacture 
emphasizes a very striking feature of the lumber situation. For, be 
it remembered, this woodworking plant is located in a stronghold 
of the white pine lumbering industry of bygone days. But now, in- 
stead of sawing native white pine logs into boards and dimension, 
as did its predecessors long ago dismantled, this big plant brings its 
supplies of white pine lumber great distances, mostly from Idaho 
and the Pacific Coast, thus calling attention in an almost dramatic 
way to an era in white pine production that has passed away, happily 
only to be supplanted by new sources of supply and new methods 
of utilization of a wood which has written its name indelibly on the 
record of the country’s development. 


Widening Field for Portable Mills 


HE SECOND PORTABLE sawmill week conducted by the Penn- 
sylvania State College, which came to a close Thursday, Oct. 
22, after three days of demonstrations and lectures, calls at- 
tention to an unmistakable trend in the lumber industry. The port- 
able mill is now practically dominant throughout New England, 
the middle Atlantic States, and is becoming an increasingly impor- 
tant factor in the production of lumber in the South. It is estimated 
that there are five to ten thousand of these mills in Pennsylvania 
alone. A story of this meeting appears on pages 54-56. 

Heretofore retailers and industrial consumers of lumber have 
been prejudiced against circular sawn lumber, and justly perhaps, 
because the output of the average small mill is frequently of un- 
certain quality and poorly manufactured. This has been due to the 
fact that the operators for the most part are farmers who devote 
but a small part of their time to the manufacture of lumber and do 
not know how to line up a portable mill and operate it properly. 





Their interest also has centered on getting quantity rather than 
quality out of the log, and as might be expected, they have paid lit- 
tle attention to marketing problems. 

It was to rectify this situation and finally determine the respon- 
sibility for poorly manufactured portable mill lumber that the heads 
of the forestry department of the Pennsylvania State College called 
operators of that State together last May for the first portable saw- 
mill week. The demonstrations held at that time brought out to 
the satisfaction of all that the blame for mismanufactured lumber 
should be laid at the door of the sawyer. At the demonstration 
just closed the operators were given instruction in how to set up 
the mills properly and how to secure the best grade of lumber out 
of the log. Data on operating costs and the relative efficiency of 
different types of power were obtained, and an association of Penn- 
sylvania portable mill operators was formed for the purpose of 
improving the quality of output and providing for its more effi- 
cient distribution. 

The importance of this school is not to be underestimated. There 
is every indication that the portable mill will come into more ex- 
tensive use in the Lake States, the South and even in the West as 
the larger mills cut out, going hand in hand with forestry in its 
endeavor to insure a perpetual cut. With the growth of the port- 
able mill industry there will be an increasing demand for data and 
instruction on operating methods and for marketing information. 
This need will likely be filled through schools such as has just been 
held at Pennsylvania State College, or through associations of mill 
owners and operators. Already plans are under way for a similar 
demonstration at the New York State College of Forestry, Syracuse, 
N. Y., Nov. 10 and 11, and the Connecticut Agricultural College is 
considering the advisability of holding one for the benefit of New 
England mill operators. The Pennsylvania State College is to be 
congratulated on taking the lead in this important work. 





Training Recruits for the Building Trades 


NEWS ITEM UNDER a Cleveland (Ohio) date line appearing 
on page 51 of this issue possesses a significance quite dispro- 
portionate to its brevity. It outlines the plans and program for 

the second annual commencement of the Cleveland apprentice 
schools, to be held Dec. 2, at which time about 125 young men who 
have beeen studying and practicing to become carpenters, bricklay- 
ers, plumbers, painters, electricians etc. will be given diplomas at- 
testing the fact that they have completed the prescribed courses. 

Although apprentice training has been given in Cleveland for sev- 
eral years the first formal commencement exercises were held 
April 10 of this year, when about 150 apprentices were graduated. 
The apprentice schools in Cleveland are operated under the Smith- 
Hughes Act, a Federal statute enacted in 1917, providing for the 
support of vocational schools.. By the terms of that act all money 
contributed by the Federal Government must be matched by an 
equal amount contributed by the State or the local community. Any 
additional funds needed to carry on the work must be supplied by 
the local board of education. The lumber and other materials re- 
quired by the students for practice work are usually donated by the 
local dealers. , 

At present there are thirty-six classes being taught in the five 
building trades apprentice schools in Cleveland, with a total en- 
rollment of approximately one thousand apprentices. To develop 
and maintain the interest of the apprentices, instruction is offered 
in the practical as well as the theoretical branches of the trade by 
instructors whose practical experience as journeymen is supple- 
mented by a course in methods of teaching. The boys are taught, 
among other things, the history of their trades, plan reading, trade 
mathematics and related engineering, so that at the completion of 
their courses of study they are better qualified as mechanics than 
they would have been if they had received their training under the 
old apprentice system. 

The students are indentured to contractors, working on actual 
jobs under their direction during the apprenticeship period, with the 
exception of four hours a week spent in school. To insure the ap- 
prentice steady work the year around provision is made for tem- 
porary transfer to another employer in case the boy’s own contractor 
runs short of work. 

The good results which have followed the application of this sys- 
tem of training in the building trades in Cleveland would seem to 
warrant the conclusion that the idea is sound. The instruction im- 
parted tends not only to elevate the standards of work done in the 
building trades but also to foster closer relations and better under- 
standing between employer and employee. 

Lumbermen generally will view with interest, and with such 
degree of approval as the results warrant, all efforts to meet the 
need for an increasing supply of competent workmen in the building 
trades in order to keep pace with the ever expanding construction 
requirements of the country. 
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Interesting Boys and Girls in Lumber 


T WOULD SEEM THAT the inauguration, by the recently or- 
ganized department of research in retail lumber of Antioch Col- 
lege, at Yellow Springs, Ohio, of a Junior League for the enroll- 

ment of minor sons and daughters of retail lumbermen should strike 
a responsive chord. This interesting innovation is quite fully de- 
scribed in a news story appearing on page 61 of this issue. . 
Many readers doubtless will remember a contest conducted some 
time ago by the AMERICAN, LUMBERMAN for best letters written by 
retail lumbermen on the topic: “Would you want your boy to be 
a retail lumberman?” Of the numerous letters received, not to 
exceed three or four expressed the desire that the writers’ sons 
should engage in some business other than the retailing of lumber. 
On the other hand, scores of dealers expressed the conviction that 
the retail lumber business is the finest on earth, and their earnest 
hopes that their sons should follow in their footsteps. The 
AMERICAN, LUMBERMAN believes that that sentiment is pretty gen- 
eral among lumber dealers, many of whom themselves represent the 
second, third or even fourth generation of lumber families. 


This is an age of organization, and it seems reasonable to sup- 
pose that the boys and girls who are enrolled in the league will 
thereby be led to feel a new interest in lumber and the lumber busi- 
ness, as it will be one of the purposes of the organization to incul- 
cate and foster knowledge and ideals relating to conservation of 
natural resources, of course with special attention to our forests, as 
well as home building, town and city beautifying, and other broad, 
cultural subjects that will not only tend to incline them to the lum- 
ber business but also to make them better and more useful citizens. 

In this day when women are beginning to take a hand in the lum- 
ber business it is of special interest to note that the girls as well as 
the boys of lumbermen are eligible to membership in the league; 
and, incidentally, that two young women are now actually taking 
the elementary lumber courses at Antioch. The fact that they are 
senior students in home economics, and plan to enter the teaching 
field rather than to identify themselves with the actual selling of 
lumber in no way detracts from the value and significance of their 
study of such subjects as lumber and building materials, elements 
of plan reading, home construction, and house planning, design and 
maintenance, thus better equipping them for their work. 


Hardwood Industry Presents a United Front 


“It is the sense of this conference that all manufac- 
turers of hardwood lumber and all trade associations, 
especially the Hardwood Manufacturers’ Institute and 
the National Hardwood Lumber Association, and all 
of their members, should give earnest and sincere sup- 
port to the program of standardization as being con- 
ducted by the Central Committee on Lumber Stand- 
ards. In this work of standardization the recommenda- 
tions of the Forest Products Laboratory, and of all re- 
gional hardwood associations, as well as all other help- 
ful agencies, should have due consideration. 


“It is likewise the sense of this conference that the 
Hardwood Manufacturers’ Institute should, as early as 
practicable, abandon its inspection service and with- 
draw its grading rules, at the same time persevering 
diligently in its other association activities. It is also 
the hope of this conference that all southern and eastern 
manufacturers will immediately become subscribers to 
the services of the Hardwood Manufacturers’ Institute, 
as well as subscribers to the services of the National 
Hardwood Lumber Association. 


“To the carrying into effect of these proposals, 
we mutually pledge to each other our influence and 
service.” 


N the above language was couched perhaps the most momen- 
tous document in its bearing on the hardwood industry of 
the United States that ever has been penned. Subjoined 

to this document are the names of a number of the most promi- 
nent hardwood manufacturers in the country, who had as- 
sembled in Chicago at the call of John H. Kirby, president of 
the Kirby Lumber Co. of Houston, Tex., and ex-president of 
the National Lumber Manufacturers’ Association. This con- 
ference followed several weeks of intensive effort on the part 
of men in the industry who had determined that no stone 
should be left unturned to bring about much needed harmony 
in the hardwood industry and to put an end permanently to 
a feud that has existed in the ranks of that industry for a 
great many years. 

Realizing the necessity of united codperation in the move- 
ment for American Lumber Standards and in the further 
realization that this unity of effort was impossible so long as 
there existed more than one organization attempting to de- 
velop and enforce grading and inspection rules, leaders in the 
industry set themselves to the task of bringing about har- 
monious relationships and assuring Government officials that 
the lumber industry was sincerely and truly united in its co- 
operation with the Government in its wise movement to sim- 
plify lumber sizes and standardize lumber practices. 

When leaders like John H. Kirby, Harry B. Curtin, E. B. 
Norman, W. M. Ritter, W. L. Saunders, B. F. Dulweber, C. N. 
Perrin and others, assisted by executives such as Frank F. 
Fish and J. H. Townshend, determine to codperate sincerely 
in bringing about a desired end—one that is unquestionably 


for the benefit of the entire industry—there can be no such 
word as failure, and success full and ample is sure to result. 

That there have been bitter personal feeling, recriminations, 
and animosities engendered in the years that these differences 
between two groups in a great industry have existed, no one 
will attempt to deny. The fact that in both groups were men 
big enough to forget these differences, assemble around a com- 
mon board and pledge themselves to work unitedly for the 
good of the whole industry, certainly speaks volumes for the 
quality and character of men that America and the lumber 
industry in America produce. 

The signing of this agreement and its full and complete 
ratification by the directing boards of both the National 
Hardwood Lumber Association and the Hardwood Manufac- 
turers’ Institute, constitute the beginning of a new era in 
the hardwood industry in America and a turning point that 
in future years will be looked back to as the most important 
development of the twentieth century in the lumber industry. 
When differences have existed for a quarter of a century, it 
is no simple task to attempt to bring about an adjustment of 
these differences and secure the sincere and hearty support by 
every one concerned in a united program, and the AMERICAN 
LUMBERMAN gladly avails itself of this opportunity to extend 
its sincere congratulations to the industry and to the men who 
are primarily responsible for having brought about this com- 
mendable and harmonious relation. <A gratifying part of the 
whole thing is the wholehearted sincerity with which men who 
have been bitterly opposed on important questions and poli- 
cies have clasped hands over the council table and agreed to 
forget past differences and to work shoulder to shoulder for 
the best interests of the industry that means so much to each 
and every one of them. 

As indicated in announcements in this issue of the AMERICAN 
LUMBERMAN, both the National Hardwood Lumber Associa- 
tion and the Hardwood Manufacturers’ Institute are to con- 
tinue to function as virile organizations, working for the 
benefit of the entire industry. The National will continue to 
devote its principal efforts to the development and enforce- 
ment of grading and inspection rules, while the institute will 
devote itself largely to developing to a high degree of effi- 
ciency its statistical, cost accounting and other activities that 
are calculated to put hardwood manufacturing on a more 
stable and efficient basis. Both associations will cooperate to 
the fullest extent in the lumber standardization program and 
will strive to work out in conjunction with the Department of 
Commerce standards that will mean elimination of waste and 
simplification of grades and that will help to assure to all 
users of hardwood lumber a permanent supply at reasonable 
prices. 

As a result of this agreement, both associations will be 
strengthened numerically, financially and in influence, and 
there is no reason why each should not confidently go forward 
toward the goal of bigger and better things for the hardwood 
lumber industry. 
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Weight of Cord of Wood 


We should like very much to know what the 
weight is of an average cord of hardwood. We do 
not at this time know the particular species, but 
we judge from the nature of the inquiry that comes 
to us that it is mixed northern hardwoods.—IN- 
quiry No. 1,619. 

[This inquiry comes from the manufacturer 
of a crusher or grinder for reducing waste wood. 
It is assumed that cord in this instance means 
the ordinary cord used in the measurement of 
fuel wood; that is, a pile 8 feet long, 4 feet 
high and 4 feet wide. The actual space occu- 
pied is of course 128 cubic feet, but the cubic 
feet of actual wood must be considerably less 
than that. Estimates place the amount of 
solid wood in a cord at from 70 cubic feet to 
100 cubic feet, or an average of somewhere 
around 90 cubic feet. If the wood were hard 
maple, air dried, it would likely weigh some- 
thing like 35 or 40 pounds per cubic foot, and 
for purposes of estimate it would likely be all 
right to average elm and birch with maple at 
around 36 pounds per cubic foot. Assuming an 
average of 90 cubic feet of wood weighing 36 
pounds per cubic foot, a cord would weigh 3,240 
pounds.—EDITor. } 





Christmas Trees in Car Lots 


As I shall have several carloads of Christmas 
trees to ship out of here this season I would ap 
preciate it if you would put me into communication 
with a party or parties who are handling such 
articles by the carload.—INQuIRY No. 1,626. 


[This inquiry comes from Minnesota. The 
names of several commission concerns in Chicago 
that handle Christmas trees in carlots, have 
been furnished to this inquirer, whose name will 
be supplied on request.—EDIToR. | 


Hard Maple Dealers and Users 


Can you give us some information regarding 
dealers who use 4/4 selects and FAS hard maple? 
We have a quantity of this stock that could be 
loaded all FAS though we would prefer to include 
the selects. Any information you can give us 
along this line will be greatly appreciated.—In- 
quirky No. 1,630. 


[This inquiry comes from a northern manu- 
facturer of hardwood, whose name will be sup- 
plied on request.—EbITor. | 


Good Field for Wood Novelties 


EpitorR, AMERICAN LUMBERMAN: In your Oct. 
10 issue, in your Query and Comment department, 
you carried an article “Advertising Novelties of 
Wood’’—Inquiry No. 1,612. 

It occurs to me that here is a chance for a live 
millwork manufacturer to set up a department to 
manufacture small wood novelties, which no doubt 
could be made altogether from scraps or waste. If 
a millwork operator would put in the proper 
equipment he no doubt could find ready sale 
for everything that he could make; or, if the 
cost or expense is not to be considered so much, 
quite a number of millwork manufacturers could 
make these novelties for their own use. 

I am reminded of the possibilities in this con- 
nection by having on my desk a wood envelope 
opener which is made of birch. This knife could 
very well be made of any kind of hardwood and if 
properly decorated, carrying a nice ad on the han- 
dle end, it would serve to very good purpose. 

Desk rulers would also be a good article to make 
in the same way, as well as paper weights, the 
top part cut out to hold pins, and a very extended 
line of paper weights could be made of any variety 
of wood, either soft or hard for the purpose of 
showing what the wood was. If these little sam- 
ples were labeled so as to indicate the purpose for 
which they could be best used I am confident that 
they would carry considerable influence and infor- 
mation to the public. 

In other words, if a concern was specializing in 
several different kinds of woods and would get up 
a very small panel or a small box carrying a 
sample of each of the woods, it would be very 
attractive and to a large extent would be pre- 
served or used for reference if nothing else. 

Wood pipes (imitation smoking pipes) made of 


any kind of wood would also be attractive and if 
made about 6 inches long and of a somewhat heavy 
character so that the stem part could carry an ad 
it would serve very well indeed either for a novelty 
or as a paper weight. 

With just a little thought almost any millwork 
manufacturer could think of several things which 
would fit in to suit his own situation and in 
working up scraps or waste in this way it would 
enable each one to get some material results or 
returns from something which is now producing 
absolutely nothing.—C. B. HARMAN, secretary, 
Southern Sash, Door & Millwork Manufacturers’ 
Association, Atlanta, Ga. 


Wood Paving Blocks for Mexico 


Can you put me in touch with exporters of wood 
blocks for street paving? I believe a demand for 
these blocks could be created here in Mexico. If 
you have some of your friends interested please 
be good enough to ask them to write me.—INQUIRY 
No. 1,628. 

[This inquiry comes from a reader of the 
AMERICAN LUMBERMAN in Mexico. He has been 
given the names of several concerns in the 
United States that are able to furnish wood 
paving blocks. The name of the inquirer will 
be furnished on request.—EDpITonr. | 


Inspection of Black Walnut Lumber 

Please send us a list of books giving inspection 
rules and data on grading of black walnut lumber, 
more particularly as used in the manufacture of 
furniture and interior finish, as well as in a gen- 


eral way. Also give us the standard dimensions 
required at the walnut centers.—INQuUIRY NO. 
1,625. 


[This inquiry comes from an Iowa concern. 
Grading rules for walnut lumber are included 
in the rule book of the hardwood associations 
and this inquirer has been supplied with copies. 
The market prices of walnut as published each 
week in the AMERICAN LUMBERMAN reflect the 
prevailing prices as well as the sizes in current 
demand.—EDITor. | 








Lumber Manufacture on the West Coast 

Do you have a book giving information about 
the general practice of manufacturing lumber on 
the West Coast ?—INquiRy No. 1,627. 

[This inquiry comes from a reader in Wash- 
ington. The best book on lumber manufacture 
is ‘‘Lumber, Its Manufacture and Distribu- 
tion,’’? by R. C. Bryant. This undoubtedly is 
the most comprehensive and authoritative work 
on the subject. It treats of manufacture 
throughout the United States and by all meth- 
ods, and it covers the subject of distribution 
as well. Anybody interested in lumber manu- 
facture in any of its phases will find in this 
book a vast amount of helpful information. It 
is supplied by the AMERICAN LUMBERMAN at 
$2.50 a copy, delivered.—EDIToR. | 


Export Grade for White Pine 


Please advise me where I can obtain descrip- 
tion of export grades, more particularly 5, 7, 8 
and 9 white pine export, West India shippers, 
River Plate grades and general South American 
specifications. If description of these grades is 
published, please let me know where they can be 
obtained. If not I would appreciate very much 
reference to someone who can furnish me with 
this information.—InQuiRry No. 1,621. 

[This inquiry comes from an eastern export- 
ing concern. There are, of course, specifica- 
tions for southern pine, for export, as given in 
the ‘‘Gulf Coast Classification of Pitch Pine 
Resawn Lumber and Sawn Timber’’ rules is- 
sued by the Southern Pine Association. Some 
of the specifications in this classification cor- 
respond closely with those mentioned in this 
inquiry. This leads to the inference that poss- 
bly the inquirer has in mind the southern pine 
rather than the white pine rule. Copies of the 
Gulf Coast Classification may be obtained from 
the Southern Pine Association. Readers who 
can furnish information regarding the white 
pine export grades requested by this inquirer, 
are invited to send it in—EDITor. ] 
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In opening a great raft 
locked up in Red River, La., 
blasting is resorted to. On 
one occasion about a week * 
ago, two champagne bottles 
containing four pounds of 
nitro-glycerine were sunk 
about seven feet under the 
water and the explosion was 
terrific. he air was filled 
with water, fish, logs etc. 

* * * % 


The wilderness of north- 
western Wisconsin has been 
the subject of speculators, 
operators, ring masters, and 
politicians. The pine lands 
have been culled and entered 
at the United States land office. 
The State land, school, uni- 
versity and swamp lands have 
been explored, culled, and en- 
tered by the Madison ring 
around the State land office, 
at private entry upon credit 
and at the lowest minimum 
prices. The State patents for 
these lands, which have been 
recently recorded in the coun- 
ty register’s office, do not ex- 
press the consideration. Pine 
lands worth $5 or $10 an acre 


down East, 


annually. 


pine, 


hickory, 





have been thus disposed of at 
the Madison office, as swamp 
land, at less than $1 an acre. 


The late flood raised the 
river at Williamsport, Pa., so 
that some twelve million feet 
of lumber in 
swept away, though much of 
it was caught at Sunbury. 


A reporter for the Boston 
Evening Traveller has been 
visiting the lumber 
and_ gives 
Calais millmen the credit for 
turning out billions of “‘lathes”’ 


No country in any of the 
southern States surpasses east 
Texas for good timber. 
miles square of upland are 
densely clothed with elegant 
interspersed with oak 
and hickory. Small creeks are 
lined with white and burr-oak, 
lynn, 
cherry, walnut and maple of 
the hard and soft kinds. 


larger creeks and the Sabine 


River have millions of cypress 
trees of unsurpassed beauty. 
The shingles made. from this 
* tree are more durable than 
the best hard pine. This tim- 
ber used as plank in fencing 
will last from twenty to thirty 
years. The “Live Oak Times” 
makes a very proper protest 
against the prevailing practice 
of burning the Florida woods. 
If the practice were entirely 
abandoned, and the _ timber 
growth allowed to accumulate 
every year instead of being 
burned, in a few years the en- 
tire land would be changed 
for the better. The soil would 
be vastly improved by the ac- 
cumulation of vegetation and 
its consequent decay. 
* * * 


the log was 


+ 


regions 


the 


* 


Many If some genius could dis- 
cover some means of profit- 
ably utilizing the large quan- 
tity of sawdust and other mill 
refuse which cause lumber- 
men so much annoyance and 
expense, he would acquire a 
rapid fortune and win the 
gratitude of every lumber 
manufacturer. 
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Low Southern Pine Cut Brings Firmer Market 


Southern pine production during the week ended Oct. 23 
gained slightly over the totals for the preceding week, but is 
still 8.3 percent below normal. Many of the mills are operating 
on a curtailed basis on account of labor shortage and rainy 
weather. The extremely high humidity has prolonged the dry- 
ing period and stocks are becoming low although shipments 
are being affected by the same factor. One hundred and sixty- 
nine of the larger mills on Sept. 30 reported stocks 9.8 percent 
lower than on Sept. 1 and but 93.62 percent of normal. 


Bad weather in the North and East, promising an early win- 
ter, has discouraged buying by the yard trade but there is a 
good movement throughout the South, especially to Florida 
which is taking all the lumber the eastern mills can move by 
rail and water, and at attractive prices. Finish, flooring, and 
sawn timbers continue in best demand. There is a fair amount 
of business being secured in the export field, and car material 
has been moving more readily of late. Orders for the current 
week ran 4.53 percent above production, but 2.39 percent below 
shipments, which accounts for a slight decline in order files. 

There can be little doubt but that the market is firmer. With 
the exception of a few items of commons, the entire list has 
strengthened and uppers show some tendency to advance. 


Northern Hardwoods Strengthen as Stocks Decline 


Northern hardwood mills shipped five times their cut during 
the week ended Oct. 17, and shipments for the seventeen weeks 
preceding that date exceeded production by 39 percent. Mill 
stocks decreased about six million feet between July 1 and 
Oct. 1, and further heavy reductions have since been made, so 
that holdings are at the lowest point in years, and dry stocks 
have been practically exhausted. 

Building trades are taking a large part of the output, in 
flooring and millwork. Maple flooring stocks have been 
brought to normal and factories are now heavily oversold and 
active. Furniture makers have departed from their hand-to- 
mouth buying, for there has been a decided increase in retail 
sales of their product. Automobile makers are providing a 
consistent outlet, and this trade will be at least well sustained. 
Practically all consumers have low stocks, so the outlook is 
promising of continued demand. 

Prices have stiffened, and the scarcer and most wanted items 
are being marked up. 


Southern Hardwood Buyers Trying to Book Ahead 


Orders accepted by southern hardwood mills during the week 
ended Oct. 17 amounted to 51 percent more than they pro- 
duced, though bookings are less easily made now that stocks 
have been much reduced at a time when bad weather seriously 
handicaps production and winter rains are beginning. 

Wire reports from 99 units for the week ended Oct. 24 
showed production 70 percent of normal, and that shipments 
exceeded the output by 514 million feet, while new orders 
were booked for almost 4 million feet more than was cut. 

Average unsold stocks per unit of production decreased 
319,000 feet between July 1 and Oct. 1, and reports for Octo- 
her will show further heavy decreases. Total stocks of gum 
decreased 2614 million feet ; total oak, nearly 32 million feet. 

With completion of cotton picking, southern building is be- 
coming active, and millwork and flooring plants are operating 
to capacity. Oak flooring plants were 29 percent oversold on 
Oct. 17, though for the week ended that date they had manu- 
factured 32 percent more than in the corresponding week of 
1924. Both furniture and automotive industries are now en- 
deavoring to place orders for future needs. Export trade is 
heavy, and overseas buyers are also trying to cover. 


Advances are readily paid as all factors sense the position 
of the market; the gums and oak lead the upward movement. 


Bookings of Cypress Make Large Gain on Output 


Cypress orders for the thirteen weeks ended Oct. 17 for 
which reports are available, amounted to 109 percent of the 
production, and shipments to 105 percent. Trade is said not 
to be up to the seasonal normal, but during the week ended 
Oct. 17 orders reached 113 percent of production. Demand 
is spotted as to territory and character. Trade with Florida 
and the South Atlantic coast appears to have gained, but in 
the Northeast and in the central States city yard buying has 
slowed down a little though still of fair volume, and develop- 
ment of southern rural demand is hindered by rains and the 
lateness of the cotton harvest. Mixed ear buying prevails. 
A good export movement to the West Indies is~ reported. 
Prices remain steady. 


Market for Northern and Eastern Softwoods Is Quiet 


Shipments of northern pine during the week ended Oct. 17 
amounted to 14 percent more than production, but for the year 
to date they have been only 90 percent of production. Farm 
users were able to plow later than they can normally, and 
are still holding a large proportion of the year’s grain crops. 
Box makers are cleaning up low grades, and there is a fair 
industrial demand for special stock. Prices remain firm. 

Trade in northern hemlock is rather light as a whole, orders 
amounting to only 41 percent of the cut for the week ended 
Oct. 17, and shipments to 60 percent of the cut. Poor erops in 
northern Wisconsin probably account for this, as trade is good 
in southern Wisconsin and Chicago territory. Production is 
decreasing and a smaller winter log input is expeeted. Be- 
tween $3.50 and $4 off list remains the current quotation. 

Kastern spruce is rather weak at $41@42 base for frames, 
in competition with arrivals from the Pacifie coast. The North- 
east is receiving some cargoes from the Maritime Provinees, 
but in view of the heavy curtailment planned in output this 
winter, the market may be expected to show more strength 


‘toward spring. 


Fir Consumption Heavy But Orders Light 


Total bookings by the principal Douglas fir mills for the 
week ended Oct. 24 were about on a par with those for the 
preceding week but ran 12 percent below output. The mills 
are cutting a large volume of lumber and will probably con- 
tinue to do so as long as they have space to pile their stocks, 
which already are beginning to show a good accumulation. 
It is not likely that there will be any falling off in production 
before the first of December. 

‘While reports from practically all centers indicate that there 
is a good consumption of lumber, the retail yards are making 
little addition to their holdings. The Atlantic coast market 
shows little change but heavy transit shipments to that see- 
tion will probably discourage buying for November delivery. 
In the middle West, cold weather and price concessions are 
undoubtedly responsible for the inactivity of the country 
yards but, an improvement should be noted in another month 
when retail trade begins buying for spring requirements. 

Stocks in California are not excessive, but a rather un- 
healthy condition has resulted from the increasing number of 
transit shipments moving into that territory. Export busi- 
ness remains about normal, with Japan taking the lead in 
buying. Charter rates have advanced as a result of the 
heavy grain movement and a decline in export bookings is 
expected by some producers. Shipments continue to exceed 
orders—8 percent this week—so that order files are being 
thinned out considerably, especially in the domestic cargo and 
rail divisions. Prices are holding their own. 


Lumber Statistics Appear on Pages 52 and 53; Market Prices and Reports on Pages 91 to 100 
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Standards Stand Without Opposition 


To Members National Hardwood Lumber Asso- 
ciation: 

Negotiations just completed between the execu- 
tive committee of the National Hardwood Lumber 

Association and the governing 
Paes | board of the Hardwood Manu- 
: facturers’ Institute enable us to 
announce that the inspection 
standards of this association 
now stand without opposition 
for the first time in over twenty 
years. To unite the great 
hardwood industry and restore 
harmony within its ranks, con- 
cessions were necessary on both 
sides. The fine spirit shown by 
our friends in the Hardwood 
Manufacturers’ Institute was 
highly commendable and calls 
for the approval and admira- 
tion of all branches of the 
trade. 

The primary object of the 
plan was to insure the unani- 
mous and wholehearted support of all hardwood 
lumbermen in the standardization movement in co- 








—— - 


operation with the Central Committee on Lumber 
Standards. This highly important result is now ab- 
solutely assured and the industry is united on a 
single set of inspection standards to be applied only 
by the National Hardwood Lumber Association. 

The equally important work of compiling accurate 
and dependable statistics, establishing scientific cost 
accounting at mills, trade extension and other ac- 
tivities of like nature will come exclusively under 
the charge and control of the Hardwood Manufac- 
turers’ Institute. It therefore appears certain that 
this branch of association work will now be on a 
basis resulting in a more complete and comprehen- 
sive survey than ever before. 

Both associations anticipate substantial member- 
ship additions and it is the confident belief of both 
executive boards that greater efficiency will result 
in all branches of association activities. All past 
differences that have divided the hardwood indus- 
try for so long a period are forgotten and there is a 
firm determination in both groups to codperate 
closely. We sincerely hope that we may rely upon 
your active support in this plan to work together and 
pull together for a united industry.—FRANK F. 
FISH, Secretary-Treasurer. 























“A Matter of the Greatest Significance” 


Washington, D. C., Oct. 26.—Officials of the De- 
partment of Commerce were greatly pleased over 
the action of the hardwood lumber industry in en- 
dorsing American Lumber Standards. This state- 
ment was issued by the department Saturday: 

“Secretary Hoover was advised today that action 
has been taken by the hardwood lumber industry 
which has resulted in this branch of the lumber trade 
joining with the other branches for united support 
in the elimination of waste and standardization of 
lumber. This marks the complete support of the 
entire lumber industry to the establishment of uni- 
form standards and grades for the protection of the 
consumer, and further, for the elimination of waste 
in the utilization of our wood resources. 

‘Seven years of work in this direction on the part 
of the industry reached its climax at a conference of 
hardwood interests in Chicago, when resolutions 
were adopted pledging the influence and support of 
this group to ‘earnest and sincere support to the pro- 
gram of standardization’ as conducted by the Cen- 
tral Committee on Lumber Standards and the De- 
partment of Commerce. 

“Under the terms of the resolutions the duties of 
respective groups in the hardwood lumber industry 
were defined as to associational activities and to the 


In subsequent meetings of directors of the leading 
organizations in the hardwood field, the action of 
the Chicago meeting was officially ratified. 

“‘Hardwood lumber - stan- 
dardization, with its accompa- 
nying conservation and econo- 
mies in forest utilization is ex- 
pected to make possible an 
eventual saving of 20 percent 
of the hardwood timber re- 
sources, a factor of great im- 
portance to the construction, 
automobile, furniture, farm im- 
plement and other wood using 
industries. 

“Secretary Hoover said: ‘It 
is a matter of the greatest sig- 
nificance to the commercial and 
industrial community of our na- 
tion when an industry which 
has so wide ramifications as 
that of the hardwood lumber 
industry unites all of its ele- 
ments to undertake a job for the common good of 
the manufacturer, the distributer and the consumer, 
as well as for the conservation of our national for- 
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promotion of inspection service and grading rules. ests. I am deeply gratified at this turn of events.’ ” 
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To Members Hardwood Manufacturers’ Institute: 

Effective Dec. |, 1925, the National Hardwood 
Lumber Association rules for measurement and in- 
spection of hardwood lumber, veneers, thin lumber 
and plywood will supersede the present inspection 
rules of the Hardwood Manufacturers’ Institute. The 
rules of the National Hardwood Lumber Associa- 
tion by reason of their adoption by the Hardwood 
Manufacturers’ Institute will become the nationally 
recognized official rules governing the grading of 
hardwood lumber and afhliated products. 

Commencing Dec. 1, 1925, arrangements have 
been made by the National Hardwood Lumber As- 
sociation to render inspection service for the account 
of the institute, that organization taking over and per- 
forming duties of this nature heretofore rendered 
by our inspection department. Applications for in- 
spection should be made direct to the executive 
offices of the National Hardwood Lumber Associa- 
tion, 2008 Straus Building, Chicago. 

Through the elimination of double as and 
the confusion arising therefrom, the National Hard- 
wood Lumber Association should be in a position 





Way Clear for Greater Accomplishment 


to improve the efficiency of inspection service 
heretofore available. 

A spirit of wholehearted co- 
operation has dominated nego- 
tiations throughout and the in- 
stitute earnestly urges every 
hardwood lumberman to give 
the needed support to both or- 
ganizations and do his part to- 
ward placing the industry on a 
firmer business basis. The way 
is now clear for greater associa- 
tion accomplishment. ‘“‘United 
we stand, divided we fall,” is 
the foundation upon which this 
country’s development rests 
and its political significance is 
equally applicable to industrial 
effort.—J. H. TOWNSHEND, 
Executive Vice President. 

Approved: B. F. Dulweber, Chairman; M. B. 
Cooper, W. A. Ransom, Committee. 














Peace Has Been Declared 


.Mempuis, TENN., Oct. 26.—Peace has been declared in 
the hardwood industry and for the first time in nearly 
twenty-five years one set of inspection rules will prevail, 
and at the same time the hardwood industry will present 
a united front in the work of securing proper lumber 
standards. 

Announcement of completion of negotiations between 
the National Hardwood Lumber Association and the Hard- 
wood Manufacturers’ Institute was made late Saturday 
through Secretary Herbert Hoover, of the Department of 
Commerce, at Washington and was confirmed in Memphis. 
Final action was taken at a meeting of the board of di- 
rectors of the Hardwood Manufacturers’ Institute, held in 
Memphis last Friday. At this time it was decided that the 
institute should join with the executive committee of the 
National Hardwood Lumber Association to agree to one 
set of inspection rules and the relinquishing by the Na- 
tional association of all plans for a statistical program, 
trade extension ete. 

The completion of these negotiations means that the 
standardization program of Secretary Hoover and the 
Department of Commerce at Washington will go forward 
unhampered, and that there will be codperation from hard- 
wood producers throughout the entire United States. This 
is the phase of this agreement which brought forth favor- 
able comment from Mr. Hoover. It means unity of effort 
on the part of every producer of hardwoods throughout 
the United States, and that both organizations, the Na- 
tional and the Hardwood institute, will work together for 
the best interests of the industry as a whole. 

J. H. Townshend, executive vice president Hardwood 
Manufacturers’ Institute, was in conference all day Sun- 
day and: Monday with Frank F. Fish, secretary-treasurer 
of the National Hardwood Lumber Association, of Chicago, 
who spent two days in Memphis. During this conference 


secant acme es emai cssicemaeneeenen 


in the Hardwood Industry 


many of the details of the plan were discussed but no 
announcement was made. 

At noon today a meeting was held in a private dining 
room of the Hotel Peabody which was attended by about 
thirty-five leaders of the hardwood industry from Mem- 
phis. Both Mr. Fish and Mr. Townshend were present and 
told of the entire plan which met with their approval. 
Representatives of both associations were present. 

On arrival in Memphis Sunday announcement was made 
by Mr. Fish of the election of E. B. Norman, president 
of the Hardwood Manufacturers’ Institute, as a member of 
the board of directors of the National Hardwood Lumber 
Association. Mr. Norman will fill the vacancy made by 
the resignation of A. C. Quixley, who recently sold out his 
lumber business and went to Florida. While Mr. Norman, 
whose home is in Louisville, has not officially accepted it 
is certain that he will. Mr. Fish further stated that other 
representatives from the ranks of the institute would be 
honored by his association, but at present changes are for- 
bidden, according to the by-laws. Similar action will also 
be taken by the institute at its next annual meeting. 

In commenting on the negotiations which have just been 
completed Mr. Fish said: ‘‘To unite the great hardwood 
industry and restore harmony within its ranks conces- 
sions were necessary on both sides. The fine spirit shown 
by our friends in the Hardwood Manufacturers’ Institute 
was highly commendable and ealls for the approval and 
admiration of all branches of the trade. All past differ- 
ences that have divided the hardwood industry for so long 
a period are forgotten and there is a firm determination in 
both groups to codperate closely.”’ 

That the negotiations, which mean the adoption of one 
set of rules, have met with the approval of producers and 
consumers is indicated by the number of letters and tele- 
grams that are being received by Mr. Townshend and Mr. 
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Fish. Large buyers of lumber from all sections of the country 
have advised that the news of the agreement was perhaps the 
best received in the last quarter of a century. 

While it was just twenty-three years ago that the break be- 
tween the associations was made public it is stated that never 
before in the history of the industry has there been a better 
spirit of codperation exhibited than during the conferences 


Mill and Market News 


‘ Eager to Place Larger Orders 

MEMPHIS, TENN., Oct. 27.—A gradual in. 
«rease in sales of southern hardwood has been 
noted since July 1, and reached the peak last 
week when sales were reported as 110 percent 
of normal by the statistical department of 
the Hardwood Manufacturers’ Institute, 114 
units reporting. This figure is the peak for 
the year and, when compared with produc- 
tion, which for the same period was but 74 
percent of normal, gives some idea of the 
favorable condition of the southern market. 

The lowest point for orders during 1925 was 
reached around July 1, when they were re- 
ported as about 59 percent of normal, but the 
following weeks showed slight improvement. 
During the last few weeks, however, the in- 
crease has been rather exceptional, while the 
shortages of labor and of logs have brought 
production figures to a new low mark. 

The demand for southern hardwood is not 
confined to just one group, but orders are 
coming from all sources. The period of hand- 
to-mouth buying has passed, and buyers are 
now eager to place much larger orders cover- 
ing several months. Prices, of course, are 
gradually being advanced and are reaching 
new levels in many instances. Advances are 
being made overnight, and buyers are willing 
to pay the price if they can place the order. 
Volume of business appears to be increasing 
each and every day, and prospects were never 
brighter for a continuance of activity. 

Unsold stocks have been gradually decreas- 
ing since July 1, and figures compiled by the 
Hardwood Manufacturers’ Institute for about 
two hundred units show that there has been 
a decrease of more than 50,000,000 feet in 
that period. Stocks of oak have been de- 
creased about 25,000,000 feet, while those of 
gum have been decreased in the neighborhood 
of 25,000,000 feet. Unsold stocks as of Oct. 
1, for the 200 units reporting to the institute, 
totaled 608,554,000 feet, which surplus will 
not last long with the heavy sales that have 
been reported, provided labor can be obtained 
to keep up the shipment record. 

For the week ended Oct. 17, according to 
the statistical report of the institute, orders 
received amounted to 22,814,205 feet, which is 
110 percent of normal production. This was 
an increase of 22 percent over the previous 
week, and shows the uneasiness which is be- 
ing felt in consuming circles. During the 
same week shipments amounted to only 17,- 
731,732 feet, or 85 percent of normal, which 
is a decline of 11 percent from the previous 
week. This is no doubt due to the shortage 
of labor, which is affecting not alone opera- 
tion of mills but also loading of ears. Pro- 
duction during that same period amounted to 
only 15,363,105 feet, which is but 74 percent 
of normal and a slight reduction from the 
previous weeks. 

These statistics show that orders were 28.7 
percent above shipments, and 48.5 percent 
above production. Shipments were also 15.4 

ercent above production for the period. The 
report further shows that orders on hand at 
the end of the week amounted to 116,524,860 
feet. If booking stopped at once, it would 
take around six weeks of normal production to 
catch up on the order files. 

Orders have been running above production 
for several weeks, and at the rate, during the 
last three weeks, of about 3,000,000 feet, with 
an average of 110 units reporting. During 
the last sixteen weeks, reports show, orders 
have run about 38,000,000 feet above produc- 


tion, and at the present rate of increase this 
figure will be doubled in just a few weeks. 
Mills throughout the southern territory are 
badly handicapped because of lack of labor 
and shortage of logs. Logging is at a stand- 
still. While weather conditions are somewhat 
better for the moment, they have not im- 
proved sufficiently to allow for much logging 
throughout this territory. Rains of the last 
few weeks have kept the loggers out of the 
lowlands, and it will be several weeks before 
they will be able to pull in enough logs to 
supply the demand. This shortage has 
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brought about higher prices for logs, and has 
resulted in most mills operating only part 
time and in the shutdown of some mills. 

Reports from the Valley Log Loading Co. 
show that few logs are along the right-of-way 
of the railroads entering Memphis, and that 
heavy movement of logs can not be expected 
for several weeks with favorable weather. 
Weather conditions, however, are not due to 
be favorable at this season, as November is 
usually a bad month, with exceedingly heavy 
rains. 

Should the dry weather continue, it will be 
some time before sufficient help can be ob- 
tained to get the logs from the forest and, 
further than that, there is not sufficient help 
to keep mills operating. <A large part of the 
labor in this section is working in the cotton 
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between members of both groups. That the agreement is one, 
in fact, is shown by the happy spirit exhibited by all. 

The luncheon today noon at the Hotel Peabody was more of a 
love feast than anything else and gave some idea of how each 
group will codperate for the future good of the hardwood in- 
dustry. ‘‘We will fight the battles of the industry together,”’ 
is the expression of many. 


of Hardwood Industry 


fields in order to save the crop, while large 
groups have been attracted by the high wages 
being paid in Florida and other sections, and 
many have left the farms and the mills for 
better pay. This shortage of labor is affect- 
ing not alone production of lumber but is also 
retarding shipments. Many mills report that 
they are unable to load all the orders they 
have ready, due to the shortage of labor. No 
immediate improvement in production figures 
can be expected. 

Exporters of hardwoods are much encour- 
aged by the increased demand noted during 
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Chart showing orders, shipments and production from July 4 to Oct. 17 inelusive 


the last thirty to sixty days, and ship- 
ments are gaining daily. As previously re- 
ported, one firm—the Delta Lumber Export 
Corporation—accepted orders during Septem- 
ber for more than 3,000,000 feet of hardwoods. 
During the first fifteen days in October it re- 
ported that more than a hundred ears had 
been sold, and that it expects the later part of 
the month to show even higher figures. This 
same information is coming from all ex- 
porters, and buyers who are in Memphis from 
foreign countries are buying in large quan- 
tities after considering present conditions. 
There are many buyers in Memphis who are 
cabling abroad of conditions throughout the 
South, and are advising buyers to place or- 
ders at present prices while the present sup- 
ply holds out. 





cero aan es 


a - ih an ae 








OoTOBER 31, 1925 


AMERICAN LUMBERMAN 





43 





A searcity of some items is already begin- 
ning to be noticed. There is a very small sup- 
ply of red gum now available, and the price 
on this one item is higher than it has been 
at any other time. The same thing applies 
to white oak. There is still a sufficient stock 
of other items available. Prices, however, 
are advancing on all items in demand. 

Probably the busiest plants in the South 
are the flooring and interior trim factories. 
One company has started its flooring plant at 
nights in order to supply the mage demand 
for flooring, and reports that if is now much 
oversold. It started the night run this week, 
and will continue indefinitely, as present or- 
ders will keep it active for many weeks. The 
same is true of the interior trim plants that 
are operating full time and taking a large 
volume of hardwoods. According to all re- 
ports, the heavy building program is being 
extended each and every month, and buyers 
in the building trades group are probably tak- 
ing a larger volume of hardwoods than any 
others. Building trades have been consistent 
buyers for many months, but are now taking 
more than their usual quota. 

The demand of the furniture people has 
been unusual, for it was this group that 
started the hand-to-mouth buying. It has 
stepped that practice since conditions 
changed in southern territory, and is willing 
to buy for future needs, if it can find sellers 
to accept the business. The same thing is 
true of the automobile industry. 


Northern Stocks Low; Prices Strengthen 

Bay Crry, Micu., Oct. 27.—Gradual improve- 
ment in the demand for northern hardwoods 
has been apparent during the last few weeks. 
Orders are substantial and shipments have in- 
creased. Consumers are buying more freely, 
and the attitude of manufacturers has shown 
a complete reversal with respect to allowing buy- 
ers to set the price. Encouraged by this situa- 
tion, some manufacturers are asking increased 
prices on desirable items that are in low supply. 

During the last year, northern woods have 
been influenced by competitive woods from the 
South. With a reduction in stocks in the South, 
northern species have reached a stronger po- 
sition. 

Production in lower Michigan has been re- 
duced materially due to the closing down of 
several mills, some of them temporarily and 
others entirely. This development has been re- 
flected in stock conditions, shown by a com- 
parison of the reports of stocks July 1 and 
Oct. 1. The comparative decrease is over five 
million feet of No. 2 common and better, and 
one million of No. 3 common. A considerably 
greater decrease will be shown when present 
conditions are summarized. Dry stocks of some 
items have been almost exhausted and, with the 
drying season practically over, they can not be 
replaced before spring. This is particularly 
true of 8/4 and thicker hard maple, 4/4 and 
5/4 basswood, and all species of hardwood culls. 
The demand for the latter has been almost un- 
precedented during the last few months and, 
as a consequence, stocks are lower than they 
have been at any time for several years. 

All the lower Michigan mills expect to op- 
erate steadily throughout winter, and logging 
operations have been planned accordingly, 
weather conditions permitting. Several mills 
that have been cutting softwoods largely during 
the summer months have shifted to hardwood. 

The demand is well distributed among various 
consuming groups, with the automobile industry 
the most consistent outlet. Reports from this 
source indicate that the present schedule in- 
sures steady production for the next sixty days. 
The present output is almost entirely closed 
body types, which consume the greatest amount 
of lumber. The furniture industry has enjoyed 
a marked increase in demand for its product 
during the last thirty days, and production has 
heen accelerated materially. The hand to mouth 
buying policy followed by furniture concerns 
during the last few months has allowed stocks 
to be reduced to a low point, and factories have 
been hastily replenishing them. 

The building trades continue an important 
factor. This group of users has been one of the 


most consistent and largest consumers of hard- 
wood for several months. The abnormal build- 
ing activity that this country has enjoyed is re- 
sponsible for the extremely large business re- 
ceived by hardwood flooring manufacturers. 
This lumber consuming group has operated 
steadily to full capacity, despite the fact that 
the disappointing spring demand found it with 
extremely large stocks, which have steadily 
been reduced to a normal point. Some of the 
most desirable items are heavily oversold and 
present orders insure steady operation during 
the rest of the year. Interior finish manufac- 
turers are active participants in the present de- 
mand for lumber, and other woodworking plants 
continue to buy in good volume. 

The most satisfactory aspect of the market 
aside from the desirable situation that the pro- 
ducers occupy is the extremely low supply of 
stock in the hands of consumers. Any improve- 
ment in business reacts to the benefit of the pro- 
ducer, not only in greater volume but in higher 
prices and increased profits. 


Large Hardwood Consumers Active 


EVANSVILLE, IND., Oct. 26.—There has been 
a slight improvement in hardwood business in 
southwestern Indiana, although heavy rains 
have interfered with trade in some sections. 
Logs are scarcer and some large mills in south- 
ern and central Indiana have been forced to 
close temporarily, because they have not been 
able to get supplies. Prices on certain lumber 
items have been tending upward. Red gum has 
been scarce and prices are firm. Quartered 
white oak is in good demand. Cottonwood is 
moving well, as is walnut. Maple is scarce and 
is tending upward. Elm has not been moving 
well. There is a fair demand for poplar, and 
quartered sycamore is moving. Ash and chest- 
nut are in only fair call. Furniture factories 
are being operated steadily. Most veneer plants 
are on full time. Chair and desk manufactur- 
ers say business is better. Wagon manufactur- 
ers have been busy. Retail trade in lumber con- 
tinues very good. 

A. V. Burch, vice president and general man- 
ager Blount Plow Works, has been made presi- 
dent. Mr. Bureh is vice chairman of the Indi- 
ana highway commission and a director in the 
Huntingburg Wagon Works, Huntingburg, Ind. 


Selling Expenses Hard on Profits 


BuFFALO, N. Y., Oct. 26.—One of the com- 
plaints made by lumbermen at present, which is 
common when trade is slack, is that profits are 
very small and much care has to be exercised 
to keep overhead expenses from eating them 
all up. Sales must be heavy in almost any wood 
to show a margin of profit. 

Hugh MeLean, head of the Hugh McLean 
Lumber Co., has returned from a business trip 
to New England and reports that the outlook 
in hardwood lumber there has lately improved 
considerably. 

Ganson Depew, former president Buffalo 
Lumber Exchange, and now president of the 
Western New York Golf Association, has been 
elected president of the Buffalo Country Club. 
This club is entering upon an era of expansion, 
having obtained new links near Williamsville, 
which are regarded as among the best golf 
grounds in the country. A complete and. hand- 
some clubhouse is to be erected there. 

Six lumber teams are competing in the hand- 
ball tournament at the Buffalo Athletic Club 
and making some good scores. The leading 
team at present is made up of C. Ashton Me- 
Neil and Fleming Sullivan. 

Former Councilman A. W. Kreinheder, who 
is now giving his attention to business at the 
Standard Hardwood Lumber Co.’s office, is 
helping the campaign of his former associate 
in the city council, Ross Graves, who is running 
for mayor, and will issue a statement in his be- 
half this week. 

A. Y. LeBleu, representing the R. G. Grogan 
Lumber Co., Charleston, W. Va., was a visitor 
to the trade here this week. 

Frank J. MeNeil, of the Sullivan-MeNeil 
Lumber Corporation, leaves next week for 1 
business trip to the Pacific coast. 





Buyers Providing for Future Needs 


CINCINNATI, OHIO, Oct. 27.—The lumber mar- 
ket has shown an improved tone during the last 
week. There has been an increase in buying, 
and some improvement in prices. Wet 
weather in the South has hampered production 
and buyers find that they have not been able 
to get cars as readily as heretofore, so have 
been led to do some future buying, and there is 
more activity all around. 

The Cincinnati Lumbermen’s Club will hold 
its regular November dinner meeting on No- 
vember 2 at the Hotel Metropole, with President 
Edward Barber in the chair. 

The partnership of E. J. Thoman and W. H. 
Flinn as the Thoman-Flinn Lumber Co., has 
been dissolved, and the business will be con- 
tinued as the EK. J. Thoman Lumber Co. by 
Mr. Thoman. The offices will remain in ‘the 
Bell Block, and the firm will continue to operate 
its yard in the west end of Cincinnati. Mr. 
Flinn has become associated with the Nichols 
& Cox Lumber Co., of Grand Rapids, Mich., 
and will take charge of its Detroit office. 

C. W. Tunis, president Tunis Lumber Co., 
has an attack of grippe and has gone to Christ 
Hospital for several days. While at the hos- 
pital, a son was born to Mrs. Tunis, who oceu- 
pied an adjoining ward. This new arrival is 
their fourth child. 

Ralph B. Martin, sales manager New River 
Lumber Co., of Normal, Tenn., was in the city 
for a few days on business. 


Output Much Reduced; Buying Active 


ATLANTA, Ga., Oct. 26.—Heavy rains have 
continued throughout Georgia, further inter- 
fering with hardwood production. Logging is 
difficult in all sections, and practically impos- 
sible in the lowlands, which recent rains have 
rendered into swamps. In addition, many 
laborers are returning to the farms to assist in 
gathering the cotton crop. Nor is there any 
prospect of enlarged production for some 
months, even should labor shortage be over- 
come, as rains are always general throughout 
the South during winter. 

Hardwood sales continue as active as ever, 
some consumers having shown a further ex- 
pansion in takings during the last week. Fur- 
niture factories in the Carolina territory are op- 
erating as actively as in the last three or four 
years at this season, according to information 
from the Southern Furniture Manufacturers’ 
Association. Building business also continues 
active, with inquiries heavy. Primary sales in 
this market are to the sash, door and millwork 
plants, which, like the furniture industries, 
have a considerable volume of business in hand 
and are, therefore, producing much more heav- 
ily than is usual this late in the year. Flooring 
plants are more active in the market than they 
were two weeks ago even, with oak in particu- 
larly good demand from this source. 

Gum is being bought heavily by furniture 
factories and some rather marked price in- 
creases were noted last week. Quartered red 
FAS gum is $4@5 higher than at the middle 
of the month, showing a range of $95@100 
for the 4/, 5/, 6/ and 8/4. No. 1 averages 
about $1.50@2 higher than it was last week, 
running $62@70. No. 2 quartered red gum 
has advanced $1@2 and averages $35@40. De- 
mand for gum is very heavy and there is very 
little at the mills. Plain sap FAS gum aver- 
ages $50@55 for the various dimensions. Nos. 
1 and 2, however, have been especially ac- 
tive the last two weeks, and have therefore ad- 
vanced by about $1.50@2. Shortage of plain 
red gum and heavy demand have served to ad- 
vance all grades and an average of around $95 
prevails for all sizes of FAS, a $3@4 advance. 
No. 1 plain red is about $60@70, an advance of 
$2@3 recently, while No. 2 averages $35@40, 
an advance of about $2. The furniture indus- 


tries also are buying some oak and _ poplar. 
White oak is up about $2 for FAS, and about $1 
for No. 1 common, and select Nos. 2 and 3 are 
practically unchanged. 

That the automotive and body trades ex- 
pect to continue buying on a fairly good basis, 
considering the time of year, is indicated by 
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the volume of inquiries from this source. An 
encouraging feature is that some sizable orders 
have been received recently from this source 
by some of the larger mills in this district. 

Export business in hardwoods also continues 
quite satisfactory, with some good shipments 
recently going out of the southeastern ports to 
foreign buyers. 

The Atlanta Oak Flooring Co. is completing 
the installation of an additional kiln at its 
plant in Atlanta, and the company will now 
have a battery of three. In addition to hand- 
ling its own materials the company expects to 
also do custom kiln drying. The plant is a 
new one, established only a few months ago. 


Log Input Will Be Smaller 

MERRILL, WIs., Oct. 26.—Many loggers and 
lumbermen are discouraged because of low 
prices on finished products, and will not make 
any great effort to log this winter. Produc 
tion will probably not reach 75 percent of that 
a year ago. Demand for hemlock logs by paper 
mills is fair, the price ranging around $20@2)1. 

The automobile industry is fairly busy, but 
is not yet buying lumber heavily. The furniture 
trade is coming along satisfactorily. Practical- 
ly all hardwood consuming industries are active. 
No. 3 birch 4/4 is selling at $18, mill, and 
moving freely at that price. No. 3 maple, 4/4, 
is $14@16; ash and elm are $19@20, and bass- 
wood is $20@21. 

Low grades in all woods are moving freely, 
the box and crating makers being very active. 
The grain door season has closed. The retail 
lumber trade is not brisk now, but much fall 
building by farmers is expected. Hemlock lath 
prices are good, owing to scarcity of this prod- 
uct. No. 1 sell at $7.75 to $8; No. 2, $5.50, 
while 32-inch are $3.40@3.50. 


Rains Curtail Output; Demand Brisk 


JACKSON, Miss., Oct. 27.—The hardwood 
market has been very active. Heavy shipments 
were made, although operations were somewhat 
hampered by wet weather and lack of labor, 
which have slowed up production more than 25 
percent in this section. It is reported that 
farmers are paying one-fourth the value of their 
cotton to get it picked, and wages offered arc 
attracting all the surplus labor. Log supply 
continues short also on account of the above 
conditions. All groups of consumers are buy- 
ing actively. Building trades interests and au- 
tomobile factories are leading. Red gum is in 
most active demand, and is scarce. Ash, elm 
and maple are moving as quickly as ready for 
shipment. 


High Water Causes More Shutdowns 


LOUISVILLE, Ky., Oct. 26.—With production 
of hardwoods gradually slumping off, and or- 
ders, inquiries and shipments heavy, the market 
is generally showing a much firmer tone. Red 
gum is especially strong as a result of active de- 
mand, small production, and downright scarcity 
of either quartered or plain. Oak is moving 
fairly well, especially to flooring plants. There 
is fair demand for elm, ash, chestnut, walnut, 
mahogany, basswood, poplar and other items, 
but gum is the material that has the trade talk- 
ing, even sap gum showing good advances. 
High water in the upper valley is now working 
South, and will add to the difficulties experi- 
enced by mills in getting logs to the saws. 
More shutdowns of hardwood mills were re- 
ported during the last week. 

Carlot quotations on inch stocks, f.o.b., cars, 
Louisville, read: Quartered or plain red gum, 
FAS, $105@110; common, $65@70;; quartered 
sap, $62 and $50; plain sap, $58 and $38. Wal- 
nut, FAS, $215@220; selects, $140@150; No. 
1 common, $100; No. 2, $45. Chestnut, $105 
and $57. Ash, $90 and $55. Basswood, $85 
and $55. Poplar, FAS, $100@110; saps and se- 
lects, $70@75; No. 1 common, $50@55. Cot- 
tonwood, $53 and $38. Quartered white oak, 
FAS, $140; common, $75@85; quartered red, 
$105@110; common, $67.50; plain white, 
$90@100; common, $65; plain red, $87.50@90, 
and $60. 

The North Vernon Lumber Co. has announced 





that its sales office will be transferred from 
North Vernon, Ind., to the Louisville plant at 
Fourteenth and Hill streets. There is no 
change in management or policy. 

George Wilcox, sr., of the I. B. Wilcox Co., 
Louisville, has recently returned from a com- 
bined business and pleasure trip to California. 
He reported that he found considerable activity 
in the West, especially at Los Angeles, where 
some reports had indicated that things were 
slowing up. 


Low Prices May Cause Reduced Input 

MARINETTE, WIs., Oct. 26.—While there is 
still a demand for lumber, the price offered is 
so low that small dealers do not feel like tak- 
ing the risk they must in order to produee logs. 
Several are curtailing and some are shutting 
down entirely. From Crystal Falls, Mich., 
comes the report that recent improvement in the 
lumber market is to be reflected in the log mar- 
ket, and loggers in that vicinity are preparing 
for another season’s operations. It is reported 
that the J. W. Wells Lumber Co., of Menominee, 
operating a logging camp at Hagerman Luke, a 
few miles east of Iron River, Mich., is planning 
to cut one-half what it did last year. At its 
Menominee mill there will be but a day shift, 
and instead of two crews at the Hagerman Lake 
camp there will be but one crew, composed of 
100 men. 


Demand Good But for Small Quantities 


CoLuMBuS, OHIO, Oct. 26.—Demand for hard- 
woods is holding up well, though retailers and 
manufacturing plants are buying hand _ to 
mouth. Volume of business is equal to that of 
September, and indications point to continua- 
tion of active demand. The best customers 
umong factories are furniture, musical instru- 
ment and automobile concerns. Prices are well 
maintained. Gum is quite scarce and hardwood 
flooring is not plentiful. Prices are likely to 
be stiffer, for dry stocks are being reduced, 
owing to curtailment of production. 

Southern pine business is holding up fairly 
well, although some weakness is developing 
in certain quarters. Retailers are not buying 
as much as formerly, as their stocks are fairly 
good. Outside construction work is going on, 
as the weather is still good. 

W. A. Mathews, of the Mathews Lumber & 
Manufacturing Co., reports retail lumber trade 
fair for this time of year. Price competition 
is pretty keen. 


Large Scale Auto Production Forecast 


Detroit, Micu., Oct. 26—While it has been 
generally expected by trade factors that 
larger advance purchases of hardwoods would 
he contracted for during the next thirty days, 
there is an apparent inclination on the part of 
automobile and body plants to continue a policy 
of buying practically for immediate require- 
ments, except where the possibility of marked 
«udvances in the markets establishes the neces- 
sity for larger future commitments. There 
has been a tendency toward purchases of hard- 
woods with particular attention to price con- 
siderations because of the concerted efforts 
or the part of auto makers to bring about con- 
sistent price reductions, which are now gen- 
erally regarded as essential to maintain large 
scale production. While the general trend 
toward purchases of bargain lots which was in 
effect some time ago has been largely elimi- 
nated, there are pronounced indications of strict 
economies in the use of hardwoods as well as 
increased attention to possible price reductions 
with a view of reducing manufacturing costs. 

Continued large scale production in the auto- 
motive industry is forecast by the projected 
plans of body makers for establishing increased 
manufacturing facilities. The capacity of the 
Fisher Body Co. plant at Memphis, Tenn., will 
be doubled immediately, according to an an- 
nouncement by William A. Fisher, president of 
the company. The program calls for the outlay 
of more than $2,000,000 in expansion work. 
The working force of a thousand also will be 
doubled. At least $1,000,000 has been ex- 
pended on the Memphis plant of the Fisher 


company since its acquisition two years ago. Ex- 
pansion programs also are contemplated by 
other large body makers. 

At the Lincoln Motor Co., where extensive 
experimental work has been conducted to deter- 
mine whether maple can be used in place of 
birch with satisfactory results, no definite find 
ings have been announced that are indicative 
of a change in manufacturing policy. 

Buying in the wholesale softwoods market is 
spotty, due largely to a falling off in business 
in a number of retail yards, which has prompted 
retailers in many instances to buy close to im- 
mediate requirements. Price variations between 
the larger mills with heavy stocks are reported, 
The shingle market is quite steady. Transit 
cars in this territory are thoroughly cleared up. 


Gum and Oak Scarce and Advancing 

Macon, GA., Oct. 26.—The general situation 
in the hardwood market is better than it has 
been in many months, Mills are working to ¢a- 
pacity. Cooler weather is helping to speed up 
production, there not being enough rain to in- 
terfere with this work. 

A further advance in FAS red gum, of $5 to 
$7, was the feature this week; the price is 
$95@97. Mill owners expect a price of $100 
within another week. This is due to the scarcity 
of red gum. Demand for sap gum has _ in- 
creased, and its price is advancing. There is a 
good demand for No. 1 common. Most of the 
demand for gum is coming from the East, but 
some is being shipped to Jacksonville, Fla. 
Other points in Florida, where inquiries have 
originated, are cut off by embargoes. 

Oak is in good demand for flooring, and for 
the manufacture of refrigerators. Ash is being 
purchased in large quantities by automobile 
manufacturing companies. Poplar is picking up. 
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Outlines Minnesota’s Forestry Needs 

DULUTH, MINN., Oct. 27.—C. S. Lind, district 
ranger of the Minnesota State forestry service, 
is advocating the adoption of additional pre 
ventive measures against the recurrence of 
disastrous forest fires. In the course of an 
address before the Lion’s Club at Duluth, he 
pointed out that Minnesota has not only neg- 
lected to protect the wooded areas of the State 
but has increased the fire hazard many fold by 
spending millions of dollars in draining swamp 
lands. ; 


Forestry is a basic industry of this nation, sec 
ond only to agriculture, and it must not be 
neglected if this country is to prosper, he said. 
No country can prosper, nor can any civilization 
long exist if one of its basic industries upon which 
all other wealth and human activities depend, 
is not kept up and protected. That is not a theory, 
but a plain cold fact proved by history. 

It has been rightly claimed that forestry in this 
country is 80 percent fire protected. When we 
look and see the enormous losses we have had in 
the past, or when we go out along any of our 
northern Minnesota roads and see the miles and 
miles of desolate burned-over barrens, producing 
nothing and capable only of growing trees, then 
we can not claim that we have been very successful 
in practicing forestry, or at least not the 80 per- 
cent portion of it. 

During the last thirty years, or at least since 
the Hinckley (Minn.) fire in 1894, 882 human be 
ings have lost their lives in Minnesota forest fires. 
More than 1,750,000 acres of timber lands have 
been burned over, an area almost equal to Rhode 
Island and Delaware combined and a_ property 
loss conservatively estimated at $100,000,000 has 
been sustained. 

In the Duluth district, which consists of a 
twenty-mile strip of country along Lake Superior 
between the Carlton and Cook county lines, there 
have been 227 fires reported during the last three 
years. Only four of them were lightning fires, 
the others being caused by some human agency. 
Over 90 percent of the area burned and of the 
damages caused have resulted from careless smok- 
ers and campers, mostly along the trout streams 
of the north shore. In many cases fires were 
caused by the thoughtless tossing away of burn- 
ing cigarette butts. 


Mr. Lind drew attention to the point that 
while the city of Duluth spends $350,000 an- 
nually for fire protection, Minnesota has spent 
only about that amount in three years to pro- 
tect the entire wooded areas of the State, to 
practice 80 percent of forestry and to protect 
the thousands of pioneers who are developing 
the northern Minnesota country. 
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Progress, Prosperity and Happiness for the Deserving 


Extracts from an address on “Some Tendencies 


of the Times” by Judge Elbert H. Gary, at the 


Semiannual Meeting of the American Iron and Steel Institute, in New York City, Oct. 23, 1925 


As a suggestion for consideration by the iron and steel 
industry, which is large and influential, would it be advisable 
to make another effort to stabilize the business? Suppose the 
Department of Justice would be willing to participate. If 
meetings should occasionally be held by the manufacturers 
for the discussion of business on the lines pursued in 1907 
and a representative of the Department 
of Justice should be designated by the 
attorney general to attend and listen, and 
whenever necessary and appropriate to 
advise concerning the law, what would 
be the effect upon the steel business, and 
perhaps other lines? Possibly this could 
be accomplished. 

We think these limited references to 
the tendencies of the times justify the as- 
sertion that we are slowly but persist- 
ently emerging from the clouds of doubt 
and distrust, moral and political, created 
by war in the minds of men throughout 
the entire world. 

With actual, abiding peace restored, 
with moral obligations everywhere recognized, with law and 
order enforced, and true religion practically adopted by the 
large majority of men and women throughout the world, 
toward all of which there is a present tendency, we may con- 
fidently expect satisfactory progress, prosperity and happiness 
for all who are deserving. 

We of the United States do not intend to boast nor to 
assume a Pharisaical attitude. We must, with feelings of 
gratitude, acknowledge that our own country is especially 
blessed, far exceeding our desert. 





However, we properly may observe, the opportunities for 
securing subsistence, health, happiness and betterment are as 
good in the United States as they are in any country on earth, 
and better than in many of them. Every advantage for honest 
success to every person is offered here. If there is failure 
anywhere it is not the fault of free opportunity. The national 
Government will be as good as the people themselves will 
earnestly, diligently and honestly strive to make it. And this 
applies as well to all local governments. 


If one should ask whether or not there is any panacea for 
the ills that sometimes appear in the moral, political, social or 
economic life of the nation, the answer is: ‘‘ Yes, by the gen- 
eral adoption and practice of the Golden Rule.’’ If any one 
protests that this is impracticable, such a one, of course, 
refers only to others and does not include himself or herself. 
All of us must constantly and conscientiously look into our 
own hearts and strive to overcome what, if anything, is wrong. 
There is no different rule of action that will insure perfection. 


_ In determining the application of the Golden Rule, not only 
individuals but aggregations should become active participants. 
Our national Government should, and under the leadership of 
President Coolidge, will do so. 


At the same time, every individual and every Government 
should always be prepared against unjust and unwarranted 
attack, economic or other kinds; and also should be ready 
and willing to help others who are in need and deserving of 
assistance up to the limit of propriety and ability, depending 
upon all the circumstances existing. 


_ The iron and ‘steel industry of the United States, big as it 
is, can not alone secure the general adoption of the Golden 
Rule in business. It can do much in this direction. Perhaps 
It has done considerable; but it is far from perfect, even as 
between its own members. [ive, active competition is desir- 


able; but destructive, dishonest or unfair competition is 
deplorable and deprecatory. 


Business Conditions 


The iron and steel business in this country is good and should 
be considered satisfactory. It has been during the calendar 
year and still is as good as predicted, and even better than 
we had reason to expect. And it is growing better. The 
imperative demands of consumers are large and increasing. 
The seeming necessities are immense. Notwithstanding the 
producing capacity of the country has doubled, or more, within 
the last ten or fifteen years, the present operations are about 
80 to 85 percent of capacity on the average. 


But some of you say that, taking into account the large 
investment of capital by reason of extra cost of construction 
and otherwise, there has not been a fair and reasonable return 
in profits. Well, whose fault is it? Can you blame the wealth 
of the country, or the lack of crops, or the climate, or the 
present disposition of the Government? No, it is our own fault. 
It is because of our desire and effort, respectively, to secure 
more than our fair share of trade, and, as a consequence, we 
have carried competition to the point of accepting unreason- 
ably low prices for our commodities. Our Government, and 
our customers, would have more respect for us if we always 
insisted upon fair and reasonable prices, never less, never more. 
Business conducted on sound, logical, moral and legal prin- 
ciples will receive the approval of right-minded people of all 
classes. It must be acknowledged there are many persons re- 
ceiving much more for goods or services than they ought to 
demand, just at the present time. This does not apply to iron 
and steel manufacturers. A medium between the basis of 
prices we are receiving for what we sell and the prices we pay 
for what we buy would be about fair. 

The country is all right. The business offered to us is all 
right in volume. The prices for our commodities we fix, or 
rather, we allow purchasers to fix, simply because we are 





A MAN AT HIS WORK— 


Is certain to reveal his true character. 

Makes his day shorter if he sings at his work. 

Reveals all the divinity there is in him. 

Is, undoubtedly, man at his best. 

Is in active partnership with God. 

Always improves if given a little honest 
appreciation. 

Is too busy to listen to knocks if he is really 
accomplishing anything. 











unreasonably selfish. It is because of this natural tendency 
some of us have thought there ought to be allowable some form 
of eodperation, which would be protective against imposition. 

In some respects the world’s outlook today is the antithesis 
of that of ten years ago. Then there was raging a bloody, 
destructive world war. Now, peace predominates; indeed, it 
is almost complete. The seeming disposition of the leading 
men of all nations is teuding toward harmony of action. This 
augurs progress and prosperity. It means a higher level of 
morals, a decrease of crime and poverty, and increase of com- 
fort and happiness. We have reason to be grateful and we 
have reason to hope and expect great prosperity. We should 
always be prepared for emergencies or depressions, but we 
may courageously and steadfastly pursue our business course 
with the expectation of succeeding to our reasonable satisfaec- 
tion. : 


* 
4. 
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Michigan Retailer Builds Efficient Plant That Is Also Attractive— 


Good Appearance Is of Great Value in Winning Customer’s Confidence 


The Spears Lumber Co., of Grand Rapids, 
Mich., has been doing business on its pres- 
ent site for some thirty-five years. We wish 
that, instead of following our necessarily 
sketchy description, you might go through 
the big yard and explore the office and sales 
rooms as we did, under the personal super- 
vision of Leroy M. Spears. Mr. Spears is 
of the second gener- 
ation of his family , ae ee 
engaged in the busi- 
ness, and he is a mod- 
est young man who 
feels that, however 
much he has accom- 
plished in sound and 
careful merchandis- 
ing, there still remain 
so many improve- 
ments to be made that 
he has neither time 
nor inclination to feel 
self - satisfied over 
what he has already 
done. In fact, despite 
his friendliness, Mr. 
Spears proved a dis- 
concerting person; for he asked us a lot of 
questions which we couldn’t answer; ques- 
tions about the cost of doing business, the 
efficiency of labor saving equipment and the 
like. We had some general information to 
offer on most of the points raised, but Mr. 
Spears has investigated these things so care- 
fully and has thought of them so deeply in 
relation to his own business and in the 
economy of his own yard that our general 
approximations added little if anything to 
his stock of information. 


Constantly Improving Equipment 

The plant looked so orderly and free from 
makeshifts that we guessed it was quite 
new; but in answer to a question Mr. Spears 
said that much of it dated from the begin- 
ning of the business, and had been remodeled 
half a dozen times or more. One part of 
the plant that we would have guessed to be 
a year old has been serving the company 
seventeen years. 

“Every once in a while I build some new 


ideas into the yard for the purpose of saving 
labor,” Mr. Spears said. “I sometimes think 
when I lay out these plans that when they 
are all working I’ll have the yard pretty 
efficient, but every time, before the work is 
done, we’ve thought of more improvements. 
It’s an endless job. I don’t expect ever to 
get through improving.” 





End of large twin shed of the Spears Lumber Co., Grand Rapids, Mich. 


Plans for Practical Use 


When a person approaches the yard from 
the street he is not likely at first glance to 
get an adequate idea of the size of the place. 
There are two or three houses at the corner 
of the block, so the frontage on the street 
is a little deceiving. But these houses be- 
long to Mr. Spears, and at the time of our 
visit he was advertising them for sale; so 
quite possibly they are now moved off. 
Their place is to be taken by a new unit of 
warehouse that will at once allow for the 
steady expansion of yard business and will, 
incidentally, give the passerby a more ade- 
quate idea of the magnitude of the plant. 
Appearances count for very much with Mr. 
Spears, provided they are honest and repre- 
sentative. If I understand his ideas on this 
point, from my one visit to his yard and 
from talking with some other people about 
his plant, he puts genuineness and service- 
ability first. I saw nothing about the big, 
handsome plant that was designed merely 


for show, that did not have a sound basis 
in practical use. But our line of business 
has a close relationship to architecture, 
since the materials we sell are used in archi- 
tectural construction, and it ought to be 
judged to a certain extent by appropriate 
architectural principles. An old English 
writer said that “Well-building hath three 
conditions: Com- 
_ - modity, Firmness 
and Delight.” In 
other words it 
should be suited to 
its purpose, strongly 
built and good to 
look at. Since we 
are obligated by our 
relationship with 
architecture to in- 
duce our customers, 
so far as we can, 
to follow these prin- 
ciples, we can sure 
do no less than fol- 
low them ourselves 
as an example. 
One of the most 
beautiful buildings in the United States is 
a railroad station, the Pennsylvania Ter- 
minal in New York. First of all it is a 
gigantic piece of engineering, fitting exactly 
the enormous industry that goes on there. 
Of course it is built to last. Its beauty is 
a pleasure and an inspiration to the passen- 
gers using it, and it represents splendidly 
the dignity and power of the great railroad 
company that owns it. Compare the classic 
beauty. of this terminal with the ugly old 
“train sheds” of a generation ago, and you'll 
most certainly say that the Pennsylvania 
people have done a public service both to 
the people of New York and to the rest of 
us living in other parts of the country. 


Fine Yards Create Confidence 


While Greek columns would be useless and 
inappropriate to a lumber yard, the obliga- 
tion remains to make our lumber yards as 
useful and appropriate to their purposes and 
as attractive to the eye as we can manage. 
The last named quality certainly helps give 











Two views in the plant of the Spears Lumber Co., Grand Rapids, Mich. 








(Left) Interior of shed, showing loaded hand trucks in the alleyway, 


unloading platform with bracing, guard rail and toe board, all painted white, with sign over each bin. (Right) Outdoor piling is in double units, 
and each pile has label attached which indicates which of a pair is to be used first 
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customers a certain confidence in the good 
taste of the operators and consequently in 
the advice they offer. Mr. Spears has added 
to good design the firm policy of keeping the 
yard in perfect order, and he is satisfied 
that these two things, good design and good 
order, have an effect upon the whole force, 
poth in the yard and mill and in the office. 
They make for more careful work, and save 
the little wastes of broken and warped and 
lost material that always follow in the track 
of disorder. The cinder drives in the yard 
are raked every day, and one sees no splin- 
ters or rotten boards or lost cement sacks 
or weeds or rusty wire that find lodgment in 
the back corners of many yards. There are 
no tumbled piles of lumber, warping out of 
shape and getting in the way of trucks. 
This unvarying rule of the daily raking rep- 
resents rather well the policy of complete 
good order. When a car is unloaded the 
splinters and litter are immediately raked 
up, even though another car is to be spotted 
in the same place and at once unloaded. If 
ten cars are unloaded in the same spot in a 
day, that place gets ten rakings. You prob- 
ably remember the story of the man who 
went in swimming and then lost his vest and 
didn’t find it for a year because he thought- 
lessly put his shirt on overit. That story is 
something of an allegory of the frowsy, old- 
fashioned yard. 

As a person goes into the Spears office he 
sees a place handsomely finished in hard- 
woods, as clean as a Dutch kitchen and as 
orderly as an ocean liner. A vast amount 
of business is done here in the course of a 
day, and the reasons why it remains the 
orderly place it is are at least two in num- 
ber. First, the people there are taught to 
keep things in order; and, second, the office 
and its equipment have been designed for 
the purpose they are to serve, as exactly 
as the yard has been designed for its pur- 
pose. We guess there are no lost orders or 
invoices or correspondence here. 


Display Room Helps Sell 

Next door to the office is the big sales 
room; a department of the business that 
must be a great aid in sound merchandising. 
Most good sales rooms involve a varying 
combination of two principles. By their 
attractiveness they serve to establish an 
atmosphere of good workmanship and good 
taste, and they also contain examples of 
finish and construction details. How em- 
phasis is divided between these two things 
depends upon the ideas and temperament of 
the owner. We have seen sales rooms that 
could scarcely be distinguished from fine 
drawing rooms, with their period furniture, 
Oriental rugs, tapestries and the like. Such 
a room can contain very little of finish dis- 
play except what naturally is used in the 
building of the room itself. Mr. Spears 
has taken a somewhat different attitude. A 
sales room, of course, is a place to make 
sales; and in this work a person needs sell- 
ing helps, such as wood samples, flooring 
panels, molding and the like. So Mr. Spears 
has given his room the fine appearance of 
order, cleanliness and scale, and he has 
equipped it plentifully with selling helps. 
Here is found practically everything used in 
construction. I suppose a person scarcely 
realizes, in going about the room, how many 
things are included in the display, simply 
because each thing is in its place. Without 
its precise order the room would be a jungle 
In which a person would look in dismay for 
4 path leading out to the open. But as it 
Is, there is no sense of crowding and no 
feeling that one display kills another. It 


is a pleasure to see unfolding before you 
the panorama of building detail. 

. Mr. Spears has thought of this matter 
carefully, and has Gdecided that a sample is 
worthless for the purpose unless it is large 
enough to give the shopper a full idea of 
texture, quality and finished appearance. 
Instead of a bit of flooring a foot square 
there is a rectangle containing perhaps 
twenty-five square feet. Given a panel this 








These panels displaying roofing material 

are, like those of other merchandise, of 

such generous size as to give the cus- 

tomer an adequate idea of what the fin- 
ished job will look like 


size, the eye can center itself in the middle 
and be completely filled with that particular 
kind of wood, grade and finish. Most if not 
all the kinds of flooring sold are shown in 
this way. Running down the center of the 
room are rows of A-shaped easels laid off 
in these large panels, showing all the kinds 
of roofing sold. On the walls are large, un- 
finished pieces of softwoods and hardwoods. 
These pieces are several feet long and have 
been selected with care in order that they 








Fuel Economy 


You can save coal this winter, with- 
out sacrificing comfort, by equipping 
your home with storm doors and sash. 
Our stock is complete and we can make 
immediate delivery on the combination 
storm and screen doors. The storm 
sash have to be made, and we can give 
you service on them at present. So 
the time to order is now, and you will | 
get the full season’s use of them. 





Call us and we will be glad to meas- | 
ure the openings and quote you a price. | 


Spears Lumber Co. 


Phones 


Automatic 33-641 Bell South 43 





| 














This advertisement of storm doors and sash, by 
urging their purchase for economy’s sake, 
makes a strong appeal to the home owner 


may accurately’ illustrate the grade. The 
softwood has been given a light coat of 
white shellac in order to protect it from 
dust and finger marks, but this has been 
done with care in order not to change the 
appearance of the raw wood. 

Brass Plates Inform Prospect 

On some of these racks are shown con- 
struction details, such as sections of stair 
tread and riser, window frame construction, 
house framing joints and the like. The cus- 
tomer who studies this big display with care 
can get a pretty thorough course of instruc- 
tion in good methods of house building. 
There are, of course, hardware and window 
sash displays. Everything is plainly labeled 
with lettered brass plates; and a customer 
who needs either time in which to decide 
whether or not to build or, having decided 
in favor of it, wants to select the detail of 
the building, can browse here by the hour, 
learning something every minute. Plan 
books and building magazines are part of 
the selling equipment used here, but I sus- 
pect that the actual making of the sale, the 
closing of the deal, is done in Mr. Spears’ 
own handsome office. 

This matter of plain labelling is carried 
out all around the yard. In the big main 
sheds with the paneled overhang, under 
which the unloading of cars can go forward 
in any weather, there are markers at the 
front of the bins showing what kinds and 
grade of materials are stored there. These 
are useful both in unloading cars and in 
loading out trucks. While the yard men are 
well trained and know the plant thoroughly, 
the force is so large and the sheds so exten- 
sive that these markers that can be read at 
a glance are great time savers and great 
preventers of mistakes. There are about 
eighty men in the force, thirty-five of whom 
work in the mill. The outside piles are 
built in double units, and on the end of each 
unit is a marker indicating which is to be 
used first. These markers are made of tin 
or sheet iron or some such thin material, 
bent at right angles. One edge is slipped 
between two courses so that the half at 
right angles hangs down; and on this sur- 
face is printed in bold block letters “To be 
used” or “Do not use” or some similar 
legend. This assures that the lumber long- 
est in stock will be taken out first. 


Shed Layout Saves Labor 


The two main storage sheds with the 
sheltering overhang are at right angles to 
a long railroad siding, and cars are spotted 
in front of the alleys at which they are to 
be unloaded. Mr. Spears has thought much 
about labor-saving machinery, for one of 
the pressing problems in a large and busy 
yard is making the most of labor. Without 
good planning it is probable that a large 
amount of work will go into the doing of 
needless things and pile up the overhead at 
an alarming rate. The buildings have been 
designed with economy of labor very much 
in mind, and new units that are added from 
time to time are planned for the use of new 
and tested devices. Mr. Spears is con- 
stantly studying the mechanical offerings of 
the industrial world in the hope of getting 
suitable carriers and elevators. Much of 
his investigation has served only to convince 
him that the projected machines do not ex- 
actly suit his purposes. His decision, we 
suppose, is hardly to be wondered at; for the 
engineering achievements of this kind have 
been for the most part primarily designed 
for plants with different handling problems, 
and it is not always possible to adapt them 
without destroying their usefulness. The 
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yard uses gravity rolls quite a bit, but even 
these very useful devices have their draw- 
backs. If they are used for carrying lum- 
ber from the car into the enclosed sheds, 
they must be set up and taken down, for 
they are too much in the way to be left per- 
manently in position. This setting up and 
taking down involve so much labor that, as 
I understand it, gravity rolls are not much 
used in closed sheds. Unloading seems to 
be done with hand trucks and with wagons 
that can be moved by hand. 

These warehouses, and indeed all the 
buildings in the plant, are equipped with an 
approved sprinkler system. I was not sur- 
prised to learn that the insurance rate is very 
low; for the good order and excellent repair 
of the buildings, plus the sprinklers, reduce 
the fire hazard almost to the vanishing point. 
In building these warehouses Mr. Spears 
employed an engineer to figure stresses and 
carrying loads, in order that the skeletons 
might be strong enough and yet not waste- 
fully overstrong. In his study of lumber 
sheds, preliminary to building for himself, 
he found many of home design that are al- 


most ludicrously out of proportion in this 
regard. He found frameworks _ strong 
enough to carry ten times the bearing load 
that could possibly be placed upon them, and 
yet so inadequately side braced that with all 
their mighty bones they quickly warped out 
of shape. This matter of bracing is, in his 
opinion, one of the primary requisites in 
shed construction. In his warehouses he 
has large X-braces at the rear of the bins, 
extending from foundation to eaves. He 
has the same kind of bracing under the roof, 
from eaves to ridge. These braces, crossing 
studs and rafters, effectively guard against 
twisting or racking. In one of the new 
sheds he is planning, Mr. Spears is consider- 
ing a paving floor all on one level. This 
building is intended to house shingles, roof- 
ing and specialties of many kinds and he is 
rather convinced that this kind of floor will 
best allow for elastic arrangements. 

He spoke of the pressing need for new 
shed designs and for new handling equip- 
ment. Yards are expanding into all sorts 
of specialties, and the requirements of build- 
ing are becoming so different and diversified 





that the standard old designs are proving 
less and less adequate. He looks forward ty 


. an era in the near future in which engineers 


and architects will collaborate with prac. 
tical lumbermen to produce something jy 
warehouse design that will be more efficient 
and suitable to the new business into which 
our old occupation is developing. 

We realize that we have scarcely begun 
on this unusual plant. For instance, Mr, 
Spears seems to have given as much atten. 
tion to merchandising and to the economics 
of the lumber business as he has to yard 
design. He has given much thought to the 
matter of overhead. He remarked that he 
believed it possible for the yard doing $40, 
000 to $80,000 of business a year to operate 
on the smallest percentage of overhead, 
This is a challenge to the big yard; for with. 
out eternal vigilance and a readiness to re- 
place inefficient methods the big yard will 
choke itself to death with costs. 

Such men as Mr. Spears are the school- 
masters from whom the rest of us must 
learn how to stay with the developing and 
changing business of retailing lumber. 








Business 


SAN FRANCISCO, 
Caui¥F., Oct. 24.—Start- 
ing work at 7:30 a. m., 
the saine as he did years 
ago when he first opened 
up ® retail lumber busi- 
ness in San Francisco, 








J. H. MeCALLUM, 
San Francisco, Calif. ; 


Prominent Retailer and 
Treasurer of State 
Association 





J. H. MeCallum, civie 
leader and prominent in 
business and _ financial 
cireles, holds to the 
same principles today 
that he adopted long ago for his guidance. 





Regarding his retail business as the key which 
has opened the door of success to him; although 
he enjoys a high position as a wholesaler of 
lumber, and is part owner of a large planing 
mill, he says he wouldn’t let go of his retail 
department for anything. It is that which 
brought him the business, and his big clients 
of today are those 
whom he helped, and 
sold to in a small way, 
in the past. He has 
grown along with 
them. 

This policy, al- 
though the work of 
years, brought its re- 
ward in helping this 


lumber merchant in 
getting his business 
on a noncompetitive 
basis, which is the 
most profitable one. 
Fuliy sixty-five per- 


cent, of his retail busi- 
ness he regards as 
noncompetitive, and he 
estimates that he has 
a larger volume of this class of trade than any 
other dealer in the city. 

By belonging to and taking an active inter- 
est in the operations of two or three finance 
corporations, and in savings bank loan associa- 
tions as well, this dealer is able to assist appli- 
eants who come to him for advice in obtaining 
bank loans. Most little fellows are timid about 
going to a bank for a loan at the beginning, 
and he helps them over this obstacle. 

He has a strong competitive business to man- 








Success Follows Community Service 


age as well, and has obtained the contract with 
the city for the supply of softwoods for the 
thirty-seven manual training schools in the city. 
The boys flock down to MeCallum’s for bits of 
lumber, and many a poor boy has this dealer 
to thank for the free gift of the wood. 

Mr. and Mrs. McCallum are very proud of 
the work of their young daughter, who, when 
she took the manual training course at one of 
the schools some years ago, with her own hands 
made a service table which is still in use in the 
McCallum home and strong and_ serviceable. 

In business with a partner for a good many 
years, in 1915 J. H. MeCallum launched out 
for himself, and today is the sole owner of a 
lumber business which turns over from two and 
«a half to three million board feet a month; a 
million and a half of which is for retail sales 
in San Francisco. 

He has eight trucks of his own at work, and 
generally uses five extra trucks to help out. One 
of his trucks is of 5-ton capacity, capable of 
handling from fifty to seventy-five thousand feet 
of lumber a day. 

Reared on a farm, in Ontario, Canada, J. H. 
McCallum went up into the mountains as a 
‘*Jumberjack,’’ going into the sawmill busi- 
ness, which he followed up until, in his travels, 





Part of the flect of delivery trucks operated by J. H. McCalium, San Francisco, Calif. 


he landed in San Francisco. It is perhaps be- 
cause of this hard early training that he re- 
gards his present long hours of work as not 
being tedious, and takes a joy in rising early 
and getting down to his office in the cool of 
the morning to get a good start on the day’s 
work. 

It was at the request of Captain Robert Dol- 
lar that Mr. McCallum succeeded that leader 
in the lumber and shipping world as president 
of the San Francisco Y. M. C. A., which office 





he has held for four years. Camp McCoy, the 
abiding place of the ‘‘Y’’ boys in the summer 
months, owes its present position as a summer 
camp to the work and the personal contribu- 
tions of Mr. McCallum and a few others. The 
boys have shown their appreciation by present- 
ing a collection of photographs of the camp 
to Mr. McCallum, which he prizes highly, and 
has in suitable frames on the wall of his private 
office. In addition to these and other activi- 
ties connected with the Y. M. C. A., and being 
treasurer of the California Retail Lumber Deal- 
ers’ Association and governor of the Common- 
wealth Club, during his career Mr. McCallum 
has found time to serve the community in pub- 
lie office. 

A State board of harbor commissioners ad- 
ministers all of the activities connected with 
the San Franciseo harbor, and for eleven years 
Mr. McCallum served as a member of it, be: 
ing president of the board during a large part 
of that time. Under Mr. MeCallum and _ his 
fellow commissioners the harbor rendered ef- 
ficient service to its patrons, lowered the pay- 
roll, reduced the port tolls, and applied the 
revenues so economically that an immense 
amount of valuable development of facilities 
was carried out without calling upon the State 
for a single cent. 

Tying together busi 
ness activities and 
Christian _ prac: 
tice; rendering nota- 
ble publie service to 
the State; advancing 
from working man to 
capitalist and business 
man, but not forget: 
ting to extend the 
helping hand of good 
fellowship to his less 
fortunate brethren, 
John H. McCallum 
has built up a quality 
of goodwill in_ the 
community which all 
the competition that 
could possibly __ be 
brought to bear could not shake asunder, 

Besieged by politicians on two different occa 
sions in recent years, to run for office of mayor, 
with practical certainty of election, Mr. Me 
Callum has steadily declined further political 
honors, for his heart is in the lumber business. 
In his offices on Bryant Street, or in his yards 
on 16th and Illinois streets, or at the China 
Basin or in the Empire Planing Mill next door, 
he gets his hours of greatest enjoyment. He is 4 
strong supporter of association activities. 
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News and Business Ideas for Retailers 


How Models Help Sell House Jobs 


GREELEY, COLo., Oct. 26.—Good use of minia- 
ture models of houses has been made by Weller 
Bros., lumber retailers of this city, for attract- 
ing building prospects. These models, displayed 
in the lumber firm’s show windows, have at- 
tracted a good deal of attention and brought 
inquiries that have resulted in actual business, 
according to the manager of the company. 

The miniatures used by the lumber firm are 
accurate models skillfully executed by Joseph 
E. Dalbey, a local builder, for the purpose of 
showing his prospective customers just how their 
buildings would look. Realizing that the would 
be home owner often is bewildered by draw- 
ings and blueprints, which the average person 
has considerable difficulty in comprehending, 
Mr. Dalbey conceived the idea of making an 
actual model in order to show his prospective 
customer what the building would look like eom- 
pleted. He has been successful in landing the 
job on each of the model houses and duplex 


skill in conceiving and executing these models, 
saying, in effect, ‘‘We have only sat on the 
side lines and turned these models to our advan- 
tage as an advertising feature.’’ Nevertheless, 
the proposition seems to have worked to the mu- 
tual advantage of both parties, and credit is due 
to Weller Bros. for recognizing a good idea and 
adapting it to their use. It illustrates, too, 
the good results of codperation between the lum- 
ber dealer and the local contractor and builder. 


Changes Name and Incorporates 


FREDERICKSBURG, OHIO, Oct. 26.—The Freder- 
icksburg Lumber Co. was recently incorporated 
to carry on the business formerly conducted 
under the name of the S. & S. Lumber Co. 
(whose main plant and office is located at 
Helmesville, Ohio) the new corporation having 
purchased the plant and equipment of that 
concern at this point, which consisted of a gen- 
eral retail yard and planing mill, well arranged 
and equipped, the business having been carried 








This Week’s “Timely Tip” 
Keeping Tab on Real Estate Transfers 


A man recently bought two lots in a growing town not 
far from Chicago in which there are located at least two 
good lumber yards. To a friend this man said later: 


“Two days after I had purchased my lots I was solicited 
by three Chicago retail lumber concerns for an oppor- 
tunity to supply the material for the house when I was 
ready to build. Much to my surprise though, I have not 
yet been solicited by either of the local lumber dealers.” 


Evidently the city dealers are keeping a closer watch on 
the real estate transfers and possible home building pros- 
pects than the local dealers are. 


Watch for next week’s “Tip” 








shown in the accompanying illustration. Along 
with these models he shows and explains the 
floor plans, specifications ete., so that the cus- 
tomer is able to visualize the completed struc- 
ture, both inside and out. These models are all 
accurately made to scale. 

As illustrating the efficacy of these models, it 
may be stated that the duplex dwelling seen in 
the photograph was sold to a merchant who 
had just retired from business and had some 
surplus money to invest. Mr. Dalbey really 
treated the sale by preparing this model show- 
ing just how the building would appear when 
completed. Without such a visual demonstra- 
tion it is questionable whether this investor 
could have been interested in putting up the 
building, 

The manager of the lumber company gives 
full credit to Mr. Dalbey for his originality and 


on under the management of V. O. Sterling, sec- 
retary of the S. & S. company. 

The Fredericksburg Lumber Co., incorporated 
for $25,000, has the following officers: V. O. 
Sterling, president and general manager; Wal- 
ter R. Spencer, vice president; Kenneth Ster- 
ling, secretary; Corinne V. Sterling, treasurer. 
The board of directors is composed of the offi- 
cers named, with the addition of Ree Kregg 
Spencer. 

The business has been functioning under the 
new name since Aug. 1, under the same manage- 
ment and in the same efficient manner as always, 
the only change being that of the name. By op- 
erating the Fredericksburg plant as a separate 
corporation it is felt that customers can be 
given the best possible service in respect to their 
needs for lumber and building materials ef all 
kinds. 


Lumber Company Exhibits at Fair 

SPRINGFIELD, OHIO, Oct. 26—The Clark 
County Lumber Co., of this city, had an at- 
tractive and interesting exhibit at the county 
fair recently held. This exhibit featured 
portable poultry and hog houses, together 
with other accessories and materials in which 
the farmers are especially interested. Results 
from the display, in the way of interest evi- 
denced, were very satisfactory to the company. 

The Springfield chamber of commerce this 
year took a good deal of interest in promoting 
and improving the fair, and especially in en- 
deavoring to get more interest stirred up among 
the people of this city. The chamber and the 
city generally was represented on the board by 
Homer W. Ballinger, manager of the Clark 
County Lumber Co. 

Secures Big Material Contract 

CoLUMBUS, OHIO, Oct. 26—The Sowers- 
Benbow Lumber Co. has secured the contract 
for all lumber and millwork for 27 frame 
dwellings being erected by Lawrence H. Bel- 
lows, a builder who is developing a new addi- 
tion in Columbus. The houses, which are of 
similar design, are being erected on South 
Oakwood, Champion and Ohio ayenues and will 
cost when completed $108,000. The lumber 
bill in the houses is approximately one-fourth 
of the total cost. This is the largest single 
contract secured by a Columbus retailer this 
year. 


Ads Make Seasonable Appeal 


CLEVELAND, OHIO, Oct. 28.—The tapering off 
in building construction in this city with the 
arrival of colder weather is not seriously affect- 
ing volume of business in the two yards of the 
West End Lumber Co., which concern has 
adopted in its street car and newspaper adver- 
tising a seasonal appeal urging the use of 
storm doors and sash to make homes more com- 
fortable and save fuel bills. A trade character, 
designated ‘‘The Boss Carpenter,’’ is being 
utilized to present these appeals. A typical 
advertisement reads: ‘‘Says The Boss Carpen- 
ter, ‘Storm doors and sash add to comfort and 
cut down fuel bills. Make things tight for the 
winter now.’ ”’ 

The company also is embodying a merchan- 
dising appeal in its advertising by using the 
slogan, ‘‘A Complete Store for Builders.’’ It 
finds that a number of purchases can be traced 
to the use of this term, which conveys the idea 
that requirements for building purposes may be 
supplied from this firm as easily as from any 
retail store. 

According to executives of the company there 
are marked benefits in stressing this idea that 
a lumber yard functions a good deal like a store, 
for the reason that many home builders have 
the idea that because of its size a lumber yard 
caters to large buyers, with little or no desire 
to serve all classes of customers as the average 


store does. 
PPPS SE EE EE SZ 


YOUR BOOK ENTITLED ‘‘Old Homes Made 
New,’’ a copy of which we have recently re- 
ceived, certainly opens up a brand new field for 
live retail lumbermen all over the country. We 
are very much impressed with it.—OLEAN LuM- 
BER Co. (INCc.), Olean, N. Y. 











These models of residences, accurately made to scale by a builder to help sell actual house jobs, were displayed in the window of Weller Bros., retail 
lumber dealers at Greeley, Colo., attracting much attention and bringing numerous prospects 
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Choice specimens of many breeds 





of poultry were included in the fine display made at the Howell Lumber Co.’s agricultural fair 


Retailer Plans and Conducts Free County Fair 


Bryan, TEX., Oct 
26—An ‘‘off the 
bat’’ story of the 
county-wide free agri- 
cultural fair origi 
nated and conducted 
by the Howell Lum 
ber Co., of this city, 
appeared in the Oct. 
17 [page 43] issue of 
the AMERICAN Lum 
BERMAN. But as_ it 
was not possible at 
the time of transmit- 
ting that early ‘‘ news 
flash’’ to obtain the 
photographs and the 
detailed data neces- 
sary to make this ex 
traordinary piece of 
enterprise, on the part 
of the lumber retailer, 
vivid and real to its 
readers, the AMER 
ICAN LUMBERMAN has 
obtained from W. S. 
Howell, owner of the 
Howell Lumber Co., 
and a former presi- 
dent of the Lumber 
men’s Association of 
Texas, the full story 
of how he happened 
to conceive this fine 
piece of community 
service as well as first 
class publicity stunt. 

‘*The idea of this 
fair,’’ said Mr. How 
ell, ‘‘was purely orig- 
inal, and our only as- 
sistance and codépera- 
tion was that coming 
from the people 
throughout the county. 
All matters of finance 





One side of the 


big lumber shed, 25 


seen the first prize 





were taken care of by 
our company. We did 
not invite any contri- 
butions from the 
contribution of the 


merchants, 
which were 


local 
prizes, 


comes 
Reo 





st 














nella 





Some of the three thousand visitors who 


nor 


allow any 
supplied entirely by 


























PTT en he 


participation 
ourselves, 











attended the Howell Lumber Co.’ 


in 


ont 


2 feet in length, showing some of the exhibits. 
individual display 











At the right is 





The interest manifested by the ladies of the county is shown by this display of household products 


HOWELL LUMBER COMPANY 
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our purpose being to 
make this an affair 
for the country people 
only.’’ 

The prizes donated 
by the Howell com 
pany totaled about 
$500, and _ covered 
classes in almost 
every sort of exhibits 
usually represented in 
a well conducted 
county fair. The big, 
clean lumber _ sheds 
and warehouses of the 
company made an 
ideal place for the dis- 
plays. Counters four 
feet wide were built 
the entire length of 
the sheds, one of 
which is 252 feet long. 
Besides this, the com- 
pany’s offices and dis- 
play room were used 
for exhibits, and one 
large covered shed of 
the compress located 
just across the street 
was thrown open for 
the visitors, who num 
bered about three 
thousand persons, to 
spread their lunches. 

For some years it 
had been Mr. Howell’s 
custom to offer prizes 
to be competed for by 
the boys’ and girls’ 
clubs throughout the 
county, and this sug: 
gested the idea which 
finally took shape in 
the proposition of of- 
fering prizes open to 
the entire county, and 
holding a free agri 
cultural fair. Friends 
advised against sucli 
an effort, feeling that 
on account of the con- 


tinued drouth it would be very difficult to arouse any considerable de- 
gree of interest or to make a creditable showing. 


Mr. Howell, however, 
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remained firm in his conviction that such a year as this was 
the very best time to show the country folks that the Howell 
Lumber Co. felt a real interest in them and in their problems. 

The premium list was carefully worked out and printed on 
large sheets about the size of an ordinary newspaper page. 
These were posted up in conspicuous places and also freely 
distributed. This sheet was headed as follows: 

Hundreds of Dollars in Cash Prizes Given. Howell Lumber 
co. First Annual Free Agricultural Fair. Date: Sept. 26, 
1925. Place: Howell Lumber Co., Bryan, Tex. 

Then came the long list of prizes, ranging from $50 down 
to $1. The $50 prize was offered for the largest commu- 
nity attendance from any school district outside of the city 
of Bryan. A great deal of interest centered in this compe- 
tition. Booths and books were provided for visitors from 
each community to register, which gave the firm a good mail- 
ing list. More than four hundred persons registered from 
one of the communities. 

First prize of $10 and second prize of $5 were offered for 
the best individual exhibit of farm products, including every- 
thing produced on a single farm except live stock. This 
prize was won by J. D. Steele, whose exhibit, including a 
wide variety of farm and household products, may be seen in 
one of the photographs on preceding page. 

First prize of $10 and second prize of $5 were also offered 
for the best stalk of cotton and best twenty open bolls of 
cotton. 





W. S. HOWELL, 
Bryan, Tex. ; 
Retailer Who Conducted 


or actual size, farm convenience. The following partial list 
of farm conveniences was given by way of suggestion: Hen 
house, feed hopper, feed coop, drinking fountain, rack to 
cover drinking pan, feeding pen for chicks, hog crate, trough, 
self feeder, movable fence, movable A-shape hog house ete. 

In the domestic department there were prizes for all man- 
ner of products of the housewives’ skill, as well as for exhib- 
its by home demonstration elub girls. 

Another interesting contest was that for prize of $10 for 
the best story describing the fair written by a boy or girl 
under eighteen years of age. This prize of course could not 
be awarded during the fair itself, but twenty-one contestants 
entered for it, and there was a lot of interest shown in pre- 
paring the stories after the fair closed. On Oct. 14 the 
Howell Lumber Co. mailed its check for $10 to the lucky 
little girl whose story was adjudged the best. 

All judging of the displays in the various departments was 
done by representatives of the extension department of the 
Agricultural and Mechanical College of Texas, thus assuring 
absolute fairness and absence of any local partiality. 

On the day of the fair, Saturday, Sept. 26, and since, the 
Howell company made public announcement that it will hold 
another fair in 1926. Already a good deal of interest is be- 
ing manifested on the part of the country people in getting 
ready for next year’s fair, when, it is generally conceded, 
instead of an attendance of 3,000 there will be at least 5,000 
visitors, and that, if there is a fair crop next year, the exhib- 





Prizes of $5 and $3 were offered for best home made model, 


Successful County Fair 


its will be doubled in number. 


Notes From the Realm of Building 


For Thrift and Home Ownership 


To bring about closer codperation in the cause 
of thrift and home ownership a committee of 
three has just been appointed by the United 
States League of Local Building & Loan Asso- 
cations to confer with the National Associa- 
tion of Real Estate Boards. Alfred Danziger, 
of New Orleans, La., has been named chairman 
of the league’s committee. Other members are 
T. Yorke Smith, of Camden, N. J., and George 
W. West, of Atlanta, Ga. 

Resolutions passed by the league at its recent 
amual convention state ‘‘that this league, real- 
izing the importance of the work being done 
by the realtors of this country for more and 
better homes, extends its thanks to the National 
Association of Real Estate Boards for its efforts 
in that direction.’’ 


Sees No Letup in Building Program 


CoLumMBus, Onto, Oct. 26.—‘‘ Judging from 
the demands for loans, it does not seem likely 
there will be any let-up in the building pro- 
gram in Ohio within the next year,’’ declared 
E. M. Baugher, of Newark, president of the 
Ohio Building Association League, in his open- 
ing address at the 37th annual convention of 
the building and loan men’s State organization 
held in Columbus recently. Mr. Baugher 
pointed out that the speculative builder had 
practically been eliminated and homes now are 
being erected mainly by the people who are 
going to live in them. The speaker based his 
prediction on the fact that building and loan 
associations during the last 12 months have 
rejected 50,000 requests for home loans, despite 
the fact that building and loan associations in 
the last twelve months increased their assets 
$90,000,000. The prediction was made that by 
the end of this year the assets of Ohio build- 
ing _ loan associations will reach the billion 
mark, 


Will Display Antique Woodwork 


Boston, Mass., Oct. 26.—Interesting exhibits 
which testify to the virtues of wood as a build- 
ing material and which portray the quaint and 
dignified charm of the oldtime colonial architec- 
ture still found in rich abundance throughout 
Mauy sections of New England, are being col- 
lected for permanent display in the Boston 
Museum of Fine Arts. This is said to be the 
first time that an art institution of the high 
standing and widely recognized prominence of 
the Boston museum has systematically organized 
4 permanent collection of early American archi- 
tecture and furniture as objects of art. 

The Boston Museum of Fine Arts has re- 
cently acquired the interior woodwork of a 
number of early American rooms, such as those 
from the old Jaffrey House, built in Portsmouth, 


N. H., about 1730, and the three important 
rooms from the Derby-Rogers house at Pea- 
body, Mass. 

These rooms from the old homestead built of 
native white pine and oak at Peabody about 
1701, when they are set up in the museum, will 
contain not only various articles of the period, 
but also some of the identical items of furniture, 
window cornices and furnishings which were 
placed in the Derby-Rogers house by its first 
owner some two centuries ago. 


Closed Shop Is Tax on Building 

St. Louis, Mo., Oct. 28.—The additional 
building cost due to the closed shop over the 
country as a whole is put at $500,000,000 in 
the report of the committee on open shop of 
the National Association of Manufacturers of 
the United States, as presented at the thirtieth 
annual convention of the association held at 
the Hotel Statler this week. The committee 
states that the cost of building is one-third 
greater under closed shop than under open shop 
conditions. 

The report of the committee, of which Charles 
B. King, of the Marion Steam Shovel Co., 
Marion, Ohio, is chairman, declares that be- 
cause of the great housing shortage, with re- 
sultant high building costs and high rents, and 
the great number of destructive jurisdictional 
disputes, the public has had particular ocea- 
sion to realize the tax imposed upon the con- 
struction industry under the closed shop system. 

Other points emphasized by the report are: 

With the exception of a few key industries the 
“open shop” condition generally prevails in Amer- 
ican industry. The open shop has made great 
gains the past five years. 

Those who seek to impose the “closed shop” 
upon American industry and society are economic 
reactionaries, since that system under the guilds 
of former centuries crippled industry and harmed 
society. 

Favors elimination of clauses put in government 
appropriation measures at the request of closed 
shop unions which prevent the government from 
using up-to-date efficiency methods. 

Favors elimination of clauses which prevent 
government funds being used to prosecute labor 
unions for acts which are deemed criminal if per- 
formed by other private groups. 

Cost to the public of strikes in 
$613,000,000. 

Strikes in the nine years 1916 to 1924, inclusive, 
have cost the public over $10,000,000,000—-more 
than 50 percent greater than the cost of pensions 
since the Revolutionary War. 

Declares that union methods and practices and 
their internal management are the antithesis of 
democracy—‘‘those who desire to extend the closed 
shop in industry seek the extension of the princi- 
ples of monopoly and autocracy.” 

Declares analysis of closed shop philosophy 
shows that if put into practice it would “‘danger- 
ously menace our fundamental American institu 
tions.” 


1924 was 


Apprentices to Receive Diplomas 


CLEVELAND, OHIO, Oct. 28.—The second 
commencement of the Cleveland apprentice 
schools is scheduled to take place on the eve- 
ning of Wednesday, Dee. 2, at East Technical 
High School. At that time approximately 125 
apprentices in five of the building trades— 
bricklayers, carpenters, electricians, painters 
and plumbers—will receive diplomas in recog- 
nition of their completion of a prescribed 
course of study involving practical as well as 
theoretical work. 


The commencement is to be held at the time 
of the annual convention of the National Society 
for Vocational Education which opens a three- 
day session on Dee. 3 at the Hotel Statler. It 
will be preceded by a special session of State 
vocational directors from all parts of the coun- 
try. 

Extensive preparations are now being made 
for the commencement. It is probable that Wil- 
liam R. Green, president of the American Fed- 
eration of Labor, or William J. McSorley, 
president of the International Union of Wood, 
Wire & Metal Lathers, and newly elected presi 
dent of the Building Trades Department of the 
American Federation of Labor, will be pres- 
ent to deliver an address. R. G. Jones, superin- 
tendent of the Cleveland public schools, will 
preside and represent the Cleveland Board of 
Education. William R. Hopkins, city manager 
of Cleveland, will give the address of welcome, 
and E. L. Heusch, supervisor of trades and in- 
dustries, State Board for Vocational Education, 
will represent that board and present the di- 
plomas. 


Advocates Abstracts of Homes 


TULSA, OKLA., Oct. 26.—W. S. Dickason, of 
the Dickason-Goodman Lumber Co., having its 
headquarters at Kansas City, Mo., and numerous 
branch yards, including one in Tulsa, in a re- 
cent address before the Tulsa Real Estate Board 
strongly advocated the idea that buyers of 
homes should be supplied with abstracts show- 
ing the quality of materials and workmanship 
entering into the houses, just as they are now 
supplied with abstracts of title. 

The house itself is important as the land, Mr. 
Dickason argued, and the land is covered by ab- 
stracts. The necessity for a building abstract is 
found in the great amount of cheap and often 
fraudulent construction in the cities of the United 
States. The specifications should be made part of 
the abstract, meaning that they would be the 
basis of action against dishonest contractors and 
builders. There should be “Class A” and “C”’ and 
“B” houses, and so on down the line, so that a 
definite standard could be fixed for each. This 
would serve the purpose of affording recourse to 
a purchaser and serve to introduce grades and 
standards in every day business. 
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Hardwood Institute Past Sales Report 




















WASHINGTON, D. C., Oct. 26.—The following softwood statistics were compiled by the National Lumber Manufacturers’ Association : 
Production Shipments Orders 
Week ended: 1925, Oct. 17; 1924, Oct. 18— 1925 1924 192 1925 _, 19% 
EI AD ON AON 6s 25 oi oe ho 55550 004 Wie FS Ree WSO See weeds 65,772,752 70,469,674 76,389,883 76,501,470 81,197,056 79,776,435 
West Coast Lumbermen’s ASSOCIATION. .........0.5:0c00cc reve see eees 101,233,741 102,272,946 101,453,221 102,339,674 95,848,354 88,177,702 
Western Pine Manufacturers’ Association.............eeeeeeees 35,462,000 27,731,000 27,656,000 24,826,000 25,758,000 23,875,000 
CBUEOIDIG BOAWOOd ABDICATION sso 6o.60'0 6:50.00 01:0.0:000sb0se0 000406 8,651,000 7,752,000 6,426,000 5,120,000 6,744,000 6,154,000 
Worth CPOUNA Fa POC ION oi 6 io 6.5 06sco0 0 5500 sive ad ewwe vies 11,137,449 8,165,236 9,082,614 10,476,077 9,999,726 11,404,690 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,758,000 1,609,000 1,657,000 1,678,000 1,138,000 748,000 
Northern Pine Manufacturers’ Association..............0000000e 8,703,400 7,604,300 9, "910, 900 9,395,800 7,464,000 8,785,000 
I DOO PIINOK Ss i.56695 5559548666 aha Seds seas bhowweanse ees 233, 724, 342 225,604,156 232,575,623 230,337,021 228,149,136 218,920,827 
Forty-two weeks: 1925, Dec. 28 to Oct. 17; 1924, Dec. 30 to Oct. 18— ? hep 
Sees TPE PTO oo 6 oi io 50 5560 5 (o.0:6 100s 0 :5559109-0, 0.80: 4.09 4:5 ODDEN 3,259,414,457 3,277,440,792 3,211,041 ,443 3,285,064,140 3,213,277,438 3,208,571,844 
West Coast Lumbermen’s Association..............ccccccccsees 4,196,672,088 3,909,671,314 4,377,248, 822 4,069,023, 653 4,320,902,708 3,928,787,135 
Western Pine Manufacturers’ Association. .................00.. 1,484,589,000 1,293,380,000 1,365,949,000 pe 195, 028,000 1,341,183,000 1,162,725,000 
California Remdwood ABBOCIBUIORs 6 ..6aiscic.6:6 acces ese seeea senasons 315,466,000 358,940,000 405, 287,644,000 293,854, 284,803,000 
North Carolina Pine AMSDCIALION.. qx «66:60:60.6 ,0:0.6.0.05,0:0.6:6060 05010900 375,377, 710 314,105,472 358,282,380 315,918,315 298,438,179 280,894,957 
Northern Hemlock & Hardwod Manufacturers’ Association.... 140 '778,0 121,865,000 106,254,000 98,870,000 87,160,000 76,892,000 
Northern Pine Manufacturers’ Association................000005 422'762,800 391,644,100 381,072,800 359,593,000 354,369,000 357,923,000 
RE DHA OCS 5 6:55:55 6 dS DER EAN ENTS OS SORA NRON 10,195,060,055 9,667,046,678  10,094,253,445 9,611,141,108 9,909, 184,325 9,300,596, 936 
*California White & Sugar Pine Manufacturers’ Association, 
PR WO EINES | 655.599 556.5450 CR ENS N85 EEKELDE TSS EO ENG WS 974,091,000 843,417,000 876,552,000 663,807,000 TEA OIG OOO he cccnces 
NEGO SOO II ,. Os nie 55 5 TREK DK SONOS OHSAS SESS RRS 7,565,000 19,120,000 7,140,000 14,635,000 5,260,000 12,500,000 
*Revised figures for forty-two weeks; not included in general totals; represents about 77 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Oct. 24.—Direct sales of Douglas fir from Oct. 12 to 17 inclusive: 
——Sales—— Prices ——Sales Prices 
V. g. flooring No. Feet No. High Low Spread Drop Siding, 6” No. Feet No. High Low Spread 
PED: SD este wetewws etiwsgews wes 2 15,000 2 $45.00 $44.00 $ 1.00 No. 2 and Detter. .os650s sce $1 434,000 8 38.00 34.00 4.00 
IND: 2 Esser uceewsesewswunsoee 64 312,000 10 45.00 36.50 8.50 PD terns in either s coasters uioiols wisi aiete 44 277,000 16 33.00 25.50 7.50 
~ D caikekesensrsecssasesate 28 167,000 +] 33.00 26.00 7.00 Common No. 1 S1S— 
g. flooring ; eM! bay elds. eiscko a vee RSS RLS 62 360,000 9 19.50 14.50 5.00 
4” “No. 2 and Detter......s00 24 104,000 6 31.00 27.00 4.00 Bess 68S 9ST ee 27 94,000 11 24.00 16.00 8.00 
SD 65s0e0s diesen snteee 9 42,000 7 27.00 19.00 8.00 Dimension— 
6” No 2 and better.......... 21 57,000 7 39.00 30.00 9.00 ORE eed e”  ccsteana seen 104 288,000 pS 19.00 13.50 5.50 
lh ee ee er ees 9 31,000 5 31.00 27.00 4.00 A <arasaraisia eee ieee alee eaeiee 88 232,000 10 21.00 16.50 4.50 
Stepping— Bal). oiecidaieuwaare eal Sow@eie 66 183,000 11 21.00 16.00 5.00 
Wo. 2 mn Heer... 0.000 17 24,000 8 67.00 60.00 7.00 72 | a RSIS PRR Ee Reenter 30 43,000 10 21.50 16.00 5.50 
Finish— OMe Ge. Beak va6w ke ceieaies 43 78,000 10 24.50 19.00 5.50 
Bele “ce sana esebiweseoeuet ad 21 32,000 4 59.00 53.00 6.00 EEG. sec anavcaw 8 $,000 5 25.00 21.00 4.00 
Casin® ANG PAKS»... 0 000089% 13 23,000 7 65.00 56.00 9.00 Lath— 
Ceiling, %x4”— Bde? nas sarsicterae hershey eine eiearete sors 13 224,000 9 5.25 3.25 2.00 
NO: 2 GNE DELCO! ..« o.0.0:0:0:0:0 000% 63 271,000 7 31.00 26.00 5.00 ROPEIRMEDOOEL +5255 ciovere wate diese ace bee es 3 170,000 2 3.50 3.00 50 
NGS 60060 6a9SGu Nees eksnee oes 9 51,000 3 22.50 19.50 3.00 PE a aC Seawe caleeo peleaaiepate ¥ 50,000 1 6.30 Kees eas 





The West Coast Review 


SEATTLE, WasH., Oct. 24.—For the week 
ended Oct. 17, 103 mills reported as follows to 
the West Coast Lumbermen’s Association: 


Feet 

Production ...... 101,233,741 
Shipment ....... 101,453,221 6% above orders 
Sy er 95,848,354 5% below production 
Shipments— 
Water delivery: Bing Feet 

POTIOMTAC: .6.6.5.6.06-0-5.05206.8 008 544,389 

EAMG, bens arerenseenorewe 7 751, 857 

Total. water: (4#G) ...6.scvcvssvess00% 44,296,246 
oe ge See TC. a ee Pee = 51,420,000 
Local auto and team deliveries........ _5,786,9%5 

Total SRIMMONUS 2... 2.6 c0c000rcevesds 101,453,221 
New Business— 
Water delivery: 

DOMMBBUE. cacediccscnces eves 24,667,864 

BEOON, ks0eGssesneensoneegs 18,913,515 

Total water (85D) s.000sisvceceerevo0 43,581,379 
oe. eo: ee ener 46,530,000 
Local auto and team deliveries........ 5,736,975 

Total NOW DUBINEKS. .....0csesewsccse 95, 848,354 354 
Unfilled Orders— 
POMC REIC: CBTBO: ...v oa:cscc seve vee st ene 109, ey Ne 
PONE A ckesinas ios aiesdeaseusndosa sae 101,850,559 
BREUER pet O PCAN 6 cis vies se.w reeds sewaae 98, 370, 000 


309, 889,963 


‘Car basis is 30,000 feet. 





Western Pine Summary 


PORTLAND, OrE., Oct. 24.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Oet. 17, from 
thirty-five member mills: 


Percentages of 


Ship- 

Production— Cars} Feet Cut ments 

Normal ace 32,000,000 se irie 

ACTUAL 2.42%. sige 35,462,000 edcos 
Shipments .... 1,033 26,858,000 77.99 

Local deliveries... . 798,000 eSlad 

Total 27,656,000 

Orders— 

Canceled .... 75 1,950.000 Saal wigeas 

i ea 960 24,960,000 72.64 93.14 

On hand.... 3,048 79,248, 000 


+Car basis is 26.000 feet. *Local wales dncluded. 

Bookings for the week by thirty-four identical 
mills were 95 percent of those of previous week, 
showing a decrease of 1,248,000 feet. 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative stax 
tistics for September, 1925, and 1924, based on 
the reports of the same nineteen member mills: 


a r, Se —. —Increase— 

192 Feet Pct. 

Production ... 9, 292, 000 i 043, 000 2,249,000 31.9 

Shipments ...10,704,000 8,504,000 2,200,000 25.9 

CC ee 9,766,000 7,795,000 1,971,000 25.3 
End month— 
Orders un- 

Ut eee 9,980,000 9,659,000 321,000 3.3 

MUGCKS 22244 22,750,000 22,892,000 142,000 *0.6 

*Decrease. 


Average Value, 25/32x2!4” Face Clear No. 1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 


Septe embe or, September, Decrease 
1925 1924 Amount Pct 
yk ee $76.96 $81.20 $4.24 5.2 


The a are percentages of stock sold 
Sept. 30 
Maple-Beech- 


3irch _—— Maple, 244” 
43 191 


CORP” esicwssingcaosoer 

PNA: sicwinrescceae nis pulewe eee BR 154 

POCIOLY  oscsssianceh cues 28 30 59 
BA CHGee: anksaskivxs es 44 52 140 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1925— Production Shipments Orders* 
SPE. Bia sieeietein 10,627,000 10,319,000 7,865,000 
ie) ee | | eae 10,750,000 11,211,000 9,168,000 
Aug. 24 to Oct. 

17 ye 83,328,000 84,269,000 73,155,000 

1924— 

Aug. 25 to Oct. 
ee 62,897,000 67,147,000 60,655,000 


_ The figures for Aug. 24 to Oct. 17, 1925, show 
increases over those for the period Aug. 25 to 
Oct. 18, 1924, as follows: Production, 32 percent; 
shipments, 25 percent and orders, 21 percent. 
*Orders booked for the week ended Oct. 17 
were 26 percent under production, and shipments 
were 3 percent over production. 
Percentages of Thickness, Week Ended Oct. 17 


: 13” 34” yy” tn” 
PVOGUCHION 0.466.546 % 6s 70 18 6 6 
Shipments ......2.. 70 17 6 x 
WRRRES cick cccoone rie 68 18 5 9 


Of the total 6,959,000 feet booked during the 
week ended Oct. 17, 67 percent was }}$-inch; 19 


percent, %-inch; 5 percent, %-inch, and 9 per- 
cent, $;-inch. L.c.l. sales in addition, it is esti- 
mated, amounted to 696,000 feet, making the 


grand total 7,655,000 feet. 





National Analysis 


WASHINGTON, D. C., Oct. 26.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Oct. 
17, orders and shipments being shown as per- 
centages of production: 


During During 42 
—, —_ Wks. Ended 


Oct. 17 
No. of Ship- Or-  Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ...... 134 116 123 99 
WVONU OGRE 6 .i6 6 os 6x8 103 100 95 104 103 
Western Pine .....+. 35 78 73 92 90 
Cant, Pimen® ... 260% 7 94 70 90 «TT 
Calif. Redwood ..... 15 74 78 93 93 
No. Carolina Pine.... 39 82 90 95 80 
No. Hemlock & Hdwd. se 60 41 75 62 
Northern Pine ....... 114 86 90 = -&4 
Southern Cypress .... 16 95 113 105 109 

All softwoods...... 371t 99. 97 98 96 


No. Hemlock & Hdwd. ... 506 281 139 147 
Hdwd. Mfrs. Institute 897 114 151 104 115 


All hardwoods ....... 1383 158 109 120 


All hardwoods and —i—(‘isSOSOSOSCSC~™ 
softwoods ...... 101 100 99 96 


*Represents 17 pervect ‘of cut in region. 

7U atte of production. 

tLast week there were reports on 
from 362 mills. 


California Redwood Data 


SAN FRANCISCO, CALIF., Oct. 24.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Oct. 17: 


this page 





7 Redwood . White- 

No. of Percent of wood 

mills Feet production Feet 
Production .... 15 8,651,000 100.0 1,231,000 
Shipments .... 15 6,426,000 74.4 1,669,000 

Orders— 
Received . 15 6,744,000 77.9 1,641,000 
On hand..... 14 24,338,000 wee. 4,128,000 
Redwood Distribution for Week 

Shipments Orders 
Northern California*® ...... 2,903,000 2,864,000 
Southern California* ...... 1,911,000 1,731,000 
WUGREORINE iis osteennelnels casas 43,000 97,000 
So 2 ee ae eer ee ere 1,280,000 1,290,000 
BOMelON: cs cecwcesat eo and 289,000 762,000 
Pasties aed ee 
OUMIE ate siisaiclomneoniaeuee 6,426,000 6,744,000 


*North and south of the line running from 
Bakersfield to San Luis Obispo. 

+Arizona, Washington, Oregon and Nevada. 

<All other States and Canada. 
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Hardwood Institute’s Stock Report 


ements, TENN., Oct. 26.—The Hardwood Manufacturers’ Institute has compiled from reports 














of 20014 units the following data as to stocks Oct. 1: 

Eastern Territory,* 5424 Unitst Southern Territory,* 14524 Unitst 

Total Unfilled Total Unfilled 

Species— Dry & Green Dry Orders Dry & Green Dry Orders 
Sind ews a ain scene 3,924,000 2,849,000 1,012,000 24,276,000 19,724.000 3,509,000 
oo: Serer 8,106,000 5,014,000 1,148,000 398.000 320,000 146,000 
tect eee 3,255,000 2,221,000 1,233,000 3,627,000 2,533,000 647,000 
ise e oie 8-63 1 Nike 1,230.000 535,000 5,000 11,000 tere ee 
MME OUNCE 6 icc «oe ae 174,000 ORO. gee scteiec 26,000 ZG éieaacaus 
MNO 6.46. wee oe ees 1,225,000 1,115,000 See 8 8 ssecedeae, sewnadeee ~cawemeuwe 
MRIOEMOG ice ci cccass 136,000 We kdSewtene e8@enGaue <#cclasteaals “se eennea 
OT ae ear nr a are 3,000 eee ee 24.000 24,000 15,000 
BEI er era 399.000 290,000 63,000 11,000 eee 
Cee oe ere 30,772.000 17,383.000 5,688,000 7,000 i” Pree 
GottonWOOd .....ccccs 203.000 Ce || a ee eee 25,312,000 17,995,000 13,418,000 
CYPTESS 2c. ceceececces 7,210.000 3,330,000 589.000 80 0: 51 000 53,951,000 8,502.000 
> al eral a crake at eieta eM els 1,075,000 849,000 30,000 24,917,000 19.713.000 2.506.000 
a aciaeea a ven ear Sed eae ocd 11,016.000 6,230,000 2,540,000 211,561, 000 = «21: 32,391, 000 58, 172,000 
| ue ek ote en 10,000 pi 0) eee 953,000 775,000 50,000 
ward maple .......... 5,934,000 2,783.000 SSG 8 <Seeneeee Saasseuee  <seweneas 
SS ie ene Feat 1,490,000 1,068,000 46,000 3,836,000 2,500,000 4,000 
PE Sie vaeeanianieede. chegeeeee scegmuaia, (esswesuns 75.000 WOO “sateonaws 
REIN io fars. i's ores vk Gee 146,000 HU) ee ee 345.000 297. Cn - vaamawees 
(OS ae 81.000 | eee 4.010.000 2,153,000 986,000 
| A ee ea ree 62,537,000 36,004,000 11,583,000 166,205,000 101. 726 000 45,105,000 
PRE. bb cei caves ane Mevmeemae | esveetswes  ‘adirwadare 1,193,000 671.000 225,000 
POPMIMMON occ vccssecs 17,000 A wwamesdewe 82,000 SRG = a.weuaueas 
So, aN rr 35,154,000 23,520,000 ),000 10,826,000 8,838,000 913,000 
Sassafras lace ec Mleae SCeageesee + HaKeRGES 8,000 | a eee 
BONE TBUNO: 6.66 .6-a'c wnecas 866.000 542,000 155,000 8,836.000 7,327,000 2.420.000 
SVCAMOTE ..ccccecsoce 198.000 10 7 || ee 8,246,000 6,262,000 1,404,000 
MEME Sivas micwceaben 563,000 468,000 17,000 465,000 i errr eee 
MINE *uckiaaacChees vacatanes saemetiien eeess wen 3,357.000 2,627,000 858,000 
Mixed hardwoods ..... 1,396,000 ‘SEI. wk Marcieinas 6,040,000 4,891,000 5,257,000 
177,120,000 105,566,000 30,890,000 584,698,000 %85,088,000 145,327,000 


*Dividing line between ‘‘Eastern”’ 
Chicago & Eastern Illinois to Evansville, Ind., 


and ‘‘Southern” territories is a line from Chicago following the 
thence following the Louisville & Nashville to New 


Orleans, La., all points west of this line being “S»uthern” territory. 


yUnited equivalents are: 
2%; triple band, 3; circular, 44. 


Single band, 1; with resaw, 


11%4; double band, 2; with two resaws, 





Southern Pine Barometer 


NEw ORLEANS, LA., Oct. 26.—For the week 
ended Oct. 23, Friday, one hundred thirty mills 
report as follows in the Southern Pine Asso- 
ciation : 

Percent Percent 
of pro- of ship- 


Cars Feet duction ments 
Production .. .... TOGOOAONT cches  wemen 
Shipments 3,004 75,689,538 107.09  ..... 
Orders *— 
Received .. 3,469 73,879,293 104.53 97.61 
On hand end 
week ...32,788 27O0;855,246 2.005 seese 


*Orders on hand showed a decrease of 0.66 per- 
cent, or 1.810.245 feet; one hundred thirty-four 
mills contributed to previous week’s report. 

tNormal production for these mills was 80,569,- 
399 feet. 

Of 116 mills reporting running time, 30 were 
working overtime and 66 full time; 3 were shut 
down; 3 operated three days; 7, four days; 4, 
five days; and 3, five and one-half days. 





Cypress Barometer 


NEW ORLEANS, La., Oct. 27.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Oct. 21, eighteen mills re- 
porting, is as follows: 

—Percent of — 


Normal Actual 
: Pro- Pro- 
Production—-  Cars+ Feet duction duction 
WOPMIGE cece fete GREED +6556  eecwe 
‘ Actual = eee 6,010.830 GOGh  asias 
Shipments* .. 309 6,180,000 97.58 102.98 
Orders— 
PN So Sas 329 6,580,000 103.88 109.46 
On hand end 
weeky ... 1490 29,800,000  .666. ceca 


*New orders were 106.47 percent of — nts. 

tBasis for carload average is 20,000 feet 

Orders on hand increased 1.36 percent, or 400,- 
000 feet, during the week. 





Hardwood Barometer 


MEMPHIS, TENN., Oct. 26.—The Hardwood 
Manufacturers Institute barometer for the week 
ended Oct. 17, one hundred fourteen units re- 
porting, is as follows: 

———Percent of ——— 


Normal Actual = Ship- 
Production *— Feet output output ments 
Normal (identi- 
cal — a 801,000 Sata dade 
Actual ... 5,363,105 74 eee 
Shipme nts aa 17) 731,732 85 115.4 
Orders— - 
1 ae 22,814,205 110 148.5 128.7 
On hand end 
week ....116,524,860 


Lumber fabricated at the mills and weed tm con- 
— work included in total orders and ship- 
8 


*Based on mill log scale. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics as to stocks 
on hand Oct. 17: 











Per- 
Stocks Unfilled cent 
on hand orders sold 
LD a re te 4,051,000 2,100,000 52 
(oo NEAEE Pees me 888,000 204,000 23 
GEM excccndweswe 13,396,000 30,783,000 230 
"NOAME AG” noo ks 18,335,000 33,087,000 180 
SOME  wvelnscscaess 6,247,000 4,720,000 76 
WEEE -dghicceasntwewals 5.472,000 2,587,000 47 
WORE SAO oss cede 11,719,000 7,307,000 62 
WEEE oc scala ers we 1,865,000 1,689,000 91 
0, ll eae ea eae 1,899,000 2,355,000 124 
Total Wa" inci. 3,764,000 4,044,000 107 
a > 1) lr 887,000 283,000 32 
ig X2” a acaaitem arene wa 3,658,000 4,641,000 127 
Total fy” ........ 4,545,000 4,924,000 —«:108 
Grand total ...... é 38,363,000 49,362,000 129 
Comparative Percentages of Stock Sold 
Oct. 17, Sept. 12, Oct. 18, 
1925 1925 1924 
ME Panewereccudnt nace 180 196 141 
WE "3. nu heck wadwe tana 62 70 46 
yn” iahore ardere awe deren 107 88 59 
WO (Wai we a coke ee aan 108 100 146 
129 137 “98 





Hemlock and Hardwood 


OSHKOSH, WIS., Oct. 26.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about one-third 
of the total monthly shipments reported to the 
association by all members, and shows averages 
for August, September, and 1925 to date, and 
weekly figures for October: 


Hemlock 
Period— Firms Cut Shipments Orders 
Weekly average— 
PUGUAE .ccece , 4,659,000 2,702,000 2,090,000 
September .. .. 4,597,000 2,505,000 2,150,000 
To - 1925 .. 3,366,000 2,552,000 2,090,000 
COG Sicavuness 21 4,672,000 2,382,000 3,213,000 
Oct. 10 Pacer eau 19 3,348,000 2,280,000 2,405,000 
Cts Veriacecaas 18 3,462,000 2,603,000 1,778,000 
Hardwood 
Weekly average— 
yi 2,960,000 4,169,000 5,058,000 
September .. 2,123,000 3,930,000 2,944,000 
To —* 1925. 4,579,000 3,454,000 3,285.000 
2 a a 21 1,637,000 3,500,000 3,424,000 
Oct. 10 acs alain’ 19 1,681,000 4,773,000 4,356,000 
HOG). Ble nains cats 18 1,239,000 4,313,000 2,626,000 





California Pine Sales 


San FRANCISCO, CALIF., Oct. 24.—For the pe- 
riod Oct. 18 to 24, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
as follows: 


California White Pine Mixed Pines 


Feet Common— Feet 

Nos. 1 & 2 clr. 220,000 Inte decuuaa 34,000 
> BOMGE .6<<c2 465,000 ioe eee 261,000 
ED SQIECE cic ae 457,000 INGE Sacceea 771,000 
No. 3 clear.... 304,000 1. a Cee 100,000 
Inch shop .... 132,000 No 1 dimen. .- 141,000 
No. 1 shop.... 491, ree No. 2 dimen... 206,000 
No. 2 shop.... 985,000 as a 
No. 3 shop - 626.000 Beveled siding i 
Short er... 2, . 07.000 
Panel, % a.w.. 3.000 ena re 120,000 
No. 3 clr std.. 981000 S Se 51,000 
Shop, std. vee 249,000 Douglas Fir 

Sugar Pine Feet 
Nos. 1 & 2 clr. 220,000 C&better ..... 7,000 
of) See 173,000 4/4 a.w. com.. 51,000 
Se 65,000 5/4 a.w. com.. 82. 000 
No. 3 clear.... 147,000 Ties & timbers 25,000 
Inch shop .... 64,000 
No. 1 shop.... 470.000 ; Cedar 
No. 2 shop.... 573,000 Miscellaneous. 40,000 
No. 3 shop.... 460,000 Box 
Shop, short ... 44,060 Mixed pine— 
No. 3 clr. std.. 11,000 4/4 a.w. .... 50,000 
Shop, std. .... 28,000 5/4 a.w. .... 830,000 

White Fir Lath 
C&better ..... 58,000 Mixed pine— 
No. 4 common 25,000 INGE cssuses 520,000 
No. 1 dimen... 134,000 eae 43,000 
No. 2 dimen... 88,000 NGS: a. deeds 25,000 





Southern Pine Stocks 


New OrLEANS, La., Oct. 27—The Southern 
Pine Association has compiled the following 
statistics: 

Reports from 169 Subscriber Mills 


Percent 
Percent Pro- 


Feet Normal* duction 
Stocks Sept. 1..... 982,898,353 oe eee are 
September cut...... 391,799,776 99.55 





1,374.698.129 





September shipments 399,671,343 101.55 102.01 
Stocks Sept. 30.... 975,026,786 93.62 waialticg 
Orders (144 mills). ......---. 103,58 102.20 


*“Normal” is amount reported by subscribers for 
the first nine months of 1925. 

Stocks decreased 7,871,567 feet, or 0.80 percent 
during September. ; 

Of the 169 mills, 5 were not running, and 26 did 
not report on running time; the other 138 report 
lost time representing a capacity of 13,197,000 feet. 


Comparative Report of 156 Identical Mills 


A statement of 156 identical mills, comparing 
operations for September, 1925, and 1924, is as 
follows: 

1925 as 

percentage 

of 1924 
106.55 
101.11 


1924 
891,226.865 
371,936,441 


1925 
1. 949.579,018 
376, 071,931 


Stocks Sept. 
September cut. 





1.325,650.949 1,263,163,306 
384,411,742 358,687,933 107.17 


Stocks Sept. 30 941,239,207 904,475,373 104.06 
Nine Months’ Reports of 133 Identical Mills 


Comparative figures for production and _ ship- 
ments reported by 133 identical mills for the first 
nine months of the last three years are as follows: 

Shipments as 
percentages of 
Shipments production 


Sept. ship’ts.. 


Production 






1925 ......3,240.143.158 3,161,128.228 97.56 
0 ee 3,115,569.578 3.120,560.356 100.16 
BOOED a aidewse 3,105,197,267 3,182,851,307 102.50 


September Exports Through Southern Ports 


Exports through southern ports for September 
and the second and third quarter of 1925, are give n 


as follows: 
September, ftJuly1to April 1 to 
1925 Sept. 30 June 30 
43,272,926 1233.625.140 178,862,034 
5,840 28.572.710 35,151,684 
47,055,437 58,691,966 


Southern pine 
Lumber 
Timber ... 6.835, 

Other kinds... 12,435, 776 
Totals 62, 544, 542 209,253,287 272,705,684 
Total exports for September decreased 9.4 per- 

cent from August. 

Total exports for last quarter decreased 7.7 per 
cent from previous quarter. 

+Includes September. 

The percentages of kinds making up the totals 
are as follows: 





Septe inber r, July 1to April 1 to 
192: 


Southern pine Sept. 1 June 30 
pe eee ee 69.2 63.8 65.6 
PN erica Shia 10.9 13.6 12.9 

Other kinds ........ 19.9 22.6 21.5 


Total export shipments from Jan. 1 to Sept. 50 
were 719,908,866 feet. 


(Statistics continued on page 78) 
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School Demonstrates Improved Lumber Manufacture 


Stave COLLEGE, Pa., Oct. 26.—Improvement 
in the quality of lumber manufactured by port- 
able sawmills and the establishment of the 
Pennsylvania branch of the industry on a more 
efficient and profitable basis are regarded as 
likely results of portable sawmill week, which 
closed here Thursday, Oct. 22, after four days 
of demonstrations, lectures and conferences. 
It was the second portable sawmill week that 
the department of farm forestry of Pennsyl- 
vania State College has sponsored this year, 
and from all indications is destined to surpass 
the event of last May in actual service to this 
important industry. 

From practically every standpoint—attend- 
ance, interest, and practical information—the 
week was a notable success. Between two and 
three hundred portable mill operators, eas ip- 
ment representatives and forestry students 
were registered and in attendance during the 
demonstrations and lectures. The attendance 
would undoubtedly have been larger had it not 
been for the inclement weather and poor train 
connections with the city. A keen interest was 
shown by all operators in the methods of set 
ting up mills, and in the manufacture of lum- 
ber, especially as it related to sawing for 
grades. It had been demonstrated earlier in 
the year that the responsibility for poorly man 
ufactured portable mill lumber was due to the 
sawyer rather than to the mills and so the 
present demonstration was confined largely to 
improving the grades of lumber and securing 
data on various types of power, 


Portable Mill Operators Form Association 


The feature of the week and a natural out- 
growth of the various talks and demonstrations, 
was the formation of an association of portable 
sawmill operators of Pennsylvania for the pur- 
pose of improving the quality of lumber manu- 
factured and securing more efficiency in its 
distribution. Action to this end came at the 
end of the Thursday morning session following 
a paper read by Ralph A. Smith of Tyrone, Pa., 
in which he outlined the needs of the Penn- 
sylvania branch of the portable mill industry. 

Mr. Smith’s suggestions met with the undni- 
mous approval of all producers and a temporary 
organization was immediately effected, which 
resulted in the appointment of a committee to 
outline the general character of the association 
and report to the entire assembly later in the 
afternoon. As recommended by the commit- 
tee and approved by the operators, the associa- 
tion will be known as the Pennsylvania Forest 
Products Manufacturers’ Association. Head- 
quarters will be maintained at Tyrone, Pa., be- 
cause of its proximity to the center of the 
State and ideal transportation facilities. It 
was decided that the officers should consist of 
a president, several vice presidents—the num 
ber to be determined later—and a secretary 
treasurer, as well as fifteen directors. Because 
all sections of the State were not represented 
the officiary was not completed at this session. 

To speed the organization and growth of 
the association the following officers 


were 

elected. 
- President—J. Bugene McKelvey, Holidaysburg 
a. j 
Vice presidents—T. G. Crownover and John 


Burkett, Everett, Pa. 


ppecretary-treasurer—Ralph A. Smith, Tyrone, 


Directors—W. J. McFarland, Everett, Pa.: A. F 
Foor, Everett, PA: PA. Anderson, Tidioute, Pa. : 
M. C, Stewart, Homer City, Pa.: Harry Enders, 
Huntingdon, Pa.; J. Eugene McKelvey, Holidays- 
burg, Pa. ; T. G. Crownover, Everett, Pa.: John 
Burkett, Everett, Pa. ; Ralph A. Smith, Tyrone, Pa. 

A constitution and bylaws for the new or- 
ganization will be drawn up by a special policy 
committee at a meeting in Tyrone on Oct. 31. 
In the intervening period an effort will be 
made to enroll a large number of portable mill 
operators in the association so that the organi- 
zation may .be completed and approved by a 
representative group of the industry, and defi- 
nite work be inaugurated. 

While the demonstration was scheduled to 
begin Tuesday forenoon, there was some delay 


in setting up the mill and sawing did not 
actually commence until Tuesday afternoon. The 
mill used was the smallest outfit manufactured 
by the Frick Co., of Waynesboro, Pa., and was 
equipped with an inserted tooth saw manufac- 
tured by Henry Disston & Sons, Inc., of Phil- 
adelphia, Pa. Power was furnished by four 
tractors, a Case, manufactured by the J. I. 
Case Threshing Machine Co., Racine, Wis.; a 
Frick, manufactured by the Frick Co., Waynes- 
boro, Pa., a MeCormick-Deering, manufactured 
by the International Harvester Company of 
America; « Rumely, manufactured by the Ad- 
vance Rumely Co., of La Porte, Ind., and also 
by an electric motor manufactured by the 
Westinghouse Electric & Manufacturing Co., 
Kast Pittsburgh, Pa. Representatives of these 
various concerns were on hand to demonstrate 
the qualities of their equipment and supervise 
their operation. 

Studies in horsepower, fuel consumption and 
time required to saw a definite volume of lum- 
ber, operate the carriage and turn the logs were 
made by students of the forestry school under 
the supervision of their instructors. By at- 
taching meters to the electric motor, especially 
accurate results were obtained on the amount 
of horsepower required to run the mill and 
make different cuts. All this data will be com- 

















Sawyer prepares to remove last slab 


piled in non-technical form and distributed to 
portable mill operators at an early date. 


WEDNESDAY FORENOON 


Sawing was continued Wednesday forenoon. 
Some delay was experienced when the saw en- 
countered metal obstacles in the logs but this 
afforded Charles Cooper, experienced salesman 
and service man of the Disston organization, 
an opportunity to demonstrate the proper way 
to insert and file saw teeth. In the afternoon 
the work of the sawyer, W. E. Kresge, was di- 
rected by H. D. Sheridan, of the Central Penn- 
sylvania Lumber Co., to illustrate how better 
grades can be secured from the logs by exercis- 
ing care in sawing. Mr. Sheridan specified 
how the cut should be made, explained his 
reasons for doing so, and then stated what he 
considered to be the grade of each piece, based 
on the inspection rules of the National Hard- 
wood Lumber Association. He was assisted in 
the latter work by L. W. Smith, of the Central 
Pennsylvania Lumber Co., Sheffield, Pa., who 
explained the application of the rules. In his 
talk Mr. Sheridan emphasized the necessity of 
piling lumber properly and constant super- 
vision of the sawyer’s work, where several mills 
are operated by one producer. 

Later in the afternoon, the gathering ad- 
journed to the forestry building, where Prof. 
Ferguson, head of the forestry department of 
Pennsylvania State College, called the meeting 
to order. It was largely due to Mr. Ferguson’s 
interest in the industry that the two portable 
sawmill weeks have been held and to him goes 
a generous share of credit for their success. 
After introducing the representatives of the 
machinery concerns participating in the dem- 
onstration, Mr. Ferguson briefly sketched the 


purpose of the event. ‘‘Endeavor is being 
made to saw for quality rather than quantity 
at the present demonstration,’’ he said. He 
then called on O. C. Sheaffer, of Williamsport, 
Pa., representative of the Frick Co. 

Mr. Sheaffer assured the meeting that his 
company was glad to be of service in providing 
the mill for the demonstration. Continuing, 
he said: 

When we stop to notice that in not many years 
the last of the great sawmills of Pennsylvania 
will be silent, we begin to see the importance the 
portable sawmill industry will have in the future, 
for all lumber manufactured in the State will then 
be sawed by the portable mills. This summer | 
visited sawmill operations in New Mexico, Oregon 
and Washington and learned there were many 
portable sawmills being used in some sections and 
prospects of more extensive use. It is time the 
portable sawmill men began to prepare for that 
time by the best methods of manufacturing their 
lumber. It was shown at the demonstration last 
spring and this week that as perfect lumber can 
be sawed by the small portable mill as by the large 
mill and if poorly manufactured lumber is pro- 
duced it is the fault of the sawyer. 


Care, Selection and Use of Saws 


Mr. Cooper, representing the Disston organi- 
zation, was the next speaker. His talk dealt 
with the care, selection and use of circular 
saws. After defining a small saw as one less 
than forty inches in diameter and laying stress 
on proper fitting, Mr. Cooper explained how 
the saw is tensioned for certain speeds and 
warned against running it too fast. A 14-gage 
saw should have teeth not less than one inch in 
length, otherwise it will chatter and cut rough, 
he said. In filing the saw, the tooth should be 
spring set and with a slight bevel, giving it a 
shearing cut, as a swage set requires more 
power, although it will do the hardest work. 
The gullet should be filed round to prevent 
fracture at the corners where ‘the deepest 
strain comes if the opening is square. Saws 
should be filed whenever needed, Mr. Cooper 
said, the interval depending on the character 
of the timber being sawn. ‘The mill should 
be set with a 1/16 inch lead in 20 feet to 
prevent the cant rubbing against the saw as 
the carriage returns. Another important mat- 
ter ig the position of the saw guide. This 
should be above the center of the saw for the 
cutting is at that point. With tractor power 
in use, Mr. Cooper estimated the most desirable 
speed at 450 to 500 revolutions a minute. 

Discussing the subject ‘‘Products of. the 
Portable Sawmill,’’? R. D. Tonkin, of Indiana, 
Pa., urged operators to specialize in their cut- 
ting, and manufacture their product truly, and 
exactly to specification. The public expects to 
receive the lumber ready for use, and care 
should be taken that the mill be set upright, 
so that a mismanufactured product will not re- 
sult. He suggested that the market for port- 
able products might be extended by concéntra 
tion yards, cutting for grade to supply the con 
struction demand, and producing a few items 
of special sizes and length for the industrial 
market. Mr. Tonkin closed with a plea for 
the manufacturer to get away from ‘‘ buyers 
beware’’ methods. 


Emphasizes Quality Production 


Mr. Sheridan, who was next called on, em- 
phasized the need of keeping the sawyer’s at- 
tention focused on the idea of cutting the best 
grades possible out of the log. The trouble 
with most sawyers, he said, is that they are 
trying to get quantity production rather than 
quality. He further emphasized the desirability 
of piling lumber neatly and correctly. Lum- 
ber that is well taken care of in the yards, he 
added, is not only easier to sell, but there 1s 
not as much loss from warping, checking, 
stain, etc. 

‘¢There is nothing better that the lumber 
man can do to promote forestry than to pre 
serve the small growth,’’ John Keller, of the 
State department of forests and waters, said 
in taking up the subject ‘‘How the Portable 
Sawmill Operator Can Aid in the Practice of 
Forestry.’’ As long as the lumberman cal 


buy the stumpage alone, however, he can not 
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be blamed for getting all he can out of it, he 
added. As a solution of this problem, Mr. 
Keller suggested that the operator enter into a 
contract with the owner ot the land agreeing 
to cut no trees making less than a railroad tie, 
to be careful that small trees are not injured 
in felling others, and to minimize the fire haz- 
ard by disposing of the branches of fallen 
trees—in return for lower stumpage rates. He 
believes that such arrangement can be readily 
effected if the proposition is advanced by the 
operator. The responsibility for insuring fu- 
ture timber growth rests with both parties, Mr. 
Keller pointed out, in referring to the serious 
concern with which the public is beginning to 
regard the rapid denudation of its forest lands. 
Advantages of Electric Power 

Some of the advantages of the electric motor 
48 ge for the portable mill were enumerated 
by W. A. Furst, general engineer of the West- 
inghouse Electric & Manufacturing Co. Ae 
cording to Mr. Furst, the only place where 
trouble could possibly. develop on an electric 
motor is at the bearings, barring the burning 
out of the coils from overloading, and, if the 
motor is not made to carry too great a burden, 
they should last from two to ten years. The 
motor is readily portable when mounted on a 
wagon, and $100 might be regarded as the 
maximum charge for any installation. It also 
admits of great flexibility in operation, as the 
sawyer can start or stop the motor without 
moving from his station behind the saw. 


not be present at the foregoing demonstration 
on account of spring plowing; (2) to secure 
data on power required to operate mills; (3) 
to demonstrate the Advantages in sawing lum- 
ber for grades. Prof. Ferguson estimated 
that there are 5,000 to 15,000 portable mills 
seattered over the State, 1,000 of which are 
known to have been sold last year. He felt 
that any information developed at this demon- 
stration would be of value to the portable saw- 
mill industry over the country since the prob- 
lems of all such mills are in substance the same. 


Forestry to Bring Small Permanent Mills 

‘“In restoring our dwindling forests no 
group should be more sympathetic than the 
small mill operator,’’ declared R. Y. Stuart, 
secretary of the State department of forests 
and waters, in opening his discussion on ‘‘Saw- 
mill Operations in Relation to the Forest.’’ 
He asked for the codperation of the small mill 
operator in lowering the fire risk and in seeur- 
ing more efficient utilization of the log. As 
the practice of forestry develops, Mr. Stuart 
foresees the establishment of small mills more 
or less permanently located and operating con- 
tinuously. 

John B. Cuno, associate wood technologist 
of the United States Forest Service, also ex- 
pressed the hope that the outgrowth of the port- 
able mill would be small operations perma- 
nently located. This objective, he stated, can 
not be achieved by the national Government 
like it can by the States, and he urged the op 


rienced manufacturer because the latter is fa- 
miliar with grades. Speaking from the stand- 
point of a wholesaler as did Mr. Bloom, Mr. 
Green said that it was essential to have good 
connections to sell lumber and that the whole 
saler could not afford to link himself up with 
an operator whose product was of uncertain 
quality. He felt that the four common de 
fects in the average run of portable mill lum 
ber—wany edges, ragged ends, stained and thin 
stock—would be removed if such demonstra- 
tions as the present were continued. However, 
the stigma which has heretofore been attached 
to portable mill lumber will not be removed 
until the operator makes a definite effort to im 
prove the quality of his lumber. Introduced to 
the meeting by Prof. Ferguson, W. G. Eppley, 
sales manager of A. B. Farquhar Co., Ltd., an 
nouneed that his company would furnish the 
mill, as well as demonstrating steam power, at 
next year’s meetings. The evening session was 
closed with the exhibition of a four-reel piec- 
ture showing Disston saws and tools in the 
process of manufacture. 
THURSDAY MORNING 

The Thursday morning session was ushered 
in with a talk by C. R. Anderson, forestry ex- 
tension representative of State College. Basing 
his conclusions on the premise that the sawmill 
operator and farmer are interdependent, dis- 
regarding certain differences they have had 
in the past, Mr. Anderson favored the farmer 
selling his timber lands to the operator, pref- 























STAGES IN PORTABLE SAWMILL DEMONSTRATION CONDUCTED BY PENNSYLVANIA STATE COLLEGE, OCT. 19 TO 22. 
Mr. Smith, 


of the Central Pennsylvania Lum- 
ber Co., concluded the afternoon session with 
an explanation of the grading rules of the Na 
tional Hardwood Lumber Association. Mis 
manufactured lumber, he asserted, makes _ it 
hard to apply the rules, and he urged every 
operator to procure a copy of the association 
rules and familiarize himself with their pro 
visions. 


WEDNESDAY EVENING 


Preceding the Wednesday evening session, 
several films loaned by the United States Forest 
Service, the State department of forests and 
waters and Wheeler & Dusenbury, of Endeavor, 
Pa., were exhibited in the interests of the con 
servation of forest resources and prevention of 
the spread of destructive tree diseases. Dean 
R. L. Watts, of the school of agriculture, was 
unable to attend the meeting and the address 
of welcome was given by Vice Dean R. G. 
Bressler. After assuring the audience of the 
school’s pleasure in having them present for 
the demonstration, Mr. Bressler outlined the 
work which Pennsylvania State College is do- 
ing in its class room work, extension activities 
and short courses. 

_Members of Tau Phi Delta, forestry frater- 
ity, then favored the assembly with a group 
of campfire songs which brought prolonged ap- 
Plause and insistent demand for additional 
tumbers. Following this diversion, Prof. Fer- 
suson gave a brief review of the events lead- 
ing up to the first demonstration and then enu- 
merated his reasons for ealling a second dem- 
ostration this fall. Among other objects he 
cited the following as the most important: (1) 
To permit the attendance of those who could 


and slow rising piles, 


erators to do their share in bringing about such 
a regime by exercising care in the manufacture 
and drying of their lumber. Referring to the 
work which the Forest Products Laboratory is 
doing to secure conservation through more effi- 
cient utilization, Mr. Cuno expressed the hope 
that the various interests would be brought 
together on the question of simplified grades 
with correspondingly favorable results to the 
industry. 
Sound Manufacture Best Sales Aid 

‘‘Selling Lumber from the Portable Saw- 

mill,’?? was the subject of an illuminating dis- 


cussion in which R. H. Thompson of Lock 
Haven, Pa.; S. W. Bloom, of Du Bois, Pa., and 


G. G. Green, of Lock Haven, all participated. 
Among other factors tending to reduce the 


profits of operators, Mr. Thompson mentioned 
the large percentage of lower grade hardwoods, 
the practice of cutting trees too high, leaving 
the best lumber in the stump; and the usage 
of worn out or second-hand mills equipped with 
poor saws. Mr. Thompson believes that the 
small operator can increase his profits if he 
will analyze market conditions and cut the prod- 
uet for which there is the best demand at the 
time. More hardwoods should be cut into 
hoards, especially when the railroad market is 
dull, and much construction lumber can be dis- 
posed of at good prices if the operator will es 
tablish his own retail yard. 

Mr. Bloom advoeated finding a market for 
the lumber before cutting it, sawing it into uni 
form thickness to avoid losses from handling 
and the sale of slabs. He 
would much rather have dealings with the expe- 


erably on the coéperative basis with the oper- 
ator paying a stipulated price a thousand feet 
and also a percentage return. 

F. C. Krell, of the forestry department of the 
Pennsylvania Railroad Co., speaking from the 
standpoint of a large consumer of portable mill 
products, admitted that the portable mill has 
been a life saver for the railroad in sections 
where timber has been eut out, and he assured 
the meeting that the Pennsylvania System was 
attempting to aid the small producers by tak 
ing every foot of lumber for which it could 
find use. He emphasized the fact that not 
enough attention has been paid to specifications 
and inspection, and explained why the rail 
roads had been forced to draw a line on chestnut 
timber east of the Alleghenies. The blight, he 
said, makes chestnut poles unable to stand the 
burden placed upon them. 

Same Care Due Tractor as Automobile 

Because of the shortage of time R. U. Blas 
ingame, of the department of farm machinery, 
State College, who had prepared an excellent 
paper on the care and operation of gasoline 
tractors, was foreed to confine his talk to a few 
remarks. The modern gas engine is as refined 
as the highest priced ‘automobile and should 
receive the same care and attention, was the 
theme of his statements. 

T. Miller, engineer of the Manhattan Rub 
ber Manufacturing Co., Passaic, N. J., was 
also forced to shorten his talk, but found time 
to offer some important information. Rubber 
belting is best for outdoor work, he declared. 
The size and length of the belt is determined by 
the set-up and the width and thickness by the 
power that is desired to be transmitted. and 
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It is 
desirable to have the belt from one to two 
inches less than the pulley face, endless, and 
long, if it is to be crossed. Grease and mineral 
oils should be kept away from a rubber belt, 
and belt dressings usually impair rather than 
increase its efliciency. Mr. Miller advised run- 
ning the belt on by hand, as power tends to 
separate the plys of the fabric. 
Needs of Portable Mill Industry 

At this point the meeting was turned over to 
Ralph A. Smith, of Tyrone, Pa., who on the 
prev.ous evening had called a mecting of all 
operators interested in forming an association 
to be held at 10 o’clock Thursday morning. Mr. 
Smith read a long paper in which he quoted 
figures to show the relative importance of the 
larger lumber consumers in Pennsylvania and 
sketched the needs of the portable mill indus- 
try. The future welfare of the industry, he 
thought, depended upon readjustment of rail- 
road rates, the standardization of the mill- 
man’s product, the dissemination of statistics 
relating to mill production and the condition 
of the consuming industries, the establishment 
of a clearing house for credit information, and 
provision for some means of publicity fhat 
would keep individual operators informed of 
developments in the industry and bind them 
more closely together. Mr. Smith was of the 
opinion that all of these objectives could be 
attained through an association of manufae- 
turers. 

With the conclusion of Mr. Smith’s paper, a 
lively discussion resulted. The general con- 
sensus was that an association was highly de- 
sirable and the operators voted unanimously to 
lend their support to the formation of such an 
organization. Eugene McKelvey was immedi- 


the speed at which the mill is to operate. 


ately elected temporary chairman and Mr. Smith 
temporary secretary, and after some further 
discussion a committee was. appointed to work 
out general details of the organization, with the 
result previously chronicled in this report. 

The adoption of the comittee’s report in the 
afternoon brought to an end one of the most 
important meetings of the Pennsylvania branch 
of the industry since the first lumber association 
in the United States was organized at Wil- 
liamsport, Pa., fifty-three years ago. While 
the operators are to be congratulated on their 
initiative in embarking in association activity, 
equal praise is due Pennsylvania State College 
for having aroused the millmen to a recognition 
of their needs and provided the opportunity for 
their assembly. 

Portable sawmill week was an unqualified 
success and will undoubtedly become an annual 
event at State College. 


See Curtailment in Woods Operations 


MINNEAPOLIS, MINN., Oct. 27.—That there 
will be a sharp curtailment of woods operations 
in the Northwest this winter appeared certain 
from statements brought back to Minneapolis 
headquarters in the last few days. The uncer- 
tainty of the market and the experiences of 
the last year are declared to be factors which 
will enter into the decision to have production 
reduced this year. 

The present outlook, according to Harry F. 
Partridge, T’. M. Partridge Lumber Co., produe- 
er and distributer of northern white cedar prod- 
ucts, does not encourage large woods operations 
this year for this company in Canada. Mr. 
Partridge has returned from the Dominion. 


This winter, he said, the company would restrict 
its Canadian woods operations. 

Moss, Blais & Wilson, balsam lath manufac. 
turers, will carry on normal woods operations 
this winter, according to Fred Blais, of Shovel 
Lake, who was in the Twin Cities this week, but 
many of the producers will be out of the woods 
entirely this year while others will produce on 
a curtailed basis. 

H. FE. Lindhe, logger of Deer River, Minn,, 
said in the Twin Cities a few days ago that 
many producers plan to stay out of the woods 
this year while others will operate on a smal] 
seale as compared with other years. The out- 
look for tie and pulpwood demand, he said, is 
not encouraging. 

KF. A. Kingsley, Kingsley-Towle Lumber Co, 
has returned to Minneapolis after a visit to 
Gordon, Wis., where the company operates a 
lath mill. Mr. Kingsley forecast that lath pro 
duetion will be of smaller volume this winter 
than last. Demand for pine pulpwood, however, 
he said, will be better next year. Men in the 
vicinity of Gordon now are working on the 
roads, putting them in shape for the winter’s 
woods activity. 


New Indiana Community Growing Fast 


Fort WAYNE, INp., Oct. 26.—The Waynedale 
Supply Co., which opened a retail lumber, coal 
and building supply business about the middle of 
last May in the new community of Waynedale, 
about three miles from this city, finds itself 
well established in a satisfactorily growing new 
district, which has made very good progress 
during the short time it has been in existence. 
Frank H. Kohr is manager of the Waynedale 
yard. 


Building Logging Road Into Timber Holdings 


SPOKANE, WASH., Oct. 24.—Steel is now be- 
ing laid on the 16-mile logging railroad of the 
McGoldrick Lumber Co. from Tekoa, Wash., to 
the large holdings of the company in the Hang- 
man Creek district of Idaho. The cost when 
completed will be about $200,000. 


‘“We hope to have the road ready for opera- 
tion this fall, but whether we do or not is de- 
pendent on weather conditions,’’ said J. P. 
McGoldrick, president of the company, to a 
representative of the AMERICAN LUMBERMAN. 
‘‘Our ballast will be gravel from Squaw Creck 
which will not be available until we have com- 
pleted laying the track when we will have to 
haul it back over the line.’’ 

The line is unique as a logging railroad in 
that it follows Hangman Creek on an easy 
water grade and without sharp curves across 
a country that for the first twelve miles is a 
rich farming section and part of the old Coeur 
d’Alene Indian reservation. It will be possible 
to use a rod engine and one has been bought 
for this purpose from the Great Northern rail- 
way which that company has been using on a 
discontinued mountain branch. It has great 


power and is built for steep grades and sharp 
curves. 


road connects with the Oregon-Washington 
Railroad & Navigation Co., to the Idaho 
E& 








Rock cut in Mile 8 


State line is about two miles. This two miles 
has been built by the railway company itself; 
85-pound steel has been used, and it is a part 
of the railway system. This removes the Me- 
Goldrick railway from the requirements of the 
Interstate Commerce Commission. From the 
Idaho line to Sanders, 60-pound steel is being 
used. 

Over this line the McGoldrick Lumber Co. will 
bring out the 200,000,000 feet of western pine 
which it owns in the Hangman Creek district, 
shipping the logs via the Oregon-Washington 
Railroad & Navigation Co. to its mill at Spokane 
under milling-in-transit privilege. The McGold- 
rick holdings comprise 10,000 acres which is 
mostly good farming land after it has been cut 
over and cleared. As needed, short feeders will 
be built up Smith, Hangman, Squaw and Indian 
creeks. <A mile of track is to be laid this fall 
into Squaw Creek to bring out ballast gravel. 


Just across the divide is the Santa Creek basin 
where the McGoldrick Lumber Co. owns a large 
amount of Idaho white pine. The present road 
has been surveyed ten miles from the present 
terminal across into this timber with a maximum 
grade of 3 percent, but whether when this is 





Approximately 40,000 
ties have been used in 


construction. These 
were contracted for 
from farmers along 


the right of way who 
delivered them where 
needed by motor 
trucks along a good 
publie highway which 
parallels the track 
much of the way. The 
little town of Tensed 
is swung around by 
the line and Sanders 
is the terminal. The 
famous old De Smet 
mission founded in 
1860 is not far from 
Tensed. 











logged it will be taken 
~ | out this way or follow 
| the natural drainage 
into St. Maries, Idaho, 
has not been deter- 
mined. 

Ray A. Biggs, con 
tracting engineer of 
Spokane, located and 
built the road. Mr. 
Biggs is the engineer 
who located and built 
the difficult 27-mile 
logging railway of the 
Ohio Match Co. twen- 
ty-three miles into 
the Burnt Cabin dis- 
trict east from Coeur 
d’Alene, Idaho. He 
does a large amount 
of engineering a2 





From Tekoa, Wash., 
where the McGoldrick 


Showing character of timber country and logs at small mill 


contracting work for 
the leading lumber 


companies. 
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Interesting News From the West Coast 


Sells Large Waterfront Mill Site 


Coos Bay, OrE., Oct. 24.—An announcement 
this week made by L. J. Simpson, of the Simp- 
son Estate Co., created a wide amount of inter- 
est in Coos Bay lumbering circles. The state- 
ment said that a large mill site had been sold by 
the Simpson Estate Co. to operators who would 
start construction of mill and docks early in 
January and complete the work by the middle 
of 1926. The announcement told of the mill 
peing equal to the largest in North Bend, with 
aeapacity of between 200,000 and 300,000 feet 
jaily. George H. Chaney, logging operator, of 
the Coquille Valley, who has been selling logs to 
other manufacturers, is head of the concern and 
it is said that he has eastern connections. The 
site is at the north end of the Coos Bay penin- 
sula and oceupies a waterfront of half a mile, 
affording all needs for rail and water shipping. 
When constructed the mill will have the advan- 
tage of being nearer the ocean by four miles 
than the mills in Marshfield and one mile nearer 
than the majority of mills in North Bend. The 
site is between the North Bend waterfront and 
the Southern Pacific bridge. Surveys have been 
started on the site and data is being obtained 
from government sources to define the harbor 
lines. When this mill is ready for operation 
it will make four mills for the city of North 
Bend, and this one will employ 100 to 125 men. 

Seaeaaeaaaaaaaa 

Re-equipping and Improving Mill 

PORTLAND, ORE., Oct. 24.—Cobbs & Mitchell 
(Ine.), with offices in the Northwestern Bank 
Building, this city, and operations in the Siletz 
Valley, with mill at Valsatz, Ore., have installed 
considerable new equipment and made many im- 
provements about the mill, according to C. N. 
Huggins of this city, general manager. The 
company is adding a new 1000- kilowatt Allis- 
Chalmers turbo-generator, thereby doubling its 
electric power, making a total of 2000 kilowatts. 
It has also installed a new master motor 
matcher; one of the latest type, fast feed, 100 
percent motorized planing machine; and has 
completed four additional Moore moist air kilns, 
giving the company a total of thirteen of these 
kilns. Mr. Huggins paid a very high compli- 
ment to the Moore organization for the way in 
which this company worked out the kiln drying 
problems for Cobbs & Mitchell (Inc.), at the 
Valsatz plant. 

@eaaaaaaaaaaa 
Form Sugar Pine Sales Organization 

San Francisco, Cauir., Oct. 24.—Without 
doubt one of the most important moves in the 
sugar pine industry of the United States is in 
the final stages of organization in this city. 
The organization, which is representative of 
virtually 100 percent of the manufacturers of 
sugar pine, was recently incorporated in Dela- 
ware and a recent move here, just completed, 
will open the way for the sale of stock in Cali 
fornia, a mere formality to allow the company 
to function, and by Wednesday of next week 
final organization and the signing of contracts 
is scheduled, according to Willis J. Walker, 
president of the Red River Lumber Co. and 
viee president of the newly organized Sugar 
Pine Sales Co., as the organization will be 
called. 

The broadness of the scope of this new organiza 
tlon is not yet conceivable, even to the members, 
as it will be nation-wide in the merchandising 
of California sugar pine, continued Mr. Walker. 
While our plang are seemingly complete at this 
time we also understand that we are yet casting 
tbout into an unknown realm and the suecess of 
the venture has vet to be proved or disputed by 
the results accomplished. 

Contracts which members will sign before ac- 
tually entering into the organization for the sale 
of sugar pine, will be ready in about a week. 
After they are signed and our membership is 
bonafide we will-begin operations on a_ limited 
scale, broadening as the conditions warrant and 
4s fast as the organization can bear the burden 
of additional duties and territories. 

Officers of the new organization are as fol- 
lows: W,. A. Pickering, president; Willis J. 


Walker, vice president; W. G. Kahman, secre- 
tary and Elmer H. Cox, treasurer. Directors, 
besides the officers, all of whom are on the 
hoard, are as follows: R. H. Swain, W. G. 
Virgin, A. H. Fleming, D. H. Steinmetz, A. H. 
Land, F. 8. Murphy, James Tyson and James 
Danaher. Offices of the company will be main- 
tained at present at 307 Monadnock Building, 
San Francisco. 

The manager of the company and the execu 
tive committee have not yet been named. 


California Mill to Be Moved 


Dorris, CALIF., Oct. 24.—It is announced that 
the mill of the Topsy Lumber Co., owned by 
the Kestersons, will be moved here on a loea- 
tion about eight miles from the present opera- 
tion. The company has about 35,000,000 feet 
of timber in the Vanata tract. Citizens of Dor- 
ris have pledged themselves to secure a right-of- 
way for the mill from this place to the timber, 
conditioned on the mill being built here. 


Wins Diamond Ring at Home Show 


BELLINGHAM, WASH., Oct. 24.—The popular- 
ity of Miss Maybelle Barker, one of the two 
thousand employees of the Bloedel Donovan 
Lumber Mills, was shown in the uueen race of 
the Own Your Home 
Kxposition staged here 
by the Bellingham Real 
Estate Board with the 
assistance of local lum- 
ber concerns, who do- 
nated materials for the 





MAYBELLE BARKER, 
Bellingham, Wash. ; 





Winner of Second Prize 





built 
the 


‘*Dream Home’? 
in connection with 
exposition. Miss Bar- 
ker won second place 
and received a diamond 
ring as a prize. Miss 
Barker had a host of 
loyal friends working in 
her behalf. At the ex 
position, which was held in the State armory 
and was attended by 18,000 persons during the 
week, she garnered some of her votes at a 
booth that was in the form of 2 miniature 
home. 





New Sawmill in Operation 
TENINO, WASH., Oct. 24.—The new Johnson 
& Clark sawmill here is now operating. The 
first log was run last Saturday. The plant in 
cludes sawmill and planing mill, both operated 
electrically. 


Sawmill Strike Settled 

ABERDEEN, WASH., Oct. 24.—The strike of 
1,300 employees of five Aberdeen sawmills ended 
Thursday afternoon, at a mass meeting of the 
strikers. A large majority voted to accept a 
compromise proposal put forth Monday by the 
operators, granting an increase of 50 cents in 
the minimum wage and raising it from $3.25 
to $3.75. The proposal also includes a promise 
of further adjustments where necessary, to be 
made by the companies without interference. 
It is also agreed on the part of the operators 
to accept a grievance committee appointed by 
the strikers, the mission of the committee being 
to point out instances where alleged pay in- 
equalities and injustice exist. The strike has 
affected the Aberdeen Lumber & Shingle Co., 
the two plants of the Donovan Lumber Co., the 
mill of Wilson Bros. and the cedar operation of 
Schafer Bros. The ban against all of these 
mills is now lifted. 


Discusses Seasonable Cycles 


SEATTLE, WASH., Oct. 24.—Worth’s Lumber 
Market Bulletin, edited by Harry I. Worth, dis- 
cusses ‘‘Seasonable Cyeles,’’? in the October 
issue. Taking up the present situation, with 
demand less than production, the bulletin says: 

It is perfectly normal. 
district in the Pacifie Northwest is far from its 
consuming market. It requires about a month, 
possibly more time, to deliver lumber after it is 


The fir manufacturing 


purchased. <A large proportion of fir lumber is 
used in the northern half of the United States, 


which experiences severe winter weather beginning 
any time after Nov. 1. Retail lumbermen no 
doubt covered their expected requirements some 
time ago to be sure of delivery in time for fall 
business It is too early to consider buying for 
next spring unless general conditions definitely 
indicated a rapidly advancing market throughout 
the whole winter—which is not the case. Ma- 
jority of orders at present are for rush shipment 
on account of special contracts and unexpected 
requirements. The actual volume of business is 
surprisingly large as a result of general prosperity 
of the country and great amount of building being 
done. It is to be hoped that prices will not break. 
Cutting prices will not increase the actual. use 
of lumber at this time of year, and buyers will be 
influenced to delay even possible purchases unless 
stock is absolutely required. A lower price level 
would injure every branch of the industry. Manu- 
facturers would receive less for lumber they sell. 
Retailers and industrial users of lumber would 
experience a shrinkage of inventory value of stock 
on hand, without being able to benefit by purchas- 
ing new stock in face of approaching winter. 

Mr. Worth contends that manufacturers should 
recognize the “Seasonable Cycle,’” and not try to 
erowd lumber on the market. The article con- 
cludes: ‘‘Everyone knows that success and pros- 
perity are based on friendship and mutual confi- 
dence, which are founded on service and responsi- 
bility.” 


Canadian Building New Mill 


FERNIE, B. C., Oct. 24—Simon Taylor, of 
Cranbrook, B. C., as head of the Western Pine 
Lumber Co., is building a mill south of Phipps 
Canyon, at-a point about twelve miles from 
Waldo. The company is utilizing the machinery 
formerly in the operation of the Kitchener 
Timber Co., at Kitchener. 


(aaa eaabaaaan 


Lumberman Becomes Reminiscent 
SEATTLE, WaASH., Oct. 24——When P. D. 
Mackie, president of Mackie & Barnes, learned 
the other day that W. H. Oliver had resigned as 
sales manager of the Seattle Cedar Lumber 
Manufacturing Co., he became reminiscent. 
‘*Bill Oliver is a fine fellow,’’ he said. ‘‘1 
have known him from the start, even back to the 
days when, as a boy of 16, I worked in a cedar 
mill myself. I was proud of my job as long 
as it lasted. I toiled ten hours for $1.35. My 
job was pointing pickets. I lost it through 
circumstances over which I had no control. 
“*One day the sticker broke down. Promptly 
the mill foreman shifted me over as helper to 
the planer feeder on the siding machine. In a 
few minutes that machine broke down. He sent 
me to help tail the timber sizer. It broke down. 


He drafted me to help on the resaw. The 
resaw broke down. 
‘* By that time the boss was seeing ‘red.’ His 


eye lit on me. I was out of luck. 
time,’ he roared. 

‘“Tn less than two hours I had worked on four 
different machines, and one by one they had 
gone out of business. Not being in any way 
responsible for them, I had to lose my job; and 
I felt pretty tough about it.’? 

Mr. Mackie is a pioneer in the export of raw 
cedar. About five years ago he filled the first 
foreign order for 300,000 feet of cedar logs, 
which went from Seattle to Japan. The size 
and quality of the shipment attracted a great 
deal of attention in Japan, and resulted in fur- 
ther orders. From that small beginning has 
grown the export trade in west Coast logs, 
flitches and bolts, which today engages many 
concerns and has grown to large proportions. 


‘Go get your 
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Lumber Activities in Southern States 


To Build Office Structure 


Houston, TEXAS, Oct. 26—Ground was 
broken the other day in the downtown section 
for the Kirby Lumber Co. Building, which will 
face on Main Street between Walker and Mc- 
Kinney avenues. The structure will be 100 x 
100 feet, ten stories in height, and will cost 
approximately $1,000,000. 

The building is being constructed by Jesse 
H. Jones & Co. for the Kirby general offices 
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Artist’s sketch of new office building for the 
Kirby Lumber Co. 


and is especially designed for such use. The 
latest in office building construction is em 
bodied in the plan. Alfred C. Finn is architect 
and the Hewitt Construction Co. has the con- 
tract. Jesse H. Jones is a Houston and New 
York capitalist who came out of east Texas to 
Houston as a youth and became successful in 
the lumber business in much the same way as 
his friend, John Henry Kirby. 


To Erect Woodworking Plant 


JACKSON, Miss., Oct. 27.—Definite announce- 
ment was made last week that the Martin 
?arry Corporation would soon begin work on 
its new $200,000 woodworking plant in this city, 
which will give employment to four hundred 
persons, a majority of them skilled workmen. 
The site chosen is the tract of land belonging 
to the Finkbine Lumber Co., located immedi- 
ately east of the Baptist Orphanage, between 
that institution and the Asylum switch. The 
tract consists of twenty-five acres. 


Commends Firm for Forestry Plans 


DEQUEEN, ARK., Oct. 26.—‘‘ A remarkable op- 
portunity for timber growing as the basis for a 
permanent operation,’’ is the way in which the 
shortleaf pine holdings of the Dierks Lumber 
Co. in this section were characterized by As 
sistant Forester Earle H. Clapp, of the United 
States Forest Service, Washington, D. C., dur- 
ing a recent visit here. Mr. Clapp, who has 
charge of the government work at both the 
forest experiment station and the Madison lab- 
oratory, was aecompanied by R. D. Forbes, di- 
rector of the Southern Forest Experiment Sta- 
tion at New Orleans, La. They came to De- 
Queen to review the work of a field crew from 
the Southern station which is spending several 
days in this vicinity, and were met here by 
William L. Hall, of Hall & Kellogg, consulting 
foresters, of Chicago, who is directing the for- 
estry work of the Dierks Lumber Co. 

The great advantage which the shortleaf pine 





forests have over many of the southern pine 
forests is the presence of what the foresters call 
“middle age classes,’ said Mr. Clapp, as he was 
leaving DeQueen. Immature timber, from seed- 
lings to trees of cordwood size, is all too often 
lacking in the South’s “piney woods.” An over- 
whelming percentage of the trees in them are al- 
ready mature and ready to cut, and there is little 
to leave for a second cut in the near future. In 
shortleaf stands, on the other hand, probably as 
‘a result of fewer fires, there appear to be many 
young trees in the virgin forest which can be left 
to advantage for future growth. The policy of 
the Dierks company of cutting nothing below four- 
teen inches in diameter but diseased or injured 
trees should, as planned, permit a return over 
the same land by the time the company’s virgin 
timber is exhausted, and so on in _ perpetuity, 
thanks to the size of the property. 

From the brief glimpse we have had of the virgin 
forest I am convinced that in the future proper 
management of these forests, which includes first 
of all good fire protection, will increase their prod- 
uctivity three- or four-fold. The Dierks company 
is to be heartily congratulated on its progressive 
forestry plans. 
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Fir Shipments to East Texas Port 


Houston, TEX., Oct. 27.—A singular fact in 
connection with the development of the port of 
Houston is that lumber exports and imports 
alike are among the principal items of commerce 
listed in the records of the Houston port office. 

The chief items, in the handling of which the 
port of Houston now exceeds the port of Gal- 
veston and occasionally the port of New Orleans, 
are cotton, cottonseed cake and meal, lumber 
and metals. 

Lumber milled in 
east Texas is exported 
to the United Kingdom, 
the West Indies, and 
elsewhere, whereas West 
Coast lumber is coming 
in at a gradually in 
creased rate. The West 
Coast importations are 
chiefly timbers. This 
port now has four times 
a month service from 
the Coast. 

Among the local con- 
cerns which receive reg- 





ular shipments of fir 
and shingles are the 
Vaughan Lumber Co., 


the Louisiana Red Cy- 
press Co., the W. H. 
Norris Lumber Co., and 


the Krauss Bros. Lum- 
ber Co. 
The Vaughan Lum- 


ber Co. was the first to 
prepare a large receiv- 
ing yard within easy 
access to the Houston 
ship channel. The 
Vaughan receiving yard 
is situated at what is 
called ‘‘Harbordale,’’ 
and has the equivalent of about eight city 
blocks, according to F. A. Peck, general sales 
manager for the Vaughan company. Trackage 
facilities have been built especially for the pur- 
pose of handling cargoes from the boats docked 
at the turning basin and a covering of shell is 
being placed over the area. A section of the 
receiving yard already is in use. 

Two of the most recent arrivals from the 
West Coast were the Edgar F. Luckenbach, 
bringing lumber and shingles, and the Point 
Judith, bringing stringers. 

Like any other innovation in the business world, 
Says Sales Manager Peck, of the Vaughan com- 
pany, the introduction of West Coast lumber into 
this territory is meeting some opposition. Vari- 
ous arguments against fir are heard, retail yards 
are slow to lay in stocks, and the attitude of the 
railroads is none too favorable. But in time it 
will be realized that east Texas can not always 
supply the needs of the consumer. It is only a 


question of time until West Coast lumber will 
be extensively used in this territory. 





Saw and Planing Mill Construction 


ATLANTA, GA., Oct. 26.—With definite figures 
now available relative to new construction by 
the lumber and woodworking industries in the 
southern States during September, and fairly 
accurate totals for October, it is apparent that 
the lumber industries in the South will establish, 
during 1925, the biggest record in the history 
of the industry in this respect. 


Including new saw and planing mill construc. 
tion, and other plant construction of any im- 
portant nature exclusive of industries classed 
as woodworking, and new companies formed in 
this field, the total projects during September 
and October amounted to approximately one 
hundred, higher even than the monthly averages 
prevailing prior to September, and bringing the 
total for the first ten months of the year to 
more than six hundred, considerably exceeding 
the corresponding period in 1924. 


In industries classed as woodworking, prin- 
cipally furniture factories, the total projects in 
September and October in the sixteen southern 
States amounted to about seventy-five, the total 
for the first ten months of the year therefore 
being in excess of four hundred. 

The total amount of money tied up in the 
more than one thousand projects in the South 
in these two fields during the present year to 
date doubtless amounts to several million dol- 
lars, certainly ample evidence of the healthy 
condition of the industry in this part of the 
country. 

The furniture industries in the North Caro. 





One of the ships of the Luckenbach line unloading at turning basin of 
Houston ship channel with cargo of lumber and shingles from the 


West Coast 


lina territory have been particularly active in 
new construction this year, a large number of 
new furniture plants having been built in that 
State the last ten months. 


Doubling Capacity of Auto Body Plant 

MEMPHIS, TENN., Oct. 27.—The capacity of 
the Fisher-St. Louis Body Corporation, of 
Memphis, will be doubled, according to the an- 
nouncement made yesterday by William A. Fish- 
er, president, who is spending a few days in 
Memphis. The expansion will cost in the neigh- 
borhood of $2,000,000, and work has already 
been started. The plant of the Fisher-St. Louis 
Body Corporation was purchased in January, 
1924, from the Kelsey Wheel Co., and with the 
present planned additions completed, will be 
one of the largest body plants in the United 
States. 

The continual increase in demand for our prod- 
ucts is such that we have found it neressary to 
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double the capacity of our Memphis plant, said 
Mr. Fisher yesterday. Extension and additions to 
our plant which have been made since we pur- 


chased same amounted to nearly $3,000,000, and 


the force after present additions will be increased 
about one thousand persons. We now employ 
about one thousand persons. Mr. Fisher said that 
approximately 125,000 feet of floor space will be 
added, and new machinery and dry kilns will be 
installed. The capacity of the power plant will 
also be doubled. The present floor space at the 
plant is in excess of 100,000 feet. Wooden parts 
for closed cars are manufactured here. 


Furniture Plant Nearing Completion 


LAUREL, Miss., Oct. 27.—Work on the plant 
of the McLeod Furniture Co. is being rapidly 


The Embargo Situation in 


JACKSONVILLE, FLA., Oct. 27.—The Florida 
embargo situation shows little or no improve- 
ment. The Florida East Coast railway ap- 
pears to be in a hopeless muddle and little 
hope for early relief is offered. At Tampa, 
St, Petersburg and other cities served by the 
Atlantie Coast Line and the Seaboard Air 
Line, the situation is little better, and prac- 
tically all important points in Florida are 
wader embargo. ; 

The situation on the Florida east coast is 
more acute than at any other point in the 
State, and practically all of the retail yards 
and millwork plants south of Jacksonville are 
destitute of lumber. This is especially true 
of Miami and West Palm Beach. ; 

Three representatives of the car service 
division of the American Railway Associa- 
tion and three members of the staff of the 
Interstate Commerce Commission are on the 
job trying to be helpful. Offices for the Amer- 
ican Railway Association have been opened 
in Jacksonville in charge of R. W. Edwards 
and Mr. Gormley, chief of the car service 
division, is on the job in person. All of these 
men are working hard to help clear up the 
situation, but little progress has yet been 
made. 

In the meantime some 7,000 cars of freight 
consigned to points along the Florida east 
coast are backed up in Jacksonville and other 
sidings as far north as Cincinnati. The yards 
from Daytona to Miami are barren of lumber 
and hundreds of building projects are either 
suspended or will soon be stopped. Thou- 
sands of homes, apartments and _ business 
buildings will not be finished in time for the 
winter season unless immediate relief is real- 
ized. Thousands of workmen are out of jobs 
and thousands of others soon will be. 

The Florida and Georgia mills are unable 
to ship their cut and stocks are backing up. 
Some of the mills may have to close down 
soon and all are suffering along with their 
customers. 

Embargoes Crippling Development of Florida 

The embargoes are crippling the develop- 
ment of Florida. Houses are the biggest need 
of today, yet contractors can not guarantee 
construction in more than double the length 
of time formerly required for a home of the 
better type. This is true not only of West 
Palm Beach, Hollywood, Miami and other east 
coast cities which have been under embargo 
for the last year, but of Tampa, St. Peters- 
burg, Leesburg, Sarasota, Orlando, Braden- 
ton and many other points in central and 
western Florida. 

Those who have studied the situation pro- 
nounce the embargo the greatest danger to 
Florida’s prosperity. Those coming into the 
State are getting their impression of Florida 
how, and if they are not properly accommo- 
dated, and are overcharged because of the 
housing shortage, it will be a long time be- 
fore a lot of them will come back. 

Boats are being loaded as fast as possible 
for Miami and the estimate of those under 
charter for that. port runs as high as 125; 
Probably 75 or 80 is a nearer figure. These 
boats will soon be steaming or sailing in, and 
the waterfront there will doubtless become so 
Congested that only those shippers who are 
lucky and far sighted enough to overcome 


completed, and the building, the contract for 
which was let some time ago to A. M. Tisdale, 
will be finished within approximately another 
week. R. H. McLeod, president of the company, 
is quoted as saying ‘that the machinery for the 
plant would be ordered very shortly and that 
the factory will be in operation early in Janu- 
ary. 
This week the contract, was awarded to the 
Bradley Bros. Construction Co. for the erection 
of a moist air kiln for the mill, and work on 
it will be started within about a week’s time. 

The McLeod Furniture Co. has been operat- 
ing in Grand Rapids, Mich., for the last thirty- 
two years under the same name that it will 
bear in Laurel. It will bring its entire organ- 


certain difficulties will make any profit. It 
is needless to say that when a schooner ear- 
rying around a million feet of lumber is 
forced to lay in the stream for two or three 
to eight or ten days awaiting berth, at a de- 
murrage rate of $100 a day, the profit will 
soon be absorbed. 


Water Shipments to Relieve Lumber Shortage 


But it is evident the water must be used. 
Everything must be done to relieve the build- 
ing material famine in Florida. In the face 
of the railroad’s inability to move any 
amount of lumber to east coast points, comes 
word that a cargo of 5,000,000 feet of fir and 
other West Coast woods will dock at Key 
West some time the latter part of this month, 
and the Florida East Coast railway has, it is 
announced, contracted to supply some 300 to 
350 cars to haul this material to famine 
stricken points. While this will probably be 
some relief to Miami and West Palm Beach, 
it seems to be somewhat of an injustice to 
those mills in northern and southern Georgia 
that have thousands of cars outside of Jack- 
sonville awaiting transportation to the lower 
east coast, some of which have been in transit 
for 30 to 60 days, and with little likelihood of 
reaching destination for another 30 or 60 
days. Be that as it may, however, it is hoped 
the arrival of this steamer will to some extent 
alleviate the lumber shortage of the yards on 
the lower east coast. 


First Unit of Bowden Terminals Completed 


On Oct. 22 the first unit of the Bowden 
terminals of the Florida East Coast railway, 
nine miles from the business section of Jack- 
sonville, comprising about 35 miles of track 
and 144 switches, requiring 300,000 yards of 
grading, was formally turned over to the rail- 
way company by the contractors. The laying 
of this track was completed 75 days ahead 
of the date specified and speaks highly of the 
efforts of the railroad company in its efforts 
to cope with the situation, which seems to 
have got beyond its control. 

The railroad companies should not be too 
severely censured for their inability to keep 
pace with the unprecedented development of 
Florida. To one in daily touch with the situa- 
tion it seems almost beyond the power of 
human ingenuity to take care of the enormous 
tonnage scheduled for shipment to Florida. 


Large Building Program Under Way 


It might not be amiss just here to quote a 
few instances of the stupendous building pro- 
gram under way in Florida. What is prob- 
ably one of the biggest building projects ever 
undertaken in Florida, or for that matter in 
any other State in the Union, has just been 
begun at Hollywood, where one hundred homes 
to cost between $15,000 and $20,000 each will 
be erected by one concern. These will be 
located in the Hollywood Hills section and 
will be built by Welch-Parke & Co. Holly- 
wood is a suburb of Miami. 

At Coral Gables a building program of only 
slightly lesser volume is under way, and the 
Mizzner Development Co., developer of Boca 
Raton, ‘is planning to spend several million 
dollars during the coming winter in construc- 
tion of homes, apartments and hotels. 

At San Jose, a recent development project 
just outside of Jacksonville, a $3,000,000 hotel 


ization to Laurel, that to include the superin- 
tendent, foreman and office force. The primary 
purpose of its removal to Laurel is to bring the 
factory more conveniently within reach of the 
raw materials, so abundantly supplied by the 
mills here. It intends to adhere strictly to the 
manufacture of office furniture for the present. 
Its output will amount to a half million dollars 
a year. 

The company is incorporated for $100,000, 
fully paid in. The officers include: R. H. Me- 
Leod, president; P. A. Rogers, vice president; 
John H. Jones, secretary; F. W. Sullivan, treas- 
urer; Douglas Aucott, acting assistant secre- 
tary and treasurer. A hundred or more people 
will be employed from the start. 


Florida 


is under construction and approximately 
$8,000,000 more will be spent in the. construe- 
tion of homes and business buildings. 

The above are only a few instances, but will 
serve to show the vastness of the building 
program in Florida. Thousands of people are 
pouring into the State on every train and 
houses must be built to accommodate them 
this winter. 


Increasing Ocean Shipping Facilities 


In addition to Miami a number of other 
cities have taken steps to provide shipping 
facilities between their ports and foreign 
and domestic ports. J. W. Young, owner and 
developer of Hollywood-by-the-Sea, has pur- 
chased in the open market a number of ships 
and barges to transport materials. Con- 
fronted with the necessity of continuing the 
work on a $15,000,000 harbor project which 
is taking shape under the supervision of Gen. 
G. W. Goethals, three new hotels under con- 
struction, one of them a $3,000,000 project to 
be opened in January, together with other 
construction, Mr. Young’ purchased a 
freighter at Brussels already loaded with 
18,000 barrels of cement, which became the 
nucleus of the fleet. Another Belgian boat 
was added and these will alternate every 
fifteen days between Miami and Ostend. 

Ocean shipping facilities have been in- 
creased by the purchase of a sea-going tug, 
five lumber schooners, a steam freighter to 
handle plumbing and other supplies from New 
York, and four barges to carry lumber from 
Gulf ports. The combined carrying capacity 
of the barges will be 2,500,000 feet of lumber. 

It is announced at Pensacola that tugs of 
the Aiken Towboat & Barge Co., of New 
York, with at least six barges, have been 
chartered to load lumber for shipment to 
Miami, Hollywood and other points. The 
barges, said to have a capacity of 400,000 
feet of lumber, will load cargoes at Mobile, 
Gulfport and Pensacola. In addition to lum- 
ber, brick, cement and structural steel will 
also be carried. Plans of the Aiken company 
are said to involve the erection of a $300,000 
warehouse in Miami and one in Tampa to be 
operated by the municipalities. 

An ocean-going barge line has been inau- 
gurated by Frank Grunenthal, a builder of 
Fort Lauderdale, to transport building ma- 
terials from Jacksonville, facilities to con- 
sist of eleven barges and several tugs. Steam- 
ship service has also been inaugurated be- 
tween Panama City and London, the steamer 
Wassaborg of Galveston having recently 
sailed with a cargo of lumber. This is an- 
nounced as a forerunner of a schedule of 
monthly sailings of the Gans line steamers 
operated by Richard Myers & Co. The first 
six vessels will carry logs in the rough. 

In addition to the above, practically all of 
the large wholesale lumber companies of Jack- 
sonville, Mobile, Savannah and other southern 
ports are shipping lumber by water into 
Miami and Tampa, and a number of schoon- 
ers are reported on the way from Pacific 
coast points to Tampa and Jacksonville. 

Truly the embargo is costing the State 
heavily. It is affecting all those who are 
shipping materials in and will, aceording to 
reports, affect the shipping out of fruit and 
truck this winter. 
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What Portland Lumbermen Are Saying and Doing 


PORTLAND, ORE., Oct. 24.—‘ ‘Get 
ready for American Lumber Stand- 
ards,’’ is the substance of a brisk 
talk made by KE. D. Kingsley at 
the Thursday luncheon of the Hoo 
Hoo Club of Portland. Mr. Kings- 
ley spoke in his capacity both as 
president of the West Oregon Lum 
ber Co. and as president of the 
West Coast Lumbermen’s Associa- 
tion. He referred to a question- 
naire sent out by the association, 
stating that although only about 
one-third of the membership had 
answered, it appeared from the fig 
ures at hand that approximately 
65 percent of the mills were favor 
able to the new standards. Mr. 
Kingsley continued: 

‘Of course that doesn’t put it 
over. Before the end of October 
the association will put out a circu- 
lar giving an analysis of the vote but in any 
event the effective date for the West Coast 
mills will probably be deferred until Jan. 1.’’ 

President Kingsley made the point that twice 
the West Coast association had accepted the 
Hoover plan of standardization, under modi- 
fications and reservations agreeable to the De- 
partment of Commerce; and he said his object 
in directing the attention of the Hoo-Hoo club 
to the matter was to impress upon the lumber- 
men present that to a considerable extent the 
new sizes were now in effect, having been pro- 
vided for in Rail 3 grading rules, already 
adopted, subject to the modifications and res- 
ervations previously set forth. He concluded: 

‘We have given our pledge. I am unable 
to see why any manufacturer should continue 
to object to standardization.’’ 


The luncheon was held in Henry Thiele’s res- 
taurant. Charley Miller, sales manager of the 
West Oregon Lumber Co., who is president of 
the club, occupied the chair. In the course of 
his official duties he was obliged to assess a fine 
of 10 cents against Ed Kingsley, his boss, who 
had broken over the rule that bars ‘‘ Mr.’’ from 
club proceedings. Bill Miles was there, a well 
known West Coast figure. Someone referred to 
him as ‘‘Mr.’’ ‘‘Fine,’’? shouted the crowd, 
in unison. President Miller essayed to name a 
committee of four members. ‘‘I appoint as 
chairman Mr.’’ ‘Ten cents,’’ lustily roared 
his good natured auditors. Charley paid. Then 
he went on, naming the committee; but he is nat- 
urally so polite that he said ‘‘Mr.’’ twice more 
in announcing the four names. It cost him 30 
cents; and before adjournment he contributed 
20 cents additional. Kurt Koehler, sales man- 
ager of the Eastern & Western Lumber Co., 
paid 10 cents; Dave Davis did his bit; Elmer 
Xanten broke over the traces by saying ‘‘ Mr.’’ 
in allusion to Herbert Templeton, but it is not 
of record that he paid a fine. It was good fun. 


To Entertain Western Retailers 


What the committee is for: To see that the 
Hoo-Hoo Club of Portland puts its best foot 
forward when the visitors reach this city for 
the annual meeting of the Western Retail Lum- 
bermen’s Association. Quite a few speeches 
were made about it, the sentiment being that it 
would be a real privilege to have the retailers 
‘‘in our midst,’’ and that there would be a 
good chance to cultivate the men whom the man- 
ufacturers and wholesalers do business with. 
The club proposes to do it right. The members 
are already planning to raise an ample enter- 
tainment fund, and to spend it in such a way 
that the visitors will not need any money from 
the moment the Hoo-Hoo club begins to wel- 
come them. Charley knows he named a good 
committee, even if it did cost him 30 cents to 
put the appointments across. Here they are: 
Ernest Johnson, chairman, Carl Crow, Joe 
Mausmann and Wilson Clark. 


The club unanimously endorsed Ed Kingsley 
for reappointment as Vicegerent Snark of this 


PorTLAND, Ore., Oct. 24.—A great natural park for Hoo-Hoo, or for 
the Friends of the Forest, is a suggestion made by W. B. Mack, secre- 
tary of the Hoo-Hoo Club of Portland. Pointing as an example to 
the redwood grove of the Bohemian Club of San Francisco, famed not 
only in California but throughout the world, Mr. Mack declares there 
is no reason why Hoo-Hoo should not acquire the ownership of some 
such idealistic spot in Oregon, rugged and mighty in its scenic wild- 
ness and beauty, and pass it on as a heritage to the race that is to be. 
At Thursday’s luncheon, Mr. Mack spoke earnestly and eloquently on 
this theme, saying: 

“Acquire a timbered section of land on some mountain stream. 
Where, it does not matter, even though inaccessible now. 
do it. The only question is, Shall we do it now, while the opportunity 
stretches easily before us? Or shall we indolently and indifferently 
let this magnificent chance go by, as the forests are fading, fading 
away—and then be righteously condemned by posterity because we 
didn’t do it?” 


district. Ed protested vigorously, but the ree- 
ommendation will stand. 

Likewise, the club unanimously endorsed 
Herb Anderson, president of the H. J. Ander- 
son Lumber Co., for appointment as State 
councilor. 

J. P. Austin, of the AMERICAN LUMBERMAN, 
a member of the Hoo-Hoo Club of Seattle, in- 
vited Portland Hoo-Hoo to attend the concat 
to be held in Seattle during the Pacific Logging 
Congress. 

About fifty lumbermen attended the luncheon. 
It was an interesting and lively session from 
start to finish. A sentiment is developing in 
favor of a luncheon every Thursday, instead 
of every alternate Thursday, as at present. 


Influence of Florida Business on Lath Market 


Aside from club activities it is beginning to 
be evident that Florida business is firming up 
the lath market, on account of the demand for 
standard lath in the construction of stucco 
houses. Rather brisk inquiry is reported by 
L. L. Lewis, sales manager of the Booth-Kelly 
Lumber Co., and also by R. 8S. Reynolds, sales 
manager of the Willapa Lumber Co. This is 
also true of the Peninsula Lumber Co., where 
Ferdinand C. Smith, assistant sales manager, 
notes with interest a shipment of 500,000 fir 
lath, string-tied, to Florida. At the Mickle 
Mills, A. W. Miller, manager, tells a similar 
story, confirming a report that the top price 
on lath to date has been $5. There has been 
quite a bit of dickering in an effort to elevate 
lath to the dignity of cargo business for Florida, 
and in the rail trade, shippers are urged to fill 
up ear corners with lath whenever they can pile 
them in. As a result the Jath market is firm. 

Not long ago there was a sale of No. 1 green 
hemlock lath, 144 inches wide and 4 feet long, 
being standard specifications, string-tied, at 
$3.25, and about the same time 1,500,000 stand- 
ard fir lath for the Atlantic coast brought $5.50. 
Fir lath, 1% inch x 4 feet, wire-tied, southern 
California specifications, are quoted at $4.25 @ 
$4.50 mill base. Spruce lath command the 
same figure as fir lath. It would probably be 
incorrect to say that the lath market is boom- 
ing; but it is certainly true that prices have 
strengthened to the point where the figures now 
quoted are the highest since 1924. The price 
has risen at least 50 cents in thirty days. 

Florida is attracting a great deal of atten- 
tion and interest, largely on account of the em- 
bargo on building materials. A curious story 
is being cireulated about a resourceful shipper 
who chartered a refrigerator car, carefully filled 
it with bricks, saw that it was properly iced, and 
sent it through on record time. While nobody 
is ready to vouch for the truth of this story, 
L. B. Morrison, assistant sales manager of the 
C. D. Johnson Lumber Co., and the Pacific 
Spruce Corporation, testifies that there is a rigid 
embargo in Florida. He has just returned from 
a business tour of nine weeks, during which he 
covered a large part of the United States, in- 
cluding the Atlantic coast from Boston to 


Miami. He says that along the 
Florida-East coast line alone there 
is a blockade of probably six thou. 
sand carloads of lumber, most of it 
southern pine. At the same time 
the lumber yards are empty, be. 
cause of inability to deliver. Build. 
ing activity calls for large quanti. 
ties of dimension, planks and smal] 
timbers. But he says that factory 
construction is largely absent from 
the land of citrus fruits, where the 
principal selling commodity is li. 
mate. There is a shortage of labor, 
and an independence of spirit on 
the part of laborers, with common 
labg@r paid $2.25 to $3.75 a day of 
tem*hours. . 

Outside of Florida, reviewing 
business conditions in the middle 
West, Mr. Morrison says the farm. 
ers ‘‘have got their feet under 
them,’’ but evidently are in no haste to part 
with the proceeds of their crops. This attitude 
makes for good business eventually, but at the 
same time it causes lumber buying now to be a 
little slow. He adds: 

‘‘Everywhere there is every sign of pros- 
perity. For example, Fargo, N. D., is piled full 
of harvesting machinery. Looking at it, one 
sees practically every color of the rainbow— 
red, green, yellow, blue and brown. It seemed 
to me that a circus had been dumped there,”’ 


Too Much Lumber Being Offered 


Another lively chapter in the story of agri- 
cultural good times is unfolded by Herbert J. 
Anderson, president of the H. J. Anderson 
Lumber Co., who has just completed a trip to 
Fresno, Calif., following a similar trip a week 
ago into eastern Oregon, Idaho and Utah. As 
to lumber, Mr, Anderson observes that too much 
of it is being offered at this time, with active 
competition in selling, so that prices have re- 
acted unsatisfactorily. But that is only one 
side of the picture. The other side he has found 
in a@ crop of amazing size and variety every- 
where along the highway from Portland to Salt 
Lake. He says: 

I have looked upon the most wonderful yield 
of —* I have ever seen, ‘The growers are grad- 
ing them carefully, and packing them in bushel 
baskets instead of boxes. The yield of alfalfa is 
great, and of onions astonishing. At Twin Falls, 
Idaho, they are harvesting prodigious quantities 
of navy beans. ‘There is an enormous yield of 
sugar beets; and something entirely new to me 
is the way in which the farmers of the intermoun- 
tain country are handling their potatoes. The 
crop is being carefully graded as to size and qual- 
ity ; then each potato is washed clean and wrapped 
in paper, and finally the entire package is branded 
tor the market. ‘The pea crop over there is simply 
immense. They tell me that those farmers raise 
SO percent of the seed peas of the entire United 
States. With the farmers prosperous, it is not 
difficult to picture that the lumber business ought 
to be good just as soon as we learn how to market 
our lumber products intelligently. 


Finds Building Activity Unabated 


C. G. Atkinson, of C. G. Atkinson & Sons, with 
offices in the Porter Building, has returned from 
i business tour of three weeks, which took him 
through mid-western territory and as far east 
as Detroit, Mich. Mr. Atkinson is impressed 
with the volume of building, which continues at 
a great rate in practically every center of the 
country. He remarks that this movement will 
keep on consuming ‘‘a lot of lumber,’’ observ: 
ing that business prospects are good. Mr. At- 
kinson is spending a part of this week at the 
mill of the Tillamook Spruce Co., which is now 
running one shift, and cutting 75,000 feet of the 
celebrated Tillamook spruce every eight hours. 
He reports a growing demand for this product 
all through the East. The mill specializes on 
shop grades and B&better stock. 

J. E. Cool, western sales agent of the Central 
Coal & Coke Co., will leave in a few days for 
San Francisco, where he will meet E. B. Hazen, 
recently appointed general sales agent of the 
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company, with headquarters in Kansas City. It 
is probable that Mr. Hazen will visit Portland. 
Speaking of the Oregon-American mill at Ver- 
nonia, Ore., Mr. Cool remarks that it is ‘‘rock- 
ing along,’’ making exceptionally fine lumber, 
with the organization rendering exceptionally 
fine service. The company has been shipping 
a considerable volume of low grade common 
fir by water to California. 

A distinguished party of officials of the 
Charles R. McCormick Lumber Co. is in Seattle 
this week, in connection with the final transfer 
of the properties of the Puget Mill Co. and the 
consequent realignment of forces. Among the 
visitors are Sidney M. Hauptman, vice presi- 
dent, and E. H. Meyer, general manager; also 
John Olson, manager of the Los Angeles office 
of the Charles R. McCormick Lumber Co. They 
have been in conference with R. W. Condon, 
manager of the properties on Puget Sound. 

Graham Griswold, president of the Griswold 
Lumber Co., left Tuesday morning on a business 
trip to northern California. He will visit San 
Francisco before returning home. 

T. J. Torkelson, who has a war record, dec- 
orations and all that—of which any hero might 
well be proud—is entitled to special mention as 
a member of the sales organization of J. V. G. 
Posey & Co. Mr. Torkelson was formerly in 
charge of the trade extension department of 
the West Coast Lumbermen’s Association, with 
headquarters in Seattle. 

Wilbur Hattery, jr., vice president of the 
George T. Mickle Lumber Co., is in Chicago, 
having been called to his former home by the 
illness and death of his father. 


Always Has a “Bank” to Draw On 

PORTLAND, ORE., Oct. 24.—One attractive fea- 
ture at the offices of the Peninsula Lumber Co. 
is the lawn and flower garden at the front of 
the structure. It is here that President Fred 
C. Knapp grows some of the greenest grass and 
some of the most beautiful roses in this land 
of flowers. 

Another feature of the offices is the proximity 
of a bank of building sand. It lies just across 
the road from the offices, on a tract of land 
owned by the company. This bank reaches for 
hundreds of yards along the thoroughfare, and 

















Peninsula company’s bank of building sand. In 
foreground F. C. Smith and E. C. Kelly 


it is so high that steps 150 in number must be 
surmounted before one can climb from bottom 
to top. It has been humorously said that no 
matter what may be the price of lumber, the 
Peninsula company can always draw on this 
bank. The other day the company closed a 
deal whereby a local construction company has 
acquired 250 carloads of this sand—and that 
quantity will scarcely make a dent in the bank. 
In the accompanying picture, the figures in the 
foreground are Ferdinand ©. Smith (left), as- 
sistant sales manager, and E. C. Kelly, foreman 
of the Peninsula dry kilns. 














Offices of Peninsula Lumber Co., Portland, Ore. 


The Peninsula mill is running one shift, 48 
hour week, and is cutting 240,000 feet of lum- 
ber every eight hours. 


The Tallest Portland Wholesaler 


PORTLAND, ORE., Oct. 24.—In this portrait 
(left) is depicted the smiling countenance of 
the tallest wholesale lumberman in Portland— 
William H. Andersen. Standing at his side, 
for the purpose of altitudinous comparison, is 
Ferdinand C. Smith, assistant sales manager of 
the Peninsula Lumber Co., and in the back- 
ground is a small part of the bank of buildimg 
sand owned by the Peninsula company. Mr. 


Andersen is 6 feet 3 inches high, without shoes. 


He began his business life in the Patrick An- 
dersen Lumber Co., then went with the Gerlinger 
Lumber Co., and at length set out for himself 
as president and general factotum of the Wil- 
liam H. Andersen Lumber Co. He drives a 
coupe of standard make, and has been heard 
to felicitate himself that his forebears long ago 
were Vikings; for now when he coils himself 
into his car he knows how to reef his pedals 
with knees supplying a chin-rest so that he can 
always keep a steady eye on the road. Mr. 
Andersen is Jabberwock of the Hoo-Hoo or- 
ganization in this district, and an active mem- 
ber of the Hoo-Hoo Club of Portland. 














W. H. Andersen and F. C. Smith, Portland, Ore. 


To Interest Boys and Girls in Lumber 


YELLOW SprINGS, Ono, Oct. 30.—The_ re- 
cently organized department of research in re- 
tail lumber of Antioch College announces the 
formation of the Antioch Junior League, the 
membership of which is to be composed of the 
minor sons and daughters of retail Jumbermen. 
The purpose of the league is to awaken and fos 
ter interest in lumber, and particularly in the 
retail lumber business, among the younger gen- 
eration. It is hoped also through the league to 
acquaint the young people with the ideals and 
aims of Antioch College and the requirements 
of admission, so that they may prepare in ad- 
vance, inculeating in them early love for cui 
tural and technical knowledge, and stimulating 
interests tending to the highest development of 
character. It will aim to keep its members in 
terested in forestry, conservation of natural re 
sources, home building, city beautifying and 
such other matters of civic import as lumber- 
men should be vitally interested in, both as citi- 
zens and as business men. 

There is no charge for enrollment, the work 
being conducted under the direction of the de 
partment of research in retail lumber, in the 
interests of the public and for the families of 
lumbermen. All that is necessary for a lumber 
man to do to enroll his minor son or daughter 
is to send to T. F. Laist, director of the depart 
ment of research in retail lumber, Antioch Col 
lege, Yellow Springs, Ohio, names of son or 
daughter of school age and the year and month 
in which born; and supply answers to the fol- 
lowing questions: Do they expect to attend col 
lege? Are they interested in the retail lumber 
business? Are they interested in affiliated lines 

-architecture, contracting ete.? If not, what 
business are they interested in? Lumbermen 
also are invited to supply names of any rela 
tives of school age whom they might be inter- 
ested in having enrolled in the league. 

Many lumbermen have expressed to the diree 
tor the hope that their sons and daughters may 
become interested in Antioch and in a career in 
the lumber business. Many of the young peo 
ple will not be ready for four or five years. 
Therefore it is not too early to begin molding 
their aims and ambitions. It will be the aim of 
the department and of the director to keep in 


touch with the young people enrolled in the 
league, especially at such times as commence- 
ment and other turning points in their lives, 
sending them frequent reminders of the work. 


Nine students of the ‘‘B’’ section at Antioch 
College, now starting its first five weeks’ pe- 
riod, are taking the lumber course. Students in 
‘*A’? section have returned to their jobs, and 
a number of them are now working in lumber 
yards in the central West, including the Equity 
Lumber Co., Painesville, Ohio; Dayton Lumber 
& Manufacturing Co., Dayton, Ohio; Clark 
County Lumber Co., Springfield, Ohio, and 
others. A son of General Manager Carroll, of 
the Equity Lumber Co., is enrolled as a fresh- 
man in the lumber course. 

Two young women are taking the elementary 
lumber course. They are senior students in 
home economics who find in the course much that 
will help them in their future career. Their 
work embraces study of building materials and 
elements of plan reading and construction, to- 
gether with a series of lectures on efficient house 
planning, design and maintenance. 


Will Make Moisture Content Tests 


The department of research in retail lumber 
is offering a valuable service to retailers, be- 
ginning Nov. 1, from which date the department 
will conduct free of charge, lumber moisture 
content tests for any retail lumber dealer desir- 
ing them. This should do away with a frequent 
source of disagreement between shipper and 
dealer, as it will be easy for retailers to deter- 
mine the degree of ‘‘wetness’’ or ‘‘dryness’’ 
of any Jumber shipment. 


The sample to be tested should be taken from 
the center of a piece out of the middle of the 
car, in order that it may be representative. 
After the piece is cut it should immediately be 
carefully packed and sent to the department. 
The sections should not be more than 1 inch 
in length by the cross sectional area, thus: 
2-inch by 4-inch by 1-inch; 2-inch by 8-inch by 
l-inch; flooring, l-inch by 25-32-inch by 3%4- 
inch ete. If desired, thinner pieces down to \4- 
inch may be tested, but larger sections require 
too long a time for drying. 
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Developments in the Eastern Field 


Construction Past Peak in Pittsburgh 

PirrsBuRGH, Pa., Oct. 27.—Building activity 
in Pittsburgh and the surrounding area has 
reached its peak and shows a tendency to taper 
off as cold weather approaches, according to 
several well known lumbermen of that city, 
who were interviewed by a representative of 
the AMERICAN LUMBERMAN last week. The 
general consensus seems to be that there will 
be a fair volume of business throughout the 
rest of the year but not in such proportions 
as was evident prior to the advent of October. 

F. R. Babcock, of the Babcock Lumber Co., 
stated that speculative building had about run 
its course in the city and that there would not 
be many buildings erected by the speculators 
during the rest of the year. The housing short- 
age, he said, had been relieved and there were 
many unrented homes over the city, although 
rents had not yet begun to decline. The World 
Series was responsible for light business dur- 
ing the early part of October, but now that the 
city has reached a more settled state and busi- 
ness men are back on the job, he believes a 
fairly good business will develop. Referring to 
the Atlantic coast market for fir, he declared 
that business had been lighter in the last 
few months than during the first half of the 
year. 

W. B. Stayer, secretary of the Retail Lumber 
Dealers’ Association of Pennsylvania, echoed 
Mr. Babcock’s statements in regard to specu 
lative building. While he expects less building 
from now to the first of the year, he does be- 
lieve that there will be enough remodeling done 
to sustain business on a fairly satisfactory 
basis. ‘‘The AMERICAN LUMBERMAN’S remod- 


by the heavy building programs of last year 
and this year. Mr. Kennedy is of the opinion 
that wage levels must be gradually lowered 
and manufacturing costs pared to a minimum 
before the country sees real prosperity. The 
May Lumber Co. has managed to maintain its 
business in satisfactory volume by the use of 
advanced merchandising methods. On the upper 
floor of its modern office building it has in- 
stalled a complete exhibit of Curtis woodwork 
urranged in the form of a model suite of 
rooms. This exhibit has been a great aid in 
promoting sales, according to Mr. Kennedy. 
Even architects bring their customers to the 
office to view the rooms that they might get a 
better idea of what the prospective homebuilder 
desires in the way of interior finish and ar- 
rangement. 

H. F. Burnworth, secretary of the Pittsburgh 
Lumbermen’s Club, stated that business had 
been light during the first half of October 
but that he did not expect any marked cessa 
tion of activity during the rest of the year 
but rather a fair volume of business. De- 
mand for lumber throughout the Pittsburgh 
area was spotted, he said, but in the city itself 
was fair, although speculative building was 
about at an end. He mentioned that some 
builders were experiencing some difficulty in 
disposing of their houses while others found 
little trouble in selling theirs. 

@@aaeaeaaaaaaas 

New Yorkers Favor Grade Marking 

ALBANY, N. Y., Oct. 26.—Approximately 
three hundred lumber and building representa- 
tives from the eastern district of New York at 
tended the grade-marking banquet held at the 


shipments of different items. Mr. Berckes told 
of the interest of the Southern Pine Association 
in promoting grade marking and gave figures 
refuting a&Ssertions that the supply of southern 
pine is near exhaustion. Mr. Pember and Mr, 
Davis both said that grade marking helped the 
architects and engineers to discharge their re- 
sponsibility of giving their clients what they 
should have. 

Mr. Keeler, formerly an Albany contractor, 
said he approved of standardization and grade 
marking because it conferred numerous benefits 
upon the public as well as on the industry, and 
assured the Southern Pine Association that the 
contractors and builders of Albany and vicinity 
pledged their aid and coéperation in putting it 
across. Kuno B. Schotte, well known Amster- 
dam lumberman, said that they are adopting a 
‘‘safeguard’’ policy in building which shows 
what kind and the amount of material used in 
building a structure. This record is placed on 
file and consulted when the building is on the 
market for resale. 


Big Lumber Terminal at Boston 

Boston, Mass., Oct. 28.—Contracts ure ex- 
pected to be awarded within a few days for 
construction work on what is planned to be 
one of the most important waterfront develop- 
ments undertaken on the New England coast in 
recent years. The project is to be a huge lum- 
ber terminal, covering thirty-two acres of land 
with a frontage of 800 feet along the Mystie 
River, in the Charlestown district of Boston, 
The plans call for completion next summer. It 
will be the largest and best equipped lumber 





eling campaign is a great idea,’’ he said, ‘‘and 
we have recommended the idea to our member- 
ship. We have distributed a great many of 
the books ‘Old Homes Made New’ among the 
retailers of the State and have urged them to 
make more extensive use of them in soliciting 
this type of business. In this way many who 
were not familiar with the campaign or awake 
to the advantages of remodeling, have come 
to see its possibilities and use it as a means 
of increasing the volume of their business.’’ 

Mr. Williams, of the C. V. McCreight Lum 
ber Co., wholesaler, reported that orders were 
secured only after persistent effort, which is 
probably an indication that the retail trade, 
as has previously been inferred, sees less busi- 
ness ahead. He believes that the present high 
freight rates, particularly on western pines, 
tends to produce a sluggish market because the 
public is not aware of the high percentage 
represented by freight rates in the retailer’s 
price. Lavish spending of money for luxuries 
is also responsible for less lumber being pur- 
chased by the consuming public, and he _ be- 
lieves that the public will have to be gradually 
educated to the unsoundness of their practices 
before a reaction favorable to the lumber in- 
dustry can be expected. 

W. H. Williams and J. D. P. Kennedy, both 
of the May Lumber Co., corroborate the state- 
ments of Mr. Babcock and Mr. Stayer that 
speculative building is waning and that the 
housing shortage has been well taken care of 





ATTENDANCE AT GRADE-MARKING BANQUET AT ALBANY, N. Y., OCT. 21 


Ten Kyck Hotel, here last Wednesday under the 
auspices of the Southern Pine Association and 
the Capitol District Lumber Club. Ralph Lane, 
president of the club, acted as toastmaster. The 
meeting unanimously passed a resolution endors- 
ing the grade marking of lumber and urged all 
lumber producers to brand the quality on their 
product. 

The principal speakers were Mayor William S. 
Hackett, Albany, representing public officials; 
H. C. Berckes, secretary-manager, and L. R. 
Putman, merchandising counsel of the Southern 
Pine Association, speaking for the manufae- 
urers; William F, Bayer, Troy, for the retail 
lumber dealers; W. P. R. Pember for the archi- 
tects; William R. Davis, for the engineers; and 
idward A. Keeler, New York City, for the con- 
tractors and builders. 

Mayor Hackett expressed the approval of the 
public officials for any constructive project 
which benefited the publie and he considered 
this movement as a distinct benefit. Mr. Put- 
man, speaking along the same lines as he has 
previously done at similar meetings throughout 
the country, said that grade marking was ‘‘tak- 
ing the mystery out of lumber buying,’’ and ex- 
plained the process of grade marking sponsored 
by the Southern Pine Association. 

Speaking for the retailers, Mr. Bayer favored 
grade marking by all producers and also ap- 
proved retailers putting their trade mark on 
dumber. He also advocated including a certain 
percentage of short-length lumber in carload 


terminal of its kind in the United States, which 
virtually means in the world. 

Planned to cost more than $2,000,000, in ad- 
dition to property already owned by the pro- 
moters, it is sponsored by the Terminal Wharf 
& Railroad Warehouse Co. and the Boston & 
Maine Railroad. The former company now 
owns the land. The railroad company is to 
lay three and one-half miles of track, connecting 
the terminal with the main lines of the Boston 
& Maine Railroad. It will be on the Charles- 
town side of the Mystic River, just inland from 
the Revere sugar refinery, and close to the pres- 
ent Wiggin terminal. The Wiggin terminal was 
developed by Harry Wiggin, for years in part- 
nership with the late Frank Lawrence as Law- 
rence & Wiggin, lumber wholesalers with head- 
quarters offices in Boston. Lawrence & Wiggin 
were pioneers in the coast-to-coast lumber trade. 
A dozen years ago when they proposed to bring 
cargoes of West Coast lumber to Boston through 
the Panama Canal and sell in competition with 
softwoods manufactured within a day’s journey 
of this market by rail, more than one promi- 
nent eastern lumberman said they were ‘‘crazy.”’ 
It was called an ‘‘impossible scheme.’’ In re- 


cent months many New England lumber yards 
have handled more West Coast fir than east- 
ern spruce. 

Storage capacity of the proposed lumber ter- 
minal will be from 50,000,000 to 75,000,000 
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feet of lumber, in addition to the large quan- 
tities loaded direct from the cargo steamers to 
railroad cars. 

Growth of the water-borne lumber commerce 
of New England, and in fact of the entire 
north Atlantic seaboard, in recent years has 
yeen Phenomenal. Much of this lumber comes 
from British Columbia and the Pacific slope of 
the United States, via the Panama Canal. One 
ship alone, the City of Victoria, recently brought 
more than 5,000,000 feet of Douglas fir and 
western hemlock to Boston from Vancouver. 

Some idea of the importance of this com- 
merce can be found in statistics showing lumber 
cargoes passing through the Panama Canal to 
the east coast. In 1920 about 56,000,000 feet 
of West Coast lumber was brought to the At- 
lantic seaboard through the Panama Canal. In 
1924, the figures had grown to 1,400,060,000 
feet, and this year the total is expected to be 


close to two billion feet of all kinds and grades. 

Some of the large lumber merchants of New 
England are planning to expand their Pacifie 
coast sources of supfily. Prospects of the new 
terminal will undoubtedly attract new shipments 
to Boston, for reshipment inland. Water trans- 
portation rates are radically lower than trans- 
continental railroad rates, and by landing Pa- 
cific coast lumber at Boston it can often be 
shipped far inland from this port by rail at 
materially lower total transportation cost than 
if it were handled all the way by rail. 

Plans made for the new Boston terminal 
propose speedy handling of lumber. Both rail- 
road tracks and macadam roads are to be ar- 
ranged so that the large electric cranes and 
sorting chains will be able to function expe- 
ditiously. Five of the largest cranes to be used 
will cost more than $40,000 each and will have 
a radius of 100 feet. Two locomotive cranes 


and one Gantry crane are also to be provided. 

Sorting chains will classify the lumber as it 
comes to them by truckloads or by cranes. The 
lumber will then be piled in temporary piles 
by sizes, ready to be lifted by the cranes and 
hauled away. Cranes of one kind will be able 
to pick up 2500 feet of plank or boards in one 
load, and to swing the lumber aboard a freight 
car or truck. These cranes will be able to turn 
with their loads in less than one and one-half 
minutes. 

It is expected that lumber-laden vessels will 
discharge at this new terminal in five days or 
so, less time than is required when discharging 
at the lumber wharves with ordinary equipment 
on the Atlantic seaboard. This saving, to- 
gether with that of handling, sorting and pil- 
ing, by the most modern mechanical equipment 
known, is expected to cut costs by several dollars 
a thousand feet. 


Garage Bill Sales Developed by Good Doors 


Retail sales of all the other materials used 
in a garage are greatly hindered or greatly 
helped by the quality of the door supplied. The 
man who finds that year after year his garage 
door holds firmly to its shape and opens and 
shuts easily, is a booster for the retailer who 
gold him the garage. Therefore, the story of 
a door that has created trade for every yard 
that has sold it will be of interest to retail 
lumbermen. The garage door referred to is 
manufactured at Chagrin Falls, Ohio, an 
uptodate little town of about twenty-five hun- 
dred population within an hour’s bus ride of 
(Cleveland, and is the product of the Rowe & 
Giles Lumber Co., which also conducts a retail 
lumber yard business there. In fact the produe- 
tim of garage doors has been an outgrowth of 
the firm’s retail business. 

In an attempt to get at the heart of what 
promised to be an interesting story, a member 
of the AMERICAN LUMBERMAN staff asked C. H. 
Giles, manager of the company, ‘‘ What makes 
retail lumbermen buy your doors?’’ Mr. Giles 
smiled, as if the answer were too obvious, and 
replied, ‘‘ Because ours is the best door it is 
possible to make.’’? But evidently believing that 
actual demonstration of the facts would be more 
convincing than words, he led the way to the 
door plant. 


Designing Door That Would Stand Up 

He explained, on the way from the office to 
the factory, the kind of problems that he con- 
fronted in designing a door that would be be- 
yond competition. ‘‘The garage door,’’ he said, 
‘fs the largest door that swings on hinges, is 
used very frequently, is exposed to the weather 
on both sides, and besides is the most abused 
of any door in use.’’ And he believes that the 
door he now makes is a satisfactory solution of 
these problems. 

Mr. Giles started at the beginning of the 
manufacturing process, showing his raw mate- 
rial neatly piled on trucks awaiting movement 
tothe machines. Here and, as was to be learned 
later, everywhere throughout the plant, the 
greatest efficiency prevails in handling, routing, 
processing and assembling the parts. Direct 
from the railroad tracks runs a Mathews grav- 
Ity conveyor that has proved a great labor 
saver, 


Put Plant Efficiency Back of High Quality 
All the fir used is edge grain, thoroughly sea- 
soned, and it has been found to stand up well 
under the hard usage to which a garage door 
8 subjected, as it will not splinter, and takes 
and holds a good finish. Fir for the rails and 
stiles is received cut to length, and redwood 
boards for the panels come in mill lengths. 
Short lengths of fir are therefore utilized, and 
there is a saving of freight on waste and of 
‘rouble in its disposition, and besides a con- 
siderable saving in factory labor for cutting 
and handling. 
_ From the storage floor the fir, which is used 
mn standard thickness of 12545 inch surfaced, is 
moved to a molding sticker of the latest type, 
having five electric motors with individual 


. speed machine. 


switchboard control. This is, of course, a high 
The use of it by the Rowe & 
Giles Lumber Co. is a happy combination of 
the best in modern methods and the best in the 
craftsmanship that takes pride in superior re- 
sults. The machine is never pushed to its limit, 
but is used at a speed that permits its giving 
the finest and smoothest finish of which it is 
capable. 

Opening of Joints Avoided by Panel Design 

Next the mortises are cut for insertion of 
rails and muntins. The depth and width of 
these mortises explain 
in part why the com- 
pleted door never sags, 
but retains its shape 
through years of hard 
service. In feeding the 
| stiles to the mortising 
) machine, automatic 

stops are used that 
| permit quick handling 
| and insure absolute ac- 
| curacy of fit. 

Redwood has been 
found the most  suit- 
able wood for panels, 
after experiments with 
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mortises and several 


Deep 
tenons, supported by 
casein glue and sturdy 


other species, 
for it has the lightness 
desirable in a_ large 


steel dowels, ensure door, and takes a good 
that Rowe & Giles finish, while another 
doors will hold their good _ feature is its 

shape durability. Mr. Giles 


has found that the 
bevel on a raised panel makes a wedge shaped 
edge that would, in case of any swelling in 
the panel, have a tendency to roll open the 
joints. Therefore the panels are used in full 
%-inch thickness throughout, and by machine 
are given very smooth surfaces. 
Gluing and Dowels Reinforce Deep Mortising 

The work of assembling this door is a happy 
combination of hand craftsmanship with the 
highly modern methods that have been used in 
machining the parts. Every joint is mortise 
and tenon, and it is a pleasure to see how nicely 
the whole door goes together. The tenons of the 
rails have large rough surfaces, and into these 
surfaces a heavy coating of casein glue is 
brushed by hand. 

After assembly the door is put under heavy 
pressure that tightens up the joints, and is 
held under this pressure while steel dowels are 
driven through the mortise and tenon joints of 
stiles and rails. This is the last step in making 
the framework of what the Rowe & Giles Lumber 
Co. justifiably calls the ‘‘Perfect’’ garage door 
—there remain but sanding and glazing. 


Before Adoption, Methods Had Severe Tests 


The method of manufacturing the glass stop 
furnishes additional evidence of the efficiency 
of the Rowe & Giles plant. Into a machine, 
especially designed under the direction of 
Mr. Giles, redwood glass stop in lengths of about 
thirty inches is fed automatically, nose up, and 


these lengths are cut into two pieces, beveled at 
both ends, one 16 and the other 12 inches long, 
by one stroke of the three-knife cutter, the 
center knife having two blades set at right 
angles. 

The ‘‘ Perfect’’ garage door embodies the re- 
sults of a search for methods that would enable 
the Rowe & Giles Lumber Co. to produce a door 
beyond competition in quality. The firm tried 
out many methods that promised to give high 
grade results, and the doors made according to 
such methods were subjected to severe tests— 
for instance, the firm has tried out sets of doors 
for two years without paint. 

‘“Perfect’’ garage doors are made for two 
standard sizes of opening, both 8 feet wide, one 
being 8 feet high and the other 714 feet. For 
these openings, two doors or three are provided. 
When two doors are used, each has three ver- 
tical panels and six lights, and when three are 
used, each has two vertical panels and four 
lights. 

Trade Mark Protects Reputation for Quality 

The quality of these doors gives them such a 
high reputation among users and retailers that 
competitors on a price basis—they have none 
on a quality basis—have imitated their appear- 
ance. To defeat such competition, a registered 
trade mark has been adopted, and this is 
stamped on every door before it leaves the fac- 
tory. It is the company’s guaranty of quality. 
The doors are now sold only direct to the retail 
trade, and are generally bought in 25- or 50-pair 
lots, on which special trade quotations are made. 

That the ‘‘ Perfeet’’ door has a strong hold 
in territory best acquainted with its merits is 
shown in the large percentage of the Rowe & 
Giles output that is delivered by truck. A pair 
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This pair of hinged garage doors, after several 
years of use, is in perfect condition and swings 
open and shut easily 


of 8/8 doors, not glazed, weighs 170 pounds, 
and crated ready for shipment a pair weighs 
185 pounds. Considerable quantities of ‘‘ Per- 
fect’’ doors move as far as New York City and 
adjacent territory—striking evidence of their 
quality. The Rowe & Giles Lumber Co. gives 
twenty-four hour service on shipments. 
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Chicago School Children Learn Value of Wood 


A short time ago the American Fores- 
try Association published a handsome 
pamphlet, with many beautiful illustra- 
tions, on the subject of forest conserva- 
tion. This publication was widely dis- 
tributed and some copies reached the 
teachers in the Chicago publice schools. 
One eighth grade teacher in the West 
Pullman school made an interesting use 
of the material in the pamphlet which 
will be of considerable aid in spreading 
the doctrine of forest conservation and 
the beauty and usefulness of wood. 

After the pictures and articles had 
been studied by the children and eluci- 
dated by the teacher, two of the boys who 
showed the most interest in the subjects 
discussed were told to ‘‘go and tell the 
other rooms about it.’’ This they did, 
most effectively, each boy giving in his 
own words to the children of the lower 
grades, his idea of the uses of the forest 


and the need of conservation. Each 
based his little talk on an article in the 
pamphlet entitled ‘‘The Forest Cup- 


board.’’ The speeches were not written 
down but were made from notes. 

These boys come from a section of the 
city which is densely populated with mill 
workers and the like of various national- 
ities. Many of the children were born in 
other lands. Kew of them have had the 
advantage of a first-hand acquaintance 
with woods or country, but have spent 
their lives in the murky environs of ¢ 
factory suburb. Thus it is rather re- 
markable that two youngsters, in their 


early teens just entering the eighth 
grade, could present so well the most 


pertinent points in this rather technical 
article. Certain it is that when the time 
comes for these two boys to go before 
their local Rotary or Kiwanis club with 
a talk on the live topies of the day, they 
will be able to handle it effectively and 
with poise, after the 
early training they 
are having in the 
West Pullman school. 

Excerpts from 
these talks may be in- 
teresting to older 
people who are some- 
times called upon to 
make similar = ad- 
dresses and find it 
rather difficult work. 


Stanley Gonska 
spoke as follows: 


ea! | 


he faets which I 
am telling I learned 
from reading an arti- 
cle called ‘The Forest 
Cupboard.’ That ar- 
ticle says that al- 
ready three-fifths of 
our forests in the United States are 
eut down and 60 percent of what 
is left is west of the Rocky Moun- 
tains. Pennsylvania, Ohio, New York 
and Michigan are States that formerly 





STANLEY GONSKA 


produced lumber for their own use but 
now they send to Puget Sound and the 
lumber is shipped through the Panama 
Canal. 

‘*There is no other material that can 
serve us better than the lumber from 
the forest. If the forests are exhausted 
we shall have to find a different means 
of transportation or find a substitute for 
the wooden tie on which trains run, and 
the nation’s prosperity depends upon 
transportation. 

‘*Kvery State in the Union has some- 
thing to do with the lumber industry. 
People invest money in forests, men cut 
them down, carpenters build with the 
wood and paper is made of wood. We 
work hard now to get as many uses out 
of wood as we can. 

‘“We are a forest built nation and we 
fail to realize that we will have forest 
starvation unless we conserve. A few 
years ago pe ‘ople did not know that wood 
could be ez asiily changed to paper. After 
we found out that by putting some chem- 
icals into wood pulp we could make 
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Bright, active school boys who are learning of 
forestry and the uses of wood 


paper it began to be used. Before that 
‘ags were used to make paper at a cost 
of $7.40 to $7 a hundred pounds. In 
1898 paper came into use which was 
made from wood. This made the price 
of paper $2 a hundred pounds and that 
made books, magazines and newspapers 
cheaper. 

‘*Every home in the United States has 
some wood in it. It is either the house 
or furniture or some utensil. At 
Christmas time packages are wrapped up 
with paper, paper boxes for candy, for 
toys, for books and other presents are 
made from paper. 

‘“This is fire prevention week. Every- 
body ought to slay the ‘fire demon’ and 
prevent fire wherever possible.’’ 

Lester Weizer, not so matter-of-fact, 
used a little imagination to furbish up 
his talk which did not contain so much 
solid information, but was presented 
with more effect. He said: 

*“This topic which I am to talk about 
is in connection with our history. The 
subject is ‘Conservation.’ 

‘““Two men were sitting on the plat- 


form of a train while it was passing 
through a deep ravine among the moun. 
tains out West. One of these men was 
merchant from Portland and the other 
from the East. 

““ «That large tract 
of land is only waste 
land,’ said the man 
from the East. 

** “But it will grow 
trees,’ said the man 
from Portland. 

‘* “Yes, in a hun- 
dred years. Who 
wants to wait that 
long? The people 
back east in my State 
have started to raise 
a fund for a forest 
preserve which | 
think is only a waste 
of money.’ 

‘“While these men 
were talking they told 
these facts: The aver- 
age American citizen 


LESTER WEIZER 


uses wood for almost everything. When 
he builds a house he makes it out 


of wood or bricks with wooden floors, 
wooden finish and wooden frames. 
When you paint your house you use some 
turpentine which comes from the south- 
ern pines. The wall paper is made from 
spruce or hemlock. When you wash 
your faces with soap it contains a forest 
product. Did you never hear of palm 
olive soap? When you eat an apple it 
was packed in a wooden box. Over fifty 
million wooden boxes are used annually 
to pack the fruit of the United States. 
If all the boxes were put in a straight 
line they would reaeh from New York 
to San Francisco and back again three 
times. Fifteen thousand houses could 
be built with these wooden boxes. 


‘*If there is any wood left for us who 
are the coming generation the people of 
the United States must do all they can 
to prevent waste by fire. Forest fires 
destroy thousands of trees every year 

‘*T read these facts in an article called 
‘The Forest Cupboard.’ ”’ 

The boys and girls of this school are 
being taught many valuable things out- 
side of the regular course and show wide 
awake interest in them. It might inter- 
est lumbermen to know that one of these 


youngsters, during what the teacher 
calls ‘‘ecurrent events’’ discussion, vol- 


unteered the information that ‘‘Secre- 
tary of Commerce Hoover is making 
them save the forests by eutting their 
boards thinner. They used to cut them 
an inch thick and now they eut them 
thirteen-sixteenths of an inch and save 
a lot that way.’’ It is not known where 
he got that information. 

The boys are familiar with the local 
lumber yards and have decided opinions 
as to which has the best stock and gives 
best service. 
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Rural Yard Trade Shows Big Gains Over Last Year 


Reports from the Federal Reserve banks 
indicate a heavy increase in takings by 
southern farmers during September, board 
feet sales in the tenth district being 15.3 
percent larger than in September a year 
ago, While yard stocks had been reduced 5.4 
percent below the total of Oct. 1, 1924. This 
fnding is confirmed by a report from the 
eighth district. On the other hand, while 
September sales of yards in the ninth dis- 
trict were 20 percent larger than in Septem- 
ber @ year ago, they were not up to expec- 
tations, so that Oct. 1 yard stocks had been 
increased 6 percent over last year, though 
reduced 3 percent during September, and part 
will have to be held until. farmers cash in 
on the large proportion of the year’s grain 
crop that they still hold. More recent re- 
ports indicate that southern yard trade is 
speeding up as the cotton harvest is com- 
pleted and will make heavy demands on the 
mills during winter, and the strong credit 
position and heavy grain holders of farmers 
are leading Northwest line-yards to enter 
the market earlv in expectation of a brisk 
spring trade. Reports from three of the 
Federal Reserve districts are here summar- 
ized: 

Rural Sales Show Increase 


Retail sales of lumber yards in the tenth 
Federal Reserve District, compiled from 
September reports of 239 yards, were as 
follows: 

September sales measured in dollars, in- 
cluding lumber as well as other items, were 
30 percent larger than in August, and sales 
of lumber only, measured in board feet, were 
5 percent larger than in August. 

September sales measured in dollars, in- 
cluding lumber as well as other material, 
were 12.9 percent larger than in September 


of 1924, and sales of lumber only, measured 
in board feet, were 15.3 percent larger than 
in September a year ago. 

Yard stocks at the close of September 
were 1.2 percent smaller’ than at the end of 
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August, and 5.4 percent smaller than at the 
close of September last year. 


Yards Stocks Reported Light 


Discussing retail yard trade in the eighth 
district the Federal Reserve Bank of St. 
Louis, Mo., says: 

The unprecedented 
volume of fall con- 
struction of all types, 












together with a broad -LOY 
industrial demand for _ __ 8, 
lumber, has resulted in MC 

a heavy movement rae wot yo 
into consumers’ hands. ~- ae ane 
Yard stocks are gener- ‘ rw 4 
ally light, particularly & ' ‘6 


in the country, and 
there is a general movement to replenish and 
fill out assortments. 


Farmers Will Build as Grain Sold 


Retail sales of rural lumber yards in the 
ninth Federal Reserve District, compiled from 
September reports of twenty-three lumber 
companies operating almost seven hundred 
yards, were as follows: 

September sales measured in dollars, cover- 
ing lumber as well as other items, were 9 per- 
cent larger than in August, but sales of lum- 
ber only, measured in board feet, were 7 per- 
cent smaller than in August. 

September sales measured in dollars, cover- 
ing lumber as well as other items, were 17 per- 
cent larger than in September a year ago, and 
sales of lumber only, measured in board feet, 
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were 20 percent larger than last September. 

Sales for the first nine months of 1925, cov- 
ering all commodities and being measured in 
dollars, were 26 percent larger than in the 
first nine months of 1924. 

Yard stocks at the close of September were 
6 percent larger than on the corresponding 
date a year ago, but 3 percent smaller than 
at the end of August. 

Grain stocks in terminal elevators at 
Minneapolis and Duluth-Superior were 46 per- 
cent larger at the end of September than on 
the corresponding week a year ago, and ‘‘A 
much larger portion of the year’s crop is be- 
ing held by farmers unsold on storage tickets 
than for several years.’’ 

















Slight Increase in Lumber Production 
{Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Oct. 29.—The inference 

from telegraphic reports received today by the 

National Lumber Manufacturers’ Association 
from 363 of the larger softwood mills of the 
country for the week ended Oct. 24 is that there 
was a slight increase in national lumber pro- 
duction and a slight falling off in shipments 
and new business. Compared with the same 
week of 1924 the last week shows a general 
gain, 

The unfilled orders of 241 southern pine and 
West Coast mills at the end of last week 
amounted to 570,347,721 feet, as against 582,- 
559,454 feet for 233 mills the previous week. 
The 130 identical southern pine mills in the 
group showed unfilled orders of 270,855,246 feet 
last week, as against 272,665,491 feet for the 
week before. For the 111 West Coast mills, the 
unfilled orders were 299,492,475 feet, as against 
309,889,963 feet for 103 mills a week earlier. 

Altogether the 363 comparable reporting mills 
had shipments 96 percent and orders 89 percent 
of actual production. For the southern pine 
mills, these percentages were respectively 107 
and 105, and for the West Coast mills, 95 and 
88. Of the reporting mills, the 355 with an 
established normal production for the week of 
213,688,182 feet, gave actual production 109 
percent, shipments 104 percent, and orders: 97 
percent thereof. 

The figures for last week, the week before 
with 353 mills reporting, and the same week 
last year when 347 mills reported, follow: Pro- 
duction—238,670,281 feet, against 234,428,342 
feet the week before, and 219,541,912 feet last 
year. Shipments—228,396,138 feet, against 
233,521,623 feet the week before, and 211,704,- 
245 feet last year. Orders—213,260,339 feet, 


against 228,789,136 feet the week before, and 
211,921,526 feet last year. 

A comparison of the reported lumber move- 
ment for the first forty-three weeks of this year 
with the same period of 1924 follows: Produce- 
tion—10,436,596,336 feet, against 9,992,559,627 
feet; 1925 increase, 444,036,709 feet. Ship- 
ments—10,326,633,843 feet, against 9,926,479,- 
013 feet; increase, 400,154,830 feet. Orders— 
10,124,459,664 feet, against 9,617,143,920 feet; 
increase, 507,315,744 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing 
figures. Four of these mills reported a cut of 
4,538,000 feet; shipments, 3,526,000 feet; and 
orders, 3,899,000 feet. The reported cut rep- 
resents 11 percent of the total of the California 
pine region. 

The West Coast Lumbermen’s Association 
wires that new business for the 111 mills report- 
ing for the week ended Oct. 24 was 12 percent 
below production and shipments were 8 percent 
above new business. Of all new business taken 
during the week, 42 percent was for future 
water delivery, amounting to 38,464,766 feet, 
of which 23,961,560 feet was for domestic cargo 
delivery, and 14,503,206 feet export. New busi- 
ness by rail amounted to 1,573 cars (approxi- 
mately 47,190,000 feet). Forty-two percent of 
the week’s shipments moved by water, amount- 
ing to 40,851,024 feet, of which 25,030,280 feet 
moved coastwise and intercoastal, and 15,820,- 
744 feet export. Rail shipments totaled 1,736 
cars (approximately 52,080,000 feet), and local 
deliveries, 5,145,857 feet. Unshipped domestic 
cargo orders total 104,993,708 feet; foreign, 
99,848,767 feet, and rail trade, 3,155 ears. 


Employment in practically all districts of the 
West Coast showed only a slight decline in vol- 
ume last week. Nearly all large fir logging 
camps are operating at normal capacity. Labor 
turnover due to loggers changing jobs is steadily 
decreasing. Sawmill operation, except in Aber- 
deen, Wash., where six plants are now affected 
by a strike which started four weeks ago, re- 
mains practically unchanged. The tendency 
toward two shift operation noted last month 
apparently has ceased, and no reports of added 
sawmill capacity have been received during Oc- 
tober. A quite general curtailment of shingle 
production is noted in the reduced crews and 
operation schedules of shingle plants. 

The Western Pine Manufacturers’ Associa- 
tion, with two more mills reporting, showed 
trifling decreases in production and shipments, 
with new business somewhat below that reported 
for the week earlier. 

The California Redwood Association, with one 
less mill reporting, indicated a notable decrease 
in production and a slight decrease in ship- 
ments and a sharp advance in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with two more mills reporting, indi- 
cated a slight decrease in production, a nominal 
increase in new business, and shipments some- 
what above those reported the week before. 

The Northern Pine Manufacturers’ Associa 
tion, with one more mill reporting, showed pro 
duction and shipments about the same, with a 
big gain in new business. 

The hardwood mills of the Northern Hemlock 
& Hardwood Manufacturers’ Association re- 
ported from 16 mills production as 1,021,000 
feet; shipments, 3,501,000 feet, and orders, 


3,827,000 feet. 


The Hardwood Manufacturers’ Institute re- 
(Continued on page 74) 
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Appalachian Logging Congress Discusses Log Scales, C 


[Special telegram to AMERICAN LUMBERMAN] 

CHATTANOOGA, TENN., Oct. 28.—With a rep 
resentative attendance from the entire Appa 
lachian region, the fall meeting of the Appz 
lachian Logging Congress was called to order 
at 10:30 a. m. today by President R. C. Staeb- 
ner, of the Meadow River Lumber Co., Rainelle, 
W. Va. An address of welcome was delivered 
by KF. G. Norcross, of Chattanooga, and re 
sponse was made by Andrew Gennett, of the 
Gennett Lumber Co., Asheville, N.C. 

President Staebner, in a brief annual ad- 
dress, said he wished to urge careful con 
sideration of proposed constitutional changes to 
climinate one meeting a year and reduce dues 
from $50 to $10, and also the adoption of a 
mathematically exact log scale to be discussed 
by Donald Bruce, of the Forest Service. 

The congress being a coéperative organization, 
its value depends upon what members are will 
ing to put into it. ‘Though they may not be 
orators, all have had experience in work that in 
terests the congress, and it is upon their will- 
ingness to shere the lessons of their experience 
that the organization’s possibilities rest. No 
member faces a problem that is not in a measure 
faced by others, and only by mutual helpfulness 
can anything worth while be accomplished. He 
urged all to make some contribution to each 
mecrny, 

“nally, he urged that members bring with 
them as many of their operating staffs as they 
can, expressing the opinion that it would be z: 
good investment to bring woods foremen, civil 
engineers, master mechanics and others to hear 
and participate in the discussions. In this way 
they will get new contacts, acquire new ideas 
and take home fuller realization of the value 
apd possibilities of their work. 

Secretary’s Report 

Secretary S. J. Horn, of Nashville, Tenn., re- 
ported the resignation of C, L. Babcock as treas- 
urer and the assumption by him of the duties 
of treasurer as well as those of secretary. Funds 
delivered to him amounted to $2,236.13. He 
had since collected $1,500 in dues and $34.57 in 
terest on bank deposit, and had spent $915, 
leaving a balance of $2,855.70 on hand. He 
had submitted an itemized statement of receipts 
and expenditures to the executive board, with a 
request that an auditing committee examine and 
approve it. He reported arrears of $800. Mr. 
Horn referred to the proposed change in dues, 
and said it offered opportunities to extend the 
membership and influence of the organization. 
He said he had in hand twenty-three tentative 
applications for membership at $10 each. He 
believed the congress offered an excellent me- 
dium for codperation, and he felt that at least 
one hundred of the several hundreds of Appa- 
lachian operators should be in the congress. 

Functions of Lumber Trade Organizations 

J. M. Pritchard, of Memphis, Tenn., secretary 
Hardwood Manufacturers’ Institute, in his ad 
dress on functions of lumber trade organiza 
tions, reviewed the history of association work 
in the hardwood industry, referring to the Hard- 
wood Manufacturers’ Association of the United 
States, organized about 1902, the Gum Lumber 
Manufacturers’ Association, organized in 1913, 
the American Oak Manufacturers’ Association, 
organized in 1916, and the merging of these two 
latter associations in the American Hardwood 
Manufacturers’ Association, organized in 1918. 
He told of the distinctions and duplications of 
service performed by the different hardwood or- 
ganizations, of the disbandment of the Ameri- 
can and the formation of the Hardwood Manu- 
facturers’ Institute in 1922, with a broader con- 
stitution and bylaws than its predecessors. 

Referring to the Southern Cypress Manufae- 
turers’ Association, he said it formerly covered 
all phases of association work, but that now its 
inspection rules and service are handled by the 
institute. He told of the special aims of the 
Appalachian Logging Congress and the South- 
ern Hardwood Traffic Association, and referred 
to the various regional and local organizations. 


The first association, he said, organized to deal 
with the problems of the hardwood industry, 
was the National Hardwood Lumber Associa- 
tion, formed about 1895, promulgating the first 
national standard rules of inspection. That or- 
ganization, he said, is now international in scope 
and includes all branches of the industry. 

In his review it was to be noted, the speaker 
said, that as a problem was presented an 
organization was formed to solve it, after- 
ward adding other functions. Mergers or 
understanding in some cases reduced dupli- 
cation and cut down overhead cost. The 
major activities essential to the welfare of 
the hardwood producers, he said, are statistics, 
advertising and trade extension, transportation 
and inspection rules and service. Related to 
these are cost accounting, legislation, forestry, 
logging, a study of both the manufacture and 
care of lumber and merchandising in all its 
phases. The work of the trade association is 
for the most part educational, and its function 
is to disseminate information that will aid in 
improving conditions. 

A serious problem has been to eliminate du- 
plication of effort, and one of the greatest 
movements to that end, Mr. Pritchard said, is 
the treaty of peace between the National Hard- 
wood Lumber Association and the Hardwood 
Manufacturers’ Institute, just concluded. As a 
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Memphis, Tenn. : 
Spoke on Trade Organi- 
zation Functions 


Rainelle, W. Va. : 
Retiring President of 
the Congress 


result, eventually there will be but one set of 
hardwood rules and but one inspection service 
conducted by the National Hardwood Lumber 
Association. Other activities, including statis- 
ties, advertising, trade extension and cost ac 
counting, will be carried on by the institute. It 
is evident, he said, that all hardwood manufac- 
turers should become members of both organiza- 
tions and give their full support to both in 
solving lumber problems. 

Mr. Pritchard then reviewed conditions in 
the hardwood field, concluding that the industry 
is now in the best situation it has ever been in 
to pursue methods calculated to bring prosperity. 


Discusses Utilization Problems 


President Staebner then called upon State 
Forester Maddock, who began by saying that 
lumbermen are becoming foresters and foresters 
are becoming lumbermen, indicating a change 
in viewpoints that must prove mutually bene- 
ficial. He said Tennessee has ten million acres 
of forest land that should produce one hundred 
and fifty board feet an acre per year in fifty 
vear rotations. The chief obstacles to this pro- 
duction are fires and grazing. The public, he 
said, must realize its part in fire prevention 
and farmers must be induced to leave in forest 
lands not needed for agriculture. In his opin- 
1¢n utilization will proceed until 99 percent of 
the tree is used. He foresees a time when wood 


-VeSS 


pulp will be converted into synthetic lumbey 
and when private forestry will be profitable, 

The morning session then adjourned for buffy 
Juncheon provided by the congress and the Mp 
chinery Supply Association. 


WEDNESDAY AFTERNOON 


[Special telegram to AMERICAN LUMBERMAN] 

CHATTANOOGA, TENN., Oct. 28.—The Wednes. 
day afternoon session began with an address 
by H. L. Gray, of the Meadow River Lumber 
Co., Rainelle, W. Va., on ‘‘ Roller Bearings jy 
Sawmills.’’ Mr. Gray said he noted the 
strange fact that long after depletion became 
a serious factor, hardwood producers are con 
fronted with the most highly competitive cop. 
ditions ever encountered within the industry, 
Though persons outside the industry might deey 
this a desirable condition from which the public 
would largely benefit through stimulus to build. 
ing, he could not agree with them = Too low 
prices cause waste and extravagance, which are 
especially serious when affecting a resource that 
requires generations to produce and replace, 

The lumberman, he said, having developed an 
independence and individuality that forbid his 
crganizing for the good of the industry, casts 
a eritical eye over his productive processes, de. 
termined somehow to lower manufacturing costs 
so as to enjoy temporarily at least an advantage 
over his competitor. This is no real solution, be 
cause it usually means increased production 
and additions to an already overloaded marke 
Nevertheless, the pursuit of production econo- 
mies goes on, and he wished to consider a phase 
Or It. 

Rapidly sketching the mechanical development 
ot the wheel and of lubrication, Mr. Gray re 
marked that for many years little further prog 
was made. Then followed the use of 
wheels and shafts, and eventually the gear was 
evolved. With the application of steam power 
and the use of metal gears, added weight «and 
speed increased friction to a point where lubr' 
cation alone could not prevent destructive wear. 
Thijs condition was met by the use of bexings 
that could be replaced readily. 

Passing over the early development of. the 
sawmill, Mr. Gray said the four essential points 
of the band mill of the past as of the present 
were the main bearings of the top and bottom 
shafts. The band mill of twenty-five years ago, 
he said, was a blade with a maximum width of 
ten inches and sixteen or fifteen gage. ‘Th 
main bearings were the limiting factor, requir 
ing frequent lubrication and replacement ani 
causing fires. With timber depletion, the thir 
saw was considered as the solution. But th 
operator facing increasing wage scale, decline 
in timber quality, increased stumpage value ani 
logging cost, found the thin saw deficient in 
production and destructive to quality. Deeper 
tension or expansion in saws would not enabl 
them to cut more lumber without increase 
strain on the troub!esome top bearings. It has 
been increasingly difficult, Mr. Gray said, ti 
carry strains above 7,000 or 8,000 pounds 0! 
the average band mill. The Meadow Rive! 
Lumber Co.’s mill, he explained, burned in At 
gust last year, and immediate choice of the type 
and size of new equipment had to be made 
The timber was hardwood, averaging eight log 
to the thousand feet. The old mill was equippe! 
with one 6-foot, 15-gage, 10-inch saw, ve 
8-foot, 14-gage, 12-inch saw, and one 9-fodt, 
13-gage, 13-inch saw. Experience had_ proved, 
he said, that the cost of saws was greater fo! 
the 6-foot mill and that better results, such 4 
low saw costs, ease of operation, better quality 
and large quantity were secured with the 9-fo0! 
mill. 

Apparently the only favorable factor in the 
thin saw was kerf saving. Best results were s 


cured from a 15-gage saw by using a 10-gagt 
swage, \-inch wide, so that allowing 32/2 
for an inch board, plus 2/32 for shrinkage ant 
4/32 for kerf, a total of 38/32 was required 
For the 13-gage saw 39/32, or 1/32 more thal 
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act and Company Logging and Roller Bearing Problems 


the thinner saw, was required. To save a single 
poard, a log must be 45 inches in diameter, as 
the saving is only 1/32 inch for each board cut. 
Based on eight logs a thousand, Doyle seale, 
his company’s logs would average seventeen 
inches in diameter so that there was scant hope 
of saving lumber by using thin saws. It was 
decided to install three 9-foot mills equipped 


ibroughout with Timken roller bearings and 
three edgers similarly equipped. The mill 


saws, he said, are perhaps the heaviest yet used 
in cutting hardwoods. They are 14 inches wide, 
100/1,000 inches thick, (or 4/1,000 thicker than 
13-gage) with 2-inch tooth spacing and 1-inch 
throat depth. Fourteen thousand five hundred 
pounds strain is now used on each mill. Opera- 
tion began last March, and excessive heating of 
both mill and edger bearings that developed 
during the first ten days necessitated slackening 
all adjustments. No expense has been ineurred 
or time lost since, the only attention required 
being the addition of a small quantity of lubri- 
cant each fortnight. No data are available re- 
garding lessened friction load other than ease 
in starting and requiring two additional min- 
utes to reach a full stop after the engine throttle 
is closed. From his company’s experience, Mr. 
Gray said, he concluded that roller bearings ap- 
plied to band mills mark a distinet forward step. 


Roller Bearings Prove Efficient 


After some general discussion, President 
Staebner called on J. P. Workman, of the 
Wheland Co., Chattanooga, to tell about its 
installation of roller bearings. He said his 
company had sold over fifty band mill units 
in the last three years with roller bearings 
and every one had proved more efficient than 
the one displaced, Production was increased 
10 to 25 percent. 


Need for New Log Rule 


The next address was by Donald Bruee, of 
the Forest Service, on the need for a new log 
tule. Myr. Bruce reviewed log scale develop- 
ment, explaining the characteristics of the 
Doyle, Scribner and other commonly used 
scales, showing the merits and defects of 
each. He laid down as the essentials of a 
scale that it should be simple to use and hence 
based on a single measurement of diameter 
and the length; that it should be based on the 
average efficiency of modern machines and 
men and average close utilization of present 
day practice; it should be based on sound 
logs, assuming that the sealer will make de- 
fect deductions; it should be reasonably ae- 
curate, though absolute accuracy is unattain- 
able; should be equally accurate for all sizes 
of logs, and should if possible be well known 
and largely used. 

Mr. Bruce then explained the international 
rule devised in 1900 by Dr. J. F. Clark, which, 
he said, with some possible modifications, 
would be the best existing substitute for the 
rules now in use. Mr. Bruce used a large 
chart to illustrate the variations in results 
with the different scales, and in closing he 
suggested the advisability of appointing a 
committee to consider the matter, offering 
to give all the aid he could. 


Contract and Company Logging Compared 


Comparison of the advantages and disad- 
vantages of contract and company logging 
was the subject of the next paper, by W. L. 
Gooch, of the Elk River Coal & Lumber Co., 
Swandale, W. Va. Mr. Gooch said that many 
factors individual to the logger might deter- 
mine his choice of method. The underlying 
principle in contract work is to engage the 
services of specially qualified persons to do 
Work that the employer lacks the special 
knowledge, experience or equipment to do. 
There may be other conditions, such as re- 


moteness from the main operations, that sug- 
gest contracting as a way out. 

Mr. Gooch discussed the difference in in- 
terest of contractor and operator, the one be- 


ing concerned especially with quantity of logs 
delivered to the skidway, while the latter’s 
primary interest is in quality if he does his 
own logging. Of course contracting relieved 
the millman from the investment in equip- 
ment, the complexities of labor employment 
and other factors connected with logging, 
while it afforded opportunities for the con- 
tractor to develop special skill and to appeal 
to self interest more directly than would be 
practicable for the operator conducting opera- 
tions through a paid foreman. 

Much interesting discussion followed Mr. 
Gooch’s talk, Andrew Gennett relating some 
of his experiences in operating his own camps 
and in contracting. The matter of personal 
interest, he was sure, went far to effect 
economies in contracting. F. G. Norcross, 
of Chattanooga, and Morton Butler, of Chi- 
cago, told of their experiences with con- 
tractors, Mr. Norcross emphasizing the im- 
portance of engaging competent contractors 
and then supervising them well. Mr. Gen- 
nett urged the policy of paying enough for 
the work and declared the nearer it could be 
got to a piece basis the more economical it 
was likely to be. He even contracts his cook- 
ing, and in times of high prices he has al- 
lowed the meal prices to remain the same but 





ANDREW GENNETT, 
Asheville, N. C.: 
Discussed Contract and Company Logging 


F. G. NORCROSS, 
Chattanooga, Tenn. : 


has paid his cook a bonus until times were 
better. 
Gasoline Skidder Experiences 


Secretary Horn told of a paper read at the 
Southern Logging Congress by Clarence Van- 
dercook, of the Long-Bell Lumber Co., Quit- 
man, Miss., on gasoline skidders, and read a 
letter from Mr. Vandercook offering to supply 
figures on the cost of operation and other 
information. 

J. J. Lumm, sales manager Clyde Iron 
Works, Duluth, Minn., being called on, told 
further of Mr. Vandercook’s experience with 
the small skidder, explaining it was put in 
to get logs that otherwise would have been 
left. He tried to get one pothole skidded 
at $12 a thousand, but got no bids. With the 
skidder and Fordson tractor he did the job 
for $6 a thousand, and the difference paid 
the entire cost of the equipment, about $2,000. 
Mr. Lumm also told of remarkable experi- 
ences of the Yellow Poplar Lumber Ce. with 
a gasoline skidder. Mr. Gennett told of using 
a Fordson locomotive and three special log- 
ging cars on a steep grade almost equal to 
an incline. 

President Staebner then read telegrams 
from K. W. Atkins, of Indianapolis, Ind., and 
W. T. Latham, of Andrews, N. C., regretting 
their inability to be present. The session then 
adjourned. 


THURSDAY SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

CHATTANOOGA, TENN., Oct. 29.—In opening 
the Thursday morning session, President Staeb- 
ner read telegrams from cities asking for the 
next convention. He asked Secretary Horn to 
read the address of M. W. Stark, Columbus, 
Ohio, as chairman of the prize contest commit- 
tee of the National Lumber Manufacturers’ As- 
sociation to bring to the attention of employees 
the faet that $2,000 is offered for waste pre- 
vention ideas. 

A. T. Sortore, of the Clark Bros. Co., Olean, 
N. Y., in a paper on portable band mill for use 
in Appalachian region, deseribed his company’s 
small band mills, giving definite information 
about outfits and capacities. He was followed by 
J. P. Workman, of the Wheland Co., Chatta- 
nooga, who described his company’s new small 
cireular mills, indicating their utility and the 
fields in which they are the most economical out- 
fits. Incidentally, also, Mr. Workman briefly 
described his company’s new small band mills. 

F. G. Noreross, as a member of the board of 
the Tennessee Forestry Association, urged upon 
the operators the importance of conservation in 
manufacture, from woods to mill, fire protection 
and reforestation. 

J. J. Lumn, at this stage, in behalf of the 
Appalachian Supply Association, presented to 
M. K. Tate, president of that organization, a 
handsome cigar case, Mr. Lumm’s address of 
presentation being replete with humorous and 
complimentary references to Mr. Tate’s good 
work and the esteem in which he is held by mem- 
bers of that organization. Mr. Tate responded 
with expressions of appreciation. 

Resuming the business meeting of the Ap- 
palachian Logging Congress, after some discus- 
sion it was decided by vote to reduce the num- 
ber of meetings of the organization from two to 
one a year. It was also voted, after discussion, 
to reduce the dues from $50 to $10 a year. 

F. G. Noreross, chairman of the nominating 
committee, reported the following nominees: 

President—Morton Butler, Chicago. 

Secretary-treasurer—Stanley Horn, 
Tenn. 

Mr. Butler stoutly objected to serving, but 
the ticket as submitted was approved by 
vote, and on taking the chair, President But- 
ler exacted a promise from each member to 
bring in next year two new members at the new 
rate of dues. Many promised to bring that 
number and some promised to bring more. The 
convention then adjourned. 

Those in attendance at the congress were en- 
tertained at a buffet luncheon Wednesday 
noon and a smoker and other diversions Wednes- 
day night by the Appalachian Supply Associa- 
tion and the congress, and Thursday afternoon 
were taken on a sightseeing tour by the local 
industrial and commercial interests. 


Nashville, 


Mexican Firm to Enlarge Operations 


CHIHUAHUA, MEXICO, Oct. 24.—As a result 
of the growing demand for lumber in Mexico 
the Madera Co. (Ltd.), which owns 3,000,000 
acres of white pine timber in western Chihua- 
hua, plans to enlarge its operations, according 
to Paul Fields, manager. This company, 
which is owned largely by Canadian interests, 
constructed large lumber mills at Madera and 
Pearson, both adjacent to its areas of standing 
timber, some years ago. It also built a large 
box manufacturing plant in El Paso. The com- 
pany’s business and property suffered during 
the long period of banditry and revolutions, but 
conditions are now peaceful. 

The demand for lumber comes chiefly from 
the larger cities at present, but there has been 
a noticeable increase of sales in the smaller 
towns and rural communities. Mr. Fields re 
cently finished a tour of the west coast and of 
the more remote parts of the States of Chihua- 
hua, Durango and Sinaloa. He says he found 
all lines of business and industry moving along 
most satisfactorily. In the larger cities the new 
federal currency is accepted readily. 
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Nov. 5—Florida Lumber & Millwork Association, Miami, 
Fla. Quarterly meeting. 

Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 9-11—Associated Cooperage Industries of America, 
West Baden Springs Hotel, West Baden, Ind. 
Semiannual. 

Nov. 11—Southwestern Hardwood Manufacturers’ Club 
and West Side Hardwood Club, Shreveport, La. 
Joint meeting. 

Nov. 11-12—West Texas Retail Lumbermen’s Associa- 
tion, San Angelo, Tex. Annual. 

Nov. 12—Empire State Forest Products Association, 
Hotel Syracuse, Syracuse, N. Y. Annual. 

Nov. 12—-New York State Wood Utilization Conference, 
Syracuse, N. Y. 

Nov. 12—New York Lumber 
York City. Annual. 
Nov. 18-19—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta-Biltmore Hotel, At- 

lanta, Ga. Annual. 

Nov. 19—North Carolina Pine Association, Charleston, 
8. C. Semiannual meeting. 

we ‘19- 20—Millwork Institute of California, Oakland, 
Calif. Annual. 

Dee. 3-4—Red Cedar Shingle Congress, Seattle, Wash. 
Annual, 

Dec. 7-8—National Lumbes Manufacturers’ 
tion, Jacksonville, Fla. 
directors. 

Dec. 9—Southern Cypress Manufacturers’ Association, 
Mason Hotel, Jacksonville, Fla. Semiannual, 

Dec. 9-10—Western Forestry & Conservation Association, 
Victoria, B. ©. Annual. 

Jan. 6-7, 1926—American Forestry Association and 
Southern Forestry Congress, Jefferson Hotel, Rich- 
mond, Va. Joint annual meeting. 

Jan. 14-15, 1926—Southern Illinois Retail Lumber Deal- 
noth Association, Halliday Hotel, Cairo, Ill. An- 
nual. 

Jan. 15, 1926—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. Annual 
stockholders’ meeting. 

Jan. 19-21, 1926—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual, 
Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 

tion, Kunsas City, Mo. Annual, 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 27-28, 1926—National Lumber Exporters’ Asso- 
ciation, Neil House, Columbus, Ohio. Annual. 
Jan, 28-29, 1926—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 

Annual, 

Jan. 28-29, 1926—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 
Bluefield, W. Va. Annual. 

Feb. 2-3, 1926—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Phoenix Hotel, Lexington, Ky. Annual. 
Feb. 2-4, 1926—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 

Feb. 3-5, 1926—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
pene, Edgewater Beach Hotel, Ohicago. An- 

nual, 

Feb. 16-18, 1926—Wisconsin Retail Lumbermen’s Asso- 

ciation, Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 18-20, 1926—Western Ketail Lumbermen’s Asso- 
ciation, Multnomah Hotel, Portland, Ore. Annual 
institute. 


Trade Association, New 


Associa- 
Quarterly meeting of 


Saas aeaaaaaan 
Baltimore Retailers Organizing 

BALTIMORE, Mp., Oct. 26.—The meeting of re- 
tail lumbermen of this city called for last 
Thursday evening at the Hotel Rennert, at 
which steps toward forming an organization 
were to have been taken, has been postponed 
until next Thursday evening at the same place. 
The special committee named at the preliminary 
gathering on Tuesday of last week is then ex- 
pected to make its report, submitting articles 
of incorporation and presenting also a consti- 
tution and by-laws. The name likely to be se- 
lected is Wood Products Association, and for 
the present at least only lumbermen will be 
eligible to membership. Later on it is possible 
that building material supply men will be ad 
mitted. 

The new organization will devote itself to the 
task of seeking a correction of some of the 
drawbacks under which the trade now labors 
and will endeavor, by the creation of a credit 
bureau and by disse minating information as to 
costs and other matters, to enable the members 
of the trade to arrive at a better understanding 
of just what expenses they are under and what 
their margins of profit ought to be to make 
their activities profitable. 

Much confusion has existed here for some 
time as to the lines of division between whole- 


salers and retailers. There are wholesalers who 
sell direct to contractors and others in a posi- 
tion to take car lots of lumber, and there are 
retailers who buy direct from ‘the mills, thus 
cutting out the wholesalers. This causes fric- 
tion between the two divisions, and impairs the 
friendly relations that should exist. 

Some retailers feel, rightly or wrongly, that 
the Baltimore Lumber Exchange has not proved 
sufficiently responsive to their special interests, 
while some of the wholesalers take the view that 
the exchange is given too much to looking after 
the affairs of the retailers. With an organiza- 
tion composed entirely of retailers, it is felt, 
there can be no question of the interests of the 
retailers not getting proper attention. It is ex- 
pected, of course, to work in harmony with the 
exchange, which will still be a general body 
designed to promote the welfare of the lumber 
trade as a whole. 


Program of Missouri Convention 

Moserty, Mo., Oct. 28.—A varied and inter- 
esting program for the annual exhibit conven- 
tion of the Northeast Missouri Lumbermen’s 
Association to be held here at Lyric Hall, Nov. 
5 and 6, has been announced by Secretary-treas- 
urer O. R. Butts. Thursday morning, Nov. 5, 
will be devoted to registration and inspection of 
the exhibit, a new feature of the convention. 

The convention will open Thursday afternoon 
with an address of welcome by J. M. Jeffries, 
mayor of Moberly, which will be followed by a 
response from John W. Atwell, Macon, president 
of the association. L. R. Putman, of the South- 
ern Pine Association, will address the conven- 
tion on ‘‘Grade Marking,’’ and John Robey, 
of Robey-Robinson Lumber Co., Monroe City, 
Mo., will conduct a question box. The after- 
noon session will be completed by addresses by 


J. H. Foresman, Kansas City, president South- 


western Lumbermen’s Association, and B. E. 
Line, secretary-manager of the same association. 

The annual banquet will be held Thursday 
evening at the Merchants Hotel, at which C. T 
Dorsey, Irwin Paper Co., Quincy, Ill., will pre- 
side as toastmaster. Raymond C. Lippard, Se- 
dalia, Mo., will speak on ‘‘Investing in Civic 
Dividends.’’ Special musie and readings will 
complete the after-dinner program. 

The Friday morning session will open with an 
address on ‘‘ How Often a Dealer Should Turn 
His Stock,’’ by S. W. Arnold, Mills & Arnold 
Lumber Co., Kirksville, Mo. Brown Dyer, Ed- 
monds-Dyer Lumber Co., Carrollton, Mo., will 
conduct a roundtable disc sussion, and Cliff G. 
Seruggs, Scruggs-Guhleman Lumber Co., Jeffer- 
son, Mo., will speak on ‘‘ Partial Payment 
Plan.’’ The exhibits will be open to the pub- 
lic Friday afternoon and evening. A golf tour- 
nament will be held Friday afternoon at the 
Moberly Country Club, with George Roth in 
charge and a dance that evening at Lyric Hall 
for all lumbermen and friends, will close the 
convention. 


(Ma@ga@ag@anaaia 


Illinois District Meetings 


Two meetings are seheduled for next week 
by the [linois Lumber & Material Dealers’ 
Association in the southern part of the State, 
covering the territory known as districts Nos. 
8 and 9. 

On Tuesday, November 3, members of the 
State association and other dealers are to as- 
semble at the Lawrence Hotel in Lawrenceville. 
The mecting will open with a noon dinner, and 
the afternoon will be devoted to a practical 
program with Art Risser, of Paris, district 
chairman, presiding. 

Ninth district members are to meet at Mt. 
Vernon Wednesday, Nov. 4. This meeting 
will open at 1:30 o’clock. A. J. Guerretaz, 
of the Home Lumber Co., Du Quoin, district 
chairman, is to preside, and the session will 
be dev oted to a discussion of subjects of inter- 


est to retail dealers. At 6:30 p. m. dinner 
will be served in the Hotel Emerson. Following 
this the Mt. Vernon dealers will take charge 
and put on a program of entertainment. The 
ladies have been extended a cordial invitation 
to be on hand for the afternoon and evening 
sessions, and each dealer is asked to bring his 
wife, mother, sister, or sweetheart. H. W. 
Rice, of the Pollock Lumber Co., Mt. Vernon, 
is chairman of the local committee, and is be- 
ing assisted by the dealers in that city. 

Invitations have been extended to all dealers 
in the two districts to attend the meetings 
whether or not they are members of the State 
association. In each of these districts a mem- 
ber of the State board of directors is to be 
elected. The bylaws of the Illinois State as- 
sociation provide that directors are to be elected 
by the members residing in each district. Nom- 
inations are by referendum vote of the mem- 
bers, the three receiving the highest number 
of votes being candidates at the meetings, when 
one of the three is to be elected. Directors 
Fred C. Wenthe, of Effingham, and Ray 
Durham, of Harrisburg, are the directors 
whose terms expire with the annual meeting in 
February, and the newly elected directors will 
enter upon the duties of their office at the 
close of the convention. 


Pennsylvania Lumbermen to Meet 


PHILADELPHIA, Pa., Oct. 26.—The annual 
convention of the Pennsylvania Lumbermen’s 
Association will be held at the Bellevue-Strat- 
ford Hotel, here, Jan. 28 and 29, 1926, Secre- 
tary J. F. Martin has announced. The program 
has not been completed, but extensive prepara- 
tions for the convention are being made. 


Western Foresters Plan Annual 


PORTLAND, ORE., Oct. 24.—The annual meeting 
of the Western Forestry & Conservation Associa- 
tion will be held at Victoria, B. C., Dec. 9 and 10 
according to announcement made here recently. 
The topics for discussion, made urgent by re- 
cent developments in fire, forest and tax matters 
on the Pacific coast will include: Logical divi- 
sion of forest land ownership. State and Fed- 
eral acquisition of cut-over land; substitution 
of local and individual responsibility for blanket 
forestry and protection rules and legislation; 
status of tax reform efforts; forestry investiga- 
tions by private owners; new discoveries affect- 
ing reforestation theories; slash disposal meth- 
ods; development in spark arrester equipment; 
timber diseases and timber insurance. 

Preceding the general conference, meetings of 
the publicity and protection committees repre- 
senting all Pacific coast forest agencies will be 
held Dec. 7 and 8. 

MEE EAA amas 


Mountaineers Confer on Program 


DENVER, CoLo., Oct. 26.—The fall meeting of 
the board of directors of the Mountain States 
Lumber Dealers’ Association was held here at 
the Shirley-Savoy Hotel, last week, and plans 
were made for the annual convention. Meeting 
as they did at the same time the Denver Lumber 
dealers held their weekly luncheon, the Moun- 
tain States directors sat in joint session with 
the dealers during the luncheon hour. 

The main business before the association 
board was to formulate plans for the coming 
annual convention to be held some time in Jan- 
uary, either here or at Colorado Springs. Dates 
and place are to be announced as soon as the 
membership has been canvassed. In the mean- 
time a program consisting largely of practical 
business discussions by dealers from the con- 
vention floor is being formulated. 

An important decision was that the trade 
exhibit in connection with the convention is to 
be reéstablished. Many of the former exhib- 


itors have made this request and the board of 
directors agreed to it since a great number of 
dealers consider the display of materials and 
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apparatus of one kind or another an important 
part of the convention. 

Adolph Pfund, of Chicago, was present as an 
invited guest and at the request of President 
Thomas C. Hurst, of Arvada, Colo., of the 
Mountain States association, Mr. Pfund de- 
scribed in an interesting and forceful manner 
the progress of lumber association work 
throughout the country and gave many valu- 
able suggestions for formulating a program 
for the mountain group. 


Florida Retailers Quarterly Program 
JACKSONVILLE, FLA., Oct. 26.—An interesting 
program has been arranged for the quarterly 
meeting of the Florida Lumber & Millwork As 
sociation, to be held in Miami, on Nov. 5. It 
will be led off with the report on the recent 
convention of the National Retail Lumber Deal 
ers’ Association, by J. P. Williams, followed 
by a discussion led by R. P. Paddison, of West 
alm Beach, and H. R. Mahoney, of Jackson- 
ville. A discussion on the ethical situation in 
Florida will be led by George KH. Lindsay, of 
Miami; B. F. Redstone, of Cero, and J. H. Dug 
ger, of Lakeland. The question of how the re 
tailer can get the business that logically belongs 
to him but which now is being handled in many 
cases by contractors, will be discussed by C. H. 
Knowles, of Tampa, and J. M. Cureton, of 


tices and some of the difficulties in complying. 
This discussion will be led by J. I. Pavey, of 
Clearwater, and C. G. Bueci, of Jacksonville. 
Oscar E. Baynard, of Plant City, will tell of 
the training of apprentices, and Jack H. Town- 
send, of Lake Wales, will tell about the activities 
of the carpenters’ union. The capital stock tax 
and its evils will be discussed by J. B. Arnold, 
of Groveland. Guy Stoms, of Miami, will lead 
off with a discussion of the embargo situation, 
followed by Spencer Lainhart, of West Palm 
Beach; M. T. Sollar, of Fort Lauderdale; L. F. 
Collier, of Fort Pierce; Harvey Dickson, of St. 
Petersburg; J. F. Alexander, of Tampa, and 
Harold S. Foley, of Bradenton. 

A comprehensive entertainment program has 
been arranged, including a golf tournament at 
the Biltmore Golf Club, Coral Gables, on 
Wednesday afternoon. A Hoo-Hoo coneatena- 
tion will be held Wednesday evening at the El 
Comodoro Hotel, and a banquet Thursday eve 
ning. Following the close of the convention, a 
special trip will be made to Havana, Cuba, by 
those who wish to go. Headquarters in Havana 
will be at the Hotel Sevilla-Biltmore. 


Date for California Pine Meeting 

SAN FRANCISCO, CALIF., Oct. 24.—The annual 
stockholders’ meeting of the California White 
& Sugar Pine Manufacturers’ Association will 


Southern Millwork Men Plan Annual 


ATLANTA, GA., Oct. 26.—The annual meeting 
of the Southern Sash, Door & Millwork Manu- 
facturers’ Association will be held here at the 
Atlanta-Biltmore Hotel, Nov. 18 and 19, ac- 
cording to an announcement made recently by 
C. B. Harman, secretary of the association. The 
board of directors will meet on the morning of 
Nov. 18 before the opening of the convention. 

The main theme of the convention will be 
along the lines of closer relationship between 
manufacturers and architects and contractors, 
cooperative advertising and efficiency expert 
service. Officers for next year will be elected 
at this meeting. The Atlanta group is planning 
extensive entertainment for everyone through 
its ‘‘Spider Club.’’ Every member of the as- 
sociation is urged to bring a contractor or an 
architect with him to the convention as a spe- 
cial program in which they will be interested 
is being planned. 


(BEEBE at 


East Tennessee Retailers Meet 


JOHNSON City, TENN., Oct. 26.—The lumber 
dealers of Bristol, Tenn., were hosts at a meet- 
ing of the retail lumber dealers in upper 
east Tennessee, held at the Hotel John Sevier, 
here, Oct. 20. In attendance were dealers from 
Bristol, Elizabethton, Erwin, Greeneville, John- 
son City and Kingsport, representing thirteen 

















Wholesale distributers and other guests of the Andersen Lumber Co., manufacturer of white 
pine window and door frames, Bayport, Minn., in front of the company’s office upon occasion 
of convention and outing held Cct. 20 and 21, reported on pages 42 and 43 of the Oct. 24 issue 
of the AMERICAN LUMBERMAN. i—F. J. Gifford, Andersen Lumber Co. 2—J. E. Schow, 
Andersen Lumber Co. 3—J. B. Rowland, Andersen Lumber Co. 
Lumber Co. 5—V. J. Bell, Andersen Lumber Co. 6—C. P. Bird, Andersen Lumber Co. 7— 


Topeka, Kan. 


4—Donald Wilson, Andersen 


Fred C. Andersen, Andersen Lumber Co. %—Harold L. Rothschild, Andersen Lumber Co. N. Y. 37—H. C. Krueger, 


9—William F. Mackintosh, Andersan Lumber Co. 1!0—James D. Rowland, Andersen Yard Co. 
12—R. L. Nash, Andersen Lumber Co. 13— 
14—W. W. Brock, W. W. Brock & Son, Miami, Fla. 


{1—Lynn H. Bradner, Andersen Lumber Co. 
Max J. Utecht, Andersen Lumber Co. 


15—S. S. Edwards, American Sash & Door Co., Kansas City, Mo. 
17—J. F. Young, Carr & Young Co., Des 


Allen A. Wilkinson Lumber Co., Indianapolis, Ind. 
Moines, lowa. 


Schneider, Loetscher & Burch Manufacturing Co., Des Moines, lowa. 
2I—F. W. Sacks, Nebraska Lumber & Millwork Co., 


Throop-Martin Co., Columbus, Ohio. 
Lincoln, Neb. 


18—M. B. Copeland, M. A. Disbrow & Co., Omaha, Neb. 


22—H. R. Vance, Throop-Martin Co., Columbus, Ohio. 
Ward-Brock Sash & Door Co., Cincinnati, Ohio. 24—Horace B. Kemper, Allen A. Wilkinson 
Lumber Co., Indianapolis, ind. 25—G. D. Smith, Dayton Sash & Door Co., Dayton, Ohio. 
26—Porter E. Harder, Mac Martin Advertising Agency, Minneapolis, Minn. 


Hartford, Conn. 
16—Charles T. Lee, 


19—Charles A. 
20—Frank Martin, 


23—L. W. Brock, 


27—M. M. 


Brock, W. W. Brock & Son, 
29—W. E. Sears, Curtis-Yale-Holland Co., Minneapolis, Minn. 
Moehl, Carr & Young Co., Des Moines, lowa. 32—H. B. Schwartz, Allen A. Smith & Co., 
Toledo, Ohio. 33—Harry Hurd, Farley & Loetscher Manufacturing Co., Sioux Falls, S. D. 
34—L. C. Knolk, Disbrow Sash & Door Co., Cedar Rapids, lowa. 35—E. S. Richmond, Mor- 
gan Co., Oshkosh, Wis. 36—W. H. Macfarlane, Mahlistedt Millwork Corporation, New Rochelle, 
Curtis Door & Sash Co., Chicago, Ill. 38—E. L. Glover, M. A. 
Disbrow & Co., Omaha, Neb. 
41—Joseph H. Rowland, Andersen Lumber Co. 42—G. L. Sanford, Guernsey-Westbrook Ce., 
43—Stanley E. Gilbert, C. C. Kellogg & Sons Co., Utica, N. Y. 44—~ 
Horace Ross, Union Lumber Co., Detroit. 45—E. A. Runkle. Williams & Hunting Co., Cedar 
Rapids, lowa. 46—George A. Chapman, The Architectural Council, Minneapolis, Minn. 48— 
H. B. Metze, Morgan Co., Oshkosh, Wis. 49—A. N. Andersen, Curtis Door & Sash Co., 
Chicago, Hl. 50—Lloyd W. Knolk, Disbrow Sash & Door Co., Cedar Rapids, lowa. 5i—C. C. 
Hvambsal, Piper-Howe Lumber Co., Minot, N. D. 52—A. Schulenberg, Julius Seidel Lumber 
Co., St. Louis, Mo. 53—Ernest C. Madson, Anderson Lumber Co. S4—R. P. Fales, AMER- 
ICAN LUMBERMAN, Chicago, III. 55—Mac Martin, Mac Martin Advertising Agency, Minne- 
apolis, Minn. 56—Julius Seidel, Julius Seidel Lumber Co., St. Louis, Mo. 


Miami, Fla.—28—R. S. Murray, Curtis, Towle & Paine Co., 
3I—E. J. 


39—L. C. Dimzck, Guernsey-Westbrook Co., Hartford, Conn. 





Miami. James B. Moore, of Orlando, will lead 
the discussion on a retail yard budget and the 
average yard overhead. F. H. Pfeiffer, of 
Miami, will tell of the progress of millwork 
cost accounting installations and cost findings. 

At the afternoon session there will be held 
simultaneously special business sessions of ac 
tive members and of the associate members, 
with director A. D. Holley presiding. The reg- 
ular business session of the afternoon will be- 
gin with a symposium on ‘‘ Labor Conditions in 
Millwork Plants,’’ under which subject will be 
discussed the effect of union rules on appren 


be held Friday, Jan. 15, 1926, in the directors’ 
room of the association, here, according to an 
announcement made by C. Stowell Smith, secre 
tary-manager of the association. 

(SRLS: 


Pittsburgh Builders to Banquet 

PITTSBURGH, Pa., Oct. 27.—The entertain 
ment committee of the Pittsburgh Builders’ 
Exchange is planning for the builders’ annual 
banquet, which will be held at the Schenley 
Hotel either Thursday, Dec. 11, or Tuesday, 
Dec. 15. The committee is contemplating high 
class entertainment. 


of the fifteen yards in that territory. No formal 
program was followed, the meeting being an 
open forum for the discussion of troublesome 
problems. Delivery costs, free deliveries, in- 
stalment selling and discounts were among the 
subjects discussed. 

A regional association, in accord with the 
plan of the State secretary, was formed com- 
prising the dealers in Carter, Johnson, Unicoi, 
Sullivan, Washington and Green counties with 
W. R. Stone, of the Stone Lumber Co., Bristol, 
chairman; J. E. Brading, vice chairman, and 
J. H. MeCrary, of the Dominion Lumber & 
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West Penn Lumber Co. 


Wholesale Lumber 





WHITE. PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 

















White P ine MINNESOTA 
WESTMONT 





1 LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 














B. W. Cross Lumber Co. 
| 301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 
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A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL™ “THE WOODS? 
“IN FOREST: LAND,” ETC . 
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) Douglas Malloch is known all over America, 
cwherever people gather to hear clean stores, 
enjoy happy evenings, and read aloud or listen 
to verse such as bis, filled with homely senti- 
ements and a happy spint. “The poct who 
anakes Irving a yoy,” they say of him. 

This new collection contains favorites that 
Mr. Malloch has read or recited throughout 
the country. All sides of life and humor are 
eepresented, but perhaps the commonest note is 
the one struck in the lines, “His Hentage,” 
> where a father says to bus boy: “I know you'll 
biNo get along,” and adds 
“I know, somehow or other, 
Because you always had 
AA whole lot of your mother, 
nds hale af your Gok” 











XAy GEORCE H. DORAN COMPANY =: Publishers : New York 














A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











Supply Co., Bristol, secretary. Meetings will be 
held once every six weeks alternating between 
Johnson City and Bristol. Other regional asso- 
ciations will be formed in the near future. 


Important California Pine Action 
[Special to AMERICAN LUMBERMAN by Air Mail] 

SAN FrANcISCcO, CALIF., Oct. 27.—T wo impor- 
tunt resolutions were passed at the meeting of 
the directors of the California White & Sugar 
Pine Manufacturers’ Association here Saturday 
afternoon. These will be immediately drafted 
and sent to Washington. In substance they ask 
and recommend to Congress that the Federal 
capital stock tax be abolished; that the director 
of the Federal budget increase the appropria- 
tion for forest products research and investiga- 
tions $160,000; and that a letter of condolence 
be drafted and copies sent to the relatives and 
family of the late Thomas A. McCann. 

Various changes in the statistical services of 
the association were also discussed and the 
changes ordered made so that the weekly and 
monthly reports of the association will contain 
a more comprehensive record of actual sales and 
average prices of the different grades and sizes. 

Several of the directors discussed the pro- 
posed grade-marking requests of the retailers 
and in connection with this W. P. Johnson, 
superintendent of manufacture of the Sugar 
Pine Lumber Co., demonstrated the grading and 
marking device recently patented by him. This 
device grade-marks and trade-marks with a sin- 
gle stamp and with no more effort than is re- 
quired for marking with an ordinary crayon. 

The kiln-drying issue was rediscussed but 
definite action on this subject awaits the find- 
ings of the Forest Products Laboratory officials 
who are now carrying on a series of tests in the 
white and sugar pine districts. 

Edward P. Ivory, trade extension manager, 
reported on the exploitation work accomplished 
at the recent convention of American foundry- 
men, which he attended at Syracuse, N. Y. 


Tells of Grade-marking Campaign 


‘<The best thing the Southern Pine Associa- 
tion did last year to put our industry in better 
standing with the public was to establish grade- 
marked lumber as a national policy and as a 
fact.’’ Such was the opening statement made 
by H. C. Berckes, secretary-manager Southern 
Pine Association, New Orleans, La., in a speech 
before the annual convention of the American 
Trade Association Executives at the Drake 
Hotel, Chicago, Oct. 28. He then traced the 
history of the grade-marking movement carried 
out by his association during the last three 
years. 

Although the Southern Pine Association for 
the last eleven years spent approximately 
$1,000,000 maintaining its standards, it felt a 
greater obligation, and spent $100,000 experi- 
menting with mechanical devices for grade 
marking lumber. Then came the movement, 
three years ago, for the national standardiza- 
tion of lumber grades, sizes and practices, un- 
der Secretary of Commerce Hoover; and with 
the adoption of grade marking as a national 
policy last year by the standardization con- 
ference, the grade-marking program of the as- 
sociation became possible. At the last annual 
meeting of the subscribers to the Southern Pine 
Association, appropriations of $250,000 were 
made to carry on the grade-marking campaign 
at the mills and in distributing yards. Grade 
marking is now practiced in southern pine mills 
which produce 175,000 carloads of lumber an 
nually. 

In carrying on the grade-marking campaign 
among distributers, Mr. Bereckes explained how 
the public and the building industry—the arehi- 
tects, contractors, engineers, carpenters, build- 
ing and loan officials and realtors—were sold on 
the value of grade-marked lumber at meetings 
where the attendance ranged from fifty to five 
hundred. The campaign is carried on by field 


representatives and advertising. 

The Southern Pine Association has formu- 
lated its rules and policies in accordance with 
national standard sizes, grades and patterns as 
have other lumber organizations, and in the 
matter of grade marking, the association has 


been able to do more because of its previous ex- 
perience. The result has been a tremendous 
amount of good will shown the lumber industry 
and the association which could never be bought 
with money. The public has heartily supported 
the national standardization program and the 
grade marking of lumber and complimented the 
Southern Pine Association for its efforts in 
promotion, 


Date for Cypress Semiannual 
NEW ORLEANS, La., Oct. 27.—Secretary-man- 
ager . W. McKay announced this morning that 
the semiannual meeting of the Southern Cypress 
Manufacturers’ Association will be held at the 
Mason Hotel, Jacksonville, Fla., on Dee. 9 next, 
Be me oe A ae Ow Dae 
Vermont Foresters Meet 
NORTHFIELD, VT., Oct. 26.—The first fall meet- 
ing of the Vermont Forestry Association was 
held Oct. 9 at the Green Mountain Club House, 


Rutland, Vt. Inclement weather prevented hold- , 
ing the meeting on the Rutland city forest as ° 


had been planned, but a large number of repre- 
sentatives gathered at the club house from all 
parts of the State. 

The principal address was delivered by Paul 
DD. Kelleter, director of extension for the New 
York State College of Forestry at Syracuse Uni- 
versity, who spoke on the topic, ‘‘ Forestry —Our 
Responsibility and Opportunity.’’ Other speak- 
ers of the day included K. R. B. Flint, director 
of the bureau of municipal affairs at Norwich 
University and president of the association; 
Mortimer R. Proctor, of the Vermont Marble 
Co., first vice president of the association; Com- 
missioner of Forestry Robert M. Ross; F. M. 
Callward, forestry specialist of the agricultural 
extension service; and Reginald T. Titus, secre- 
tary of the organization. 

The Vermont Forestry Association was organ- 
ized in May, 1925, and is the most recent of the 
several State forestry associations or societies, 
Reginald T. Titus has been secured as a full- 
time executive secretary, and he will also serve 
the members of the association in the capacity 
of consulting forester. Mr. Titus has degrees of 
B.S. and M.F. from the New York State College 
of Forestry at Syracuse University, and has had 
a varied experience in forestry work in New 
York State and in the lumber industry of the 
Pacific Northwest. 





To Ship “_— Taenia to Florida 


MILWAUKEE, WIs., Oct. 26.—Lumbermen and 
manufacturers of building materials are evincing 
interest here over the proposed plan of the Rut- 
land-Lake Michigan Transit Co. to ship prod- 
ucts from Milwaukee and Wisconsin directly to 
Miami, Fla., to relieve the shortage caused by 
railroad embargoes in Florida. The embargoes 
are due to a congestion of freight and to a 
strike of telegraph operators and only necessi- 
ties can be shipped into that State at present 
by the railroads, and a great nuniber of build- 
ing operations are being held up. Sources for 
freight are now being studied by the Rutland- 
Lake Michigan company and it is believed the 
plan will be announced definitely next week. If 
the plan goes through, the first boat will start 
Nov. 1. The company believes that its boats 
can navigate the Welland Canal, go through the 
St. Lawrence and down the coast. 


Hunting Trips Attract Lumbermen 


MINNEAPOLIS, MINN., Oct. 27.—Lumbermen in 
the Northwest have been enjoying hunting trips 
in the last few weeks. 

One party headed by C. EK. McGregor, of Me- 
Gregor Bros. & Co., operators of a line of retail 
yards, has just returned from an annual trip to 
Saskatchewan, Canada. There were nine members 
in the party. Over difficult roads. which at points 
were almost impassable, the party penetrated to 
a point twenty-three miles from Moose Jaw. The 
party spent a week in the hunting territory and 
bagged several hundred ducks and geese, The 
weather became extremely cold before it left. 

Another party, consisting of T. T. Jones, T. T. 
Jones Lumber Co.; Robert Duncan, Robert Duncan 
Lumber Co., and Harry Stone, Payson-Smith Lum- 
ber Co., has returned from a week's quest of wild 
game in northern Minnesota. 
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National Manufacturers Endorse Open Shop 


Sr. Louis, Mo., Oct. 28.—More than one thou- 
gand delegates attended the thirtieth annual 
convention here last Monday, yesterday and to- 
day of the National Assoc iation of Manufactur- 
ers, Which reélected John EK. Edgerton, of the 
Lebanon Woolen Mills, Lebanon, Tenn., presi- 
dent. Among the other directors elected were: 
4. A. Anderson, John A. Roebling Sons Co., 
Trenton, N. J.; Fred Arn, J. M. Card Lumber 
(o., Chattanooga, Tenn.; H. C. Atkins, E. 
Atkins & Co., Indianapolis, Ind. G. L. Curtis, 
Curtis Companies (Inc.), Clinton, Iowa, was 
elected a State vice-president. 

The association went on record as opposing 
the attempt to amend the Constitution of the 
United States to give Congress supreme power 
to limit, regulate and prohibit the labor of per- 
sons under 18 years of age, ‘‘not from any lack 
of appreciation of expressed humanitarian pur- 
poses, but as being repugnant to the American 
traditional expression of local responsibility of 
self-government and because such proposal 
would destroy not merely the right, but the ob- 
ligation of each American community to meet 
its local problems in terms of its special condi 
tions.’ 

Transportation Resolution Adopted 

A resolution on transportation recognized for 
the first time in the history of the association 
the importance of inland waterways. The reso- 
lution follows: 

Transportation is a basic industry. The con- 
tinuing need of our nation is a stable policy which 
will tend to develop and inter-relate a complete 
system of transportation by rail, water, and hard 
surfaced highways. The development of our in 
land waterways, a need of first importance in the 
whole plan, is to receive the attention of a special 
committee of this association. To motor = trans- 


portation over hard surfaced roads, we give minor 
attention because it is a new development, difficult 
at this stage of its progress to be covered by defi- 
nite suggestion. We, therefore, direct our main 
recommendations to the conditions essential to 
assure indispensable service by rail, the major 
element in our distributive agencies. Our need 
in that particular is adequate and uninterrupted 
service, efficiently performed, at reasonable cost. 
Resolution on Open Shop 

The association declared that it ‘considers it’ the 
duty of the employer as a citizen to preserve and 
defend the right of open shop operation as an 
essential part of our national heritage of liberty.” 
The resolution continued : 

An open shop, as understood by this association, 
is an establishment or business where employment 
relations are entered into and determined through 
the exercise of the individual right of contract on 
the part of both employer and employee and with- 
out arbitrary discrimination based upon the mem- 
bership or non-membership of the employee in any 
lawful labor organization. 

Combinations, whether of employers or em 
ployees, because of the greater power of injury 
that results from concert of action, are especially 
subject to the obligation to respect the rights of 
others. The boycott and the sympathetic strike or 
lockout, when used by such combinations, are op- 
pressive, cruel and intolerable weapons of indus- 
trial warfare necessarily involving injury to inno- 
cent third parties and the public and are without 
justification in law or morals. 

Taxation Resolution 

The association urged that “the maximum surtax 
should not exceed 20 percent, and be as much 
lower as, in the light of available experience, will 
assure a diversion of capital from tax-exempt 
securities into active business; that the Federal 
Government abandon the field of estate taxation to 
the States, and that the gift and socalled nuisance 
taxes be repealed.” 


Ontarians Discuss Merchandising Problems 


TORONTO, ONT., Oct. 26.—The Southwestern 
Ontario Retail Lumber Dealers’ Association 
met last Thursday, at Chatham, and disposed 
of a lengthy and important docket. About 
thirty dealers from all parts of the district were 


present. At the morning session, R. H. Smith, 
of London, gave an ‘interesting talk upon 
“Speculative Building Construction.’’ He 


stated that he had been in this line of business 
for twenty years and also in the retail lumber 
business. Mr: Smith put the building work en- 
tirely in the hands of local contractors. They 
bought their lumber from him and he financed 
the building. He had found very little difficulty 
in disposing of speculatively built houses, so 
long us they were honestly constructed and of 
4 class that appealed to the home owner. Houses 
built cheaply by men who started out as handy 
men, were always a source of trouble and gen- 
erally resulted in loss of money to the firms 
supplying the material. Lumbermen ought to 
use more diseretion in connection with such 
builders and not extend them credit as they 
had in the past. 

Direct-to-consumer sales of prepared roofing 
and hardwood flooring by manufacturers came 
up for discussion and a resolution was earried 
asking the Ontario Retail Lumber Dealers’ As- 
sociation to put this matter on its agenda for 
consideration at its next meeting. At noon the 
members adjourned for luncheon at the Garner 
Hotel and assembled again at 2:30. 

At the afternoon program, the first feature 
Was a talk on ‘‘Cost Study Clubs’’ by Horace 
Boultbee, secretary of the Ontario Retail Lum- 
ber Dealers’ Association. Mr. Boultbee outlined 
graphically the progress made by the National 
Retail Lumber Dealers’ Association during the 
last two years through the installation of stand- 
ard cost accounting systems in their yards. At 
the conclusion of his talk, a resolution was 
carried calling for a special meeting of the as- 
sociation at Windsor some time in November 
and Mr. Boultbee was asked to get in touch 


With Harry J. Colman, of Chicago, with a view 
to having him address this meeting. 
Sarnia, delivered a fine 


Chester H. Belton, 


talk upon ‘* Better Merchandising,’’ at the out- 
set of which he said that it was impossible to 
improve merchandising methods without intelli- 
gent cost accounting. His own firm had a sys- 
tem that was practically similar to the national 
cost accounting system and Mr. Belton told of 
the fine results it furnished. An important 
feature in better merchandising, Mr. Belton 
said, in connection with his business was the 
use of native Ontario woods. His own firm spe- 
cialized in white pine and hemlock and felt 
that by so doing it was assisting the Ontario 
producers of these woods, and making their own 
business more suecessful. Mr. Belton described 
an interesting competition carried on among 
the members of his company’s staff. Prizes 
were offered for information furnished by em- 
ployees regarding new roofs or repair jobs re- 
quired or being started. Every member of the 
staff kept his eyes open for information of this 
kind and reported promptly. The first prize 
went to a stenographer, the second prize to a 
clerk in the office and the third prize to a 
teamster. 

J.C. Seofield, Windsor, submitted an encour- 
aging report regarding progress in connection 


with reciprocal insurance for Ontario retail 
lumber dealers. This matter is now making 


good headway toward its goal and the Ontario 
association hopes at a very early date to have 
reciprocal insurance inaugurated among its 
members in codperation with the retail trade 
in Quebec and the manufacturing and whole- 
sale trades in eastern Canada. 

A talk upon the partial payment plan was 
given by Mr. Bartlett, of the Beaver Co. (Ltd.), 
Thorold, who explained that company’s method 
of arranging for partial and time payments in 
connection with repair and alteration jobs. 

‘<Codperative Buying’’ was discussed by J. 7 
Wallace, London, and J. L. Naylor, Essex. The 
discussion brought out the fact that dealers in 
some localities are now definitely considering 
plans for limited codperative buying. 

‘“‘TDo Trucks Pay?’’ was discussed by Charles 
Hubbéll, Thamesville. All agreed that whether 
trucks paid or not they were at least a big 





IMMEDIATE DELIVERY 





Tennessee Red Cedar 


from our Chicago Warehouse 


Quick shipments of air or kiln dried Tennessee 
aromatic red cedar lumber, ecarlots or less, direct 
from our steam heated damp proof warehouse, 
will save you 10 to 15 days time on delivery 
over mill shipments. 


Any Quantity — Delivered Anywhere 


Make us your sure and prompt souree of 
supply. Quality of all stock guaranteed. 

We will quote you attractive prices for im- 
mediate shipment, or for future delivery, as the 
lumber may be needed. ; 


Wire our expense for prices 





4052 Princeton Ave., 


CHICAGO 


Telephone Boulevard 0636 





10-81-25 


ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange. CHICAGO 


C.B. Richard & Co. 














Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


29 Broadway, NEW YORK handle all classes of 
- cargo, collect invoices 

Ocean Freight (Simerciat credits 
Brokers for Exports& Imports 


Special department handling export lumber shipments 











GILBERT NELSON & CO. 


Public Accountants 
I! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 














Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 
Sample Sheets, Price List and Catalog of 
Other Supplies will be sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Ave. CHICAGO, ILL. 


HANDY BOOKS for LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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source of expense and the problem was to get 
the money back. Whether to do it by a direct 
charge for trucking outside of a limited area, 
or to bury it in the price was something upon 
which the members could not agree. 

It is expected that the special meeting in 
November at Windsor will bring out the largest 
attendance the association has ever had. 





Northern Woods 








Northern 


Hardwoods 


BIRCH 
2 cars 4/4” Ist & 2nds 
cars 4/4” No. | Com. & Sel. 
cars 4/4” No. 2 Common 
cars 5/4” No. | Com. & Sel. 
cars 5/4” No. 2 Common 
BASSWOOD 
cars 4/4” Ist & 2nds 
cars 4/4” No. | Com. & Btr. 
SOFT MAPLE 
cars 4/4” ‘ist & 2nds 
cars 4/4” No. | Com. & Btr. 


RoOwON 





ow 





Jean LaRue says: 
*She’s dam’ good 
mans to deal wid 


The Adams-Thom 
wavs.” Lumber Co. 


ow 








Hemlock—Complete Stock 


Birch No. 1 Com. & Btr.. 350,000 Maple No. 2Com.-___-_-- 60,000 
Birch No. 2 Com. 175,000 Maple No. 3 Com.._____ 150.000 
Birch No. 3 Com. 225,000 Basswood No. | Com. & Btr. 30,000 
Maple No. 1 Com. & Btr. 50,000 Basswood No. 2 Com...__. 8,000 


Write for description and prices. 


Hales Timber Co., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFF ALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
\ Kindly address all inquiries care Dept. 7 ] 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
a and 48-inch widths and various other valuable 
ables. 
in leather, $8.50. AMERICAN LUMBERMAN, 431 §S. 
Dearborn St., Chicago, Ill. 


The Lumberman’s Actuary, price postpaid, bound- 





Recent Hoo-Hoo, Happenings 


Workmen’s Compensation Discussed 


Vancouver, B. C., Oct. 24.—The third lunch- 
eon meeting of the Vancouver Hoo-Hoo Club, 
held this week, heard EF. S. H. Winn, chairman 
of the workmen’s compensation board, on cost 
of administering the act, which he said had 
been reduced to less than 3 percent of the col 
lected amount. Urging lumbermen to continue 
educational campaigns among employees in mills 
and logging camps, Mr. Winn said there had 
ieen a marked reduction in the number of acci- 
dents in the lumber industry in the last six 
months. 

Kk. R. Robson is now Vicegerent Snark of 
Vancouver Hoo-Hoo, succeeding J. A. Edge- 
cumbe, now Supreme Jabberwock, who named 
Mr. Robson, with the approval of A. J. Hager, 
Snark of the Universe. Perry D. Roe is presi- 
dent of the Hoo-Hoo club, which has in its 
membership the majority of Vancouver Hoo- 


Hoo. 
Sa eae aaaaaas 


Luncheon Features at Seattle Club 
SEATTLE, WASH., Oct. 24.—Roland C. Wil 
liams, president Williams Fir Finish Co., and in- 
cidentally vice president of the Hoo-Hoo Club of 
Seattle, had everything his own way at Thurs- 
day’s luncheon, for he had been given carte 
blanche as presiding officer. He called on Bill 
Feeley of the Babcock-Angell Lumber Co., to 
officiate as toastmaster, which Bill did. John 
Collins, president John D,. Collins Lumber Co., 
gave a serious talk on markets. Carl Black- 
stock, president Blackstock Lumber Co., ren- 
dered a Swede poem, in costume, Tom Green- 
lees, Tregoning Manufacturing Co., delivered an 
exceptionally able address on ‘‘ Philippine Ma- 
hogany.’’ Roy A. Dailey, manager National- 
American Wholesale Lumber Association, read 
a bit of verse with a decided French flavor, and 
Waight Gibbs, of Bradstreets, spoke on ‘‘ Cred- 
its.’’ L. R. Fifer, Vicegerent Snark, discussed 
‘<Curbstone Brokers and Wholesalers,’’ in the 
course of his observations delivering this gem: 
See-saw, Rah-rah-rah, what do the lumbermen do? 
Curbstone broker, wholesaler, manufacturer, wood- 
worker, exporter, domestic shipper, 

Sell billions of feet—but don’t make a cent. 

At least that’s what they say to the income tax 
collector. 

Now, you tell one. 

A hit-and-miss quartet was organized during 
the meeting with Alvin Schwager, Elmer Vogue, 
Herbert Blackstock and F. 8. Dickinson taking 
the parts. They rendered ‘‘In the Evening by 
the Moonlight,’’ and then sang it again, the 
choirmaster having commanded that they switch 
parts. 

Arthur Edgecumbe, Edgecumbe-Newham Co. 
(Ltd.),. Vancouver, B. C., member of the Su- 
preme Nine, was a guest. 


Royal Welcome for Supreme Snark 


LANSING, MicH., Oct. 26.—Alton J. Hager, 
newly elected Supreme Snark of the Universe, 
received a royal weleome home from brother 
Hoo-Hoo, city officials and business men Oct. 21, 
when Central Michigan Hoo-Hoo Club No. 17, 
one hundred strong, paraded the streets of Lans- 
ing, led by a band and giving Hoo-Hoo yells, 
and then gathered at the Kerns Hotel for an 
enthusiastic banquet given in Mr. Hager’s 
honor. 

Prof. J. C. DeCamp, of Michigan State Col- 
lege, president of Hoo-Hoo Club No. 17, presided 
at the hilarious meeting following the banquet. 
Sheriff Silsby presented Mr. Hager with the 
key to Ingham County; C. E. Davis, secretary 
of the Chamber of Commeree, delivered the prin- 
cipal address of weleome; and Louis F. Burgess, 
delegate to the national convention, gave his 
report. Other speeches were given by F. H. 
Hurd, plant manager, Bird & Sons, Chicago; 
Arthur M. Manning, president, Grand Rapids 
Hoo-Hoo Club, and secretary, Michigan Retail 
Lumber Dealers’ Association; Charles Weeks, 
president, Detroit Hoo-Hoo Club; Fred A. Me- 
Call, president, Michigan Retail Lumber Deal- 


ers’ Association; Larry Smith, secretary, Michi- 
gan Association of Traveling Lumber & Sash & 
Door Salesmen; Ray Hall, Mulhall Erb Lumber 
Co.; and Dan Clark, of Seattle, Wash. 

Heartily approved entertainment was fur. 
nished by the Rickerd Lumber Co. The pro- 
gram prepared by a committee composed of 
Elmer Hammond, Albert Myer and Arthur Win. 
ters, consisted of vocal and instrumental num- 
bers and recitations. Boxing and dancing by 
boys from the State vocational school, also 
featured the program. 


Standards Topic at Hoo-Hoo Luncheon 


PORTLAND, ORE., Oct. 24.—At the luncheon 
meeting of the Portland Hoo-Hoo Club Thurs. 
day at Thiele’s restaurant a committee, con- 
sisting of C. C. Crow, Ernest Johnson, C. D, 
Johnson Lumber Co.; Wilson Clark, Clark & 
Wilson Lumber Co.; and Jos. Lausman, Oregon 
Door Co., was appointed to arrange for the en- 
tertainment of the delegates to the Western 
Retail Lumbermen’s Association convention to 
be held here in February. E. D. Kingsley, West 
Oregon Lumber Co., and H. J. Anderson, H. J. 
Anderson Lumber Co., were recommended for 
Vicegerent Snark and State Counselor, respec- 
tively, and W. B. Mack, secretary of the club, 
outlined a plan for securing a national Hoo- 
Hoo park in Oregon. 

Mr. Kingsley gave an interesting talk on 
standardization. Mr. Mack explained that now 
is the time for Hoo-Hoo to obtain from the 
Federal Government a couple of sections of 
virgin timber land in some inaccessible place 
along the Oregon coast which might eventually 
ve converted into a playground and experiment 
station for the men of the lumber industry. 
About fifty were present at the luncheon which 
had been called by Charles E. Miller, president 
of the club. 

Saaeeaeaeaaaaasa 


Concatenations in Prospect 


St. Louis, Mo., Oct. 26.—Twenty-five 
neophytes will be initiated at a.concat at Mal- 
vern,,Ark., Nov. 3, Luther L. Adair, Vicegerent 
Snark of the district, has informed local head- 
quarters. 

Snark of the Universe Hager has accepted 
an invitation to address the annual meeting 
of the Illinois Lumber & Material Dealers’ As- 
sociation, Feb. 10-12; and will stage a concat 
in connection with the convention. Snark 
Hager will direct proceedings at the meeting 
of the first evening. 

News has been received here that Miami Hoo- 
Hoo leaders are preparing for a big concat at 
Coral Gables, Fla., Nov. 4, when the golf links 
and Venetian pool of the Coral Gables Country 
Club will be at the disposal of visitors. In 
the evening, a large class of neophytes will be 
initiated, while the Hoo-Hoo ladies will be taken 
to a concert in Miami. When the latter is 
ended, the ladies will rejoin the members at the 
country club and a dinner and dancing will en- 
sue. The affair has been arranged by Vice- 
gerent Snark F. H. Pfeiffer, assisted by W. A. 
Brock, president, and Lee Goodwyn, secretary 
of the Miami Hoo-Hoo Club. 


Hoo-Hoo Appointments 


The following appointments of Hoo-Hoo off- 
cials have been confirmed by Snark Hager: 

Charles B. Harman, secretary Southern Sash, 
Door & Millwork Manufacturers’ Association, Vice- 
gerent Snark of the Atlanta, Ga., district. 

Royall C. Morrison, W. B. Disbro Lumber Co., 
Atlanta, Counselor. of Georgia. 

Harry F. Partridge, T. M. Partridge Lumber Co., 
Minneapolis, Counselor of Minnesota. 

W. B. Griesinger, Windsor Lumber Co., Windsor, 
Ont., reappointed Vicegerent for western Ontario 
district. 

Rex G. Chesbro, R. G. Chesbro Lumber Co., To- 
ronto, Vicegerent for central Ontario district. 

Rufus J. Williams, Planters Lumber Co., Little 
Rock, Counselor of Arkansas. 

James F. Goodman, Dickason-Goodman Lumber 
Co., Kansas City, Counselor of Missouri. 

Mark M. Elledge, president M. M. Elledge Lum- 
ber Co., Corinth, Miss., Counselor of Mississippi. 
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Plant Lumber Inventories 


[By E. E. Hayes] ° 


If one be interested in plant lumber inventories 
and the various systems in existence, he may 
count the plants and almost figure a different sys- 
tem for each of them, there also being variations 
in the system in vogue at the same plant from 
time to time. So far as the mechanics of inven- 
torying is concerned, it may be said that it changes 
at each plant with the changing personnel in the 
department that handles inventories, except in 
cases Where the manager of the plant is sufficiently 
well versed with this work to outline a permanent 
system. But most mill managers are not in- 
timately acquainted with inventory mechanics, the 
exceptions being those who have advanced to the 
management through the shipping departments. 

It is the ordinary practice for the head of the 
shipping department to furnish blank books to 
the sub-department heads and leave it to these 
men as to how these books shall be ruled, and the 
inventory entered, after which the items are trans- 
ferred to stock sheets. These stock sheets are as 
mysterious as a super-crossword puzzle, compli- 
cated affairs that involve a considerable amount 
of concentrated effort in working out, and are 
often extremely difficult to check for error or bal- 
ance against the totals in the department stock 
books. 

The most satisfactory system is one where the 
general inventory is carried in a ledger with each 
department summarized and the summaries bal- 
anced against the individual totals of various kinds 
of stocks, the grades in each division summarized 
and then a recapitulation made and _ balanced 
against these departmental summaries. In this 
manner, errors are located as the general inventory 
is compiled. This system also permits easy com- 
parison of various items against those same items 
in the previous month’s inventory, which is found 
valuable for preventing omission or duplication. 
The shipping clerk in making these comparisons 
may find that he has an item on his current in- 
ventory of 100,000 feet of 2x6-inch, 12-foot No. 
1 common rough, where on the previous inventory 
he had twice that amount, and being familiar with 
the shipments from that stock during the month 
he is able to tell whether or not this item should 
have changed so radically during the period. by 
carrying departmental grade percentages he can 
determine almost at a glance whether or not there 
has been an undue disturbance of these percentages 
and, if so, why. Another advantage in arranging 
an inventory in this manner is that the head of the 
shipping department is able to more readily get a 
mental picture of his stocks than he could from 
a stock sheet of compactly massed figures, the 
human mind being more ready to grasp a situa- 
tion in a number of clearly outlined features than 
when these features are hidden in an undistinguish- 
able mass. This system has also the advantage of 
distinct allocation in the several units of storage, 
providing a permanent month by month record for 
future reference. 


Few Short Cuts in Inventories 


Inventorying lumber is almost always a tedious 
task and there are very few opportunities fer ef- 
fecting short cuts. The men who make the pile 
counts in lumber storage sheds where it is not 
practical to finish piles, mark them up and leave 
them undisturbed until inventory day, find this 
especially so. In one instance a man in charge 
of the inventory in the lumber storage sheds con- 
ceived the idea of sending a man through these 
sheds to count the piles and attach to each a slip 
of paper bearing the number of pieces in the pile. 
He sent a second man through these sheds to 
gather up these slips and when the slips arrived 
at the yard office where he expected to catalogue 
them they bore no information except the number 
of pieces, with nothing whatever to show the grade 
or description of the stocks in the piles to which 
they had been attached. A _ re-inventory of the 
entire division was necessary. 

In the early days of the manufacture and mer- 
chandising of lumber it was usual for the sales 
department to be located close at hand and in- 
ventories for sales .information did not present 
as complex problem as today. The sales manager 
got first hand information in a few minutes as to 
whether or not he had certain stocks on hand to 
enable him to quote on the inquiries as they came 
in and to know when he quoted that he was In a 
position to make prompt delivery. He was able 
to make frequent trips to the plant to keep himself 
informed as to the condition of stocks on hand. 
Lumber accounting practices, too, presented not 
much more difficulty than the accounting of the 
butcher shop or corner grocery. Lumber was just 
lumber as soon as it had ceased to be logs. But 
little mills got to be big mills, big mills became 
lumber manufacturing plants and lumber manufac- 
turing plants became communities and cities. One- 


mill operations evolved into immense corporations 
owning or controlling many plants scattered over 
a wide expanse of territory. Sales departments 
and accounting divisions were compelled to grow 
to keep pace with the strides being made in the 
manufacturing divisions and the one-man sales 
department at the mill became an immense sales 
organization located perhaps a thousand miles 
away from the nearest of the mills in order to 
get in closer contact with the buyer. In placing 
the selling organization closer to the buyer there 
was imposed the handicap of its remoteness from 
the product it had to sell and, unlike many other 
commodities, lumber does not often lend itself 
readily to a satisfactory segregation into a number 
of disturbing bases at a distance from the mills. 

With the growth of sales departments was intro- 
duced a change in the type of personnel in sales 
offices, and much of the detail was handled by 
clerks to whom a stock sheet was something to 
be recompiled on certain forms to be in the hands 
of the salesmen on Monday morning. The modern 
cost account discovered also that lumber had not 
ended in its evolution from logs until it had made 
all the stages of the journey and had become a 
commercial commodity without further change in 
form. New and more complex forms and account- 
ing practices had to be devised to describe this 
journey. Inventories became the basis from which 
was drawn not only sales information but also 
final data for progressive costs, losses in manu- 
facture, grades produced, allocation of values and 
other information. 


Segregated Inventories Necessary 


An inventory en masse means but little to a 
cost accountant, nor can incorrectly segregated 
inventories be depended on if a true manufacturing 
cost is desired. There are hidden percentages in 
the unsegregated inventory that have a very im- 
portant bearing on its cost, and the upsetting of 
these percentages in an improperly segregated in- 
ventory have the same effect as throwing it back 
into a mass. Lumber in ears in front of the dry 
kilns must incur kiln drying, assorting, transporta- 
tion to storage sheds, storage, transportation to 
planing mill, surfacing, transportation to dressed 
storage or to cars before it can be said to have 
involved its complete expense as a manufactured 


product. Lumber to be shipped rough is com- 
pletely manufactured when in rough storage. 


There are at all times, in a large plant, many 
items that have taken but a few steps in the 
journey, others that have progressed a little fur- 
ther, while still others have made the entire jour- 
ney. It is apparent then that an inventory that does 
not clearly outline the progressive movements the 
various items have made and how much of their 
completed costs they have involved, is very unrelia- 
ble and of but little value in making an intelligent 
analysis of the operation. 

Every lumber inventory suffers shrinkages. It 
may be said that inventories begin to shrink almost 
before the product begins to arrive at the first in- 
ventory point. The first shrinkages might be 
termed invisible and consist of losses from break- 
ages on green assorting table and at stackers and 
in trims and cut backs at the timber dock, together 
with losses incurred in remanufacturing timbers 
that are found to be below grade. These are or- 
dinarily in small amounts and almost unnoticed. 
The plants that have a provision for trimming and 
ripping stock in the assorting sheds to correct de- 
ficiencies developed in kiln drying suffer a shrink- 
age at these points. The major loss, however, oc- 
curs at the planing mill in trimming and ripping. 
It varies widely in many plants and sometimes 
amounts to 15 pércent of the stock surfaced. When- 
ever a careful and accurate check is kept on the 
stock delivered to one division and the out turn 
check handled in the same manner, this loss is im- 
mediately apparent. For instance, there may be 
100,000 feet delivered into a division and 75,000 
feet: taken out. (The remainder on inventorying 
may be found to be 24,000 feet) showing a shrink- 
age of 1,000 feet. I once knew of a lumber manu- 
facturer who was very much disturbed to find that 
he had delivered a certain amount of lumber to his 
planing mill and on checking up his finished stock 
found a decided shortage. He had been in the 
business several years and it had never occurred 
to him that 5 or 6 percent of the stock that went 
to the planing mill was lost at that point. 

Exact information as to locations should be 
made in all plant lumber inventories. Normally 
there is an inventory of logs on the deck in the 
sawmill, a certain amount of lumber in this same 
division, on the assorting tables, timber dock, 
stackers before the kilns, in kilns, behind kilns, in 
dry sorter, in storage sheds, on yard, in planing 
mill, in dressed lumber sheds, in cars. By keeping 
these items clearly segregated for record one may 





Pe 














R lilt tt Il | IT 
il i 


| 
SCHOR ELD 


























Below are a few items of dry stock 
which we are featuring as specials 
this week. Write or wire for prices. 


50M’ 4/4” No. 


Com. 
150M’ 4/4” No. = eet 


! 
2 Com. Bassweed 
’ S. Basswood 


gOM’ 4/4” F 
* 4/4” 8. Birch 
100M’ 4/4” Sel. Birch 
200M’ 4/4” No. | Com. Bire 
300M’ 4/4” No. | & Btr. Birch 
200M’ 4/4” No. 2 Com. Birch 
43M’ 5/4” F. . Bire 
41M’ 5/4” Sel. Birch 
30M’ 6/4 . A. 8. Birch 
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, ” No. | & Btr. Bireh 
70M’ 4/4 A H. Maple 


100M’ 6/4” No. | & Btr. H. Maple 
130M’ 8/4” No. & Btr. H. Maple 
15M’ 5/4” °N Com. & Btr. Elm 
27M’ 4/4” Sel Btr. Wis. Oak 
Btr. Wis. Oak 
Com. & Btr. Ash 





11M’ 3/4” No. 2 Com. & Btr. Soft E 
75M’ 3/4” No. | Com. & Btr. Birch - 
( 50M’ 3/4” No. 2 & Btr. Basswood t 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 






















HARDWOOD FLOORING 
Maple - Oak - Beech 
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NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Be Sure It Is 
The Genuine 


SIMONDS 


Inserted Tooth 


SAW 


Since 1885 the SIMONDS IN- 
SERTED TOOTH SAW has been 
in popular demand. Its quality 
has been proved. The Genuine 
Simonds Inserted Tooth has been 
imitated but never equalled. 








Simonds Points are machine made and 
the ‘‘V’’ is machine milled. The whole 
plate is back of the point, and the points 
are held firmly in the plate. The teeth may 
be worn down full length without side-filing. 
There is perfect clearance and large throat 
room. Backed by Simonds plates and ten- 
sion, the genuine Simonds Tooth gives 
greater satisfaction. Their record of nearly 
40 years of continuous success is in itself a 
wonderful recommendation. 


Write for catalog and prices. 


SIMONDS 


Saw and Steel Co. 


**The Saw Makers ’”’ 
FITCHBURG, MASS. 


CHICAGO, Jit. PORTLAND, ORE. 
DETROIT, MICH. caaenra eo _ 
NEW YORK CITY MO ; : 
NEW ORLEANS, LA. NTREAL, QUE. 
LOCKPORT, N. Y. TORONTO, ONT. 
MEMPHIS, TENN. VANCOUVER, B. C. 
LONDON, ENGLAND ST. JOHN, N. B. 





have at all times valuable data for insurance coy- 
erage and adjustment of losses in case of fire. 


Sales Division Needs Details 


The sales division is perhaps the activity that 
requires the greatest amount of intimate detail, 
and I am willing to wager that no sales manager 
has ever found in the stock sheets furnished him 
as complete information as he would like to have 
had. This lack of full detail is often due to the 
short time in which inventories must be taken as 
well as lack of familiarity on the part of the in- 
ventory takers as to the full requirements of the 
sales department. The shipping departments at 
most mills are responsible for the inventories. 
These men are often required to catalog stocks 
ranging from 10.000,000 feet to 30,000,000 feet in 
twenty-four to thirty-six hours: the stocks listed 
item by item, footages figured and checked, depart- 
mental inventories assembled and summarized into 
general inventory books, percentages of grades fig- 
ured and checked, adjustments made when the in- 
ventory is taken either a few days prior to or after 
the first of the month. It is then necessary to 
enter on stock sheets for the sales department 
these stocks item by item, list from all orders on 
file the amounts of each item sold, deduct these 
sold items from stocks on hand and show surplus 
unsold items or items oversold. In some cases the 
department cataloging this information must also 
estimate the accumulations on each item for the 
next thirty days so that the sales department can 
sell against this estimated accumulation. After 
these few details are attended to, the lists can be 
typed and mailed to the selling division, which is 
impatiently awaiting their arrival for mailing out 
to the men on the road. In crowding so much 
work into such a short time, it is natural that 
some errors will occur, but they are few. 


The sales manager, as I said before, can almost 
always use to good advantage considerably more 
information than he ever gets. It is often to his 
advantage to know how the mill expects to apply 
certain orders against certain stocks, as applying 
an order for B&better partition against a stock of 
2x4-inch B&better rough. Other information usefy} 
to the sales department is intimate, special, char. 
acteristic of certain stocks. There may be an item 
of No. 2 common flooring that could be sold more 
readily and probably at a premium if the fact was 
explained that it was 25 percent vertical grain, 
The man a thousand miles away is also unable to 
fathom the fact that the item in the rough lumber 
shed listed as ‘“‘drop siding stock’’ is bark edge and 
should be worked to patterns like No. 115 or No, 
117 instead of No. 106, or that the item of 2x10. 
inch, 12-foot No. 2 common on the “boneyard” is 
becoming blackened with age and should be moved 
at a concession if necessary in order to prevent 
further deterioration. How about the item of 2x6- 
inch No. 2 common S2S&CM? Is it worked 1% 
inch or 1% inch? How wide is it finished and 
what pattern tongue and groove? These and many 
other questions come up and if the inventory man 
will imagine himself in the sales manager’s place 
and sean the lists before they are sent in he will 
find many suggestions and bits of information that 
he may include to help facilitate the selling and 
prevent costly telegraph tolls. And in sending in 
data of this kind it is very essential that it be 
clear, specific and incapable of but the one inter- 
pretation. It is often found advisable to supple- 
ment the stock sheets with a letter. 

There is an inexhaustible store of possibility in 
every lumber inventory and the explorer, however 
diligent he may be, can hope to seratch only the 
surface, leaving a mass of buried information as 
to how the stock can be best worked and sold, 


Last Minute News For All Lumbermen 


(Continued from page 65) 
ports, from 99 units, production as 12,617,460 
feet; shipments, 17,855,803 feet, and orders, 
16,560,264 feet. The normal production of 
these units is 17,830,000 feet. 

For the last 18 weeks all hardwood mills re- 
porting to the National Lumber Manufacturers’ 
Association give production 293,921,036 feet; 
shipments, $28,835,973 feet, and orders, 358,- 
208,588 feet. 

[ Barometers of the Southern Pine Association 
and the Southern Cypress Manufacturers’ As- 
sociation appear on page 53.—EpITor. | 

[Special telegram to AMERICAN LUMBERMAN] 

NorFOLK, Va., Oct. 29.—For the week ended 
Oct. 24, forty-one mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 10,986,000 feet, manufac- 
tured 10,141,130 feet, shipped 7,381,699 feet, 
and booked orders for 7,118,923 feet. 

emaanaaaaanuas 

Competition in Lumber Business 

[Special telegram to AMERICAN LUMBERMAN] 

New York, Oct. 28.—The principal subject 
considered at the forty-fifth annual meeting of 
the Academy of Political Science at the Hotel 
Astor here today, was ‘‘Is a New and Liberal 
Attitude Toward Trade Combinations Being 
Shaped in the United States?’’ 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
read a brief paper on ‘‘ How Competition Can 
Be Improved Through Association.’’? This pa- 
per is of particular interest to the lumber trade 
because it is now apparently faced by the ne- 
cessity of improving its distribution, and be- 
cause Mr. Compton illustrates his general rea- 
soning by concrete application to the present 
status of lumber production and distribution. 

As all of the academy’s addresses are copy- 
righted for publication in the ‘‘ Proceedings,’ ’ 
the full text of Mr. Compton’s address will not 
be available for some time. However, it is 
permissible to direct attention to the fact that 
he pointed out that probably not more than 
1,000 of the 30,000 sawmills in the United States 
widely distribute their own products, that there 
are about 1,500 wholesale dealers, and a large, 
but uncertain, number of commission men and 
brokers, and about ten joint sales organiza- 
tions or selling agencies. 

All told, there are perhaps 5,000 individual 
agencies or units engaged in the wholesale dis- 
tribution of lumber, operating on various scales 
of understanding, market information, experi- 


ence, ability, capital and activity, and with 
widely varying degrees of efficiency and respon- 
sibility. This sounds like ‘‘burlesque’’ but is 
called ‘‘competition’’ in the lumber business. 
It clearly lacks many of the earmarks of the 
right operation of competition, considered as 
the law of supply and demand in full and free 
application. Really efficient wholesale distribu- 
tion—genuine competition—requires financial 
resources considerably in excess of those pos- 
sessed by most selling units, according to Mr. 
Compton. He holds, speaking generally, that 
the promotion of true competition can be best 
accomplished in some industries by means of 
wholesale selling agencies, in other industries 
through larger units of control of both produc- 
tion and wholesale distribution; that is, merger 
and consolidation. In some industries there 
will be a large field for both methods. In still 
others integration has gone far enough—per- 
haps too far, 


Southern Pine Mill Prices 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Oct. 29.—Following are 

f. o. b. mill prices, Oct. 22 to 25, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common —— $2S 


Edge grain— or 
1x3” B&better. ..$79.37 Ix 8” No. 1......$44.0 

Flat grain— he BY NG: e500 22.64 
1x4” B&better... 47.41 1 8’ No. 3...0<. 167 
1x4” No. 2 com.. 19.36 DE02" Ne. Bo. c35 50.58 
1x6” No. 2 com.. 21.00 TSS” NO. 2. .6ac0 24.42 
1x6” No. 3 com.. 16.05 Longleaf Timbers, $45, 
Dimension, 2x4”, 16’ 20’ and Under 
ING 6. Woo oc viaccess see 8” and under..... $26.50 
PNM siee line iar here ee Oh 21.30 OA Sounder scolbie 38.3 


. e. e . e 
Complaint in Retail Case Dismissed 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Oct. 27.—The Federal 

Trade Commission has issued an order dismiss 
ing the complaint against the Chicago Retail 
Lumber Dealers’ Association and the individual 
members of that organization. The official 
order is as follows: 

The above-entitled proceeding coming on for con- 
sideration upon the recommendation of the board 
of review for dismissal for lack of jurisdiction 
and the commission having considered same and 
being fully advised in the premises, 

IT IS ORDERED, That the complaint in the above- 
entitled proceeding be and the same is hereby dis- 
missed for lack of jurisdiction. 

Commissioners Nugent and Thompson dissented 
and will later file a memorandum of dissent. 
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The Woods Are Full of Them 


‘¢The woods are full of them,’’ folks used to 
say. 
Are full of what? 
meant 

The fellows who had fallen by the way, 

The fools, the failures, the improvident. 

Yes, now and then a fellow would go wrong, 

A brother weak who maybe should be strong, 
And then some mortal spoke that little gem, 
‘¢That’s nothing new—the woods are full of 

them.’’ 


Well, lots of times they 


But I have seen the timber more or less, 

Have spent more years inside the woods than 
out, 

And when folks talk like that, I must confess, 
The things they say I’m rather apt to doubt. 

The city has its colleges and schools, 

And yet the woods, I’ll bet, have no more fools 
Than cities have, in fact I’m more inclined 
To think that in the cities more you’I!I find. 


The city man at morn gets out of bed 


(Not really morn, but seven, maybe eight), 
The city man arises, as I said, 

And kicks if breakfast is a minute late— 
Slips on his clothes and takes a trolley car 
Down where the other city fellows are, 

And in an office snug and warm and nice 

Sells lumber, often at a rotten price. 


Up in the timber men are really men, 
Roll out at dawn, at six, or maybe five, 
Consume some food and hit the trail again, 
And chop and saw and skid and look alive. 
Yes, if you’re searching for a real he man, 
Not one who says he can’t but shows he can, 
Who’ll break a jam although he breaks a 
stem— 
Remember, folks, the woods are full of them. 


Between Trains 

CoLtumMbBus, OuHIo.—Charlie Dawson is the 
oldest new member of the Columbus Exchange 
Club, not in vears but in membership, so, when 
it was up to the new members to arrange a 
program for the old members, and that well 
known lumberman was made chairman of the 
committee, he hollered for this department, and 
we came on the run. One of our great joys 
in life is, that when they get up against it that 
way, lumbermen cry for us. Well, the show was 
a great success, including grand opera, bur- 
lesque, some four-round bouts, and us. Among 
those present was not only Charlie Dawson 
but were Charlie Jackson and William A. Slat- 
ter, so you see, although Charlie was the highly 
successful chairman of the occasion, he was 
not without some 10x10 support. 

DuLUTH, MINN.—This is the town that the 
Clyde Iron Works made famous. At luncheon 
at the Chamber of Commerce we plumped into 
J. J. Lumm, so, if you don’t believe our open- 
ing statement, you can ask him. Here it was 
teachers, too, not 2 but some 700 of them from 
northeastern Minnesota, and this morning’s dis- 
cussion concerned the duty of the teacher to 
give the child some moral training in school. 
It is a pretty well known fact that, if the chil- 
dren are going to get any moral training, that 
is where they are going to get it. Their parents, 
to put it simply and plainly, have passed the 
buck to the schoolma’am. And, instead of 
standing up and bawling out the parents, as we 
expected they would and thought they should, 
one speaker said, with the evident approval of 
the audience, that the teachers ought to wel- 
come this opportunity to do something more for 
the children. We say, ‘‘God bless the teach- 
ers’’; and, as for the parents—well, we guess 
we better not ‘say anything. 


MILWAUKEE, Wis.—Henry L. Palmer Lodge, 
F. & A. M., is the second largest Masonic 
lodge in the State, yet it is only 11 years old. 
Here is how it happened: Eleven years ago a 





lot of the younger fellows organized a lodge; 
but, instead of building a temple downtown 
somewhere where all the other lodges had their 
headquarters, it built it 3144 miles out in the 
residential district. Now a man can come home 
to dinner, play with the kids awhile, go to 
lodge, and get home while there is still good 
music to be had on the radio. 

Man is a home-loving animal, and don’t ever 
let anybody tell you that he isn’t. Of course, 
our complex civilization drags him out now and 
then, but, give him a chanee, and he’ll stick 
right around home. Nobody ever loved the 
bright lights yet except a tourist. 


’ 
We See b’ the Papers 

The glory that was Greece seems to be getting 
steadily less glorious. 

It hardly seems possible, but most of the frie- 
tion in the Balkans seems to be caused by 
Greece. 

A Chicago cemetery advertises ‘‘ desirable 
spaces in the mausoleum.’’ It’s hard to 
imagine. 

One thing we never could understand about a 
real estate man was why he doesn’t hold it and 
make the money himself. 

The government of Nicaragua has been seized 
by a coup. At first we thought it was ‘‘cop,’’ 
but it seems to be ‘‘coup.’’ 

A Northwestern University professor says 
that Chicago is the world’s leading city. Evi- 
dently he didn’t see the baseball standings. 

Michigan’s two ends, Oosterbaan and Flora, 
are both from the old sawdust city of Muskegon. 
Evidently the sawdust hasn’t all run out of that 
town, 

We don’t know about sawdust, but a couple 
of football players from Muskegon ought to 
have a lot of sand, as those who were there in 
sawmill days will remember. 

Under the Morris Plan a borrower gives the 
bank a note signed by himself and two of his 
friends. That is, they are his friends up to 
that time. 

The Chicago authorities are advertising in the 
street cars that crime doesn’t pay. We supposed 
it did pay, and that was why it got away with 
what it did. 

President Coolidge may again appoint Charles 
B. Warren attorney general. You can’t keep 
«a good man down, not when another good man 
wants him up. 

It begins to look as though we might have to 
send one of our collection agency managers over 
to France to make that speech about ‘‘ Lafay- 
ette, we are here.’’ 

M. Caillaux says: ‘‘I am waiting for new 
crowns of thorns upon my still bleeding brow.’’ 
We judge from the simile that M. Caillaux does 
not think badly of himself at all. 

If you want to know what’s the matter with 
the theater, just consider that ‘‘ White Cargo’’ 
had 850 performances in New York. The 
trouble with the theater is the theater-goer. 

‘“Jack Dempsey Goes to Work,’’ read the 
headline, and for a minute we thought he had. 
But we read on and discovered that he had 
merely gone into training for another fight. 

Greek refugees, who were settled along the 
border with American help, have been invading 
Bulgaria and taking grain and other things. In 
other words, they are now evidencing a willing- 
ness to help themselves. 

The increase in the output of gas by the 
gas companies is attributed to increased indus- 
trial activity. However, around this office an 
increase in the output of gas is generally due 
to decreased industrial activity. 

Niles, Mich., used to be famous as the home 
of Carmi Smith. Now it is celebrated as the 
town where the Dempsey-Wills fight articles 
were signed. The only comedown we can think 
of that equals it is the Shenandoah. 








Be ee 








Winter Sales 





In every community there are 
old homes that have never had 
Oak floors and where the trim 
is badly marred and dented. 
Here is your opportunity for 
winter sales. 


Make up a mailing list of peo- 
ple with old homes in your 
town and write them a letter 
telling them of how other peo- 
ple are bringing old homes up 
to date by laying oak floors and 
putting in new trim. Perhaps 
you will want to call on some 
old home owners. If you get a 
few started, others will follow. 


Remember, we can ship you 
five kinds of flooring in mixed 
cars with five kinds of trim. 


Let us quote you 
on a mixed car 


THE MeApow River LumsBer Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
——FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


y 
SY Partition, Ceiling, 
cy Moulding, Trim, 
‘gs Lath, Dimension, 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 














oe About Values 


You sure get your share of 
them when you buy our 


N e esten 

.C. Pine <i 

bene ard Yellow Pine "ove snd 
Car and Cargo Shipments. 


| Ellington & Guy, Inc.,"Guiline” Richmond, Va. 








QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., ‘felt... 
Operating John L. Roper Lumber Co. 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical mec sate who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman “! $9; Deatbom St. 


Chicago, Il 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pocne GRAND PRIZE 
(SI OREERERESEERSS AAS 


International Exposition 


ALSO ALASKA-YUKON PAQIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity S500Axes & Tools 
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BERNARD BRADY, who had been engaged in 
the retail lumber business in Buffalo, N. Y., 
since 1892, died suddenly on Oct. 27, at the age 
of 64. Mr. Brady began logging in the Bay City, 
Mich., district, where he remained for six years. 
He went to Buffalo and was for ten years with 
Hurd & Hauenstein. He was the oldest of four 
brothers in the lumber trade, the others being 
Andrew J., Peter and Patrick F., all of Brady 
Bros., North Tonawanda. Andrew J. died sud- 
denly just eleven weeks ago at Atlantic City. 
Mr. Brady was a director of the South Side 
Community National Bank and a member of 
the Knights of Columbus. The company is 
known as the Bernard Brady Lumber Corpora- 
tion. Surviving are his wife and six children, 
two sons, William J. and Bernard A., who were 
associated in the business and will continue it, 
and four daughters, Mary C., Margaret J., Mrs. 
James P. Carter and Mrs. Florence N. Mc- 
Carthy. 


THOMAS A. McCANN. Funeral services for 
Thomas A. McCann, vice president and general 
operating manager of Shevlin, Carpenter & 
Clarke Co., of Minneapolis, Minn., who died 
Tuesday, Oct. 20, ‘in Arizona, were conducted 
at 10:30 a. m., Saturday, Oct. 24, at the Pro- 
cathedral, in Minneapolis, with burial in St. 
Mary’s cemetery. Lumbermen and railroad and 
banking executives were honorary pall bearers: 
Benjamin Alexander, A. F. Boyd, Ralph Budd, 
R. G. Chisolm, A. W. Clapp, F. A. Chamber- 
lain, D. D. Conn, E.. J. Curtis, BE. H. Dea, 
Charles Donnelly, Paul V. Eames, E. FE. Hall, 
L. K. Hull, J. P. Hennessy, L. W. Holbrook, 
Edward Hines, J. H. Hauchild, C. L. Isted, 
Michael Kelly, B. W. Lakin, W. J. Lau, M. A. 
Malone, J. A. McDonald, H. S. Mitchell, M. R. 
Moulton, George H. Prince, F. W. Plant, A. A. 
D. Rahn, A. R. Rogers, D. M. Swobe, F. E. 
Weyerhaeuser, R. R. Whetmore and G. G. Win- 
ter. The active pall bearers were men with 
whom he had been associated in his career as 
a lumberman, which in,.14 years brought him 
from a common laborer to operating director of 
one of America’s largest lumber manufacturing 
organizations: W. KE. Bast, C. R. Bazal, Law- 
rence Carpenter, Leonard Carpenter, A. L. O. 
Schueler, D. P. Larson, F. W. Coan and Crosby 
Shevlin. Relatives and friends who arrived from 
out of town to attend the funeral were: Eliza- 
beth McCann, accompanied by her grandmother 
and uncles; Mrs. John J. Moore and Alice K. 
Moore, Springfield, Mass.; John D. Moore, 
Brooklyn, N. Y.; Edward G. Moore and D. D. 
Conn, Washington, D. C.; Mr. and Mrs. F. W. 
Horstkotte; Mr. and Mrs. E. C. Shevlin and 
George Gardner, Portland, Ore.; Mr. and Mrs. 
J. P. Hennessy, R. D. Moore and Mr. and Mrs. 
J. H. Meister, Bend, Ore.; Mr. and Mrs. Crosby 
Shevlin, Omaha; B. W. Lakin, E. E. Hall and 
Leonard G. Carpenter, McCloud, Calif.; C. lL. 
Isted, J. A. Younggren and A. Larson, Bemidji, 
Minn.; M. A. Malone, R. C. Moore; and D. M. 
Price, Fort Francis, Ont.; A. F. Boyd and Ed- 
ward Hines, Chicago; and J. A. McDonald, 
Fargo, N. D. 





G. L. LINDSLEY, age 69, died recently at 
Rockford, IUl., after an illness of three years 
from hardening of the arteries. He was a mem- 
ber of the cedar firm of Lindsley Bros., of Spo- 
kane, Wash., and was a pioneer in the industry. 
When the company was formed in 1899, the red 
cedar pole was unknown in the East. It was Mr. 
Lindsley who introduced the western red cedar 
pole to the telephone industry in which it now 
leads the market. He is survived by his widow 
and a son and daughter living in Illinois, and his 
two brothers, Edward A. and A. H. Lindsley, of 
Spokane. 

ELMER LINKENHEIL, aged 32, secretary of 
the Linkenheil Planing Mill Co., of Columbus, 
Ohio, died at his home in that city on Oct. 26, 
after an illness of five months caused by bron- 
chitis. He was formerly a newsboy and became 
interested in the Linkenheil Planing Mill Co. 
about 10 years ago, which was founded by his 
father, Henry A. Linkenheil. Funeral services 
were held at the Masonic Temple. He leaves 
his father, one brother and a sister. He was a 
member of the Masonic lodge as well as a Scot- 
tish Rite Mason and a Shriner. 


MISS MARION L. VAN DUZEE, for many 
years secretary of the Hamburg (N. Y.) Planing 
Mill Co., died on Oct. 24 at her home in that 
village. She was the daughter of the late Ben- 
jamin C. Van Duzee, a Freewill Baptist minis- 
ter, and Nancy Tucker Van Duzee. She was 
possessed of exceptional business ability and had 
a large number of friends in business and church 
life, and was a member of the Methodist Church. 
Surviving are two sisters, Harriet N. and Clara 
J., and a brother, Allston C. 

JOSEPH E. SHIELS, of Charles F. Shiels & 
Co., large wholesale and retail hardwood and 
planing mill concern of Cincinnati, Ohio, died 
at his home in that city on Wednesday, Oct. 14. 


WILLIAM R. HAWTHORNE, logging opera- 
tor, died suddenly of heart disease Sunday, Oct. 
18, in the office of his camp five miles west of 
Belfair, Mason County, Washington. He is sur- 
vived by a widow, a daughter, two sisters and 
a brother, Col. J. M. Hawthorne, an attorney, 


of Seattle. Mr. Hawthorne formerly lived in St. 
Paul. He located in Seattle twenty-six years 
ago. 


JUSTES BROWNING, aged 56, a retired lum- 
berman of the Troublesome Creek region, Perry 
County, Kentucky, died at his home there Mon- 
day, Oct. 26, after a long illness. Mr. Brown- 
ing leaves a wife and several grown Children, 
including two sons, one of whom will succeed 
him in the lumber business. 





LUMBER CLUBS 











Joint Meeting of Wisconsin Clubs 

Eau Chair£, WIs., Oct. 27.—A joint meeting 
of the West Wisconsin Lumbermen’s Club and 
the Northwest Wisconsin Lumbermen’s Club 
will be held at the Eau Claire Hotel here on 
Friday, Nov. 6, at which a discussion of lumber 
retailing problems will be held. H. J. Colman, 
of Chicago, will talk on cost accounting, and 
Don S. Montgomery, secretary Wisconsin Re- 
tail Lumbermen’s Association, is also on the 
program. The meeting will start at 10 a. m. 
and a luncheon has been arranged during the 
noon hour. Representatives of the clay products 
and plaster manufacturers will be present as 
special guests of the clubs. 


Pittsburgh Clubs to Meet 


PITTSBURGH, Pa., Oct. 27.—The Pittsburgh 
Lumbermen’s Club will hold its monthly meet- 
ing Nov. 12, following a dinner at the Fort 
Pitt Hotel. The Estimators’ Club will meet 
Noy. 19 at the same hotel. 


Toledoans Hosts to Builders 

ToLEDO, OnTO, Oct. 26——Members of the To- 
ledo Builders’ Exchange were guests of the 
Toledo Lumbermen’s Club at a dinner party 
held at the Chamber of Commerce, Oct. 21. 
Paper caps and trimmings instilled a spirit of 
Hallowe’en into the party which was attended 
by 300. During the dinner entertainment was 
furnished by a male quartet. 

James V. Davidson, president of the Toledo 
Lumbermen’s Club, acted as chairman of the 
evening and called on Harry Nutt, president 
of the builders’ exchange, for a few remarks. 
Karl P. Aschbacher welcomed members of the 
exchange and Ed Kuhlmann responded on 
behalf of the builders. Warren J. Duffey 
made a timely speech on the value of codpera- 
tion among the various branches of the build- 
ing industry. ‘‘Codperation,’’? he said, ‘‘is 
mutual understanding and tolerance.’’ Frank 
Mullholland addressed the group in support of 
the proposed local $2,500,000 bond issue, which 
is to be voted on next month. The speaker 
of the evening, Douglas Malloch, the Lumber- 
man Poet, of the AMERICAN LUMBERMAN, Chi- 
cago, was then introduced and concluded the 
party with a highly entertaining speech. 


Southern Women’s Golf Tournament 


LAvUREL, Miss., Oct. 27.—The first invitation 
golf tournament for southern women, fostered 
by the local lumbermen, began today on the 
Laurel course and will continue through Satur- 
day with luncheon served each day at the 
Laurel Country Club. The occasion is attract- 
ing attention over the entire South with such 
prominent women in attendance as Mrs. John 
Armstrong, of Jackson, Miss., southern cham- 
pion; Mrs. David Gout, of Memphis, Tenn, for- 
mer southern champion; Miss Marion Turbie, 
city champion of New Orleans; Mrs. Carl Lei- 
bold, of Birmingham, champion of West Vir- 
ginia, and Mrs. Dalton Raymond, of Baton 
Rouge, state champion of Louisiana. 

Ten prizes will be awarded in the tournament 
—president’s or championship, consolation 
championship, first flight, first flight consola- 
tion, second flight, second flight consolation, 
low score, approaching and putting, driving 
contest, and mixed foursome. 

The links of the local club are reputed to be 
among the most ideal in the South and some of 
the leading golfers of the nation have played 
here. Plans are on foot to make an addition 
to the club and establish a winter golf resort 
here. 
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Co-operates in Building Legion Club House [~~ 
um - 
rey WestTwoop, CALIF., Oct. 24——A noteworthy of the Red River Company and is finished in | 
ae iJlustration of the beautiful use of veneer pan- tones of walnut. An interesting feature of the || 
ren, els for interior finish, and of how the codpera- equipment is folding banquet tables, also a prod- | 
eed tion of a company with a club can work to the uct of the local factories. On the main floor is 
penefit of an industrial town is admirably also the billiard room and_ kitchen. | 
shown in the activity of the Red River Lumber On the second floor are eighteen sleeping || 
rooms—nine doubles and nine singles, which are ]| 
? rented by the month to bachelors. The revenue 
from these rooms practically finances the build- 
“ti _ eat 
ing. The main club room is_ occasionally 
rented for community uses and the revenue 
ing from this source goes into the post treasury. 
g g I ) 
and Under the financing plan in operation, the cost 
‘lub of the building will be retired in six years. 
on To show how true was the prophecy of the 
ber legion building committee, it was announced, 
an, even before the building was completed, that 
and the membership of the post had mounted to 
Re- 264. Westwood won the loving cup at the 
the California convention, held at Catalina Island 
m. this year, for percentage of membership in- 
the crease. They missed the cup for numerical 
iets increase by one membership. 
as AAAS SESS SSE EEE EEE ZZ) 
ee e 
European Foresters to Visit Station 
MINNEAPOLIS, MINN., Oct. 27.—Foresters of 
‘gh the old world have taken note of the establish- 
2et- ment of the Lake States Forest Experiment 
ort Station in conjunction with the division of for- 
eet estry at the University of Minnesota farm 
school, and are laying plans for pursuing in- 
vestigational studies at the Minnesota station. 
Dr. Raphael Zon, chief of the Lake States 
- Close-up view of California pine veneer panel station, received word Saturday that Eilhard 
l'o- Wiedemann, professor of forestry at Tharandt, 
the ; Saxony, will spend most of the winter in Minne- 
rty Co, with headquarters here. Some time ago — gota studying Minnesota methods of forest ex- 
21, the membership of McKea Post, American Le- periment work. He plans to visit also the 
of gion, Westwood, had dwindled to ten members Appalachian experiment stations and stations 
led and when the heads of the organization sought on the Pacifie coast. 
yas some remedy for the situation, it was agreed While in Minnesota, Prof. Wiedemann will 
that before new members could be solicited, study conditions at Cloquet and the national 
0 there must be a special inducement to the mem- forests and also will take field trips to Michi- 
he bership. Club accommodations, it was realized, gan and Wisconsin with Dr. Zon and Dr. Henry 
nt ' would offer the necessary stimulus for a mem-  Sehmidt, chief of the Minnesota university for- } W d 
ks, bership drive. esters. The Chosen 00 
she The Red River Lumber Co., the home of Paul Dr. Wiedemann will come to this country ° 
on Bunyan, anxious to codperate in putting the under the auspices of the Rockefeller Inter- O Atl t C t 
ey American Legion back on _ its feet in national Edueation Board. n an IC OaS 
ra- Westwood, built the club house as_ planned Dr. Lauri Ilvessalo, of Helsingfors, Finland, 
Id- and designed by the legion committee. The a leading forester and writer, will spend most : | 
‘ig building is 40x100 feet, and has on _ the of the winter at the Minnesota station. In fact it proves to be a | 
- — —_ — —_ Ye pds Pen ” A. —— — cor to — big favorite wherever used 
< y : 2 2 re ngth F ‘ rome 0 1e@ two continents, wi spen¢ January, “eb 
ch nade opening off the main room with French ruary and March in the Northwest and will visit | or sold because Goldsboro 
er doors. The — bong * - 9 es the Minnesota station for a second time within North Carolina Pine is | 
or pine veneer panels from the Westwood factory a year. : : \ 
: ae: naturally suited to all build- 
he ies Py, eo yeu ciay | ing needs. 
t _ Our present holdings of | 
1 . . . 

_ virgin timber afford buyers | 
ym \\ 
id a steady supply of lumber 
he for years to come. | 
i t 
t. Whatever your requirements 
h may be, give us an oppor- 

: tunity to demonstrate our 
r- prompt service by rail or 
* water. 
. 
ai) 
3 Wi tt 
i 
jC | 
f ; ; j tL | 
lle WASHINGTON, D.C. | 
| 
; Interior of American Legion club rooms, built by Red River Lumber Co., Westwood, Calif., and | | 
in which California pine is featured SSS = 
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Cc LOUISIANA C— 


Real Values in 
Southern Hardwoods 


Gum 


Cottonwood | 75,000' 4/4 No. 1 Com. Plain 


Sycamore 
Red Gum 
Willow 





1 car 5/8 aw paaiate 
7 1 car 5/8 Plain Sycamore 
~ SSX 50,000! 4/4 Log Run Willow 
50,000' 4/4 FAS Pl. Sap Gum 





Sap Gum 
1 car 4/4 No. 1 Com. Red Gum 
1 car 4/4 FAS Red Gum 





Don’t delay—write or wire for 
quotations today. 


§.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 














your inquiries. 


We solicit 


‘ Investigate our well machined, 

| rules of National 
D 

Bonita ay 


band sawn _ hardwoods. 
& Hardwood Lum- 
Lumber Company, Inc. 


FACTORY BUYERS 
Op, ber Asso- 

[ 
BONITA, (Morehouse Parish) LA. 














+ 
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HAMMOND,LA. icoRre 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 


—— 
BER Co. 
SET IEE 


* 











SAWN RED 
& WHITE 


WINNFIELD, LA, 


We can most always furnish orders for 


Oak Cross Ties 


Standard 6x8-8' 0” 
Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
Company, Inc. 
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LXON LUMBER COMPANY 
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Favors Public Building Bill 

President Coolidge favors passage by Con- 
gress at the coming session of a public building 
bill carrying approximately $150,000,000. © In 
making this announcement the White House 
spokesman stated that the President did not 
favor anything in the nature of a ‘‘pork bar- 
rel,’’? but was inclined to think the time had 
about come for providing for additional public 
buildings where most needed and that in the 
long run it would be a real economy in the 
saving of rent. He is especially desirous of 
having provision made for additional govern- 
ment buildings in Washington, where several 
departments are widely scattered and hundreds 
of thousands of dollars are paid out annually in 
rentals. 


Argues for Capital Stock Tax Repeal 


Wilson Compton, secretary-manager of the 
National umber Manufacturers’ Association, 
Tuesday presented to the House ways and 
means committee a strong argument for the 
repeal of the capital stock tax, a war measure 
that has brought much trouble and confusion 
to lumber and other companies. Only fifteen 
minutes were allowed by the committee for the 
presentation of Mr. Compton’s argument, and 
it was prepared with a view to covering the 
ground as thoroughly as possible within that 
space of time. The business interests in gen- 
eral are seeking the repeal of this tax, which 
with the corporation income tax subjects the 
corporations of the country to double taxation 
and a great deal of difficulty not at all com- 
mensurate with the annual return of approxi- 
mately $90,000,000 which it brings into the 
treasury. Secretary Mellon told the committee 
he was entirely willing to have the capital 
stock tax eliminated, but suggested that the 
revenue lost thereby be compensated for by a 
slight increase in the corporation tax. 


Passenger Car and Truck Production 


The Department of Commerce announces that 
during September 272,396 passenger cars and 
60,363 trucks were manufactured, of which 
262,036 passenger cars and 57,883 trucks were 
made in the United States and 10,360 passenger 
cars and 2,480 trucks in Canada. In September 
of last year the number was 263,528 passenger 
cars and 31,960 trucks, of which 256,940 pas- 
senger cars and 30,609 trucks were manufae- 
tured in this country and 6,588 passenger cars 
and 1,351 trucks in Canada. For nine months 
ending with September this year 2,789,463 pas- 
senger cars and 376,678 trucks were manufac- 
tured, of which 2,680,324 passenger cars and 
360,377 trucks were made in this country and 
109,139 passenger cars and 16,301 trucks in 
Canada. For the nine-month period of 1924 a 
total of 2,615,441 passenger cars and 289,422 
trucks were turned out, of which the United 
States’ share was 2,517,195 passenger cars and 
275,982 trucks, and that of Canada 98,246 pas- 
senger cars and 13,440 trucks. 


To Sell New Mexican Timber 


Secretary of the Interior Work on Monday 
authorized the sale of ripe timber on a large 
tract of land in the Mesealero Indian reserva- 
tion, New Mexico. The timber stand is located 
in the Nogal-Tularosa drainage area, compris- 
ing 40,000 acres of the reservation. The In- 
dian bureau estimates that the stand contains 
175,000,000 feet, board measure, of western yel- 
low pine, Douglas fir and other species of tim- 
ber. The minimum price under the authoriza- 
tion for sale is $3 a thousand feet for yellow 
pine and Douglas fir, $2 for Mexican white pine 
and Engelmann spruce and $1 for white fir. 

The sale will be conducted through competi- 
tive bidding, the final date for opening bids 


being set for Dec, 22 at the agency’s headquar. 
ters at Mescalero. 

A bond of $30,000 will be required from the 
successful bidder to protect the interests of the 
Indians, and the cutting of the timber will he 
conducted under the supervision of the Indian 


Office. Income from the sale will be used for 
the industrial advancement of the Indians, 


Domestic Exports of Naval Stores 

During September, domestic exports of naval 
stores had a total value of $3,558,696, com- 
pared with $2,287,547 in the same month of 
last year. For nine months ending with Sep. 
tember this year the value was $24,546,005, 
compared with $18,648,915 during the same pe- 
riod of 1924. In September, exports of resin 
totaled 119,144 barrels, valued at $2,414,310, 
compared with 141,390 barrels in September 
last year, valued at $1,324,934. For the nine- 
month period this year resin exports tofaled 
963,325 barrels, valued at $14,240,795, against 
1,070,607 barrels, valued at $9,607,543, last 
year. September exports of spirits of turpen- 
tine totaled 1,008,625 gallons, valued at $982, 
003, compared with 973,459 gallons, valued at 
$851,752, in September, 1924. For the nine 
months this year exports of turpentine totaled 
9,228,164 gallons, valued at $8,867,361, against 
8,617,180 gallons, valued at $7,622,895, last 
year. Wood turpentine, turpentine substitutes, 
tar and pitch and other gums and resins account 
for the remainder of the total values. 


Crux of Taxation-reduction Problem 


W. H. Barr, president National Founders’ 
Association, calls attention once more to the 
importance of putting the brakes on State and 
local taxation as well as on Federal taxation. 
He says: 


The tremendous popular interest in the hearings 
on taxation now being given at Washington by 
the ways and means committee of the House of 
Representatives promises much in the way of re- 
adjustment and scaling down in Federal taxes, 
which "have already undergone material reductions, 
but we must not for a moment lose sight of the 
fact that the crux of the taxation-reduction prob- 
lem lies in State and local action. 

The logical method of attacking the situation, 
therefore, is to establish in every State energetic 
local committees consisting of farmers, manufac- 
turers and railroad executives around which civic 
groups of all kinds can rally in order to carry out 
a program of economy in public expenditures. 

The American taxation total of ten billion dol- 
lars a year has passed the bounds of all reason. 
Ten billion dollars would buy at its assessed value 
practically all the real estate in New York City. 
It would build four Philadelphias, eight or nine 
Chicagos, fifty Seattles, or two hundred and fifty 
Peorias. All the demand deposits in the 8,085 na- 
tional banks—$9,593,250,000 in June, 1924—-would 
not pay the total tax bill. All the savings bank 
deposits, $8,439,856,000 last year, could be credited 
against it only as a payment on account. All the 
money in circulation in the United States would 
not pay half a year’s total taxes. All the assets 
of the building and loan companies in the United 
States could be bought for about one-third the 
money that goes yearly into the tax collectors’ 
tills. 





(Statistics continued from page 53) 


North Carolina Pine 


NorFOLK, Va., Oct. 26.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-two mills for the week 
ended Oct. 17: 


——Percentages of—— 
Production Ship- 





Production— Feet Normal* Actual ments 
Normal .....12,156,000 oes nS ie eee 
rg. | ie 10,554,142 87 aia 

Shipments .... 8,994,393 74 85 edexe 

Orders: .....665< 7,213,726 59 68 80 
*“Normal” is based on the amount of lumber 


the mills would produce in a normal working day. 

As compared with last week, there was 4a de- 
crease in orders of 30 percent; although last week 
there were reports from the same number of mills. 
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Building Material Rates to Texas 


WASHINGTON, D. C., Oct. 26—The Lumber- 
men’s Association of Texas has filed with the 
Interstate Commerce Commission a complaint 
against ‘the Aberdeen & Rockfish Railroad Co. 
and others, declaring that during the last two 
years defendants have handled carload ship- 
ments of roofing and paving materials for com- 
plainant’s members at rates that were unrea- 
sonable and prejudicial to them. Rates to deal- 
ers in Louisiana and Arkansas are alleged to 
be preferential compared with those to the 
Texas dealers. The commission is asked to issue 
a cease and desist order, to prescribe reasonable 
rates for the future and to award reparation on 
past shipments. 





Rates on Cypress, Ash and Maple 

In a proposed report in Docket No. 16,367— 
Gulf Red Cypress Co. vs. Aleolu Railroad Co., 
et al.—Examiner Jewell recommends that the In- 
terstate Commerce Commission find that the rate 
of 40.5 cents a hundred pounds applied on 20 
carloads of Ccypress, ash and maple lumber from 
Gable, S. C., to Cincinnati, Ohio, between Febru- 
ary. 1923, and May, 1924, was unreasonabie to the 
extent that it exceeded 36.5 cents. Complainant 
claimed a rate of 34 cents. The exact amount due 
would be determined under Rule VY. 


Commission’s Decision in Recent Cases 
‘The commission has issued an order permitting 
the Edward Hines Yellow Pine Co. and the Edward 
Hines Lumber Co. to intervene in and become 
parties to Docket No. 17,407—American Lumber 
& Export Co. vs. the Alabama & Vicksburg Rail- 
way Co., et al. 

The commission has dismissed for want of 
prosecution on the part of complainant Docket No. 
15,.889—American Lumber & Export Co. vs. Ala- 
bama Great Southern Railroad Co., et al. 

No. 16,722—American Lumber & Export Co. vs. 
Cincinnati Northern Railroad Co., et al.—has 
been dismissed, the commission having been ad- 
vised that complainant has been satisfied. 

The commission has dismissed for want of 
prosecution Docket No. 16,384—Tishomingo Land 
& Lumber Co. vs. Chicago, Rock Island & Pacific 
Railway Co., et al. 
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Railway Equipment and Supplies 


In the latest issue of Railway Age, inquiries 
and orders for railway cars are reported as 
follows: 

INQUIRIES—The Central of Georgia, 20 under 
frames for caboose cars; Illinois Central, prices 
on 200 double-deck stock cars; Missouri Pacific, 
250 stock cars and 500 box cars 50 tons’ capacity. 
_ OrdERS—Central of Georgia, increased order 
from 1,000 to 2.000 ventilated box cars, with Ten- 
nessee Coal, Iron & Railroad Co.; Atlantic Coast 
Line, 750 low side gondola cars, 50 tons’ capacity. 
with American Car & Foundry Co.; Michigan Cen 
tral has extended its contract with Illinois Car & 
Manufacturing Co., converting 200 additional box 
cars into flat ears. 


Will Not Disturb Rate Grouping 


WASHINGTON, D. €., Oct. 27.—"“The grouping of 
rates over extensive areas is particularly adapted 
to the Jumber industry, and so long as this method 
of constructing rates on lumber from points in the 
southeastern southern pine belt is adhered to we 
shall not, without convincing proof of the neces- 
Sity therefor, disturb or disrupt one group by 
taking the near points out of it and making them 
the far points in another lower-rated group. If 
the course which complainant asks us to pursue 
Were followed generally it would destroy the group- 
Ing system,” 

This declaration is made by Division 3 of the 
Interstate Commerce Commission in an opinion 
promulgated today in Docket No. 16115—North- 
east Mississippi Traffic Bureau vs. Alabama & 
Vicksburg Railway Co. et al. 

_ Division 3 finds that the rate on lumber from 
lishomingo, Belmont and Golden, Miss., and from 
Red Bay and Vina. Ala., to St. Louis is not un- 
reasonable or unduly prejudicial. It likewise finds 


that the assailed rate of 43 cents from Tishomingo, 
Belmont, Golden and Red jay to Buffalo-Pitts- 
burgh territory, which was in effect from July 10, 
1922. until May 6, 1924, was unreasonable to the 
extent that it exceeded 42.5 cents, the aggregate 
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of the then-existing intermediate rates composed 


of the rate to Corinth and that beyond. Except 
in this respect the rates assailed to Buffalo-Pitts- 
burgh territory are found not unreasonable or 
unduly prejudicial. The present rate is 42.5 cents, 
the fourth section departures have been removed 
and no order for the future is necessary. 

The claim for reparation is denied because the 
claimant organization made no shipments in its 
own name and failed to name as co-complainants 
any of the members of its organization. None of 
its members intervened at the hearing, altho sev- 
eral lumber manufacturers and dealers offered tes- 
timony, general in character, with respect to the 
sources of their competition and their business 
methods in the payment of freight charges. Their 
evidence, in view of the defects in the pleadings, 
can not be regarded as constituting valid claims 
for damages or reparation, says Division 3. 

The proceeding is dismissed. 


CREEL aLaLaEa 


Efficiency in Handling Freight Traffic 


WASHINGTON, D. C., Oct. 26.—By bringing about 
the heavier loading of freight cars as well as by 
expediting their movement, the railroads of the 
country during August of this year showed a 
marked increase, compared with a year ago, in the 
efficiency with which freight traffic is being han- 
dled. This is disclosed in reports submitted to 
the bureau of railway economics by the carriers. 
The daily average movement per freight car in 
August was 29.5 miles a day, the highest average 
ever attained in any August on record. Compared 
with August, 1924, it was an increase of 2.9 miles 
a day, while it also was an increase of 1.2 miles 
over the average for 1923. Considering the 
heavier loading of freight cars and their faster 
movement, it is estimated that the shippers of 
the country received approximately 12 percent bet- 
ter service during August this year than they did 
during the same month of 1924. This increased 
efficiency made it possible for the railroads to han 
dle the traffic with 300,000 fewer freight cars than 
would otherwise have been needed, which would 
have called for a large capital investment on which 
the public would have paid a return through 
freight rates. 

In computing the average movement per day, 
aecount is taken of all freight cars in service, in- 
eluding cars in transit, cars in process of being 
loaded and unloaded, cars undergoing or awaiting 
repairs, and also cars on side tracks for which 
no load is immediately available. 


Plans Third Distributing Depot 


BALTIMORE, Mp., Oct. 26.—There is believed 
to be a strong probability that the Weyer- 
haeuser Timber Co. will establish at Port 
Newark, N. J., a third depot for the distribu- 
tion of its forest products in the East, the other 
two being in Baltimore and Portsmouth, R. I. 
At the latter place construction is now in 
progress, the work having been started about 
two months ago, with every indication that 
the depot will be ready to receive stocks of 
lumber some time in the spring, while the big 
establishment in Baltimore has been in use 
for several years. The depot at Port Newark 
would serve the middle states territory just 
like the one in Baltimore is serving this see- 
tion and the area westward as far as Ohio, and 
the one in Portsmouth is designed to serve 
New England and part of Canada. 

Various sites at Port Newark have been 
considered, it is said here, and Col. J. E. Long, 
who has general charge of affairs in the East, 
has been inspecting locations, though no defi- 
nite decision has yet been reached. The place 
selected must have connection with railroads 
and also permit of the construction of a dock 
with water deep enough for the big steamers 
used in bringing lumber from the West Coast. 
Any site to be acceptable must be of sufficient 
size to permit the erection of spacious sheds 
and other facilities for the handling and 
storage of millions of feet of lumber. 

SHRAEABEARABBRBEBBEaABBE 

THERE WAS a decline of 31 percent in the 
value of the export of logs and timber from the 
United States during the first six months of 
1925, and a 26 percent decline in quantity. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 


Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannab, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania, S. C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Keep Down Investment 


by ordering your Oak flooring, finish 
and trim in the same car, mixed any 
way you require to balance your assort- 
ments. 


McMinnville Oak flooring, finish and 
trim are hard to beat for figure, soft 
texture or milling and therefore “keep 
moving’ at a good profit for the dealer. 


Avail yourself of our service now and 
be ready to meet the demands of the 
people who are going to remodel the 
interiors of their old homes this fall. 
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THE SEIDEL 
LUMBER LIST 


FLOORING 
Direct from Mill 


Above we show one of the 
plants with which-our 


New Wholesale 
Department 


recently made arrangements 
for shipping Oak Flooring 
Sugar Pine direct to our dealer customers. 
Redwood We have connections with 
-—— other plants for direct ship- 
Oak Flooring ments of Maple, Beech and 


Maple 
7 Birch Flooring. 











Long or 
Short Leaf Pine 
Cypress 
Sitka Epruce 
Douglas Fir 
Washington 
Red Cedar 
Tennessee 
Red Cedar 
Pondosa Pine 
Cal. White & 


Beech, Birch 
Flooring 












Send us your inquiries 


on Har dwood I loor ing. 


eidel 


LUMBER CO, 
St.Louis,Mo. 














OUR 
Service Satisfies 


the retailers and the 


manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 
R. A. Long Bldg., KANSAS CITY, MO. 


111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 











Thin Ceiling Specials 


%”" and %" CEILING. 
%" and %”" BEVEL SIDING. 


STOVER LUMBER CO. 





MOBILE, ALABAMA. { 








Logging Ralph C Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book . 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 
s 1 So. Dearborn S: 
American Lumberman “ tee mae 
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TACOMA, WASH. 


Oct. 24.—-An optimistic spirit appears to be rul- 
ing among lumbermen in Tacoma. Reports show 
about 95 percent of the logging camps in this dis- 
trict are working, more being active than at any 
time since last spring, when many camps shut 
down pending a decision in the “log rate” case. 
Encouragement has been given by the strengthen- 
ing of the Oriental market, and a fair California 
demand. 

Lumber carriers at Tacoma docks during the 
week included: St. Paul & Tacoma Lumber Co., 
Nebraska, east coast, 3,100,000 feet. Terminal 
dock, Katrina Luckenbach, Florida, 1,500,000 shin- 
gles ; Quinalt, California, 250,000 feet (part cargo). 
saker dock, Dakotan, east coast, 24,000 cross arms, 
9,875 common doors, 154 garage doors, 5,000 feet 
special spruce, 3,000,000 shingles. Terminal dock, 
Mundelta, Gulf ports, 1,752,000 lath ; 168,000 feet. 
Portacoma, Achilles, Orient, 1,750,000 feet ; Maine, 
east coast, 2,500,000 feet; Manshu Maru, Orient, 
800,000 feet. Defianee dock, Andre Luckenbach, 
east coast, 1,000,000 shingles; City of Vancouver, 
Australia, 1,000,000, feet. St. Paul and Tacoma 
dock, Point Lobas, Gulf, 1,000,000 feet. Terminal 
dock, Wakiki, Orient, 200.000 feet. Wheeler, Os- 
good dock, West Nimrod, Orient, 250,000 feet; St. 
Paul dock, West Nimrod, 250,000 feet. 

Problems of competition from Russian, Ru- 
manian and Scandinavian lumber were outlined by 
Pp. L. T. Neame, of G. F. Neame & Co., London 
(England) wholesalers, speaking before the Tacoma 
Lumbermen’s Club at the regular luncheon Wednes- 
day of this week. His company has contracted for 
representation in the Pacific Northwest with the 
Canadian Trading Co., of Vancouver, B. C., a sub- 
sidiary of the J. J. Moore Co., of San Francisco, 
Portland and Seattle, Mr. Neame said. W. D. 
Riley, of the American Car Foundry Co., Seattle, 
was another visitor. 

Employing seows, workmen are moving a 100x 
417-foot shed from the Todd ship building plant to 
the plant of John Dower Lumber Co. The shed is 
being moved in 100-foot sections. The contractor 
has built a gridiron of 10x10-inch timbers, and be- 
tween tides he moves a section as far as possible 
on to a scow which rests on a gridiron. High 
tide enables him to place a second scow beside 
the first, and the second is then moved to straddle 
the first. The fixed scow then floats off, and the 
section is towed to its new location. 

The St. Paul & Tacoma Lumber Co. recently 
covered 700 logging camp employees with group 
insuranee, according to E. M. Rodgers, general 
manager. Local mill employees were covered last 
year. 

The Dadele Lumber Co., operating a camp and 
mill four miles north of Eatonville, has completed 
its cutting and plans to move into Oregon. 


BELLINGHAM, WASH. 


Oct. 24.—The week’s cargo record follows: 
Bloedel Donovan Lumber Mills, schooner Alice 
Cooke, 900,000 feet, Honolulu ; Zakatasu, 2,000,000 
feet, Japan; Mundelta (due), 450,000 feet, Florida 
and Cuba. KE. K. Wood Lumber Co., Heiye Maru, 
660,000 feet. Japan; Celilo, 200,000 feet, Cali- 
fornia. Puget Sound Sawmills & Shingle Co., Will- 
polo, 600,000 feet, Atlantic coast; Alvarado (due), 
300,000 feet, California ; Sierra (due), 500,000 feet, 
California; Maine (due), 1,000,000 feet, Atlantic 
coast. 

That his company will immediately proceed to 
complete the electrification of its cargo mill, as 
a result of the bursting of the flywheel on Oct. 19, 
is a statement made here by President J. H. Bloe- 
del, of the Bloedel Donovan Lumber Mills. No 
one was seriously wounded by the collapse of the 
flywheel, which was fourteen feet in diameter and 
had a belt surface of fourteen inches. Temporary 
motors will be installed to operate the right side 
of the mill. The left side has been operated by 
electricity for ten years. The estimated cost of 
the improvement is $75,000. When electrification 
has been completed the mill will be one of the 
most modern on the Coast. The plant has a one 
shift capacity of 800,000 feet, and is one of the 
principal shippers in the Northwest. 

The Puget Sound Sawmills & Shingle Co. has 
received word that the Baker River has been 
turned against the dam built by the Puget Sound 
Power & Light Co. at Concrete, and that an arti- 
ficial lake that will be eight miles long and a 
mile wide is rapidly forming. In this area the 
lumber company has more than 20,000,000 feet of 
logs. These will be shipped to Bellingham after 
they. have been floated. 

The sawmill of the Morrison Mill Co., which is 
closed for repairs, will resume operation about the 


middle of next week, it is estimated by President 
Archie Morrison. 

J. A. Loggie, president Whatcom Falls Mill Co., 
is in the East on a business trip. His company’s 
cedar plant, one of the largest producers in the 
world, is operating steadily. 

Frank N. Brooks, president Brooks Lumber Co, 
and State commander of the American Legion, an- 
nounced this week that hereafter the Legion will 
devote much of its time to community service. 


COOS BAY, ORE. 


Oct 24.—Fine weather continues along the west- 
ern coast of Oregon and is favorable to the white 
cedar logging industry, carried on in Coos and 
Curry counties, largely by trucks. Port Orford 
reports her camps running full swing, and those 
in the southeastern part of Coos County are mak- 
ing good headway and large deliveries. 

An unusual demand was received from several 
parts of the United States in the last ten days 
for clear white cedar lumber, and orders for half 
a million feet were closed. Two carloads were 
shipped to Kansas City by Wilkins & Swift, of 
Remote. 

The three veneer plants here are operating at 
full capacity and the managers say they have or 
ders ahead into spring. The sonnson mill at Co- 
quille is sending heavy shipments through Coos 
Bay and loading at the Smith Terminal dock. 

The Sutermco has just finished a eargo which 
goes to the Atlantic coast, and the Biyo Maru is 
taking cargo for Japan. The regular steamers are 
handling the usual coastal business. The Kei- 
kanger will be here soon for a consignment of red- 
wood brought to Coos Bay from Brookings for 
transshipment to Australia. The Keikanger will 
dock at the Stout wharves, where the redwood 
accumulation is stacked. 

The Southern Pacific railroad this week an- 
nounced the adjustment of terminal rates to Coos 
3uy from points in the Willamette, giving the 
port the same freight rates as Portland. This 
arrangement was obtained through application of 
the Port of Coos Bay and Chamber of Commerce, 
which found more lumber could be handled over 
the docks here if new rates could be obtained. 
Japanese squares are bought at several points near 
Eugene and shipped to: Japan. The initial ship- 
ments will amount to about forty cars a month. 

Henry Buehner, former lumberman of Coos Bay, 
was a visitor last week. The Buehner company 
was succteded by the Stout Lumber Co. in North 


Bend. 
LOS ANGELES, CALIF. 


Oct. 24.—Retail conditions in southern Califor- 
nia are steadily improving. Stocks are moving 
more quickly, and at better prices. This improve- 
ment has resulted in retailers ordering with more 
confidence. Wholesalers report the California pine 
market demand the same, while Douglas fir de- 
mand is strong. Redwood shingles have strength- 
ened in demand and price during the last ten days. 

Charles Wesson, in charge of the MeCormick 
Lumber Co. interests here, indicated that his com- 
pany is now handling more mining and building 
lumber than at any time during its activity here. 
The mining industry is demanding millions of feet 
of timber monthly, he said, the bulk of it coming 
from the North Pacific to this port, from whence 
it goes to the neighboring State by rail. Due to 
the fact that virtually all of the small type car- 
riers, sO numerous several years ago, have been 
laid up and their places taken by ex-Shipping 
Board vessels with larger capacities, it is ex- 
pected that the lumber receipts for the current 
year will be considerably greater than last year’s. 

The long drawn out litigation over the lumber 
rates from San Pedro to the interior advanced an- 
other step before the California railroad commis- 
sion last week, when oral arguments were heard 
on the application of the Los Angeles Lumber Prod- 
ucts Co. for a still further reduction than was or- 
dered by the commission on June 15 last, which 
was suspended pending this hearing. 

Southern California will lose one of its most 
popular members of the wholesale fraternity, when 
Cc. J. Laughlin, for several years manager for the 
Long-Bell Lumber Co. at Los Angeles, moves his 
headquarters to San Francisco. Mr. Laughlin re- 
places Kenneth Smith, who is being transferred to 
the Philadelphia offices. The Los Angeles office 
will remain under Mr. Laughlin’s supervision, with 
Harvey Bowles as resident manager. 

Limited operations have started at the new 
Cadawallader-Gibson plant in the Los Angeles 
industrial district. It is expected, however, that 


it will be another thirty days before the plant is 
in full operation. 
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SEATTLE, WASH. 


% 

Oct. 24.—Arthur E. Bevan, assistant secretary 
and treasurer of the shingle branch, West Coast 
Lumbermen’s Association, announces that the date 
of the next Red Cedar Shingle Congress will be 
Dec. 3 and 4, and the place, in all probability, 
Seattle. 

Cc. J. Culter, of the Hammond Cedar Co., New 
Westminster, B. C., has become president of the 
Red Cedar Lumber Manufacturers’ Association, 
to fill the vacancy caused automatically by the 
resignation of William H. Oliver. At a meeting 
of the directors of the association, Mr. Oliver’s 
associates presented him with a handsome golf bag 
and adopted a resolution expressing their esteem. 

R. E. Guyer, widely known among the cedar 
manufacturers of the West Coast as assistant sales 
manager of the Seattle Cedar Lumber Manufac- 
turing Co., has been advanced to the position of 
sales manager, to take the place of William H. 
Oliver, resigned. 

J. Kenneth Pearce, who for two years has been 
in British India, in charge of a logging project, 
will be in Seattle next week to attend the Pacific 
Logging Congress. He will remain in this city 
until early in January, when he will return to 
India. 

J. M. Crawford, president Whitehouse-Crawford 











When A. G. Chase, of the Billings Lumber Co., 

Tacoma, Wash., said he was going pheasant shoot- 

ing upon Whidby Island, he was cautioned to bring 

back either the birds or the proof that he shot 

some. Hence he brought back both, and the pic- 

ture proves that in addition to his capabilities as 
a lumberman he is also some Nimrod 





Co. and the Tum-A-Lum Lumber Co., Walla Walla, 
Wash., is in Seattle today. 

E. H. Polleys, president Polleys Lumber Co., 
Missoula, Mont., was a visitor in this city early 
in the week. 


PORTLAND, ORE. 


Oct. 24.—Portland is going to resist the peti- 
tion of the eighteen Puget Sound lumber manu- 
facturing concerns that seek to obtain the same 
freight rate that is granted by railroads from 
Portland to southern Idaho points. This was the 
decision of the Portland Traffic and Transporta- 
tion Association at a meeting Thursday, and W. C. 
McCulloch, traffic expert, will be commissioned to 
appear at the hearing to be held at Tacoma, Nov. 
11. It is contended here that the petition is an 
insidious attack against the Columbia Basin rate 
decision, giving Portland the benefit of its natural 
advantages through the Columbia River gateway. 

EK. C. Sammons, vice president U. 8S. National 
Bank and vice president of the Peninsula Lumber 
Co., returned this week from an extended tour of 
the United States. He went to Atlantic City as 
a delegate to the American Bankers’ Association 
convention, and then visited many of the trade 
and industrial centers. Lumber dealers every- 
where reported a good demand, and this he thinks 
should soon be reflected in an increased lumber 
movement from the Pacific Northwest. 

R. D. MeMillan, F. A. Stevens, F, A. Reller and 


F. A. Voget have completed the construction at 
Carlton, Ore., of a sawmill that will have a daily 
capacity of 50,000 feet. It will be operated un- 
der the name of the Carlton Manufacturing Co. 
and will begin sawing about Nov. 1. It is planned 
to specialize on mine timbers as well as dimen- 
sion, rough green yellow fir clears and structural 
timbers. Sales will be handled through the Voget 
Lumber Co., Portland. 

The entire Shevlin-Hixon plant at Bend, Ore., 
was shut down today, banks were closed all day 
and business houses remained closed until 10 
o’clock as a tribute to Thomas A. McCann, whose 
funeral was being held at that time at Minneapolis, 
Minn. McCann was vice president and first gen- 
eral manager of the Shevlin-Hixon Co. 

The semiannual meeting of the board of di- 
rectors of the Loyal Legion of Loggers & Lumber- 
men will be held here Nov. 16. 

W. H. Preston, formerly manager North Bend 
Mill Co., North Bend, Ore., has been appointed 
sales manager for the Silver Falls Lumber Co., 
of Silverton and Portland. 

W. H. Sterling, of the Edward Eiler Lumber Co., 
Pittsburgh, Pa., was a recent visitor here. 

The Carlisle Lumber Co., of Onalaska, Wash., 
announces that after Nov. 1 its sales will be 
handled from its offices there. It has mills at 
Onalaska and Carlisle. It adds that its stocks 
are well balanced and that with recently improved 
planing mill facilities it is able to make prompt 
shipment of mixed cars. 


ABERDEEN-HOQUIAM, WASH. 


Oct. 24.—There have been heavy lumber ship- 
ments to the east coast and to foreign ports. Eight 
large steamers and several small coastwise vessels 
brought the total shipments of the port for last 
week to more than 30,000,000 feet, according to 
the estimate of shipping men. Vessels loading are: 
Charles Christensen, Hoquiam Lumber & Shingle 
Co.; Yoneyama Maru, Kureha Maru and Oregon, 
Grays Harbor Lumber Co, ; Esther Johnson, Horai- 
san Maru and Svea, Bay City Mill; Daisy Putman, 
Grays Harbor Shingle Co.; Carlos, Grays Harbor 
Commercial Co.; Olympic, E. K. Wood mill; and 
Rozan Maru, Eureka mill. 

A. C. Spencer, general solicitor of the Oregon- 
Washington Railroad & Navigation Co., accom- 
panied by three Portland officials of the Union 
*acific System, arrived in Aberdeen this morning 
for a two days’ inspection. 


SPOKANE, WASH. 


Oct. 24.—All items of Pondosa shop in 5/4, 6/4 
and 8/4 have advanced $3 effective Sept. 30, and 
all 4/4 has advanced $2. Aside from these ad- 
vances, prices are holding on the same level as for 
the last few weeks. Demand continues compara- 
tively slack, and mills and wholesalers are com- 
plaining a little. The general feeling, however, 
continues largely optimistic, and the belief is wide- 
spread that there is more activity just ahead. 

William Stirling, vice president Edward Siler 
Lumber Co., of Pittsburgh, Pa., spent four days in 
Spokane visiting friends and acquaintances among 
Inland Empire mills and wholesalers, and buying 
extensively for his company. He has left for the 
Coast. 

A. W. Laird, general manager Potlatch Lumber 
Co., who attended the monthly meeting of trustees 
of the Weyerhaeuser Sales Co., at St. Paul, Minn., 
earlier in the month, returned today. He was ac- 
companied by Mrs. Laird, who had been visiting 
in the East. They will motor to their home at 
Potlatch, Idaho, today. 

John Dimeling, vice president and general man- 
ager Panhandle Lumber Co., who is now enjoying 
a motor trip with Mrs. Dimeling through New 
England, is expected home in about three weeks. 

With most lumber camps in the Newport ( Wash.) 
district already in operation, logging activities 
premise to be greater this winter than for several 
years. 

The Diamond Match Co. mill at Cusick, Wash., 
finished its season’s cut recently and has closed 
down. The plant cut 18,000,000 feet this year, 
mostly white pine. 

The logging crew of M. L. Bruce Co. has com- 
pleted its camp and roads up Berry Canyon, Idaho, 
and will begin hauling logs at once. 

Spokane is in a strategic position for develop- 
ment of a furniture manufacturing center, accord- 
ing to Charles M. Crego, vice president and man- 
ager Cameron Lumber Co., Spokane, who was 
principal speaker at a recent meeting of the indus- 
trial bureau of the Spokane Chamber of Commerce. 

Articles of incorporation for the Wendorf-Rogers 
Lumber Co., Spokane, with capital stock of $150,- 
000, were recently filed. Incorporators are G. A. 
Rogers, B. F. Pierce and E. H. Belden. Mr. Rog- 
ers and A. W. Wendorf were partners. Mr. Wen- 
dorf died last year and Mr. Rogers has taken over 
Mr. Wendorf’s interest. 








Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 








OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 





Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 


Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 



























WOATT [UMBER COMPANY 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at Office. 
CANDY. LA. RUSTON, LA. 


3; Co. | 











| Cummer Gypress 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypr CSS Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York city | 

















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger - Sullivan Lumber Co. 


CENTURY. FLORIDA 











Machine Molder Practice 


A manual on molder work, the cogahen and 
superintendence of the molding machine. Pu: 
lished by a pogetien’ woodworker who travel: 
many thousands of miles to gather then 
information. Bound in Red Leather. $2.50, 
— 
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We Want Every 
Hardwood Buyer 


to know about our facilities 
for supplying dependable val- 
ues in Oak, Gum, Ash and 
Elm. Our lumber is cut from 
trees that have reached per- 
fection in the rich delta region 
along the Arkansas and White 
Rivers. 


Oak, Gum 
Ash, Elm 


We now have a fairly good 
assortment of dry stock. Fine 
quality, accurate milling, ac- 
curate grading. Exclusive 
hardwood operation. It will 
pay you to give us a trial. 


Breece- White 


Manufacturing Co. | 
ARKANSAS CITY, ARK. 


Sales Agent: 
Chicago Lumber & Coal Co., St. Louis, Mo. 




















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

. Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it, 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


| 
| 
inn American Credit-Indemnity Co. 
| 





OF NEW YORK 


511 Locust St. 1045II1.Mer.Bank Bld. 80 Maiden Lane 
__ St. Louis. Mo. 





Chicago, II. New York, N. Y. 























Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
431. So. Dearborn St., Chicago, Ill. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


SAN FRANCISCO, CALIF. 


Oct. 26.—The central California lumber market 
has shown a general upward trend during the last 
ten or fifteen days. Pine lower grades especially 
show indications of strengthening, while C and 
better grades are firm. The box shortage has be- 
come a reality, many lumber manufacturers turn- 
ing down orders at exceptionally high prices be- 
cause they are unable to make shipments. Two 
manufacturers have refused orders for 3,000,000 
and 2,500,000 feet for commons as box materials 
at $24, mill. Another box manufacturer is unable 
to obtain shipments of box material at any price. 
The shortage is fast becoming critical for the fruit 
grower. 

R. Db. Baker, president Lassen Lumber & Box 
Co, and president California White & Sugar Pine 
Manufacturers’ Association, has just returned from 
an eastern trip, combining business and pleasure. 
Between world series games Mr. Baker studied the 
pine situation in the East, which he declares is 
promising. 

Victor E. Johnson has been 


named chief in- 


spector by the California White & Sugar Pine 
Manufacturers’ Association. 
ID. Hl. Steinmetz, president Standard Lumber 


Co., has just returned from a trip through the 
principal European countries studying conditions 
affecting the American lumber industry. 


VANCOUVER, B. C. 


Oct. 24.—Seven deep sea vessels took lumber as 
part or full cargo last week, one full cargo going 
by the Vinemoor for New York, and another by 
Clairmont for California. Two direct charters for 
box shook to Australia from Fraser River have 
been reported. The Sveajarl comes to New West- 
minster next week, and the Roxen is due early in 
November. Charters for lumber export are dif- 
ficult to secure, partly owing to the grain charter 
demand. The market for lumber is still dull, 
which has offset the higher freight tendency. 
Parcel space is easier than full cargo chartering. 
Oriental lumber space continues strong in this 
market and vessel-owners are not inclined to lower 
quotations, which range from $11 to $12 net to 
Japan and China. To Australia the rate is quot- 
able at $12.50 and $13, two ports of loading to 
two ports of discharge. 

Log stocks in storage booms 
rially increased of late. 
mills still apparently 
tingent orders. 


have not mate- 
Fir logs are strong, with 
stocking up against con 
Cedar logs are, however, soften- 
ing badly. That naturally follows curtailment of 
output of shingle mills. Some shingle mills are 
open, but there is a decision to keep the output 
down to 50 percent in most plants. This basis 
is proposed to be established Nov. 1. Following 
the recent curtailment there has been a general 
steadiness of prices, though cuts by one or two 
independent shingle manufacturers have been re- 
ported. Cedar logs are now quoted down to $9, 
$17 and $25. Fir logs are strong at $10, $15 and 
$20. Hemlock is in demand at $11. ‘ 
Cedar pole resources of British Columbia will 
be the first of the timber supply of the Province 
to be exhausted, say men who are well informed. 
The day has now arrived when a desirable pole 
proposition commands atténtion and good prices 
are paid for the privilege of cutting. With this 
new situation has come an active campaign for ex- 
ploiting large stands of fire-killed poles. There 
are millions of these poles in the Province, chiefly 
at interior points. Under direction of the Domin- 
ion Government forest products laboratory, ex- 
haustive tests to prove the comparative merits of 
fire-killed poles may be undertaken in accordance 
with requests made by owners of such timber. 


DULUTH, MINN. 


Oct. 27.—Volume of trade makes a satisfactory 
showing. Substantial shipments of northern pine 
were sent last week to retail yards over the terri- 


tory. Carlots of mixed lumber made up the bulk 
of shipments. All grades of northern pine are 
firm. No disposition is being shown to shade 


quotations, it being claimed that mills that had 
been long in certain items have cleaned up. In- 
terest in medium and lower grades has been a 
feature lately, and mill stocks have shown fair 
reductions. Dealers have been receiving inquiries 
for lumber for pattern making and other special 
uses. Two mills loaded out several lots of box 
for Chicago, Milwaukee and other middle West 
points last week. Operators of retail yards have 
been figuring on many bills to cover proposed new 
construction. 

Timber operators expect early action by the 
paper mills in making pulpwood contracts. It is 
expected that the price named will be $10, the 
same as last season. Reports are current to the 
effect that the Northern Paper Co., Cloquet, will 
be in the market for larger quantities. The com- 
pany has installed a third paper-making machine. 


With the appearance of colder weather buyers 
for railroads have been sounding out the market 
on hardwood ties. 

The Virginia & Rainy Lake Co. and Weyer 
haeuser interests at Cloquet, Minn., are preparing 
to put in their logging camps. Men have been 
scarce, 

The Cloquet, Northern and Jobnson-Wentworth 
sawmill interests at Cloquet are estimated to be 
cutting at the rate of 150,000,000 feet a year. The 
full capacity of the three companies is 200,000,000 


feet. 
| MILWAUKEE, WIS. 


Oct. 27.—There is as much construction work 
ws earlier in the season, and retail yards are kept 
busy. Lumber prices remain firm, with very little 
change noted. Industrial plants are working nor- 
mally now, and there is a good volume of business 
being received from them. ‘The flooring interests 
were again active in the market, and took some 
good-sized lots. Staple sizes of beech, birch and 
maple flooring moved out of yards in good volume. 
Toy manufacturers in Milwaukee are in the market 
for basswood with the approach of the Christmas 
season, and prices have become firm. The outlook 
in Wisconsin is favorable, and country trade is 
more active. The farming communities are start- 
ing to put building programs under way, and coun- 
try yards have increased their takings. The north- 
ern section is not favored, because crops did not 
average up to yields in other sections. The lower 
half of the State, however, is prosperous. 

It is expected that logging northeast of Birch- 
wood will be on a less extensive scale than during 
last winter. Some companies may not log, while 
others will reduce operations. Lumber demand 
during the next few months may, however, change 
the situation, 


KANSAS CITY, MO. 


Oct. 27.—Lumber trade-this month has been 
disappointing to sales managers here. Ordinarily 
October is one of the best months in the year, but 
cold and rainy weather has served to cut down 
the demand materially and, as a consequence, 
prices on lower grades have been slipping. The 
hope is that by the end of this month the clouds 
will have been “rained out’ and that November 
will make up for what October lacked. There is 
a good deal of finishing work being done, and 
upper grades, as a rule, have remained firm, the 
only evidence of weakness being shown in flooring. 
The principal falling off in demand so far has 
been in the volume of orders from country yards. 
Little lumber is being moved out of yards in the 
middle West, because of the condition of the roads, 
and city yards also have been delayed in their 
suburbaiw’ deliveries. Lumber companies here re- 
port some improvement in export business, notably 
to the West Indies and South America. 


MINNEAPOLIS, MINN. 


Oct. 26.—Winter weather and the disposition ol 
farmers to cash in only on enough of their crops 
to meet immediate financial requirements, are 
regarded as reasons for the failure of the fall 
season to produce the amount of business forecast 
two months ago. City business has been fairly 
active. Good weather permitted farmers to com- 
plete fall plowing and though farmers made a 
large profit, most of them are now holding back 
for higher crop prices, and have naturally post- 
poned building. Northern piners are not disposing 
of as large a quantity of lumber as they believed 
they would be this fall in the Northwest.  Re- 
tailers are not inclined to stock adequately, so 
much of present retail sales may not affect whole- 
sale trade until spring. Manufacturers claim that 
failure of yards to carry complete stocks is a 
factor in holding down volume of business. 

Hardwood manufacturers are moving a limited 
amount of their goods. The adyance in southern 
hardwoods, instead of benefiting northern manu 
facturers, has hurt their trade. Factory users, 
whose stocks are low, have hesitated in making 
purchases, pending stabilization of the market. 
Northern hardwood manufacturers have rigidly 
held to their price schedule. It is not improbable. 
however, that there will be a slight increase in 
some northern items in demand. There was a rush 
last week for storm sash and doors. Millwork 
plants are also making shipments of other build- 
ing items. Red cedar shingles are selling in small 
quantities, but there are no great offerings from 
western mills. Supply is equal to demand and 
prices are steady. Transit cars are picked up 
quickly. Northern white cedar post and_ pole 
business is relatively small. 

L. L. Hill, of Page & Hill, producers of northern 
white and western red cedar posts and poles, who 
has returned from the East, found an active de- 
mand. He went as far east as Buffalo. 


Walter W. Vawter, representative of the Bloedel 
Donovan Lumber mills, has returned from a visit 
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to Madison, Ind., his boyhood home, after an ab- 
sence since he was 7. 


OMAHA, NEB. 


Oct. 26.—Practically all lumber prices are stable, 
or at the worst show only a slight weakness. The 
puilding season is drawing to a close, only large 
onstruction being still active. Small town re- 
tailers are in a very healthy financial condition. 
Many jobbers are looking for a modest building 
pom throughout the smaller towns during spring. 
he farmers are in stronger financial position than 
for years. Country jobbers are averse to buying 
more stock, as they will soon start taking inven- 
tories. Most purchases by such dealers are in 
small lots or in mixed cars. 


LAUREL, MISS. 


Oct. 26.—Each week shows the development of 
a greater demand from Florida for practically all 
items, manufactured by mills in this section and 
other parts of the South. Florida alone could 
take almost the entire production of the southern 
pine mills east of the Mississippi, if the railroads 
could only handle the business. Notwithstanding 
railroad embargoes, considerable stock is being 
shipped by both rail and by water to Florida 
destinations. 

Stewart M. Jones and Frank W. Gilchrist, of 
Gilchrist-Fordney Co., have returned from a_ busi- 
yess trip to Arkansas. Accompanying them were 
4. R. Owen and his son, John Owen, of Owen, 
Wis. who are the guests of Mrs. Frank R. Gil- 


“oad MACON, GA. 


Oct. 26.—Weather for the last week has been 
pad, with frequent heavy rains, and hauling to 
planers and, in many cases, loading have been 
held up. The embargo situation in Florida has 
shown no improvement. Many mills have orders 
two months old. Lumber is now going into Florida 
largely by water, several big wholesalers shipping 
by schooner and barge from Mobile and Savannah 
to Miami and Tampa. There are no rail shipments 
on the Florida East Coast railroad, except of lum 
ber shipped to Key West and hauled back. 

The market in New England, the East and the 
central West is weak. Very little business is be 
ing placed. A number of wholesalers are selling 
short and the prices they quote the trade are in 
many cases lower than cost on today’s market. 

Air dried roofers, 6-inch, sell at $19.50, and 8- 
inch and wider at $20.50 on eastern and northern 
shipments. For shipment into Florida the 6-inch 
sell at $20.50@$21, and 8-inch at $1@1.50 higher. 
Dimension is a little stronger than inch = stock, 
but most orders are badly mixed and undesirable 
from the mills standpoint. Kiln dried finish from 
Georgia is finding a ready market in Florida, and 
some is being exported. Prices on 4/4x6- to 12- 
inch B&better rough are $42@ 44: 5/4 and 6/4 are 
$5 more. No. 1 common and “CC” is selling for 
about $10 under B&better prices. 


ATLANTA, GA. 


Oct. 26.—Heavy rains and shortage of labor 
continue to interfere seriously with southern pine 
production, and as the rainy season is now ap- 
proaching, there is little prospect for any increase 
for some months. Demand for nearly all items is 
good, and heavy inquiries indicate that sales will 
continue. Mill stocks, however, are comparatively 
low. Export sales are fairly heavy, with inquiries 
indicating this business will hold up well. Build- 
ing trades continue the most active buyers, with 
retail sales for home construction unusually heavy 
in nearly every part of Georgia. 

Good flooring demand is reported by most mills 
in Georgia and Florida territory. B&better 1x3- 
inch has advanced $2@3 in the last ten days, 
current average being about $58@5¥9. No. 1 com- 
mon is up $1 to $46; No. 2 advanced 50 cents to 
$18.50@19, while No. 3 common is up about $1@ 
150 to $12@13. The tendency of flooring prices 
is upward. B&better 1x4-inch averages around 
$46, while Nos. 1, 2 and 3 are $42, $21 and $13.50 
“14. The latter grade is a little stronger, most 
nills asking 50@75 cents over last week’s figure. 
No. 2, 1x6-inch, advanced about 50@75 cents to 
$21, while No. 3 remains $14. 

In ceiling, B&better 1x4-inch is $50, and No. 2 
$4647; No. 2 averages about $25. Other sizes 
of ceiling advanced about $1, though some mills 
ask $2 higher than last week’s quotation. 

Dimension and kiln dried finish, both rough and 
surfaced, are in good demand. Stocks are getting 
quite low. 

Roofer prices are comparatively unchanged, but 
No, 2 1x6-inch declined 50 cents to $1, now averag- 
Ing $19.50@20. No. 1 are about $37, No. 3, about 
$18. The 1x8-inch still sell at around $22. 


WARREN, ARK. 


Oct. 26.—The Arkansas soft pine market this 
week has shown little activity, and last week the 
market had lagged. Prices have been somewhat 
affected. No. 2 boards, particularly 8-inch, are 
moving slowly. Upper grades of flooring are movy- 
ing rather easily, as are all uppers. The right 
hand side of the list, on yard items particularly, 
is the weaker. Lath are fairly strong and move 
freely at present prices. The volume of retail 
inquiry this week is fairly heavy. Most orders 
from dealers are for mixed cars. Considerable 
industrial business has been placed this week. 
Railroad buying is light, no large orders being 
placed, the only demand being for car siding for 
repairs. Production has been normal, despite a 
large amount of rain. Shipments have been heavy, 
as car supply has been normal. Both shipments 
and production have exceeded new business. Labor 
supply is somewhat short. 

Hardwood demand has been light, and prices 
have sagged to some extent, but are on virtually 
the same levels as for some time. Upper grades 
lof red gum are moving at good prices. Oak tak- 
ings by hardwood flooring people are light. Car 
material is moving slowly. Hickory demand con- 
tinues weak. Ilardwood production is slightly re- 
duced this week, due to a searcity of logs at some 
plants. Shipments have been about normal. 


HOUSTON, TEXAS. 


Oct. 27.—The southern pine market was slug- 
gish last week, and the hardwood market fair. 
Ileavy rains have slowed up building in Texas and 
cut down pine production. Hardwood men are ex- 
pecting the strong market of the North to affect 
the local market. Red gum is scarce and brings 
high prices. Demand for oak is strong at good 
prices. There is little cypress being bought, and 
prices are unattractive. The small amount of 
magnolia being sold is bringing fancy prices. Last 
month’s lumber shipments through Houston ex- 
ceeded those through Galveston. Since the four 
times a week service from the Pacific Northwest 
was begun, West Coast lumber shipments to this 
territory have been on the inerease. 

Lynch Davidson, head of Lynch Davidson & Co., 
will participate in the Round the World Flight 
celebration in Houston, Oct. 29. He is an avia- 
tion enthusiast. 


NORFOLK, VA. 


Oct. 26.—Demand for North Carolina pine, 
rough and dressed, has been rather light, total 
sales being perhaps a little smaller than in the 
week previous. Inquiries have picked up a_ bit. 
Most yards complain of poor business and are buy- 
ing hand-to-mouth. Yards are always looking for 
lower prices, but mills are not inclined to make 
concessions. The small ground mills have not 
much stock available, due to lack of water and to 
labor conditions, 

Sales of 4/4 edge No. 2 and better kiln dried 
band sawn have been a little better, but circular 
sawn stock has been quiet. There has been no 
change in prices of No. 2 and better 4/4 stock 
widths band sawn. Only small lots are being 
bought for quick shipment in mixed ears. Circular 
stock is more plentiful and prices are not so strong. 
Kdge 4/4 No. 3, also No. 3 stock widths, have not 
been very active, but mills are not inclined to 
lower quotations. Edge No. 2 and better, 5/4 and 
thicker, has been quiet, and the same is true of 
stock widths. Nos. 1 and 2 bark strips continue 
quiet, but miscuts are in good demand and hard to 
buy for quick shipment. 

Demand for 4/4 edge No. 1 box, rough and 
dressed, has been light. Eastern trade is pretty 
well covered, and local box makers say more stock 
is coming in than they can well take care of. Box 
makers complain strongly of poor business with 
competition keen. Some air dried is used, but low 
offers are made, No. 1 4/4 stock box has been mov- 
ing well, both rough and dressed, and it is rather 
difficult to buy 6- and 8-inch for quick ship- 
ment. Prices are very apt to advance as soon as 


bad weather curtails air dried production. Edge 
4/4 No. 2 box is apparently not wanted. Some 


low prices have been made on dressed stock, but 
buyers were not interested. No. 2 4/4 stock box 
has been quiet also, but more inquiries have been 
coming in recently, but buyers look for lower prices 
than mills are quoting. Edge 5/5 box, air dried 
and kiln dried, is moving a little better. Box bark 
strips, 4/4 rough and dressed, have been in good 
demand, and dressed strips are harder to buy for 
quick shipment than rough. Prices are apt to ad- 
vance soon if demand continues brisk. 

Sales of flooring, thin ceiling, partition etc. have 
not been as heavy as during the week previous, but 
more orders have been booked for solid cars of 
one width of flooring ete. There is a good sur- 
plus of dressed stock carried, but mills are not in- 
clined to budge from list prices. No. 2 and bet- 
ter 2%-inch face flooring is still scarce. Kiln 
dried roofers, 6- and 8-inch, are still popular, and 
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© 5D Years 


| BOECKELER 
LUMBER COMPANY 
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Old 
Reliable 


Maple,*Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 


























Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address: “Pickwood,” St. Louis 














WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotiand, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: “‘Brackridge,’’ Glasgow. Cable 
Address: ‘“‘Nivarium,’”’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 





ON’T waste time me board and surface 
measure. Get “The umber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00 
Send for special circular. 
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"STANDS ALONE 
“Skookum" Brand Shingles 


have a reputation for quality. 
They are hard to beat for value. 
Only live Red Cedar logs that 
have not been robbed of their 
better sections are used in the 
manufacture of ‘“‘Skookum’” 
Brand. Their workmanship is 
equal in every way to their qual- 
ity 





Dieslare who want a first- 
class, reliable shingle to sell 
can't beat “Skookum’”’ Brand. 


Let us put your name on our 
mailing list to receive our 
lists. No obligation. 


Bucoda Shingle Company 


BUCODA, WASH. 


SKOOKUM Manufacturers and 
Wholesalers of Shingles. 


‘and 








2x4 


No. | or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’or 18’ if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, . - WASHINGTON 














REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, III. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P.O. Box, 171, Denver, Colorado 
H.G. Grabow, 1035 N. Topeka St., Wichita, Kansas 











Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


‘ 31 So. Dearborn Si 
American Lumberman ” Gin a” 


Chicago. 














dried 
now 


are hard to buy in large quantities. Air 
roofers are moving fairly well, more stock 
being used in the South than in the North. Prices 
show no change. Lath continue to move slowly, 
buyers expecting lower prices. 

A statement of August exports through Norfolk 
and Newport News, Va., follows: 


Item Destination Feet Value 

Lum ber— 
Oak United King..1,877,000 $124,246 
Oak eigium ..... 47,000 2,136 
Oak HOUANG 6.3.00 135,000 10,600 
Oak Denmark ..:.- 12,000 650 
Oak Germany ..... 43,000 3,024 
Oak Arge’tine Rep. 935,000 85,105 
Poplar United King.. 937,000 Fay i Wf 
Hardwood United King.. 62,000 5,945 
Spruce United King.. 58,000 5,797 
Spruce Arge’tine Rep. 20,000 4,500 
3asswood United King... 62,000 3,909 
Chestnut United King.. 12,000 369 
Hickory United King.. 18,000 10,106 
Maple United King... 182,000 16,611 
Pine Germany ..... 73,000 5,006 
Pine a LE re 30,000 2,042 
Pine HOUBNG ...:0.» 12,000 876 
Pine United King 14,000 1,087 
Whitewood United King 16,000 1,662 
Ash United King 65,000 2,206 
Walnut United King 80,000 12.399 
Maple flooring HIOUANG 2. <2 36,000 3,432 
Maple flooring United King.. 189,000 15,157 
Cedar logs PUANCE 6.2656 33,000 3,231 


4,948,000 $396,813 

Handles United Kingdom....... $ 4,994 

Cedar pencil 
slats 
Staves 


Various destinations.. 
United Kingdom...... 


110,905 
19,242 
$531,954 
August, 1924, exports were 5,138,000 feet, valued 


at $394,168, average value per thousand feet 
$76.72, as against 1925 average of $80.20. July, 


1925, exports were 4,397,000 feet, valued at $337,- 
109, average value, $75.30. 


JACKSON, MISS. 


Local manufacturers and wholesalers 
pine report the market again very 
Nearly ten inches rain fell during October 
this, together with a shortage of labor, has 
caused production to fall off considerably, and has 
also held up shipments of low grade lumber. ‘The 
small mills are practically out of business. Spe- 
cial cutting and timbers are in good demand; car 
material trade continues to pick up. The demand 
in the South is beginning to become evident. As 
the cotton crop in a locality is harvested, a demand 
for lumber quickly arises. The Florida demand 
is very heavy, and the Mississippi Gulf coast is 
doing lots of building. The export market con- 
tinues good. 


NEW ORLEANS, LA. 


Oct. 26.—-Not a great deal of change in market 
conditions is reported here. Southern pine book- 
ings declined moderately, as did production and 
shipments. But the orders still exceed the cut, 
and prices are steady with the apparent tendency 
upward. Cypress bookings by report exceeded cut 
and shipments, though local observers report the 


Oct. 27.- 
of southern 
active. 


week’s business without notable feature. Prices 
are said to rule unchanged and firmly held. Hard- 
wood demand apparently registered improvement 


aud prices are reported firm on items that until 
recently were a little weak Foreign demand is 
rated fair for southern pine, and fair and improv- 
ing for the hardwoods popular overseas. 

The Women’s Club of Biloxi, Miss., is planning 
a rather elaborate celebration of Forestry Day, on 
Nov. 16 next. The club’s forestry department 
announces as one of the day’s speakers Mrs. Lil- 


lian Conway, of the National Forestry Board, 
Washington, and has invited Gov. Whitfield to 


deliver a talk, because of his reported interest in 
perpetuation of Mississippi forests. 

Work on the new veneer plant under construc- 
tion at Ponchatoula, La., by E. B. Martin, of Pas- 
cagoula, Miss., is reported so well advanced that it 
is hoped to place it in Operation about Nov. 1. 
The mill will be one of the largest in Louisiana of 
its type. Mr. Martin also operates the Martin 
Veneer Works, at Pascagoula. 

The Fisher-Hurd Lumber Co.’s new’ sawmill 
plant at Ferriday, La., under construction for the 
last several months, went into operation last week, 
with a rated daily capacity of 100,000 feet and 
four hundred to five hundred employees. 

Among the new thirty-third degree Masons 
named last week by the Supreme Council at its 
session in Washington is Rudolph Krause, of the 
Krause & Managan Lumber Co., Lake Charles, La. 
On his receipt of his notification, Mr. Krause left 
for Washington, where the degree will be conferred. 

J. G. M. Reidberger, representing a Danish lum- 
ber importing concern with headquarters in Copen- 
hagen, is in New Orleans this week. Mr. Reid- 
berger’s company handles hardwood, and he re- 
ports that the bulk of its supply is drawn from 


this section of the United States and is handleq 
through New Orleans. He’ describes present busi. 
ness conditions in Denmark as not altogether 
favorable, due to the exchange situation and pre. 
vailing high interest rates. 


LAKE CHARLES, LA. 


Oct. 27.—-Better weather in this territory stim. 
ulated southern pine production and retail saleg, 
and most logging camps were able to resume opera. 
tions after the previous week’s rainfall. Produe. 
tion and orders will show a fairly even balance for 
the week, and a slight increase over the previous 
week. Production is fairly close to normal, all the 
larger mills running full time. Improved weather 
stimulated activity of the smaller plants. Bg 
better grades of all finish items are in fairly strong 
call at prices slightly in excess of those of early 
October. There seems to be no let-up in demand 
for better grades of flooring, and No. 1 dimension 
is also in fair call. Timbers are in good demand 
at very satisfactory prices, and buyers encounter 
more or less difficulty in placing orders for this 
material. The export demand, especially on sawn 
timbers, is fair and in this immediate territory oi] 
field material continues in good call. Common 
stocks are weaker than they have been in several 
months, and in many cases the mills have exces. 
sive stocks and are willing to grant concessions, 
Otherwise prices are firm. 


JACKSONVILLE, FLA. 


Oct. 26.—Demand for’ southern pine from 
Florida is very strong and is increasing every day, 
Despite the serious embargo situation, enough ship- 
ments are being made to keep the market in strong 
position. Sales managers report an increase in 
business from all sections of the country.  Pros- 
pects are of the best for a continued active busi- 
ness throughout the South. Construction work of 
all kinds, especially in Florida, is hanging up new 
records. The mills all have full order files, and 
are being offered more business than they can take. 
soth large and small mills are operating to near 
capacity. Weather is favorable and all logging 
camps are active. Orders are being filled promptly. 

It is not easy to find unsold shed stocks in bet- 
ter grades. Dealers in the North and East con- 
tinue to purchase only to meet immediate needs, 
and, except those for flocring, most orders are for 
mixed cars. Local wholesalers buy only to cover 
orders booked. Sales of 4-inch B&better flooring 
were light but price is firm; No. 1 was in fair de- 
mand at $45; No. 2 is active and firm, some 
Florida mills obtaining $27.50, mill; No. 3 sells 
at $18. Florida mills are sold ahead on 83-inch 
B&better at $60, others obtain $57; No. 1 did not 
sell readily but is firm; No. 2 is in good demand 
and sold at $20; No. 3 is moving in good volume 
direct to retailers at firm price. All grades of 


rift, 3- and 4-inch, are in active demand at good 
prices. Sales of 6-inch to Florida trade are light, 


but mills in the western section are selling good 


amounts to central western markets at $21 for 
No. 2. 
Southern Florida mills selling direct to the 


yards receive $59 for %-inch B&better ceiling; 
$54 for No. 1 and $29 for No. 2. Sales of No. 2 
are being made to the wholesale trade at $23.50 
@24. Most sales of resawn ceiling are of one 
small car or on mixed orders. Southern yards are 
the best customers. Some remilling plants have 
started to work boards into other stock for which 
demand is better and prices higher. <A_ small 
amount of partition is being sold on mixed orders 
at firm prices. 

Demand for from all 


bond siding is strong 


Florida yards. All stock available is sold. More 
mills are manufacturing this pattern. Most 
straight car orders are for No. 2 at $29. The 


other grades are moving on mixed orders at firm 
prices. Novelty is in good demand in Nos. 1 and 2, 
but B&better is moving slowly. Prices are firm. 
Several sales of No. 2 were made at $29. Georgia 
mills sell at $26@27, and Alabama mills at $22.50 
@23 for shipment to Florida. Freight rates ac- 
count for the difference. Bevel is in fair call from 
the farming section of south Georgia; prices are 


firm. Square edge was in slightly better demand 
from the Carolinas; prices show no material 
change, 


The market for air dried roofers has not been 
active this week, nearly every important consum- 
ing point in Florida being embargoed. Most every 
order was for one car for prompt shipment. A 
few mills with large stocks of boards have shaded 
their prices slightly. The average obtained is $20 
for 6-inch and $21 for 8-, 10- and 12-inch, although 
some wide stock is being sold at $20.50. Most 
manufacturers are holding prices firm. Western 
Florida and southern Alabama are doing a fair 
business with the central States. Demand from 
the North and East has not been quite as free. 
Weather continues ideal for hauling and drying. 
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Longleaf kiln dried stock is moving slowly ; prices, 
powever, are firm. 

Demand for both rough and dressed B&better 
and C finish is strong and prices have advanced ; 
4/4 by 6- to 12-inch, rough, bringing $44; dressed, 
$47 to $50. Specified widths can not be bought in 
straight cars. The mills have booked all the or- 
ders they can fill for the next three weeks, and are 
refusing to accept business for delayed shipment. 
Southern yards are the best customers, and short- 
leaf stock is specified. No. 1 D4S boards are also 
jn good demand in both random and _ specified 


widths. Stocks are hard to find and prices are 
god. Orders for No. 2 boards have been more 


frequent. Mills in western Florida now sell 6-inch 
at $25; 8-inch at $26. No. 3 boards are in fair 
demand direct from the yards at satisfactory 
prices. 

Demand for and prices of large dimension and 
timbers showed some improvement this week. Spe- 
dal cutting is very strong and some orders that 
would have been desirable a few weeks ago are 
now being turned down. Several schooners have 
peen loaded for eastern destinations, cargoes hav- 
ing been furnished by the smaller mills, which all 
seem to have plenty of orders. sarge mills have 
plenty of business from southern yards and are 
not going after northern and eastern business to 
any extent. Factory flooring and plank are hard 
to find for prompt shipment. Small framing is 
exceedingly strong in demand and price. Sales 
of straight cars of specified, lengths, No. 2 and 
better, kiln dried and dressed, are being made at 
$34@35 for 2x4’s. 

Railroad material demand is improving, and it 
ig not easy to place orders, as most every mill is 
booked ahead on other cutting. Switch and cross 
ties are in strong demand. Prime 7x9 switch ties 
are bringing $35, mill. Car material is the only 
stock that is not moving rapidly. 

Exporters are having trouble in finding enough 
sawn timber to meet their requirements. Cuban 
and West Indies trade is showing improvement. 

The W. R. Chamberlin arrived this week from 
Tacoma and Everett, Wash., with a total cargo 
of 2,100,000 fect of fir. The Sumanco is en route 
to Tampa with 2,500,000 feet of Douglas fir from 
the Pacific coast, and the Oduna is coming with a 
similar cargo from the same place. The first load 
is consigned to the Roux-Askew Lumber & Export 
Co, and the second to the Krauss Bros. Lumber 
Co. The former firm expects another big lumber 
cargo in December. 


BEAUMONT, TEX. 


Oct. 26.—Price advances are in prospect within 
the next few days on southern pine 1x6-, 1x8- and 
1x10-inch No. 2 boards. It is impossible to place 
timber orders for anything like early delivery. 
Rains are hindering both production and shipments, 
especially at the smaller mills. 

Hardwood prices continue firm and business is 
increasing, with promises of an early advance in 
better grades of gum and oak. Rain is interfer- 
ing to some extent with hardwood production. 


NEW YORK, N. Y. 


Oct. 26.—While fir and the pines are leading 
the demand, there has been noteworthy improve- 
ment in the hardwood situation, with a steadying 
of prices that has brought general encouragement. 
Iumbermen feel confident that good conditions 
will prevail until business begins to slow down 
for the inventory period. Most lumbermen are 
firmly convinced that four or five months of con- 
tinued good business is in store. Lumbermen and 
builders are beginning to prepare for the winter 
season, and incidentally indications are that win- 
ter building will be more active than any before. 

The Nettleton Lumber Co., of Seattle, Wash., 
has opened a New York branch office in Grand 
Central Terminal for the general distribution of 
West Coast products. H. A. Crane, who has been 
located in New York for some time, will be man- 
ager, and Oliver Walker, recently with the Charles 
R. McCormick Lumber Co., will be associated with 
him. LL. R. Gaynor, jr., vice president Nettleton 
Lumber Co., has been in New York for several 
weeks, assisting in getting the business here under 
way. 

The J. T. Sullivan Lumber Co., Rockaway Boule- 
vard, Long Island, has acquired an additional 
half acre and is preparing to open a storage yard. 
Axinn & Sons and the South Ozone Park Lumber 
Co. have also acquired additional yard space. 

The Enteen Lumber & Supply Co., with its main 
yard on the Long Island Railroad near the Jamaica 
tacetrack and another yard on the Merrick Road, 
has just completed extensive improvements on its 
Jamaica racetrack site. 

Frederick J. Bruce (Inec.) has announced the 
Organization of the ‘‘Trimpak’’ Corporation, to 
supervise the manufacture and sale of packaged 
ttim to avoid waste. 

C. M. English, 


formerly representative in 


northern New York for the W. M. Ritter Lumber 
Co., has resigned to enter the wholesale liumber 
business on his own account in Newark, N. J. 
Curtis Ritter, nephew of W. M. Ritter, will take 
over Mr. English’s work up-State. 

John B. Bugbee, of Hole & Bugbee, Boston, sailed 
recently from New York on a trip around the world. 
He expects to visit the lumber regions of the West 
and to be back in Boston in May. Mr. Bugbee is 
86 years old, but still hale and hearty. 


TUSCALOOSA, ALA. 


Oct. 26.—Bad weather is seriously interfering 
with logging, manufacturing and hauling of lum- 
ber to railroads by small pine mills. This handi- 
cap, in addition to labor shortage, is causing a 
very serious curtailment in production. Some mills 
contemplate closing down at an early date, as the 
rainy season seems to have set in earlier than 
usual, while other mills are talking of holding 
stocks for 1926 shipment, but it is likely that or- 
ders at satisfactory prices will be booked. Most 
mills are already well loaded with orders, and 
these are going to be delayed, while inquiry has 
become a little stronger. Certain items, such as 
2x6-inch, 20-foot, and 2x10-inch, 14-foot, smoke 
dried and kiln dried finish, are very scarce, and 
other items are becoming scarcer each week. Lath 
can scarcely be purchased at any price for imme- 
diate delivery. Mill reports indicate that the 
lower grades are moving better, but stocks of low 
grades are comparatively heavy, though not bur- 
densome, Stocks even of low grades are scarcely 
normal, but form a large proportion of the total 
stock available. If demand continues, prices must 
advance. If dealers do not buy for spring de- 
livery shortly, they will have to meet further ad- 
vances next spring. 


BALTIMORE, MD. 


Oct. 26.—The Ryland & Brooks Lumber Co. has 
now on the way to Baltimore a shipment of nearly 
one million feet of Coast fir and hemlock general 
yard stocks, which is expected to arrive in about 
two weeks from Everett and Seattle. It was ar- 
ranged for by Frank Read, of the company, on his 
recent trip to the Coast. The company expects 
to receive a large shipment of fir doors some ‘time 
in the near future. 

John H. Zouck, of the John H. Zouck Lumber 
Co., wholesaler of southern pine, who has been on 
the Pacific coast, making an automobile trip with 
W. A. Bozarth, of Williamsburg, Va., is expected 
back this week. 

Thomas A. Myers, of the North Carolina pine 
firm of Thomas A. Myers & Co., returned last week 
from a six weeks’ pleasure trip to Europe, most 
of which he spent in London and Paris. He was 
accompanied by his wife. 





T. B. Bledsoe, of the Brown-Bledsoe Lumber 
Co., hardwood wholesaler, got back last week 


from an extensive southern trip. 

Allen G. Knox, of the Lucas E. Moore Stave 
Co., New Orleans, La., who had spent some six 
months in London and was on his way back home, 
recently conferred with Harvey M. Dickson, secre- 
tary National Lumber Exporters’ Association, rela- 
tive to export conditions. 

F. G. Foxley, president and general manager 
Foxley Stave & Lumber Co., New Orleans, also 
visited Mr. Dickson recently. 


PITTSBURGH, PA. 


Oct. 27.—Wholesale lumbermen report business 
a little better in the last week, but with no changes 
in prices. While the industrial trade is showing 
further improvement, retail dealers find that the 
home building trade is falling off. The coal min- 
ing demand is showing some improvement with the 
resumption of a few more mines in western Penn- 
sylvania. A fair demand is reported for Idaho 
white pine, Pondosa pine, and California white and 
sugar pines. Fir prices remain about as they have 
been, with no unusual demand. Hemlock is not 
very active; in fact many yards that have been 
pushing hemlock are now switching back to south 
ern pine. There is a fair demand for spruce box, 


but there is not much call for the better grades 
in this territory. Hardwoods continue fairly ac- 
tive, with demand for lower grades now in the 
lead. No. 3 common white and red oak are not 
plentiful. Southern pine shows no price changes, 


except that possibly Nos. 2 and 3 common boards 
are a little softer in some quarters. 

E. H. Picket, of Picket & Volk, wholesalers, 
has returned from a visit of ten days to mills in 
North Carolina. He found that a good deal of 
southern pine was being shipped by water to 
Florida. 

E. H. Stamm, of the Acorn Lumber Co., whole- 
saler, has returned from a ten days’ tour of the 
mills in Mississippi and Louisiana. Mr. Stamm 
said it rained almost constantly, the wet weather 
hampering operations. He found the mills able to 
move all the No. 1 and B&hetter southern pine they 
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or mixed with 
Doors, Garage 
Doors, Colonial 
Columns, Balus- 
ters, Porch Rail, 
O. G. Gutter, 
Mouldings and 
other items of 


Fir Lumber. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE, WASH. 


WINDOW 
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ON’T waste time figuring board and surface 
measure. Get ‘“‘The Lumber Estimator’ 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Old 
Growth 





Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 
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Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 








a North Portland, Ore. y 
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Lumber Co. 


Gasco Bldg.. 
PORTLAND, ORE. 
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a 
Sumpter Valley Pine 


quality and texture is remem- 
bered long after the price is 
forgotten. Yourcustomerswill 
be pleased with this soft tex- 
tured Pine lumber, as well as 
our other 


Western 
LumberProducts 


Order a trial car today. 


H. J. Anderson 
Lumber Co. 


Manufacturers and Wholesalers 
301-338 Northwestern Bank Building 
PORTLAND, OREGON 











can produce, but that there is some accumulation 
of the Nos. 2 and 3 grades. The mill men are all 
optimistic, he said, with a fair volume of business 
to take care of production, and expect a good fall 
and winter business. The hardwood mills all re- 
ported a good yolume of business at very satisfac- 
tory prices. 


BOSTON, MASS. 


Oct. 27..-The New England lumber market as 
a whole is in pretty fair shape this fall, but some 
prices are hardly so firm as they were a few weeks 
ago. ‘The volume of building is still running ahead 
of last year’s program. The present outlook is for 
more construction work than usual after cold 
weather sets in. 

The call for eastern spruce frames is no more 
than fair at $41@42 Provincial random 
looks rather easier. Local wholesalers are offer- 
ing spot and transit fir at concessions. Southern 
pine flooring remains firm but business is quiet. 
Good trade in Douglas fir flooring is reported at 
prices which local buyers find attractive. Distinct 
improvement has been noted in the hardwood mar- 
ket during recent weeks. 

Ilarry S. Tamblyn, of the Attleboro Lumber Co., 
North Attleboro, Mass., recently gave a very in- 
teresting talk before his local Rotary Club on re- 
forestation and the lumber business. 

The Blanchard Lumber Co. received 1,453,071 
feet of fir and hemlock and 4,000 bundles of hem- 
lock lath, and C, Ernest Hill (Ine.) received 99,063 
feet of dressed fir on the Cape Comorin from Van- 
couver, B. C., last week. <A shipment of Balsa 


, 
from Port Limon, Costa Rica, was also landed. 


base. 


Only two cargoes of Provincial lumber were yp. 
ceived; one from St. John, N. B., of 466,200 feet 
of scantling for Blanchard Lumber Co., and 
small shipment from Freeport, N. 8. 


ter, Mass. 
WINNIPEG, MAN. 

Oct. 26.—Wholesale prices, particularly on some 
uppers, took a slight slump last week. This, how- 
ever, has not encouraged buyers to place more 
orders, as owing to bad weather business is prac. 
tically at a standstill throughout the country, 

Cosmo Bruce, of the Cosmopolitan Lumber (o,. 
Vancouver, was here on his return from points jy 
the East. He said he believed that Coast prices 
would be pretty firm, owning to the small mil] 
stocks and brisk local trade. 

Herb. Springate, a large shingle distributer from 
New Westminster, B. C., was also here. Recently 
orders have been rather slow, he said, and certain 
brands had declined. Mr. Springate looks for aq 
marked improvement in business on the Prairies 
during next year. 

Ed. Carter, for the last twenty years associated 
with the Foss Lumber Co., Winnipeg, is starting 
in the wholesale business here with offices in the 
Scott Block. 

Reg. Westcott, sales manager McDonald Lum- 
ber Co., has returned after having spent two weeks 
visiting connections in Vancouver and Victoria, 
B. CC. He reports that most mills have very small 
stocks and expect prices to be maintained pretty 
solidly during the next few months. 

Roy G. Roberts, collection manager Monarch 
Lumber Co., Winnipeg, was recently elected presi- 
dent of the Winnipeg Hoo-Hoo Club. 


a 
for Glouces. 








BUSINESS CHANGES, INCORPORATIONS, ETC. 


_eeememmnes 











Business Changes 


ALABAMA, Mobile—J. W. 
succeeded by Malone & Slater. 
COLORADO. Alamosa— Farmer's 
ceeded by Wallrich Lumber Co. 
Fleming--W. A. Lenneman has 
terest in Logan Lumber Co, 
DELAWARE, Newark 
by I. PD. Short Co.; 


McWilliams Lumber Co, 
Lumber Co. sue- 
purchased an in- 


Kdw. L. Richards succeeded 
headquarters, Milford, 


ILLINOIS. sishop Hill. Terry Lumber Co. discon- 
tinned) business and stock sold to Farmers’ Elevator 
Co,, of Bishop Hill and Houghton Lumber Co., of 


Galva. 
East Moline G. F, 

son & Wiederman. 
Green Valley 


Johnson & Son succeeded by Joln- 
Hargrave-Grovier Lumber Co. suc- 
ceeded by W. C. Grovier Lumber Co. 

Lake Forest. Pioneer Investment Co., Midland = In- 
vestment Co., Hixon & Co., E. P. Hixon, J. M. Hixon 
and W. D. Iden, formeily having offices at 306 Main 
St., La Crosse, Wis., are now located in Lake Forest, 
Til. 

Morton—-Business of the late Edward Mathis will be 
conducted by Mrs. Edward Mathis and Osear J. Mathis 
under the management of the latter; will be known 
as Edward Mathis Lumber Co, 

INDIANA. Hoagland—Kirsch-Reppert 
succeeded by Hoagland Lumber Co. 

IOWA. Marion—Pyle Lumber Co, sold to ©.) RR. 
Biddick, of Cedar Rapids. 

KANSAS.  Esbon—-Esbon 
Hendrickson Lumber Co. 

KENTUCKY. Georgetown—Penn Lumber & Coal Co. 
succeeded by S. R. Wigginton. 


Lumber Co. 


Lumber Co. succeeded by 


MICHIGAN. Kent City—Drott Bros. Lumber Co. 
succeeded by H. O. Brott. 
MINNESOTA. Elmore-—Elmore Lumber Co, sold to 


Mid-West 
St. Paul 
Lumber Co. 


Lumber Co., of Dubuque. 
Hart-James Lumber Co, succeeded by Hart 


MISSISSIPPI. Greenville—Neal-Dobbs Lumber Yard 
succeeded by W. H. Neal Lumber Yard. 
NEBRASKA, Gordon—J. C. Summers Lumber Co, 


succeeded by Gordon Lumber Co, 


Lewellen—Anna Fisher succeeded by Home Lumber 
Co. 

Potter—Potter Lumber Co. sold to Home Lumber 
Co. 

NORTH CAROLINA. Hickory—J. A. Lentz sue- 
ceeded by Lentz Lumber Co. 

OHIO. Dayton—Ball Coal & Lumber Co. succeeded 
by East Dayton Lumber Co. 

OREGON, Hood River—Horn Bros. moving sawmill 


to Klickitat County, Washington. 
Medford—C. M. Simms has purchased half interest 
in George Porter Lumber Co. 
Prineville—Geo. H. Russell 
sawmill to Alta Bowmaa. 
PENNSYLVANIA. Jenkintown-—Samuel L. Schively 
Lumber & Coal Co. succeeded by Schively (Inc.). 


reported to have sold 


Reading—-Northeastern Lumber Co. succeeded by Scho- 
field-Lance Co. 
TEXAS. Houston—Texas Barrel Co. sold plant to 


Houston Cooperage & Tub Co.; purchaser plans erection 
of additional stave plant. 

WASHINGTON. Auburn—Reliance Lumber & Tim- 
ber Co. succeeded by Auburn Lumber Co. 

Bremerton—Walter Walker reported to have sold saw- 
mill to Frank M. Youngs. 

WEST VIRGINIA. Huntington—City Lumber & Sup- 
ply Co, succeeded by John F. Ferrell Lumber Co. 

Parkersburg—Burner Banty succeeded by De Pue 
Lumber Co. 


WISCONSIN. Kendall—John P. 
by W. P. Sheriden. 

La Crosse——-Pioneer Investment Co., Midland Invest- 
ment Co,, Hixon & Co., F. P. Hixon, J. M. Hixon and 
W. D. Iden have moved offices from La Crosse to Lake 
Forest, I. 


Sheridan succeeded 


Incorporations 
ALABAMA. Mobile-——Taylor Bros. Lumber Co.,_ in- 
corporated, 
ARKANSAS. Little Rock-—Union Lumber & Realty 
Co., incorporated, 
CALIFORNIA. Fresno—Haurris Pendergross Co.,  in- 


corporated; lumber. 

Ios Angeles—E. J. Stanton & Son (Ine.) 
capital from $250,000 to $1,500,000. 

Ios Angeles—Dolan Hardwood Floor Co., incorporated: 
capital, $25,000. 


increasing 


GEORGIA, Appling—-Grovetown Lumber Co.,  ineor- 
porated. 
ILLINOIS. East Alton-——Fischer-Krug Planing Mill 


Co., incorporated; capital, $10,000; to manufacture and 
deal in wood, lumber and other materials. 

INDIANA. Helmsburg-—C. M. Marsh, incorporated: 
capital, $300,000; lumber mfr.; old concern. 

IOWA. Waverly——Waverly Lumber & Hardware (Co., 
Incorporated; capital, $50,000. 

KENTUCKY. Louisville—I. B. Wilcox Co., decreas- 
ing capital from $200,000 to $25,000. 

MASSACHUSETTS. Beverly—-Dow Lumber Co.,_ in- 
corporated; capital, $25,000; will do business in Salem; 
Aaron B. Coose, Beverly, incorporator. 


Boston—Lumber Associates, incorporated; capital, 
$100,000. 
MICHIGAN.  Detroit—wSkillings, Whitney & Barnes 


Lumber Co., incorporated. 
Detroit—Cumberland Timber Co., incorporated; capi- 
tal, $25,000. 
MISSISSIPPI. Laurel—oO. F. 
corporated; capital, $50,000. 
NEW JERSEY. Highland Park—Metuchen 
Co., incorporated; capital, $100,000. 
Jamesburg—Perrine & Bucklew (Inc.) increasing capi- 
tal from $500,000 to $750,000. 


Hull Lumber Co., in- 


Lumber 


Trenton—Holford Millwork Co., incorporated; capital, 
$100,000. 
NEW YORK. Croton Falls—Croton Valley Lumber 


Co., increasing capital from $20,000 to $50,000. 

Islip—Chas. W. Duryea, incorporated; capital, 1,000 
shares pfd. stock, $100 p. v.; 1,000 shares common 
stock, no p. v. 

Kingston—Wm. C, Schryver Lumber Co., incorporated; 
capital, $50,000; old concern, 

Mineola—Mosler-Banks Lumber Co.,  ineorporated; 
capital, $20,000; address A. B. Mosler, 23 179th St., 
Jamaica, L. I. i 

Manhattan—Walton A. Smith Lumber Corporation, 
incorporated; capital, 100 shares no par value. 

New York—-Bonafide Lumber & Supply Co., 
porated; capital, 1,000 shares no par value. 

NORTH CAROLINA. Charlotte—South Side Lumber 
Co., incorporated; capital, $125,000. 

Mount Olive—Minton Bros. Lumber Co., incorporated; 
capital, $20,000. ’ 

Salisbury—Real Estate Lumber Co., incorporated; capl- 
tal, $100,000. 

OHIO. Akron—Edward Mack Building Co.,  incor- 
porated; capital, $50,000; to operate a building «and 
contracting business. ; 

Akron—Wise Home Building Co., incorporated; capl- 
tal, $100,000. : 

Cleveland—Iron City Lumber Co., incorporated; capl- 
tal, $5,000; retail. 

Dayton—J. E. 


incor- 





Barnes Coal & Supply Co., incoerpo- 


rated; capital, $50,000. 
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Dover—Guarantee Fuel & Supply Co., 


capital, $10,000. 


incorporated; 


OREGON. Pilot Rock—Pilot Rock Lumber Co., in- 
corporated; capital, $10,000. 
Portland—Knappton Logging Co. increasing capital 


to $350,000; changing name to Brix Logging Co. 
Willamina—Hardwood Sawmill Co., incorporated; cap- 
ital, $4,000. 


VIRGINIA. Lynchburg—Piedmont Lumber Co.,_ in- 
corporated; capital, $10,000. 
WASHINGTON. Everett—Deming Railway & Tim- 


ber Co., incorporated: capital, $10,000. 
Goldendale—Goldendale Lumber’ Co., 
capital, $175,000. 
Port Townsend—Port 
porated; capital, $30,000, 
Seattle—Carhette Lumber Co., incorporated; capital, 


incorporated: 


Townsend Lumber Co., incor- 


$50,000. 
Seattle—Wendorf-Rogers Lumber Co., incorporated; 
capital, $150,000. 
Spokane—Columbia Cedar Co., incorporated; capital, 
$99,999. 

New Ventures 
ALABAMA. Troy—Henderson-Black Gro. Co. has 


begun a retail lumber’ business. 

Wagar Zassett Lumber Co. has started a sawmilling 
operation. 

ARKANSAS. 
ber business. 

CALIFORNIA. 
began business. 

Long Beach—Raymond Moore and others have en- 
gaged in business at 457 Burnhamwood St. as Triangle 
Floor Co. 

Oakland—Harbor Lumber Co. recently reported as 
opening in business here is located at First and Clay 
streets; the company will handle only clears and grades 
used in mills and shops and will carry no dimension 
or building stock. 

San Francisco—Naugle Pole & ‘Tie Co., of Kansas 
City and Chicago, has opened an office at 700 Call 
Bldg. 

San Francisco—C,. W. 
lumber yard, 


Siloam—Chas. Page has begun a lum- 


Lomita—Magnet Lumber Co. recently 


Ward hus opened a_ retail 


FLORIDA. Lakewood—Lakewood Lumber Co, has 
begun business. 
Larkins—Sterling Lumber Co. recently opened a re 


tail lumber business here; headquarters in Cincinnati. 

Palmetto—Gilmer-Manatee Lumber Co. (Inc.) plans 
establishing a plant here. 

Tampa—Krauss Bros. Lumber Co. has established a 
branch in Tampa to handle Florida trade of company: 
will receive shipments from Northwest coast, the first 
to arrive early in November. 

IOWA. Sioux City—-Lang Box Co. has 
box manufacturing business. 

MICHIGAN, Detroit—-Sammis Lumber Co. has opened 
a retail lumber’ business. 

MINNESOTA. St. Paul--James 
begun a retail lumber business. 

MISSISSIPPI. Jackson—Rathbone, Hair & Ridge 
way, headquarters, Chicago, have begun box manufac 
turing business here. 

NEW YORK.  Rochester—Superior Lumber & Wood 
Products Co. has begun a retail lumber business. 

OHIO. Canton—Laughlin Coal Co, has added building 
supplies and has completed erection of sheds ete. 

Dover—Guarantee Fuel & Supply Co. will open build 
ing supply business. 

Erlin—Jas. Herl has started a sawmill. 

OKLAHOMA.  Blackwell—Spurrier 
begun retail business, 

OREGON, Portland—A. E, Matthews and M. A. 
Barnes have engaged in business us Timber & Develop- 
ment Co.; office, Ainsworth bldg. 

PENNSYLVANIA. 
retail lumber business. 

Erie—John F. Kuhns has begun retail lumber business. 

Williamsport—Wm, A. Mather has opened a retail 
lumber business. 

Williamsport—Ferris Hardwood 
gun wholesale hardwood lumber 
TENNESSEE. Athens—Howell & Talent, of Madison- 
ville, Tenn., are establishing a plant here for the 
manufacture of shuttles for use in textile mills; uses 
dogwood only. 

TEXAS. Snyder—L. 
mill operation. 


New Mills and Equipment 


ALABAMA, Phenix City—Smith-Thomas Lumber Co. 
Plans erection of plant early in 1926; an investment 
of about $160,000 will be made, according to H. Dixon 
Smith, secretary. 

ARIZONA. Clifton—Phelps-Dodge Corporation will 
erect sawmill on the new Clifton-Springerville highway 
about 10 miles from Clifton. 

CALIFORNIA. Daly City—H. H. Smith, who operates 
a lumber yard at 215 Los Banos St., has purchased 
a site on San Bruno Ave. and will erect planing mill. 
_Stockton—H. L. Acomb and others, interested in 
Klamath Lumber & Millwork Co., Klamath Falls, Ore., 
Will establish a lumber production plant in this city. 

FLORIDA. Hollywood—Southern Mill & Bungalow 
Co. will enlarge plant. 

Kissimmee—The Hug Co., of Highland, TIll., has 
Started construction at Interocean City of a plant for 
manufacture of Hug motor busses and trucks. 

_ IDAHO. White Pine Lumber Co. erect 
ing sawmill. 

MISSOURI. Joplin—Southwestern Sash & Door Co. 
Will erect plant to replace the one destroyed by fire. 


begun a 


Lumber Co. has 


Lumber Co. has 


Columbus—-F. Dodd has begun 


Lumber Co. has be- 
business, 


Westbrook has begun planing 


Grangemont 


_ PENNSYLVANIA, Millvale—Bennett Lumber Mfg. 
Co. erecting planing mill. 
TENNESSEE. Johnson City—-Jordan Mfg. Co. in- 


Stalling additional equipment in company’s plant for 
manufacture of finished bobbins for textile mills. 
WISCONSIN. Eau Claire—J. H. Kaiser Lumber Co., 
manufacturer of boxes, is erecting a one-story building 
to be used for manufacturing and warehouse purposes. 
Menasha—Jobn Strange Pail Co. erecting additional 
Stories to pail factory; cost, $10,000. 


New Sheds and Yard Improvements 


ARKANSAS. North Little Rock—Union Lumber & 
Realty Co. installing lumber yard and millwork plant. 

CALIFORNIA. Fresno—C. S. Pierce Lumber Co. 
will move yard to North H. Street where new plant 
is being installed. 

FLORIDA. Orlando—McCormick Lumber Co. 
ing addition; cost, $1,000. 


erect- 


KANSAS. Wichita—Rounds & Porter -Lumber Co. 
building yard. . 
KENTUCKY, Henderson—Wyatt Lumber Co. rebuild- 


ing lumber yard structures destroyed by fire. 

NEW MEXICO. Tucumeari—Tucumeari Lumber Co. 
erecting lumber and hardware store and yard buildings. 

NEW YORK. Long Island City—-H. R. Woods will 
install 1-story lumber yard buildings at Freeman Ave 
and Hancock St.; cost, $25,000. 

OHIO. Waverly—Waverly Lumber & 
Co. erecting lumber yard buildings. 

TEXAS. Rankin—Texas Lumber Co., of Big Lake, 
putting in a branch; buildings under erection. 

Stamford—Shamburger Lumber Co., of Wichita Falls, 
building office and lumber sheds here for branch yard. 


Casualties 


GEORGIA.  Fitzgerald—Mill of Lon Dickey Lumber 
Co., located at Argyle, Ga., burned; no insurance; 
headquarters of company at Fitzgerald; mill will prob- 
ably be rebuilt. 

IDAHO. Santa—Logging camp and equipment of 
L. O. Larson damaged by fire; loss, $8,000. 

INDIANA. Terre Haute—T. J. Martin Co., loss by 
fire in planing mill, $40,000. 

MICHIGAN. Grand Rapids—Nichols & Cox Lumber 
Co., loss by fire, $1,000. 

Menominee—Menominee Lumber & Cedar Co., loss by 
fire; sawmill destroyed; reported that it will be rebuilt 
at once. 

MISSOURI. 


Construction 


Joplin—Southwestern Sash & Door Co.’s 


plant damaged by fire; loss, between $100,000 and 
$130,000. 

Mound City—Jacob Cloos lumber yard almost de- 
stroyed by fire. 

OREGON. Westfir—Western Lumber Co., loss by 


fire; garage, autos, trucks destroyed. 

WASHINGTON. Centralia—J. R. Pineo Shingle Co., 
loss by fire in shingle mill, $10,000. 

Sauk—O. Linne lost logging equipment and lumber 
by fire; loss, $5,000. 


HYMENEAL 


BABCOCK-NUTTLE. The marriage of Miss 
Leola Evelyn Nuttle, daughter of Mr. and Mrs. 
John Teter Nuttle, of Wichita, Kan., to Edward 
Burrell Babcock, youngest son of F. R. Bab- 
cock, of Pittsburgh, Pa., took place in the First 
Presbyterian Church of Wichita on Oct. 10 at 
8:30 in the evening. The bridegroom was at- 
tended by his brother, Raymond St. Leger Bab- 
cock, of Pittsburgh, as best man, while his 
sister Miss Marjorie Babcock was one of the 
bridesmaids. <A large party of Pittsburgh rela- 
tives and friends went to Wichita to attend the 
wedding. The young couple left for a honey- 
moon which will be spent partly on the Babcock 
country estate and partly in a trip to Hot 
Springs, Va., Washington, D. C., and the big 
football games at Princeton and Yale. Mr. and 
Mrs. Babcock will be at home after Dec. 1 in 
Wichita, where the groom is connected with the 
Robinson & Babcock Co., in the oil business. 

WARREN-FLEISHEL. Formal announce- 
ments are out for the coming wedding of Miss 
Demetria Fleishel, daughter of Mr. and Mrs. 
Mare Leonard Fleishel, of Jacksonvile, Fla., to 
William Henderson Warren. The wedding will 
take place on Nov. 19 at the First Presbyterian 
Church of Jacksonville, and will be followed by 
a reception at the home of the bride’s parents. 
The young couple will make their home at 302 
Seventh Ave., Tampa, Fla., after their return 
from the wedding journey about the first of 
January. 

LEACH-HAMILTON. J. Gardner Leach, of 
the B. A. Leach Lumber Co., of Toledo, Ohio, 
and secretary of the Toledo Lumbermen’s Club, 
will be married on Saturday, Nov. 7, to Miss Eva 


Josephine Hamilton, daughter of William M. 
Hamilton, who was formerly with the Dorr 
Street Lumber Co., of Toledo. Mr. Leach and 


his bride will spend their honeymoon in Wash- 
ington, Florida and Cuba. 

BUTTS-FARWELL. Announcements are out 
for the wedding of Miss Constance Farwell, 
daughter of Mr. and Mrs. Frederick Henry Far- 
well, of Orange, Texas, to John Randolph Butts, 
which will take place on Nov. 11 at the Lutcher 
Memorial Church, Orange. The father of the 
bride-to-be is a well Known lumberman of the 
South and is manager of the Lutcher & Moore 
Lumber Co., of Orange. The young couple will 
make their home in Vicksburg, Miss. 





FLOYD-DYNES. The marriage of Miss Lillian 
Dynes, daughter of Eldon Dynes, a lumberman 
of Indianapolis, Ind., to Morris Edgar Floyd took 
place recently at the Second Presbyterian 
Church of Indianapolis, Rev. Jean Milner of- 
ficiating. Mr. and Mrs. Floyd left after the cere- 
mony for a two-weeks’ wedding trip and upon 
their return will live in Indianapolis. 

WARNER-CAMPBELL. Anthony Lee Warner, 
lumberman of the Hazard, Ky., section, was 
married on Oct. 23 to Miss Millie Belle Camp- 
bell, a teacher in the rural schools of Chavies, 
Ky. Mr. and Mrs. Warner will make their 
home in Chavies. 
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October 20th, 1925. 


Friend Retailer: — 


Condition of all late crops has been improved by 
rain and cooler weather. 

An increase of 33,000,000 bushels in the indicated 
corn crop during the past month was the outstand- 
ing feature of the Government crop report for 
October. The increase in cotton was 500,000 bales. 

We are getting along to the time of year when we 
get the usual facts without the fears and the result 
is very pleasing. 

Here is wishing you a similar pleasing surprise 
in the increased volume of your Fall business. 

Our motto is: “Good Grades at Current Prices 
and Always a Square Deal.” 





718-19-20-21 White Bldg. 


S. L. Johnson, Manager Seattle, Wash. 


C4 SAN FRANCISCO Co 


ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 








California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











( ) 
| Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


255-257 First National SAN FRANCISCO 


[ Bank Building 
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Imagine a Store 


with all the salesmen in the stock room. That’s 
exactly what some sawmills are. Let us be your 
salesmen at the front counter of the largest lum- 
ber consuming center on earth. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, IIl. 








Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
Conway Bidg., CHICAGO, ILL. 








HUTCHIN Lumber and Douglas Fir, 

. StorageCo.! yellow Pine, 

Saw Mill, Band Resaw and Planing Mill | White Pine, 

GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 





Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 








g irre ) _a ’ ’ ~ Lf _ 
DROLET & STEENSON 
TIMBER ESTIMATES 
LOGGING REPORTS 
MAPS 


108 SouTH LA SALLE Sr., CHICAGO 


Southern Office, Tuscaloosa, Ala. 








Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 


Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and wholesale lumbermen to collect their 
Sees. Just advise us the amount due you. We'll 
get it. 


LumBermen’s Crepit AssociaTION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 








The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send yuu tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excelience and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 








Engravers 
Plate Makers 
Die Embossers 


> OTEEL COMPANY 
PITTSBUEGH,. PA 


€.K.HARRIS CISHER BUILOING 
SALES AcENT CHICAS 


1108 
Se. Wabash 
Avenue 


CHICAGO 


























TOGRCAND. PERSON. 











W. T. Culver, of James D. Lacey & Co., timber 
Jand factors, spent the week at the company’s New 
York offices. 

Cc. F. Carney, of George A. Hoene Lumber Co., 
is spending the week calling on the lumber trade 
through Michigan and Ohio. 


A. B. Baker, local representative of Baker- 
Matthews Lumber Co., Memphis, Tenn., made a 
business trip to Milwaukee this week. 


Nils Gregertsen, of Gregertsen Bros. Co., and 
Mrs. Gregertsen left Monday for Excelsior Springs, 
Mo., where they will spend ten days. 


Guy Atwood, of the Atwood Lumber Co., Grand 
Rapids, Mich., was in the city last week on busi- 
ness. Mr. Atwood reported a_ strengthening 
market. 

J. L. Travers, of the Travers Timber Co., Duluth, 
Minn., was a business caller in Chicago this week. 
Mr. Travers called on Molin & Eccles, the lath 
specialists. 


R. O. Crozier, in charge of the Chicago office 
of the C. D. Johnson Lumber Co., spent Tuesday 
and Wednesday in Rockford, Ill., in the interest 
of his company. 


J. D. Wonderly, of the Lumber Manufacturers’ 
Agency, Centralia, Wash., passed through Chicago 
this week on his way home. Mr. Wonderly had 
been making a trip through the East. 


W. S. Thom, of the Adams-Thom Lumber Co., 
Wausau, Wis., passed through Chicago Monday 
on his way to Florida, where he will be looking 
after business matters for the next month. 


J. A. Gillespie, manager of the northern office of 
the Peavy-Byrnes Lumber Co., manufacturer of 
long leaf southern pine and hardwoods, has been 
ealling on the company’s trade in Cincinnati this 
week. 

W. F. Shepeck, of the Pampa Land Co., Esea- 
naba, Mich., made a short stopover in Chicago this 
week. IIe was on his way home from Michigan 


where he had been calling on some of his 
customers, 
W. J. Whyte, secretary, Gregertsen Bros. Co., 


spent last week in Detroit, Toledo and Dayton on 
business. He reported that the yards are ap- 
proaching inventory time and are keeping their 
stocks low. 

Karl Kenyon, manager of the Kansas City sash 
and door plant of the Long-Bell Lumber Co., was 


in Chicago this week. Mr. Kenyon was looking 
over business conditions and attending to other 
business affairs. 

Frank Burnaby, of the Burnaby Bros. Lumber 


Co., who makes his home in Hollywood, Calif., ar- 
rived in the city Thursday to spend several days 
looking over the affairs of the company as its fiscal 
year draws to a close. 

G, C. Montgomery, special representative in this 
territory of the post and pole department of the 
Long-Bell Lumber Co., left the fore part of the 
week for Rochester, N. Y., where he will spend 
several days on business. 

Lawrence W. Ray has been appointed sales 
manager of the H. L. Wilson Lumber Co., whole- 


saler of Indianapolis, Ind., succeeding Harry B. . 


Sargent, who has resigned. 
became effective Sept. 21. 


H. I’. Stanley, of the H. F. Stanley Lumber Co., 
Jackson, Miss., was in the city this week ealling 
on the trade. Mr. Stanley is making a trip through 
this territory for the purpose of getting a line on 
business conditions. He went on to Detroit from 
here, 


Mr. Ray’s appointment 


W. R. MeMillan, manager of the Chicago office 
of the Hammond Lumber Co., spent several days 
of last week in Columbus, Ohio, making a survey 
of the trade situation and in conference with the 
company’s representative in Ohio and eastern ter- 
ritory. 

A. L. Brown, general sales manager of the Bow- 
man-Hicks Lumber Co., Kansas City, Mo., was in 
the city this week talking over the business out- 
look with the company’s local representative, E. A. 
Coleman, and visiting with some of his friends in 
the trade. 

H. J. Barrington, manager of factory sales of 
the Weed (Calif.) operation of the Long-Bell Lum- 
ber Co. and C. W. Lawrance, manager of the com- 
pany’s local office, were in Milwaukee this week 
attending the annual convention of the Wisconsin 
pea packers, 

George §. Cortis, manager of the Chicago office 
of the Von Platen-Fox Co., was in Fond du Lac 
and Milwaukee, Wis., the early part of last week 


calling on the lumber trade. He spent Saturday 
and Sunday at Beloit, Wis., attending the home. 
coming celebration at Beloit College where he has 
a daughter in school. 


W. C. Krafve, of Seattle office of the Olympia 
Pine Lumber Co., New York City, passed through 
Chicago this week on his way home from the East 
where he had been visiting company headquarters. 
Mr. Krafve called on several local firms while in 
the city, and reported business on the upgrade. 
The Olympia Pine Lumber Co. eaters largely to 
the industrial trade. 

John A. Spencer, of the John A. Spencer Lum- 
ber Co., spent two days last week at the company’s 
office in Detroit, Mich. He reports that the yard 
there is moving a nice volume of oak flooring and 
that the idea of having a yard handle hardwood 
flooring exclusively, as has been the policy of the 
Spencer company for the last ten months, is work- 
ing out very satisfactorily. 

A. H. Hemstead, president Mershon-Eddy-Parker 
Co., Saginaw, Mich., and W. F. Knapp, sales man- 
ager for the same company, were in Chicago Tues- 
day calling on western pine dealers. They were 
on their way back to Saginaw after having spent 
two weeks in the Inland Empire, looking over the 
western pine situation. They reported business 
very quiet in that section of the country. 

M. A. Bates, sales manager of the Jerome 
Hardwood Lumber Co., Jerome, Ark., who has 
been making a trip through the consuming terri- 
tory of Oklahoma-and Kansas during the last two 
weeks, is expected to arrive in Chicago Monday 
to confer with. his local representative, the John 
H. Shook Lumber Co. The Jerome Hardwood 
Lumber Co. manufactures the well known Dixie 
brand oak flooring. 


John M. Lyon, prominent lumberman and banker 
of La Harpe, Ill., was in Chicago this week attend- 
ing a meeting of the directors of the Illinois Lum- 
ber & Material Dealers’ Association. The corn 
crop in his section of the State was excellent, he 
says, and the farmers have been putting up some 
new cribs to take care of it. City building pros- 
pects are bright also, as a new school building is 
being erected and two churches remodeled. 

Robert Finigan, manager of the Chicago office of 
the Paine Lumber Co. (Ltd.) spent a few days of 
last week at Oshkosh, Wis., in conference with 
company officials. After making a survey of the 
company’s plant, Mr. Finigan reports that it is 
operating at capacity to keep pace with a record 
volume of orders and that shipments are moving 
out promptly. The Paine organization has good 
order files and is expecting business to hold up 
well the rest of the year, he says in commenting 
on the outlook. 

Il. R. Kilpatrick, manager of the Homochitto 
Lumber Co., Bude, Miss., and Mrs. Kilpatrick were 
Chicago visitors this week. They attended the 
Northwestern-Tulane football game here last Sat- 
urday and later went to Battle Creek for a few 
days’ visit. Mr. Kilpatrick, who is looking over 
the business situation in this territory and con- 
ferring with the Charles L. Baxter Lumber Co., 
reports that the mills are losing considerable time 
on account of the labor shortage and wet weather 
and that stocks are getting lighter. He looks for 
a strong market during the rest of the year. 

R. A. Love, of Turner-Farber-Love Co., hard- 
wood manufacturer, Memphis, Tenn., arrived in 
Chicago the first of the week to confer with T. D. 
Higgins, manager of the local office, and look over 
the business situation in this territory. ‘“Hard- 
wood production in the South has been greatly 
curtailed by the labor shortage,’ said Mr. Love, 
“and there is not much indication that the short- 
age will be relieved before the first of the year. 
The bumper cotton crop has left the common 
laborer well supplied with money and he will not 
return to work until this is spent.’? Heavy rains 
have also served to curtail production, according 
to Mr. Love. He looks for a rising market and 
brisker buying throughout the remainder of the 
year. 

Paul Miller, vice president of Russel] J. Mathias 
Co., returned Sunday from week’s hunting and 
fishing trip in the Rainy River district of north- 
western Ontario. Accompanying him on his trip 
into the wilds were J. Willis Jackson, well known 
North Shore builder, and Bruce Harris of the 
B. F. Harris Lumber Co. (Ltd.), Winnipeg, Man. 
Mr. Miller explains that they struck a week of bad 
weather and were forced to sleep in the snow 
every night, but says he enjoyed the trip and came 
back feeling real fit. The party accounted for 


200 pounds of trout, a liberal supply of ducks and 
enough deer to furnish them with venison every 
Mr. Miller brought back several ducks 


evening. 
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to give his family and friends an idea what wild 
game tastes like. 

Paul Shook, of the John H. Shook Lumber Co., 
returned last week from an extended trip through 
the South, where he visited the mills of the 
Pioneer Lumber Co., Elrod, Ala.; the Sumter Lum- 
per Co., Electric Mills, Miss.; T. C. Clanton Lum- 
per Co., Shreveport, Miss.; Jerome Hardwood 
Lumber Co., Jerome, Ark.; and the east side mills 
of the Ingham Lumber Co., as well as its main 
office at Kansas City. After making a careful 
observation of conditions along his route, Mr. 
Shook has arrived at the conclusion that if the 
labor shortage in the South is not relieved and 
the building season holds open in the North, the 
market is bound to react toward higher levels. 
Although the cotton crop has been harvested, the 
laborers are flush with money and are not return- 
ing to the mills, he says. Dry stocks are being 
kept at low levels by the heavy rainfall, which has 
added at least thirty days to the time ordinarily 
required to dry lumber for commercial use. 


Use Pine Planks in Rail Crossing 


In the vicinity of Chicago, the Chicago & North 
Western Railway is substituting 4-inch pine planks 
for crushed gravel for surface road crossings. Ap- 
proximately 2,000 feet of lumber is used in each 
crossing. Strips of wood are used to connect the 
ties, and on this foundation the planks are placed 
parallel to and on a level with the rails. Heavy 
spikes are used to hold the planks in place. 


Consuming Industries Register Gains 


Marked gains in the production of automobiles 
and the amount of orders booked by the leading 
furniture factories during September are reported 
in the Chicago Federal Reserve bank’s November 
review of trade conditions in the seventh district. 

In the automotive field, production for the month 
ran ahead of the preceding month as well as the 
corresponding month a year ago. Identical manu- 
facturers reported a total output of 262,000 cars 
which represents an increase of 22.3 percent over 
August and 2 percent over September, 1924. 
Canadian production by these American firms also 
exceeded figures for the prior month and a year 
ago. Truck output reached a total of 56,794 as 
compared with 35,261 in August, a gain of 61.1 
percent over August and 90.1 percent over Septem- 
ber of last year. 

Commenting further on the automobile situa- 





tion the review says: ‘That manufacturers are 
beginning to stock up their dealers with new cars 
is evidenced in data furnished by firms producing 
52.7 percent of the total September output. Ship- 
ments by these concerns to their dealers increased 
60.8 percent over August, while sales by dealers 
to users declined 28.5 percent; the ratio of retail 
sales to receipts from manufacturers receded from 
196.3 in August to 87.3 in September. In the 
comparison with a year ago, shipments to dealers 
decreased 24.7 percent and sales to consumers fell 
off 31.6 percent.” 

Activity among the furniture factories was well 
sustained throughout September, with the ma- 
jority of the firms securing a larger:volume of 
orders than during the preceding month. Nineteen 
firms booked orders 4 percent above those of 
August, 17.9 percent above September, 1924, and 
28.6 percent above September, 1923. While ship- 
ments were heavier than for the preceding month, 
they fell short of orders, with the result that order 
files show an expansion of .3 percent. Production 
also has expanded. The average operating rate of 
16 firms for September was 87.9 percent of capac- 
ity compared with 84.9 percent in August and 76.9 
percent a year ago. 


Much Lumber in Railroad Extension 


The building of the Skokie Valley Route of the 
Chicago, North Shore & Milwaukee Railroad is 
ealling for large bills of lumber. Building a rail- 
road through Skokie Valley necessitates consider- 
able trestle work. Some of the track has already 
been constructed, for which cedar poles have been 
used. Nine station houses are to be built which 
will take considerable lumber. The work is being 
pushed rapidly in order to complete the line by 
spring. 


'SEEBRBBBEaa: 


Eyesight Soon Will Be Restored 


DETROIT, MicH., Oct. 26.—The host of friends 
in the lumber trade of P. A. Gordon, veteran lum- 
ber salesman, affectionately referred to by his 
friends as ‘‘Pa’’ Gordon, will be glad to know that 
he is now very much improved, that for the last 
month he has been practically without pain, and 
that the doctors assure him that his eyesight soon 
will be restored. On account of his affliction, Mr. 
Gordon had to move his office to his home, and his 
address now is 4567 Pacific Avenue and his ’phone 
number Euclid 1765. Mr. Gordon is northern 
agent for the Memphis Hardwood Flooring Co. 








The firming up of the pine and hardwood mar- 
kets has been reflected in quotations on doors and 
millwork, and sales are being made by factories 
in the Chicago territory at slightly better prices. 
Demand continues to hold up well and the factories 
are operating full force to keep shipments moving 
out promptly. Both retailers and jobbers have 
light stocks and are forced to buy steadily to 
keep up with consumption, which has shown some 
improvement in the city proper and is distinctly 
encouraging in the surrounding territory. Suffi- 
cient business is being placed to keep the fac- 
tories operating at capacity the rest of the year, 
as order files show no shrinkage. Sales executives 
are not looking for any late buying by the country 
yard trade. 


George A. Williams, of St. Paul, Minn., eastern 
manager of the Pacific Mutual Door Co., Tacoma, 
Wash., was in Chicago this week on one of his 
periodical visits to the various eastern branches 
of his company. This company, which manufac- 
tures the famous Pamudo fir doors and Pamudo 
millwork, is finding an excellent demand for all of 
its products. Mr. Williams has just returned from 
a visit to the company’s branch in Brooklyn, 
where on last Saturday he had an interesting con- 
ference with its representatives in that territory. 
While building in the metropolitan district, espe- 
cially in Brooklyn and on Long Island, has been 
proceeding at a furious rate for the last two or 
three years, it still shows no indication of slow- 
ing down, and the outlook continues to be very 
bright for a heavy demand in that territory for 
sash, doors and millwork. 


The last week in the Minneapolis and St. Paul 
(Minn.) district brought a heavy run of business 
in seasonal goods. Storm sash and doors were 
Shipped in large quantities to widely scattered 
communities. This followed the first real touch 
of winter, with lowering temperatures and snow- 
fall. Some of the plants have enjoyed, also, a 
£00d volume of business other than seasonal. This 
indicates that throughout the territory there is 

ir progress in building construction. Most of 
the sash and door mill operators said they be- 


lieved that another month of good business is in 
prospect, despite a year, up to date, which has 
brought a satisfactory volume in the aggregate. 

Kansas City (Mo.) plants report that loeal de- 
mand has been holding up a little beyond the 
usual volume for this time of the year, but that 
there is a gradual decline in new business. Yard 
stock is moving slowly. 

At Omaha, Neb., business is gradually becoming 
lighter, and many mills getting a little short on 
work, except those which have some special orders 
to get out. Those that are busy are chiefly those 
that have orders for millwork for public and busi- 
ness buildings either now going up or to soon be 
started. Prices to retailers have been stable for 
several weeks, and there is no indication of a 
change. 

The door and millwork trade at Buffalo, N. Y. 
has not been as active this month as it was a 
year ago, and a notable falling off in the number 
of permits is shown. A factor which has curtailed 
building is the unusually cold and rainy weather 
which has prevailed all through October. 

Steadiness characterizes the demand for mill- 
work in Columbus and central Ohio. Mills have 
booked orders which will keep them busy for the 
greater part of the year. Door and sash concerns 
are accumulating stocks, and the tone of the trade 
is satisfactory. Building operations are still brisk 
and are expected to continue good for the early 
part of the winter. Prices are being cut some, and 
outside mills are competing for Columbus business. 

The Baltimore (Md.) sash and door men still 
find business sufficiently active to keep them quite 
busy. Local requirements are holding up better 
than had been expected and the prospect is re- 
garded as promising. 

The usual October rush for window glass, as 
well as other forms of building glass, is in full 
swing, with no signs of abatement, according to 
The Glass Worker, which journal says further 
that demand for certain qualities and sizes of glass 
is somewhat more than factories can supply 
readily. Some improvement in the window glass 
production situation is noted. 
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The Ideal Way for 
Smaller Mills to Sell 


is through members of the Na- 
tional Association of Commission 
Lumber Salesmen. The firms 
below can sell your lumber at 
lower cost to you than it can be 
sold in any other way. If there 
is no sale, there is no cost—un- 
like a salaried sales organization. 


And when you sell through the 
following firms you have responsi- 
bility, too. Each is a member of 
the National Association of Com- 
mission Lumber Salesmen with 
its strict code of ethics. 


Write these firms and find out 
exactly what they can do for you. 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 


332 So. Michigan Ave.. Chicago. 1. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (WéSds 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 
Canton, Ohio 


HAYES LUMBER CO. 
38 So. Dearborn St., Chicago, IIL 


LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, Hi. 


Other members of association are ) 
invited to join in this advertising. 
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H.B. Waite 


Lumber Co. 


MINNEAPOLIS, MINN. 





Long Fir Joist 


and 


Big Timbers 
Bungalow Siding 











Fir, Cedar, Spruce and 
Western Pine Lumber 
and 


Med Cedar Shingles. 
MIXED CARS 


from 
Minnesota Transfer 
Yards or our 


Granite Falls, Wash. mills. 








to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 
meen Pondosa Pine 

Prices «Engelmann Spruce 
Mountain Red Cedar 
| Mountain Hemlock 


ie YOU use BOX SHOCKS or cut 


Anywhere. 





Sullivan Creek Lumber Co., Lr. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 























Setters 
Lumber and Log Book 


Most complete book of its kind ever published. Gives 
measurements of all kinds of Lumber, Logs, Planks, Tim- 


ber; Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measure; ems Rent, 
Board, Interest, Stave and Heading Bolts, e 

Standard book throughout the United “States and 
Canada. 


Sent postpaid for 50 cents. 


S. E. FISHER, pocitster. N.Y. 
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Economy of Trackson-Fordson Equipment 


top speed and they 


we 


“Load ‘em heavy, run ‘em 


pay for themselves in three months!’ exclaimed 
the driver of a Fordson tractor equipped with 
Trackson Full-Crawlers which was hauling the 


5-ton tractor at Rock, Mich. 
work the 2-ton Trackson- 


same sized load as a 
Thus he justified the 
Fordson was doing. 
In ninety days of good hauling weather, north- 
ern Michigan and Wisconsin lumbermen must haul 
enough logs to keep the mills busy all summer, 
This calls for fast work on the part of the lum- 
berman and the equipment. Tractors are fast re- 


placing horses for hauling, skidding, snaking, 
loading, hauling provisions, and similar work. 
The Fordson when equipped with the Trackson 


Full-Crawler which insures traction under all 











Cross-hauling with Trackson Full-Crawler equipped 
Fordson 


ground conditions, has been found to do the 
work of three to four teams of horses, covering 
distances in one-half the time it would take teams. 
These tractors are being sold not only on the basis 
of ‘“more.work in less time,’ but on humanitarian 
grounds. Difficulty in getting responsible men to 
handle horses has driven many a horse-loving log- 
ger to automotive lumbering. 
tractors are replacing heavy 
tractors for work in the camps which does not 
require the full power of a heavier and more 
powerful tractor. Before Fordsons were equipped 
with Trackson Full-Crawlers, lumbermen hesitated 
to buy a tractor which seemed so light for hauling 
over logging roads. With the addition of the 
Trackson Full-Crawler, however, the tractor’s 
weight was inereased to two tons. Lumbermen 
then began to try them out. 

A. D. La 


These light-weight 


one of these. Mr. La 
Mich. He had been 
tractor. But he 
tractor was not 


Croix was 
Croix lives at Hunts Spur, 
logging for years, using a 5-ton 
began to see that the large 


only expensive in original cost and upkeep, but 
that most of the time no more power was being 


used than the Trackson-Fordson could deliver. 


IIe turned to the Fordson 
Trackson Full-Crawler, and last winter did the 
same work with this outfit as he did with his 
heavier tractor, and at a far lower expense. One 
crawler Fordson, in four months’ time, hauled 
1,600,000 feet of sawlogs for Mr. La Croix. 

W. F. and R. Otto, of Lyndhurst, Wis., 
proved the economy of the Trackson-Fordson. 
hauled two sleighs, with 9,200 feet of pine, four 
miles. Their average load was 6,000 feet. Larger 
loads came to 7,800 feet of hardwood. And their 
costs were low. ‘We put in from 25,000 to 35,000 
feet a day on a four-mile haul, using about 15 
gallons of gasoline and 2 quarts of oil. We paid 
our operator $60 a month and board. The Track- 
son-Fordson will do more than three good teams,” 

Saving $270 on his log hauling bill by using 
Fordsons equipped with Trackson Full-Crawlers 
instead of teams, Erick Osterberg, of Rock, Mich., 
insists that under better conditions and with 
better hauling equipment he would have saved 
one-third to one-half over teams by using Track- 
son-Fordsons. ‘‘We find them more satisfactory, 
too, to the men who work, as they make for shorter 
hours,” he says. | 

Mr. Osterberg used his crawler Fordson for 
hauling timber from the woods to the mill yards 


at Rock, Mich., a distance of about eight ‘miles 
from his cutting. 


equipped with the 


have 
They 


Some of the timber cut was 
hauled to Premo Spur on the Whitefish branch of 
the Chicago & North Western railroad. This was 
a six-mile haul. 

“We started hauling Jan. 10 and finished March 
20. Our hauling equipment consisted of a heavy 
team sleigh made over for tractor use. Four-foot 
beams were used while hauling on the snow road 
and six-foot on the iced road. The four-foot beams, 
of course, did not fit in with the tractor, for it 
had to travel in the ruts of the runners, thus 


spoiling the bed for the runner. We had to use 
the four-foot width on the snow road because it 
was a common practice for other lumbermen 


road.” 
Osterberg’s. He 
remem- 


hauling with teams on the 

The figures given below are Mr. 
said: “If the average per day seems low, 
ber that the haul to the mill yard was over a 
rather poor snow road and the haul to Premo 
Spur on a poor half-ice-and-frozen-slush road. 

“We hauled 410 cords of timber—275 cords to 
Premo Spur and 135 cords to Rock. We did this 
in about 45 days of actual hauling—an average of 
9 cords a day. 

COST OF TRACKSON-FORDSON OPERATION 
Fuel, oil, repairs ete. (930 gallons of gas 

and kerosene ; 20 gallons of oil)........ $150.00 
Driver of tractor, 2 months at $100....... 
Depreciation—20 percent on investment of 


$1,000 200.00 


LRN OHUL, 5. on ayn Wie witb ain eoeherel es biel Re ee ae _ $550. 00 
“The cost of hauling the same amount of tim- 
ber with teams would have averaged, under the 
same conditions, about $2 a cord. This applied 
on 410 cords would come to $820. Therefore, the 
Trackson-Fordson saved $270 on the hauling bill.” 


Tue 2,500,000 motor trucks in the United States 
play an important part in the transportation web 
of the country. Trucks are efficient for short 
hauls and for feeders tor railroads. 
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Norfolk, Va., Oct. 26.—The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 
edge, rough No. 2 & better No. é Box Cull & red heart No.2 & better 
4/ < G 2 9 925 9. 5 90.5 ’ Fr OF > 
PE UE Ete aG Raa ST BIMIIS! | Laon, so 46 gage Bgo Rooters Se tgeanagT ER DAS, 6° 38 togak 
6/4 | ‘. 57,00@61.00 —35.00@37.00  25.00@25.50 1... @..:-- | Mectesy oan eee oe - ooo ee y- 54.00@ 60.09 
8/4 61.00@65.00  39.00@ 41.0( , - Factory, 2”. 28.50@32.00 10”. 28.50@29.50 16 - 56.00@62.95 
/ Tagen sees OLUU@0d. 39.00@ 41.00 7+@.....  14+0.@...-. | Sizes, 2”.... 20.50@26.00 12”. 30.00@31.00 12”. 62.000 69.09 
tough, « _ ‘ * © ‘ 
gr 54.00@56.00  37.00@39.00  27.00@28.00  22.00@23.00 Finished widths— No. 2 & better No. 3 No. 4 
| Meee .. 56.00@58.00  40.00@43.00  28.00@29.00  23.00@24.00 Flooring 13x2% and 3” rift.........$77.00@82.00 MOU cians @ 
IS sistiagogudeere 62.00@65.00  44.00@47.00  29.50@30.50  23.50@24.50 JAG SIAR OIE! wi6 Senako ole 48.00058.00 $38.00@43.00 $24. 00 @ 25.55 
Bark strips, Nos. 1 & 2.$31.00@32.00 3ark strip partition, Ceiling, Fy” vee eee eee eee eee eee eee 28.50@30.50 24.00@25.00 = 16.00@17.09 
Box ....... 13.50@14.50 Dos. 0 he Oiviccic oc eowas $41.00@43.00 HOS vo Seca geariautip joea beta suada eeecemee 29.50@32.00 25.50 27.00 —17.00@18 99 
Cull red heart.........<«. 10.00@11.00 CRON, FO Se cieitro swe eeaeyoses ih eee 49.00@59.00 39.00@44.00 17.00@18.09 
Duluth, Minn., Oct. 26.—The northern pine list is firm and unchanged, quotations f.o.b. Duluth being as follows: 
COMMON BOARDS, RouGH— FENCING, RouGH— 
6’ 8’ 10’ 12° 14&16’ 18’ 20’ ba o 10,12&14’ 16’ 18&20' 
on ere $55.00 $57.00 $62.00 $62.00 $62. 00 $65.00 $65.00 | 6”, $55.00 $60.00 $62.00 $61.00 
| 61.00 63.00 69.00 71.00 66. 71.00 71.00 41.00 42.00 44.00 44.00 
_ RE 65.00 68.00 75.00 75.00 70. 00 75.00 75.00 " 28.00 29.00 30.00 30.00 
NOs. 239-8 cccnseas 38.00 40.00 47.00 49.00 47.00 53.00 55.00 | 4” 53.00 55.00 61.00 63.00 
wenn aver 41.00 43.00 50.00 50.00 47.00 53.00 55.00 38.00 39.00 45.00 47.00 
TOS: 46.00 48.00 57.00 57.00 ae $5.90 63.00 27.00 29.00 30.00 29.00 
oe ae rer 29.00 31.0 a : J J 33.0 v - en 
"I 29.00 31.00 33.00 33.00 33.00 33.00 33.00 gies ee eae eres Ss seme ee 
ID cpneeak 31.00 32.00 34.00 34.00 34.00 34.00 34.00 All og gg —_— ee 
For all white pine, Nos. 1 and 2, add $1. . 6 a ie : " 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30: No. 5, $21. S1 or 28, add 75 cents; SISIE, add $1. 
For S1 or 2S, add 75 cents; S1S1E, ‘add $1; for resawed, add $1. Flooring, 5g- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.5 Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, SiS1E— ‘ = 2 ” — 
2x 4 $26.00 $28.00 $30. 00 $30.00 $29.00 $31.00 $330 $33, 00 Lie gua apn “v 6” 2 6” 
te MO E z f iy R F -00 ; 
ox 6”...... 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 | B&better ............ we Te FS - Sees ee Se 
ae 27.00 29.00 30.00 32.00» 31.00 81.00 34.00 84.00 | Sovrtrtrrcrrrettsetes —. =. netter.... 34.00 36.00 
veep ll nan oes oo ey ety ope pty ety 36.00 peg eli aa a oS al i 
RAG” cosiciny ; : : 34. 37.00 -00 Siding may contain not to exceed 20 percent of 4- - ‘ 
2x14”... 37:00 38:00 40:00 «4200-40100. ««4000 43:00 «43.00 ri ew ae ae ae Seas de : gery — 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 4 ng run to O. G., $2 a thousand extra; product of the strip as it 
or S48, add $3. graces. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CROSS TIES 


St. Louis, Mo., Oct. 26.—The following cross 
tie prices prevail f.o.b. St. Louis: 
Untreated 


White Southern 
Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.40 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.30 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.15 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.05 .85 
No. 1, 6x6”, 8’, 6-inch face..... .95 75 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 
Switch Bridge 
Ties Plank 
| i eee $42.00 $41.00 
BORK, ias00ssessesseenseweaee> 38.00 37.00 





CALIFORNIA PINES 


San Francisco, Calif., Oct. 24.—The following 
are average prices, Oct. 18 to 24, of California 
pines, f.o.b. mills, those on common. beingt 
l-inch stock only: 


California White Pine Mixed Pines 
Price Common Price 
Nos. 1 & 2 clr. .$ 83.00 MG: L saviawo ke $ 45.75 
CS BRIRCE 0.0005 75.00 Ws 2 socciwes 29.50 
D Belect. ....0.. 57.25 Pee Bo ve new ere 20.75 
No. 3 clear..... 63.00 Ol CE rr esr 15.75 
Inch shop ...... 31.00 No. 1 dimension 19.00 
No. shop...... 48.50 No. 2 dimension 17.25 
No. 2 shop.. pares we 31.75 , pia) 
No. 3 shop...... 23.00 Beveled siding— 
Short C&btr.... 39.50 -— atnaead se00 | BB250 
Panel, 36.8.0... F250 “Oo cesececsases 36,25 
No. 3 clr. std... 46.75 D bch Wace rebee revere 28.00 
Shop, std. ....0% 27.75 


Douglas Fir 


Sugar Pine C&better ....... 47.75 
. 4 4/4 a.w. common 21,25 
Nos. 1 & 2 clr.. 101.50 5/4 a.w. common. 15.50 
SF BOB 6 o:00.5-0:0% 85.75 Ties & timbers. 20.25 
D select ....... 73.00 
No. 3 clear...... 81.50 Cedar 
Inch shop ...... 33.25 . 
No. 1 shop...... 61.25 Miscellaneous... 15.00 
No. 2 shop...... 38.00 
30, 3 BUOD «00:0: 23.00 Box 
Shop, short .... 42.50 ’ . 
No. 3 clr. std... 58.25 Beg pine— sisi 
: std. ...... 4.25 BW. osscee 9.50 
oo . 5/4 aw. ...... 22.00 
White Fir Lath 
CB petter: 2.25. 45.75 ay hy ~— - 
No. 4 common.. 16:00  jNo. 1 ........ 6.00 
No. 1 dimension 19.25 No 2 bakGueaw 5.00 
No. 2 dimension 17.25 INOS: 8 schneexs 2.75 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Oct. 24.—Following are prices 
Portland, Ore., Oct. 27.—The following are | f.0.b. mill: 
f.o.b. mill, and f.o.b. Chicago shop, prices on | Ponposa OR WESTERN Pine, 16-Ft., INcH— 








Pondosa pine: No.1 No.2 No.3 No.4 
Boards, $2S OP ereeaa wiv $42.50 $34.00 $19.00 ..... 
C searurnswes 43.50 35.00 21.50. ..... 
, Sete re eee 41.50 30.00 20.50 ..... 
ix 4”, 30 to 16’ De euusrniowis eae 41.50 30.00 20.50. ..... 
1x 6” 10 to 16’ Be as cnesrecse 45.00 30.00 21.00. ..... 
A and 10”. . paibieele UPTON isecsces  waresin  coxecre $16.00 
1213” nat yt - iy 10 to 16’ pss ¥ : WESTERN PINE SHOP, S2S— 
” Factory 
Cc No.1 No.2 No.3 Com. 
1x4” and wider Yr & res a a iy -. ey ' “ . Snare 
Selects, S2s sete ee eeee 6.5 5 5 3) tees 
&btr.” “Cc” «p” a4 MEGS Rte, IRN sister datas $27.25 
ix 4”, 6” and 8”, 10 to 20’. a 00 en 00 $45.00 IDAHO WHITE ag . “ee 
BRAN cine eGaa ene an eernaciaae 00 77.00 57.00 0. 2 0.3 No.4 No.6 
BRAD” éseascegessas ese sant 33:00 88.00 67.00 Se asesioateesie 350. 40 MT. 00 321, BO secs sees 
1X18” ANG WATER s 6 00:0:0%.005 055 98.00 93.00 72.00 Os coat erarercunts 48:60 ZEBO occce ceeee 
5/4, 6/4x4”" & war. +» 10 to 20’ 96.00 91.00 74.00 RS Oe 39°00 S000 DOOU scccis, orves 
B72 ONG WIGS. iia os csencses 98.00 93.00 76.00 RO? ena es 52.00 43.00 25.50 ..... coos 
Shop, $2S, f.o.b. Chicago Fe” cesessecce 71.50 45.00 26.50 ..... ws. 
sl Sn 3 eS Mick | OME MEE coc. cses cenes $18.50 $8.00 
b/4 BUG: Cf4o csscawascdisicsce 7 00 = 00 $33.00 Wuire Fir, 6 To 20-Foot, INcH— 
8/4 eee ee ee ee sees eee eeeeeeeee 8.00 3.00 oe a 6” 8&10” 19” 4” &war. 
Above prices are for Maine a0 - No. 3 a No. 1 & 2....$23.50 $25.50 $26.50 $27.50 ..... 
better, shop. For straight cars of Sounded INO, Biss ches 19.50 20.50 21.50 22.50 ..... 
grades, add $5. Me Wvciice aece- 55s acdsee $16.50 
{[Spectal telegram to AMERICAN LUMBERMAN] Seattle, Wash., Oct. 24.—Eastern prices f.0.b. 
Portland, Ore., Oct. 27.—The following are mill are: 
prices for mixed cars prevailing here today: Per square Per M 
a acs pias $78.00 4 bunches 4 or 5 bunches 
Re BG viv 5s) vin ae oiniaieip aleeie alee eiieinls 67.00 First Grades, Standard Stock 
Bevel siding, px4 dedcnbnbaneenss eAeaeuuage 30.00 Extra stars, 6/2...... " ove $2.28 $2.85 
Lath %x Cece rer ccccccesocceccccce 4.25 Extra stars, 5/2 AEE 2.36 9.95 
Wa sicieive 6 Rieieiniee secre recccesccesccccccoces : Bxtra Clears ..ccccocccvcces 2.60 3.25 
"actory stock, 1 MDP E Cee eee eee e eee ee eees 29.00 Perfects, 5/2 .....scccceces 3.13 
1%. Freee eee eeeeee eee e eens ped EE co ccvchas roakiaeus 2.77@2.81  3.80@3.85 
seehaubenaendctapa ub iebbaeieies ss 36.00 | Perfections .........++.+++ 3.54@3.58  4.80@4.85 
i Oe te 41.00 First Grades, Rite-Grade Inspected Stock 
‘ B. hake Reese owe ce iamae ieee 43.00 Extra stars, 6/2....... ecosgnes $2.85 
SSR TUTOR GOT so oo 56:60:15 0550 5 50 es ioieew esses 18.00 Extra stars, 5/2 : 3.05 


Extra clears .... 
Perfects, 6/2 ... 


escccce oe 
CYPRESS SHINGLES & LATH | 2&8 55°000005 I EM@nes $300ns 








Cincinnati, Ohio, Oct. 27.—The following are Second Grades, Standard Stock 
average wholesalers’ carlot prices today f.0.b. | Common stars, 6/2.......-$ .88 $1. 10 
Cincinnati: Common stars, 5/2....+.. o*« 100 1.2 

Shingles Common clears ........-+ .. 1.48@1.56 1. 851. 9% 
os Best Primes Economies British Columbia Stock, Seattle Market 
TP ahi a caehd chat: $5.70 $3.20 eccee XXX x (Canadian) SS AS Oe ee $3. 15 
pioksleisie 6.70 4.85 $3.90 De We Me Svnccsenncat * $3.33 4.15 
re Sa sexe ebb dnara(eieiorerelece ee 4.80 
. TOTIOCUIONG . 6iceccsicccceeos 3.68 5.00 10 
XX 6/2 16” (Canadian). . Stee .. =1,60@1. 











iS Oe Egan eee re ’ $8, 90 Noa. a Systahioaarenieele e700 | SEX 6/8 16” (CU. 8.).....<. .. 1.43 1.80 








4x4” 


1x4” 
1x6” 


No. 


1x8 
1x12 


2x4” 


4x4” 


1x4’ 
1x6’ 


1% 

No, 

Sx: 
1x4 


1x6’ 





1925 


etter 
58.00 
60.00 
62.00 
69.00 


22 00 
36.00 


as it 


yrices 


eeeee 
eoeee 
eeeee 
eeeee 


eee 
eeeee 
ence 
eaeee 
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3.85 
4.85 


oe evIw't\w 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Oct. 27.—The following prices 
paid for yé ard items, f. o. b. mill, were reported 


today: Pre- 
High Low vailing 
prices prices. prices 
Vertical Grain Flooring 
awk” NO. 2 CLOAK. 6.002 se $42.00 $38.50 $42.00 
Per NO. 9 vacls arcmin. eters 31.00 28.00 weeks 
Slash Grain Flooring 
1x4” No. 2 and better..... 29.00 PaO Vaeas 
|. IR: Se eer” | See ee eT 
1x6” No. 2 and better..... 38.00 34.00 37.00 
Oy B. vcck enn esesesns SU.08 ss neva Pat 
Stepping 
No. 2 clear and better.... 65.00 62.00 


Finish No. 2 and Better 


ER MN Bo cicieirs nce cin meee 56.00 59.00 2.22. 
Casing and. DaSse..., 0.065. i a | Sn oe 
Ceiling 
%x4” No, 2 clr. & btr.... 31.00 27.00 28.00 
PC a: Separate Weneee ah saearye er 23.50 SUG | kc wes 
1x4” No. 2 clr. & btr 32.00 28.00 =... aw 
NS sileice nce ceme tees MEO” .cuvece\ “xnasce 
Drop Siding 
<6” No. 2. clr, & Dtr...... 37.00 33.00 36.00 
Os 0 (CIORE seers nuns 28.50 BE keraiae 
No. 1 Common Boards and Shiplap 
PERS MNE EOE ic scos s'elsc ca caces 18.00 14.00 16.50 
TRE fdiciclesiem cave arnwes 19.00 17.00 rae 
Dimension, No. 1 Common S4S 
TO TA GN BE oo ccc n-cins 17.50 15.50 16.00 


Plank and Small Timbers, No. 1 Common 
ie”, 12 tO 16’ S48......2.5 25.50 19.50 PEE 
Timbers, 32’ and Under, No. 1 Common 


Oe BRS hilds Sec dn wccteuss eee 21.00 
Shop 
BIG POMS EGON. 6 55554 os oedema wane 4 ede meas $21.50 
6/4 vertical grain, kiln dried, rough, No. 1. 30.50 
6/6 and 8/4 vertical srain, kiln dried, S28, 
Ee aca paa ed ooh p SIG ALSTON RIE Te a ae oa 35.50 


5/4 to 10/4 vertical grain, kiln dried, S28, 
IE Cowes clas td eo Fae ee REE ee ee ee wks ene 34.00 
8/4 vertical grain, kiln dried, S4S— 


ME SU PIROG eis is aban Roalelale as & owes oka 43.00 
RUE oid a cy reer rece in Weare e heel e ea vem a eCTlEs 33.00 
NT Me oo: ar ler Sa dnc ore anal ied ae aoe ra are de 24.00 
6/4 sash stock, Kiln dried; S268... <6. 6ccccss 16.00 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Oct. 27.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 





Oe FO a cinkccinie bu cicdencdecncnes $48.00 
1 err ere: rrrerreces 41.00 
eM QUE icc chads rencdeeamerKeednee 28.00 

ix8and1%” No. 2’clear and better........ 45.00 

INO GUN c ccackKewuccuscdaads 35.00 
Slash Grain Flooring 

In’ No. 2 clear and betters. cccccccccscces 29.00 
MO © CIGEE Secceccusendscncctoacacsedes 24.00 

1x6” No. 2 clear and better................ 36.00 
NOs © QUE occcnecdeccnences anencees 28.00 

Vertical Grain Stepping 
1% and 14%” No. 2 clear and better........ 64.00 
Finish 
No. 2 Clear GNG DECIR. oo cccccsecccccccccees 55.00 
Ceiling 
%x4” ae 2 Clear and: DOttOP icc ccccccscccces 28.00 
WCE cchseveceeceocedesieddusns é 

1x4” No. : —_ and better.. . 

POD CLOMD cash outs ncccahonewaeawees 5 
Drop Siding and Rustic 
IAW NNO; 2 ONG: DOMOP scicccvcscisctcesieccces 36.00 
ING: 6) CIGOE canccacvoosscne Cicivudesdead 28.00 
Boards 
EM prac wrevaaeniceclets OTE ee $16.00@ Ess - 
PNGB eas dis nares os) aid oteiwresuaiatern lela ple sisretai cts ala eer 
Dimension—2x4- Inch, S4S 
io. DAA GUO TA os ctwcccewasce densate dane 16.50 
ON Wnts dackeineace tesa awesawes 12.00 
Timber 
1111 Ree eer ta : eer errr Terre re 18.00 
MEO” BAG TATROP ccicccccucsss sees wee dees coe 19.00 
Miscellaneous Items 
California, random ......cccccecccccceccecs 15.00 
Ey SG aknndv newer anacens caseesceea 3.25 


a 





WEST COAST .LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Oct. 27.—Present log quotations 


are: 
Geter: $15 to $17 
ellow fir: $20, $16 on 12. 
Red fir: $16, $15 and $14 ‘ 


Spruce: $26, $18 and $12. 
Hemlock: $10 and iid. 


Everett, Wash. Oct. 24.—Log quotations: 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
coppiar: Rafts of shingle logs only, $18 base; 25 
nts added for — one percent of gy logs. 
Hemlock: No. $1313. 50, No. $11@11.50. 
Pruce: No, 1, $56: No. 2, $19; No. | $13. 








CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
Factory, Rough 
Factory 


tier FAS Selects Shop Box 

4/4”... .$118. ; = 50 $ ix pd $46. 20 $34.50 $38, $0 

5/4”. . 123. HY 50 58.50 36.50 34.50 

6/4”... -- 126.50 oth 50 34.80 61.50 36.50 34.50 

8/4”... 185.25 119.25 92.25 69.25 35.25 35.25 

10/4"... 140.96. E2020 GE TESS cccct secu 
13/4”... 343.26: -136.26 $6.25 TG.26 .ecce scvce 
16/4”... 146.25 _ 130.25 103.25 80.25 ..... 47.50 
Common, $1S or S2S to 13/16-Inch, 8- to 20-Foot 
No. 1 No. 2 No. 3 No. 4 

EE  wexncaned $52.50 $41.50 $32.50 $28.50 
BEE -cocwaeces 52.50 43.50 34.50 28.50 
EME wacaucnna 52.50 41.50 34.50 30.50 
ERO ckccctaws 54.50 45.50 35.50 30.50 
TMRS § ckadawcas 61.50 50.50 36.50 30.50 


No. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


Finish, S2S, Random 8- to 20-Foot 

Cir. Hert... A B >. D 

ei 00 $ 99.00 $ 94.00 $84.00 $74.00 
Rene 1.00 107.00 102.00 92.00 81.00 

"Tee 5/4 and ry in D grade, add $3; for 8/4, add 


$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, '/-Inch, Standard Lengths 


A B Cc D 
%x4, 5 or 6”...... $49.25 $45.75 $41.75 $28.75 


Bungalow Bevel Siding, 8-Inches Wide 
a <= —— —From iu Stock— 


aa to 10”.. 
x12” 


&btr. A Cé&btr. 

$53.75 $45.75 $43.75 wae Aves dea cdaaee 

64.75 55.75 658. ” 54” $71.25 = 25 $60.25 

Cele <caune wea 4%” 71.25 25 60.25 
Lath, 4-Foot 

No.1 No.2 

TERIA” §«dvddavuaedwaesnedenudewencad $9.00 $8.00 


RED CYPRESS, OLD GRADES— 


Factory, —-- No. 1 No. 1 No. 2 
FAS _ Selects shop com, com 
4/4 $100.00 $ 90.00 $ 55.00 50.00 $40.00 
5/4. 105.00 95.00 70.00 50.00 40.00 
6/4 107.00 95.00 70.00 50.00 40.00 
8/4 - 110.00 100.00 80.00 50.00 40.00 
10/4 135.00 120.00 , ees 
12/4 .... 135.00 120.00 95.00 bine eds 
16/4 .... 145.00 130.00 100.00 ..... ..... 
Boards, Rough— No. 1 com. No. 2 com. Peck 
pS 8 eee $53.50 $43. 00 aoa 
1 gl ee ee 60.50 ere 
T FRRGO cciicwss aiiasecsadee saewe $33.50 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop co com 
SS ee $ 85.00 $64.00 43.00 $37.00 $32.00 
5/4... 95.00 69.00 55.00 39.00 33.00 
ae 95.00 69.00 55.00 41.00 33.00 
if eee 100.00 76.00 60.00 42.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
TO vkcdccons $75.00 $44.00 $37.00 $29.00 
BG (ideceaewsa 75.00 44.00 37.00 29.00 
DM wicdhaoues 77.00 44.00 38.00 29.00 
NOES  dacuceues 85.00 54.00 41.00 31.00 
ER” PRO ccaa deeds «6000 © andes 27.00 





Cincinnati, Ohio, Oct. 27.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


+ wen Selects, rough Shop 
1, RPO ee ree eer Cee et. $69.25 $44.25 
DES dae csecesavcedewdanadnwecwks 79.25 56.25 
i, OR are ree reer rT 82.25 59.25 
LS ree eer ere re Cee — 66.00 
Common, Rough— No. 1 co No. 2 com. 
is random widths and lengths.$53. 35 $42.25 
Finish, SiS or S2S— 

Clear 

Heart A B Cc D 
REG NOH IP cca $102.50 $97.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, Rough— No.1 Rand. — 
EF ~ 


Sel. shop No.1 No. 

Ik Mere $75@85 $60@65 $37@42 $33 $25 

5&6/4 .... 80@90 T0@75 52@58 38 27 

SFE vacances 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 

RUG CU i ct caccdeea ve nana $40.00 $33.00 

PENG BUN BE 6s dadesecowsaaudee 47.00 30.00 
St. Louis, Mo., Oct. 26.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Tank Selects Shop Box 

C1. SRMeC eer eS $116.75 $ 68.75 $48.75 $32.75 
CT. ee ery ee 121.75 78.75 60.75 34.75 
OM ceases aetea 123.75 81.75 63.75 34.75 
SR Vevwendnn take 131.75 94.00 71.50 33.50 
i | 7c Creer en ree 136.75 102.75 Lis ere 
BEER Gai cecdeeaes 136.75 102.75 i ere 
NOLES acaaeencuust 141.75 107.75 $2.25 

PUCGR PGI OIE 6 bi cacicincensnndsanadatates $24. 75 
Common Rough— No. 1 No. 2 No. 3 
RIN vacccdddcencadeews $52.75 $43.75 $31.75 
EMMY caccuwwhanaceuaqodues 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


Clear 

Heart A B ; D 
1x4—10” ....$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 
> 1) ire 110.00 108.00 110.00 90.00 79.00 
1> 1. ae 127.00 122.00 112.00 104.00 ..... 
RNG ccaawsia 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B Cé&btr. 
RMIT, wiacuscurtaeenacauuats $74.75 $65.75 $63.25 
RUMEN? ac da ded wk wade does 79.75 70.25 68.25 
—_ Siding— A B ¢ D 
TA ch ccnakas veanwae $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 

FAS Select shop com com. 
GIG vcheaaces $ 75 $60 $38 $31 $26 
1S. See 80 63 50 35 29 
GE ceetaass 80 65 52 35 29 
| See 85 70 55 37 31 
i), roe 105 80 70 ee 
Boards— No. 1 com. No. 2 com. 1” random 
BO varies caecueas $42.50 Oo o—w =e 
RIMMED 5 bdascmmnwets 42.50 aes 
RM 6a Sn aaaYwanas 43.50 Tego cath 
BREE Gly oueeeweaad 53.00 SGGe *°xadan 
OGM EERE” caccen wudnt, j§ eases $23.00 





REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, /2-Inch, S1S1E 
“Ar “Bp” 


7-——Clear—, 


— 

3’-7' 8’-20’ 3’-7' 8’-20’ 3’-20’ 
ERC re $24.25 $34.25 $20.25 $30.25 $23.25 
Mee cen anne 29.25 39.25 25.25 35.25 27.25 
OO cacencasnas 26.25 36.25 22.25 32.25 26.25 


Bungalow Siding, S1S1E, 4 to 20-Foot 
%x8 %x8 x10 %x8 %x10 %x12 
CHEAP ics $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 


a. rte 35.25 42.25 61.25 64.75 66.75 68.75 
Economy Drop Siding 

Clear heart ‘‘A”’ We OS 

{eR oo eres CLC Ce ee $49.25 $43.50 $37.75 

Op eeae sawenncea ee nen 45.50 40.75 34.75 


Prices of 7” based on shipping 5 per cent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
tra. 

Random Shop, Rough or S2S, 8’ to 20’ 

1” 1% xl %,” y a 212” 3° 

5” to 12”..$43.50 $57.50 $53.50 
14” & up.. 53.50 62.50 63.50 

$75.00 $73.00 $77.00 

Wide Clear Finish, ‘‘All Heart,’? Rough or S2S 

Random, 8- 3 
1" 14%4- 144” 4” 5” 


4-6” 


14”. ..$107.50 $116.50 $115. 50 $136. 00 $131.00 $134.50 
16”... 110.50 119.50 118.50 131.00 136.00 139.50 
18”... 113.50 122.50 121.50 136.00 141.00 144.50 
20”... 116.50 125.50 124.50 141.00 146.00 149.50 
22”... 119.50 128.50 127.50 146.00 151.00 154.50 
24”... 122.50 131.50 130.50 151.00 156.00 159.50 
26”... 127.50 136.50 135.50 156.00 161.00 164.50 
28”... 132.50 141.50 140.50 161.00 166.00 169.50 
30”... 137.50 146.50 145.50 166.00 171.00 174.50 
14” & 

war. 112.50 121.50 120.50 131.00 136.00 139.50 


Add for S48, $2; add for specific lengths, $2. 











Clear and Tank, Rough or S2S, 8 to 20’ 





Width— 6” 10” 12” 6-12” 
Thickness— 
> ge Crt er rec $107 $107 $108 $109 $107 
SB agmtntKeccekeeeiaees 111 112 113 114 112 
Finish, Rough, S2S or S4S 
Clear “All Heart” — —*A’"—_—_—_—__, 
1-inch- 3-446’ 5-7’ 8-20’ 3- $2 5-7’ 8-20’ 
3” eee 50 $60.50 iy 50 $42.50 $49.50 $62.50 
error. 50.50 60.50 50 42 7 ) 49.50 62.50 
ier 59.50 69.50 81. 50 51.50 58.50 76.50 
lee ee 52.50 62.50 72.50 44.50 51.50 62.50 
Se a et oae 69.50 74.50 77.50 59.50 64.50 67.50 
NO cceeua 79.50 81.50 81.50 69.50 74.50 76.50 
Ba x ewtius 81.50 3.50 83.50 71.50 76.50 78.50 
Ora Oe «steno eccne CC” saaala 30 es4 72.50 
14% to 1%-inch— 
Be  xaahoans $55.50 $65.50 $82.50 $47.50 $54.50 $72.50 
4” ....... 55.50 65.50 82.50 47.50 58.50 72.50 
We ee aerareeg 64.50 74.50 88.50 61.50 71.50 83.50 
eee 57.50 67.50 82.50 51.50 61.50 72.50 
Oe aecenes 78.50 81.50 87.50 73.50 76.50 82.50 
i eer ee 90.50 93.50 96.50 85.50 88.50 91.50 
Be bees eae 92.50 95.50 98.50 87.50 90.50 93.50 
GAG US: 6 scsss creda. Se aan aa 4.50 
2-inch 
SF ava $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
4” 54.5 5 ».5 53.50 65.50 
5” 3.8 5 f 62.50 71.50 
6” 5 5 80.5 8.5 55.50 65.50 
8” 3.5 5 5.5 9.50 72.50 72.50 
10” oO 9.5 89.5 a. 79.50 79.50 
i+ er ree 89.50 91.50 91.50 81.50 81.50 81.50 
CS ee --- 86.50 nd 78.50 


94 AMERICAN LUMBERMATII Octoser 31, 1995 





——— es 


“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Oct. 27..—-Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and ~—— hardwoods today: 














QUARTERED WHITE Oak— > oe 4/4 3 bse i0s $ atitnes ~~ P 5a 10 5 fea 15 $ i 
ve we gas ee a 70 Bog 1 Roog con. 011° a Bs ina 50 47a sh 
FAS | camaita Oe $135 ees ies as8 ere tery No. 2 com..... 40 35@ 40 No. 2 com..... 27@ 30 33 33@ 3 
ge aaa soa as jee on ‘oom 95 | MaPia— 4/4 5/4&6/4 8/4 10812/4 16/4 
No. 2com..... 45@ 50 54@ 59 55@ 60 DP cdi kctguveinnk itvedsinwe $80@ 8 $85@90 $85@90 $95@110 $115@in 
Sound wormy.. 43@ 45 52 57 55 60 No. 1 COM. cece prec eceresenees 50 55 65 70 65 70 75 90 95 100 
Us ae EIN sn: '0'ig. is’ 6.0100: oso vaio co 38 43 40 45 38 43 40 45 45@ 50 
QUARTERED Rep Oak— WHITE ASH— 
URED «xs Gi eet 120115 mass os. eee WEES. 5: a'5. wiRie winds minis io aloreselors one 95 @100 $107@112 $112@117 $125@130 $155@169 
No. 1 com..... 3 aw wee 6 Be. 2 COM: GOO Bil c ccs ccccnses 55@ 60 72@ 77 78@ 82 100@105 95@100 | 
No. 2 com..... 40@ 45 ...@... . sie 150; ee OU 0 insted 830 oa Sia io ts er 32@ 35 35@ 40 40@ 45 45@ 50 50@ 55 | 
PLAIN WHITE AND Rep Oak— 
BAS ......0s. $105 @108 a $130@ 140 VALLEY HARDWOODS 
No. 1 ates 60 es 15 o @ 15 Cincinnati, Oct. 27.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati; 
No. 2 com..... ah | 45 s 47 45 49 GuM— 4/4 5/4&6/4 8/4 COTTON WOOD— 4/4 5/4&6/4 8/4 
No. 3 com..... 21 @ 23 22@ 25 23@ 26 ous red: FAS, 6” & wdr.$ 50 53 $ 54 57 
Sound wormy.. 43 48 55 60 55 60 FAS. ieee bei es $ 59 3 95 $ et No. 1 com 37 38 ee 
Basswoop-— aura het Ries dg No. 2 com..... 30 32 32@ 34 .::@..: 
van sesseniie $ ioe hy $ in > $ 7 4 CN eae ase 58 62 67 QUARTERED WHITH OAK— 
ane lade ve ooo 2 “4 No. 1 com. 42 a2. 50 1 are 120@125 $125@130 $130@1 
No. 2 com..... 28@ 31 33@ 38 §=688@ 43 Plain red: Selects ....... . 90@ 95 . 55Q100 si80 ity 
CHESTNUT— BAN. «vsance ee 97 98 100 90@ 95 No. 1 COM. .... bs 3a 80 80@ 8 
y 7 € 4 
FAS ae a $105@110 $115@120 $125 9130 Meg 1com... 55 60 60 65 70 Pic ances 0 45 50 50@ 55 
io. 1 com..... 65 2 5 Q ol Bxpas., 13-17" 60@° 665 ..6@... occ. UARTERED KED OAK— 
No. 3 com..... 20 21 0g 22 21@ 22 Plain FAS 6” ‘ @ WAG $105@110 
Sd. wormy and || elie & wider... 50@ 55 55@ 60 55@ 60 No. 1 com..... 65@ 70 ce 
No.2 com... 33@ 35 35@ 37 35@ 37 No.1 com... 32@ 35 35@ 38 40@ 43 No. 2 com..... 300) 40 ‘@. 
Sd. wormy and No.2 com... 22@ 24 24@ 26 25@ 27 
No. 1 com. & ; . : = ” MAPLE— PLAIN WHITE AND RED OAK— 
better ...... 35@ 37 =37@ 39 «=639@ 40 Spot worms N. ON i ---$ 80@ 85 $ 95@100 $105@110 
BircH— D., log run—$ 40 $ 55 $ 58 er a are ua bo 65 he be bs 15 
5@1: Sort ELpM— 4/4 5/4 6/4 8/4 Yo. 1 com..... 55 OB 65 
Noo “com. oo scsiniceapeilibcnatinanitic = peeeenalee 363 365 $65 $40 No. 2 com..... 35@ 38 40@ 45 45 
No. 1 com.... 45 é 48 55 No. 3 com..... 20@ 22 22@ 25 25@ 3 
_. err 67 72 72@ 77 72 17 r : 
No. 2 com..... 33@ 35 35@ 40 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy.. 32@ 34 38@ 43 43@ 48 


Prices of Lower Michigan hardwoods remain firm, quotations being as follows: 


No. 1 No.2 No.3 No.1 No.2 No.3 base, on ‘“‘soft texture’’ poplar, from Virginia, 
FAS Selects com. com. com. FAS Selects com. com. com. West Virginia, Kentucky and Tennessee, and on 
ae § 8a 10 $ 55@ 60 $ 45@ 47 $28@30 $22@24 Sorr ELmM— @ Mississippi Valley poplar: 
5 12/4 110@115 95@100 50@55.. oe Sorr TExTURE— 4/4 4 
5/4 70@ 75 §=60@ 65 = 48@ 50 30@32 22@24 | 16/4 125@130 110@115 100 108 b5Q60 --@.. a. 98/9105 suosep4i2 $108 912 
8/4 80g io 700 ip 600 $e 380940 Oe — vE@ 80 65@ 70 50@ 55 33@35 15@17 gle — 40 as Hy 70 3 5 | 
ae ae 4/4 0. LCOMs «0.0.6 5 
10/4 100 85@ 90 70@ 7 45@60 ..@.. | 5/4 SEO 90 10g 75 55@ 60 35@37 16@18 No. 2 com. A.. 36@ 38 42@ 45 45@ 48 
BrecH— 6/4 85@ 90 70@ 75 60@ 65 35@37 16@18 No. 2 com. B.. 25@ 27 27@ 29 28@ 30 
5/8 No.2common & better | 33@36 12@14 | 87/4 90@ 95 15@ 80 65@ 70 38@40 18@20 | Variny— 
4/4 65@ 70 55@ 60 40@ 45 26@28 16@18 | 10/4 105@110 80@ 85 i045 23@25 —_———e $ 87@ 92 $ 92@ 98 $ 98@103 
5/4 70@ 75 60@ 65 45@ 50 30@32 18@20 | 1974 115@120 1009 18 90@ 95 45@50 26@28 Saps & selects. 60@ 65 70@ 75 75@ 80 
6/4 75@ 80 65@ 70 50@ 65 35@37 18@20 | 1474 130@135 115@120 105@110 50@55 ..@.. No. 1 com..... 45@ 48 52@ 55 55@ 60 
a 85@ 90 75@ 80 60@ 65 40@42 18@20 | 1674 145@150 130@135 120@125 50@55 ..@.. No. 2 com. A.. 33@ 35 37@ 40 40@ 42} 
IRCH— ee 7 "7 sa No. 2 com. B.. 25 27 26 28 27@ 30 
Harp MAPLE FLOORING STOCK co 
4/4 105@110 85@ 90 50@ 53 30@32 17@19 i 
o/4 git 50D 9S SO BS 32035 18920 | 4/4 ---@.-. ..-@... 50@ 53 30@33 20@23 


8/4 116@120 95 


10/4 120@125 100 


100 70@ 75 40@45 ..@.. Sorr MAPLE— 
105 85@ 90 ie 


Cincinnati, Ohio, Oct. 27.—The following are 
average wholesalers’ carlot prices, Cincinnati 





1 se 38 60@ 68 37040 18@20 | 5/4 11@... .+-@... 52@ 55 82@35 22@25 POPLAR BEVEL SIDING 


55 — 4/4 70@ 75 60@ 65 45@ 50 28@30 18@20 Cincinnati, Ohio, Oct. 27.—The following are 


12/4 125@130 105@110 90@ 95 50@55 ..@.. 5/4 80@ 8 70@ 75 55@ 60 33@35 20@22 | average wholesalers’ carlot prices, Cincinnati 
4 20@125 110@115 ..@.. ..@.. 6/4 80@ 8 70@ 75 65@ 60 38@40 20@22 A 

rnd —" 5 120@ @ o 8/4 85@ 90 75@ 80 60@ 65 40@45 20@22 base, quoted on poplar bevel No. 
4/4 65@ 70 50@ 55 40@ 45 28@30 18@20 END DRIED WHITE eee Clear Select com. 
5/4 75@ 80 60@ 65 45@ 50 30@32 20@22 | 4/4 110@115 ...@.. oe 90 ..@.. ..@.- | go ooo... $58.00 $48.00 $22. 00 $22.00 
6/4 80@ 8 65@ 70 50@ 55 33@35 20@22 | 5/4 115@120 ...@... 90@ 9% ..@.. — i endgame 55.00 45.00 30.00 20.00 
8/4 90@ 95 7@ 80 60@ 65 40@45 <n 6/4 120@125 ...@... 95@100 — ae "CRIME Stes ot 50.00 40.00 23.00 18.00 
10/4 100@105 85@ 90 70@ 75 50@55 ..@.. 8/4 125@130 ...@... 100@105 ..@.. ..@ maniacs 


Following are prices of Wisconsin hardwoods f.o.b. mill points: 


Louisville, Ky., Oct. 26.—Local demand for 
poplar siding is good, but country demand is 





No.1 No.2 No.3 No.1 No.2 No.3 | light. Prices are steady. Quotations f. o. b. 
FAS Selects com. com. com. FAS Selects com. com. com. Louisville are: 

ASE— Rock EtmM— No.1 No.2 
4/4 eerie $ $9150 $ 675 65 $83@35 $19 4/4 70@ 75 ...@... 45@ 47 25@28 19@21 Clear Select com. com. 
6/4 110 100 67@ 70 38@40 21 3 5/4 80@ 82 ...@... 50@ 53 30@32 20@22 TS eee $55 $44 $30 22 
6/4 115@120 100@105 80@ 85 45@48 23@24 6/4 838@ 85 ...@... 55@ 60 32@35 20@22 OO 6606 ccea cea we 55 42 30 22 
8/4 120@126 105@110 85@ 90 50@52 23@24 8/4 85@ 90 ...@... 60@ 65 35@40 21@23 Me 65 as kee eR 50 40 24 18 
Basswoop— 12/4 1009108 1210... 18 80 BOQES 1... 
4/4 68@ 70 68@ 60 48@ 50 28@31 20@22 ave os ail W 
5/4 72@ 75 ag 65 650@ 563 380@32 22@24 Harp MaPLp— HARD OOD DIMENSIONS 
Hr 4 4 = 4 cs : = 4 “—" 5/4 80@ 85 70@ 75 60@ 65 35@38 18@20 
pe @ «-@.. 6/4 85@ 90 75@ 80 60@ 65 38@40 19@21 hardwood dimension, maple and birch selling at 


5/4 113@115 93@ 95 658@ 60 38@40 20 
6/4 116@120 96@100 60@ 65 40@45 20 





92 | 10/4 100@105 900 95 75@ 80 58 


@ 
4/4 110@112 90@ 95 60@ 68 33@35 18@20 | 8/4 _90@ 95 80@ 8 65@ 70 40 
55 | 12/4 110@115 100@105 90@ 95 63 


45 20@22 the same price as oak, were made f.o.b. Chicago 
60 ..@.. this week at the following prices: 


65 ..@.. Furniture stock— Plain oak Gum 


4/4 T5@ 80 ‘0g 70 55@ 60 Ae 16@18 Chicago, Oct. 28.—Actual sales of clear short 











8/4 120@125 100@105 75@ 80 45@50 20@22 Sorr MaPLr— PE Aon. tiincnsasretacete eens $50.00 ee 
10/4 125@130 105@110 90@ 95 55@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 2x2 x19” Sale ecb RED RG OO LOCCOES .00 Oe 
Ca ee eee | en: ee 5/4 75@ 80 65@ 70 50@ 65 32@35 21@23 | 2x2x30" ....cecceeeccccvecceeees J 6 n 
Sort ELtmM— 6/4. 80@ 8 70@ 75 655@ 60 35@40 21@23 | 234%6x214x30"” ... eee c eee eeeeeeeee i a4 

4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 85@ 90 75@ 80 60@ 65 40@45 21@23 DE. Stcerccsccecnceeenceses i 70. 

5/4 T6@78 65@ 68 50@ 55 30@35 23@25 | Oaxk— Chair stock— 0 

6/4 80@ 8 70@ 75 55@ 60 82@35 23@25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”............ 55. ; 

85@ 90 75@ 80 60@ 65 35@40 23@25 5/4 100@105 80@ 8 65@ 70 40@42 22@24 114%4x4” and wider x 19” oe GO: 60.8 
10/4 95@100 85@ 90 70@ 75 50@55 . 7 ‘ 6/4 105@110 85@ 90 70@ 75 44@46 22@24 SrA" BMA WIGEP X IS" vcccsecsvece , : 70. 00 
12/4 100@105 90@ 95 75@ 80 55@60 ..q@.. 8/4 110@115 90@ 95 75@ 80 47@50 23@25 | 1x234x40” ....c cece e eee ecceceees F 70. 
The following are f.o.b. mill prices on Wisconsin hemlock: 

No. 1 HemMiock Boarps, S8iS— HEMLOCK, No. 1, S181E— 

8’ 10-14’ 16’ 18-20’ 8-16’ Shs 10-14’ 16’ 18-20’ 22-24" 
1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30. pes dg 00 $31.50@32.00 $34.00@36.00 $35. 08s 36.00 
1x 6” 29.50@30.00 29.50@31.00 32.00@32.50  35.00@35.50  31.00@31.50 2x 6” 27.50@28.00 28.50@29.00  30.50@31.00  33.00@35.00 35.00 36.00 
i= 3° 31.50@32.00  32.50@33.00  34.00@34.50  37.00@37.50  33.00@33.50 2x 8” 29.50@30.00 30.00 33 00. 31.50@32.00  33.50@35.50  35.00@36.00 
1x10” 32.50@33.00 33.50@34.00  35.50@36.00 38.00@38.50  34.00@34.50 2x10” 29.50@30.00 32.50 +4 33.50@34.00  35.00@37.00  36.00@37. 00 
1x12” 33.50@34.00  34.50@35.00 36.00@36.50  39.00@39.50  35.00@35.50 —— 30.50@31.00  33.50@34.00  34.50@35.00  36.00@38.00 37.00@38.00 





For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. 
For shiplap or flooring, add 60 cents to prices of No. 1 boards. was, 


+ emieek rough, 6’ = longer; 2x4” and wider, $17@19; 1x4” and 
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Memphis, Tenn., Oct. 26.—The following is a summary of Chicago/Cleveland average hardwood Sales by Michigan and Wisconsin flooring mills 
prices obtained during the week ended Oct. 20, as reported to fhe Hardwood Manufacturers’ of maple, beech and birch flooring, D&M, as re- 
Institute: ported to the Maple Flooring Manufacturers’ Asso- 

ciation. averaged as follows f.o.b. cars flooring 
mill basis during the week ended Oct. 24: 
RED GUM BLACK GUM RED OAK-CONTD SOFT MAPLE BASSWOOD-CONTD ° - 
pt _ MAPLE— Clear No. 1 Factory 
Plain Plein Fists ; $55.00 juga 
Figured Wood Cawiaceen $91.94 71.23 40.36 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev “ 70.33 taden 
ame 37.50 
$ a No. 2 Common Firsts & Seconds No. 1 Com & Sels No. 2 Common 50: 
—s 5? es 4-4 27.50 eee 5-8 oa coe Pe pap 64.50 - e+ 38.50 60.35 
s 3-4 78. nes - ° ona - 
a we TUPELO 4-4 86.75 109.25 || No. 2 Common SYCAMORE — 
Quartered 5-4 100.50 126.50 4-4 31.00 s+el] No. 1 Com & Sels 39x1% aaa shel oas 69.60 ike 
Quartered Firsts & Seconds 6-4 see 126.50 HARD MAPLE 4-4 39.00 eee SEN da henson re 63.32 

Firsts & Seconds 4-4 54.25 ase 8-4 133.00 +++ || Firsts & Seconds No. 2 Common 
rer 99.00 ae No. 1 Com & Sels No. 1 by Sels 4-4 ere 95.00) 4-4 29.00 eee BircH— 

“ Sels 4-4 46.00 36.25 3-4 . oe 5-4 eos 118.75 2syOW HW sii — 

oy o> = Ph 4-4 59.75 66.00 |] No. 1 Com & Sels WILLOW 33 x2% rere Tere 53.60 65.55 
5-4 70.00 oo0l Seeete & Beeente 5-4 61.75 66.00 8-4 eee TSO Firsts & Sec. Seconds Ae Wk tu ew walee wale 60.20 
6-4 75.00 sooll “508 36050... || Or# S275 = eee BEECH 4-4 61.00  «. 

8-4 75.00 wae 8-4 73675 = eve o.'1 Com & Sols No. 1 Com & Sels 

tu 4323512] %O-,2 Common Mes ate 85 4-4 55.00... 
Pisin No. 1 Com & Sels = pike 46.50 HICKORY OAK FLOORING 

Firsts & Seconds “ah SASS c ae 54 39.25 No. 1 Common MAGNOLIA 
3-8 55.00 ***l| No. 2 Common 604 42.25 a 8-4 68.50 eee The following are average prices, Memphis base, 
5-8 LS gy eee 5-8 17.00 ..-|1 gouna Wormy wi No. 2 Common 7 > aaa obtained for oak flooring during the week ended 
= 7 wr, 4-4 27.75 26.25 4-4 36.50 “we 8-4 42.00 eee a . Ate Oct. 17, as reported by the Oak Flooring Manu- 
4-4 96.00 98.50 a. 5am 8-4 68.00 ... | © ; ae 
5-4 100.75 ‘ wie WHITE OAK POPLAR rae wee 21.75|| Noe 1 Com & Sels facturers’ Association : 

. 1 Com & Sels a ET ST py PttMeebaatdds | ay -50 a 

Mle 38-00 -ooll pasate b Seo “Com 8 Se: | «EOF 8-4 ‘8. 00 eee 1§X1%~” [Ex2Yy” %xlh” x2” 

irsts & Seconds No. 1 Com & Sels . : ae B22 

4-4 63.00 see 4-4 128.50 143.25 huh vee 69225 || Selects No. 2 Common Cire Qua WRG ss sein cues GRIOO § eee 
5-4 68.25 one 5-4 152.00 148.50 Plain 4-4 eee 159.75) 4-4 28.50 as Clr. qtd. i, ae "88.2 
6-4 69.50 a . ++ 148.50|| 13-178 Box Boards Gut +++ 184.75]| 8-4 32.00 «-- | Sel. qtd. w.&r....$74.56 80.48 $66.00 56.5! 
6-4 74-00 a4 8-4 161.25 «c-|] 4a4 see 126.50 || "+ 1 Common Clr. pIn. wht..... 82.22 90.12 58.39 63.5 

a bw No. 1 Com & Sels Firsts & Seconds 1 +o ee BIRCH. ce. bia. red. wees 69.58 $2.60 56.45 61.62 
re % yaks 1-2 58.25 .e. 4-4 96.50 116.50 am toh : Sel. pln. wht..... 32.85 .O8 48.6 8.72 
5-4 39.00 ceell 608 68.00 ..-ll 604  ... 125.75 SOFT ELM Firsts & ——— oo | Sel. pln. red..... 63.52 74.87 50.28 48.07 

SAP GUM 34 16.25 keel Gad ws. 130.75 || No. 2 Common a=9 aes ~ No. 1 common.... 52.29 64.66 27.18 25.35 
— 4-4 84.50 86.50]| 10-4 e+e 133.50 _"s c see 26475 BUCKEYE No. 2 common.... 15.95 Rae sheen “SORES 
Quartered ra on ae pete — 85.75 424 17.75 wh volte X14,” 14x22” X14” fgx2” 

Firsts and Seconds ee > =~ Tans ea4 °°° 90.75 s4 s+ 44-00 : a 
3-4 64.75 SGN ° isa eee ° COTTONWOOD CYPRESS Ren GN Wis acs ceewe CK > re 
4-4 61.75 veel] HO- 2 os 6-4 +++ 90-75 || 13.17" Box Boards Firsts & Seconds NCA | ee cc wkcs $82.68 
5-4 63.75 coe #28 " wes 8-4 vee 96.75 4-4 175.75 eeell 424 83.25 84.50 CEO eeei acc cexes alaee 4 Walden 77.43 
6-4 62.50 eee Plain No.l Com & Sels 9-12" Box Boards 5-4 92.00 .-. | Sel. pin. wht.......... oo SRR 65.70 
8-4 66.00 ..-|| Firsts & Seconds SB eee an 4-4 64.00  «+-/] 6-4 92.00 ... | Sel. pln. red.......... 65.14 ..... 57.83 

10-4 66.50 Ae 3-8 52.75 ... pe ** 36i7s || Firsts & Seconds 8-4 99.50 No. 1 common......... rit ee 37.65 

No. 1 Com & Sels 1-2 65.50 oe oe ons 71.25 4-4 52.75 +eel] Selects NO. 2 COMMOR sc. sccax Re 2: Sawer waaan 
3-4 40.75 eee 5-8 74.75 eee 6- be . No. 1 Com & Sels 4-4 70.75 74.50 
4-4 47.50 eoslf S=& S4650 sxc 9g" Pe coal Se4 16075 SED 
5-4 47.75 see] 4-4 94.00 105.00 a le Common 6-4 78.50 sae 
6-4 47.75 ‘iets 5-4 ee. 118.25 is . ‘ 4-4 ‘ ah Gok 68:5 om 
8-4 54.75 ee Se a: Pe “nea 55.25 wie CHESTNUT 10-4 ewe 101.00 OAK FLOORING STRIPS 
- x nea — 2 = ach < a 16-4 eee 210015 ; ; 

10-4 53.00 Fag ot on” 12-4 «ee 420625 Plats “ a 1 Shop Chicago, Oct. 28.—The following are carload 

Plain 1-2 44.25 ...|| No- 2 A Common Firsts & Seconds 4-4 43.75 «+. | prices, f.o.b. Chicago, on {,x2-inch square edge 
4-4 34.75 43.50 4-4 «ee 109.00 

13-17" Box Boards 5-8 51.00 ««. 6-4 39.50 5-4 vee 128.75|| 274 57-00 tee oak strips, weight estimated at 1,250 pounds a 
4=4 67.00 ‘ 3-4 56.00 ... 3.6 . 42.50 624 **" T29275|| 6-4 59-50 wae tiieuvsand feet 
9-12" Box Boards” 4-4 64.25 74.501) Vom"" 8 aoe 6 8-4 ** 132, 25]| 8-4. 58-50 eee . 7 
4-4 59.00 ane 5-4 73.00 78.50 ie 19 — a. 5 Coe oon No. 1 Common ——White—— Red 

130 & War. F.A.S. 6-4 14.25 62.00]| S72 25°55 oe:soll 4.4 wee 64e25|| 474 38625 «ee Qtrd. Plain Qtrd. Plain 
1-2 49.75 “ 8-4 = 82.25 86-001) O's Common 5-4 ea Ae... wa eres $125.00 $78.00 $112.00 $75.00 
— +g ove a iy = 4.4 20.50 25-75 || 6-4 coe 16628 ag oy = ~— Sap exccccce 106. 00 “i ua Ca 
4-4 67.25 oh oe es OE St ee ot se EL  oeoennokes . _— pv 1 

Firsts & Seconds 6-4 42.25 eee ASH ecky 
1-2 35.75 coal See & Came ganete. & Mecmte ks < aicaaaaanell 50.75]| 4-4 28-78 coe | COMMAND 6 cccicccccccccccccccccccccccesccses $38.00 
4-4 56.75 59.50 3-4 eee 26.00 4-4 86.25 eee Sound Wormy 
5-4 62.75 ay 4-4 29.25 27.00|| 5-4 wee 227650 38.00 
6-4 62.75 nee 5-4 +++ 23.00|| 8-4 117.75 aaa a : 

No. 1 Com & Sels. 8-4 v2. 27-00|| 10-4 126.25 see 6-4 ooo 58-88 BLACK WALNUT 
5-8 30.25 ++e|| Sound Wormy No. 1 Com & Sels BASSWOOD 
3-4 30.25 ‘ears 4-4 36.50 50.75 4-4 55.25 ++ || Firsts & Seconds Cincinnati, Ohio, Oct. 27.—The following are 
4-4 38.00 ere 6-4 70.25 oer 4-4 e+e 79.00 today’s prices of American black walnut f.o.b. 
5-4 42.50 coe RED OAK 8-4 76.25 cee 5<4 ea 84.25 Cincinnati: 

6-4 43.00 Sse Quarterea 10-4 88.25 eee 6-4 eos 89275 . 

8-4 47.00 -e-|| Firsts & Seconds No. 2 Common 8-4 «++ 100.75 FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 

a hy a 8-4 owe 186.25 pe bg eee No. 1 Com & a “ Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 
3 ‘ cool] 10-4 eee 186.25 - ° eee 4-4 eee J 5@ ; 5/4, $105@110; 6/4, $110@ 
4-4 25.75 +l] No. 1 Com & Sels No. 3 Common 5-4 eee 55675 “a id psi cencinatin aie tia ain ic 

4-4 soe 68550 4-4 25.75 ee 6-4 see 66.00 vai 8 a : - 
5-4 23.00 eee 8-4 eco ThOOE No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 
6-4 24.50 eee 

St. Louis, Mo., Oct. 26.—Current quotations on southern hardwods f.o.b. St. Louis: Memphis, Tenn., Oct. 26.—Following are av- 
. a . ‘sg erage quotations on logs in Memphis, and at 
9 ‘ 4/4 3/4&6/4 8/4 Q — 4/4 5/4&6/4 8/4 points in the Memphis territory, based on aver- 

ad. red: UARTERED KED UAK— age dimensions, 14-ich and up in diameter, and 

| ee 3 YS@ - $102 @ 105 $10: 2@105 | J). eer i $120@125 $130@135 m8 to 16-foot in length: , 

No. 1 com... 65@ 70@ 74 7@ 78 No. 1 com..... 65 @ 70@ 72 75 77 i F.o.b. cars 

No.2 com... 34@ 35 36@ 33 38@ 40 No. 2 com..... 44@ 46 50@ 53 57@ 60 Deeuwed Memphis 

Qtd. red, S.N.D.: PLAIN WHITE OAK— Memphis ag = 
See 57@ 58 58@ 60 60@ 62 ; a i . >) Variety— Per M er 

No. 1 com. & ZZ maa OO Se a ee $34.00 to $39.00 $21.00 to $24.00 

| rere 144@ 45 45@ 46 48@ 50 sel. ; 57@ 58 64@ 65 68@ 70 | Gum ............. 8.00 to 30.00 18.00 to 20.00 

No.2 com... 25@ 26 28@ 29 30@ 31 No. 2 com... 37@ 38 39@ 40 42@ 44 | Poplar ........... 32.00to 33:00 28:00 to 25.00 

aa Oe ers 3 sak an sae Reelin 20.00 to 22.00 12.00to 14.00 
lain red: Wik, 3 COIR. s<54 20@... 24@ 26 24@ 26 sees 35.00 to 50.00 28.00to 33.00 
FAS ....... 95@ 97 95@100 95@ 100 Sound wormy.. 31@ 32 48@ 49 55@ 57 fitkery an ‘2. 27°00 to 37.00 19.00 to 29.00 
No. 2 com... 33@ 34 36@ 38 js@ 72 puarn Rep Oak— Maple (16” & up). 38.00 to 38.00 25.00 to 30.00 
Plain sap: ws SR OSS Sie j 82@ 83 98@100 108@110 Logs are classified by buyers here roughly as 

: " No. 1 com. an¢ 7 

re 53@ 55 = 55@ 57 55@ 57 -" Sipeseparieagee 55@ 56 60@ 62 65@ 68 | No. 1 and 2, and the foregoing price —- 

No. 1 com 34@ 35 37@ 38 42@ 44 No. 2 com..... 35@ 36 38@ 40 42@ 44 | Supposed to cover the average prices pa or 

No. 2 com 23@ 24 26@ 28 26@ 28 uniene both. 

Corron woop— ; — The differences between delivered and f.o.b. 
Ree 49@ 50 53@ 54 ...@... SAS and ‘sei;! 626 05 tea te yeG ao | price ranges are based on the distance the logs 
1 COM. 65% Po D + ae@ . ° > ie No. 1 com..... 47@ 48 49@ 50 51@ 52 | are hauled, and the weight of the timber. Oak, 

ages 2 vonage one a ee No. 2 com. A.. HG os = = Hf = ash and hickory are drawn from wider dis- 

TERED WHITE OAK— No. 2 com. B.. 27@ 2 : 3 tances; while gum, poplar and elm can be profit- 

eee re 120@122 135@140 150@155) oo, weapre— ably drawn into Memphis only from nearby 

No. 1 com. and , = . int 
SGh, ceccccccs. FO 72 82@ 84 90@ 95 Log FOS ..6.-: 40@.. 55@ 60 65@ 70 points. 
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Lest You Forget 





You who use Aprons do so for their adver- 
tising worth. By paying no more than for 
old style patterns you can almost double 
this service and at same time get your ad- 
vertisement on every workman. 


Get a sample of “N.S.” 


The Allied Belting Co. 


Dept. B-2 GREENVILLE, OHIO 














ie 


Dependable Wire Rope 


The one red-strand in Hercules 

Wire Rope is our guarantee that - 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 


that field. 













Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago 
San Francisco 


Denver 














GOCE Ec eo 

















UM MOT 


WELDON, WILLIAMS & LICK 


The Coupon Makers 
FORT SMITH, ARK. 


See IMM 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


MINNEAPOLIS, MINN., Oct. 27.—Box and 
crate manufacturers continue the chief pur- 
chasers of northern pine. Railroads are buying 
in small quantities. Retail yards still hold back. 
Prices continue steady. 


BUFFALO, N. Y., Oct. 26.—The northern pine 
trade is on a steady basis, though sales are not 
being made in any large quantity. Retailers 
add to supplies only as needed, and the bad 
weather has checked buying. Industrial plants 
and box lumber consumers are not actively in 
the market. 


BOSTON, MASS., Oct. 26.—The northern pine 
market is quiet and prices are steady. Shippers 
report increasing volume of business and pre- 
dict stronger prices, but local buyers say that 
even present quotations do not tempt them to 
anticipate future requirements. 


NORTH TONAWANDA, N. Y., Oct. 27.—Re- 
tailers have been ordering with greater fre- 
quency lately, securing supplies for fall, win- 
ter and early spring trade. There has been a 
decided increase in inquiries recently. Prices 
hold firm. A heavier demand than usual is re- 
ported for box lumber. 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 26.—Eastern spruce 
manufacturers are booking only a moderate vol- 
ume of new business in frames, although build- 
ing is exceptionally active. Prices are steady. 
Trade in Provincial random has been rather 
slack the last few days and prices are a little 
weak, probably due to pressure of western lum- 
ber offerings. Demand for boards is very dis- 


appointing. 
WHITE CEDAR 


MINNEAPOLIS, MINN., Oct. 27.—Demand 
for white cedar posts is fair. Yard stocks are 
not in good assortment. The pole trade is quiet. 
Prices are firm. 


HARDWOODS 


CHICAGO, Oct. 28.—Increased demand for 
northern hardwoods, especially from the auto- 
motive industries, has caused prices to stiffen 
considerably, but practically no advances have 
been noted. The demand for maple, especially 
3/4 and 4/4 maple hearts, is active, and 8/4 No. 
1 common birch is scarce. With the heavy cur- 
tailment in production of southern hardwoods, 
Chicago buyers are facing a shortage in some 
items. All grades of red and sap gum are scarce 
and prices have advanced several dollars. All 
southern hardwood prices have stiffened and are 
expected to advance further. Demand in Chi- 
cago territory, while good, does not seem to be 
increasing. 

INDIANAPOLIS, IND., Oct. 27.—Demand for 
hardwoods here continues especially good. The 
bulk of the trade comes from industrial sources, 
some of which report a very good outlook for 
winter business. Most furniture factories are 
busy and buying steadily. Some say they have 
orders sufficient to insure operation until the 
midwinter shows. Railroad buying is of fair 
volume, though weather conditions have affected 
business somewhat. The automobile business 
is good, two local factories working steadily and 
buying in fair amounts. Prices are firm. 

NEW ORLEANS, LA., Oct. 26.—Mill supply 
statistics show southern hardwoods in stronger 
position and the trade is buying more freely. 
These conditions have operated to establish a 
firmer price basis. Red gum is still rated the 
leader, but sap gum, oak and box material 
share notably in the improved call. <A stronger 
export inquiry is reported, with commitments 
indicating overseas need of hardwood stocks in 
larger volume. Production continues below nor- 
mal and mill stocks of seasoned material are 
growing smaller under the present buying pace. 


KANSAS CITY, MO., Oct. 27.—Hardwood de- 
mand continues good, with some little difficulty 
in getting the stock wanted, owing to bad 
weather in parts of the South. Gum continues 
to be difficult to find in the grades wanted and 
prices are very firm. Oak and gum finish and 
oak flooring are only in fair demand. Maple 
flooring is moving in good volume. Low grade 
stocks are in good demand in some sections. 





Prices here have shown no change in the last 
week. 


ST. LOUIS, MO., Oct. 26.—Southern hardwood 
orders were booked in fairly large amounts last 
week and inquiries were numerous. Red gum 
tends to advance as does sap gum, which item 
is in demand as substitute for the former. Ac- 
tivity is mostly from furniture factories, plan- 
ing mills and sash and door concerns. Stocks 
below normal and bad weather in the South is 
exactly the opposite from the condition last year 
when there were abundant stocks and fair 
weather to advance production. 


CINCINNATI, OHIO, Oct. 27.—There has been 
a better demand for hardwoods the last week, 
with prices stronger, particularly in the high 
grade gums, in maple, elm and ash. Continued 
rains in the South have hampered production, 
Another factor has been a labor shortage due 
to the harvesting of the cotton crop. 


COLUMBUS, OHIO, Oct. 26.—Box, musical in- 
strument, furniture and automobile concerns are 
the best purchasers of hardwoods. Retailers are 
buying sparingly to replenish stocks. Flooring 
is the strongest item. Gum is scarce. Higher 
prices are expected in certain items as produc- 
tion is not equal to shipments and orders booked, 
Oak prices at the Ohio River: 


No. 1 No.2 No.3 

FAS com. com. com, 

Quartered 2.6.50 $155 $90 $50 us 
ios eaters Hiei 5 107 70 45 $20 





HOUSTON, TEX., Oct. 27.—The hardwood out- 
look is good. One sales manager who recently 
toured the North wired back advances on sap 
gum. Dry stocks are rather scarce and de- 
mand brisk. Oak is in good demand at good 
prices. Red gum is hard to get and bringing 
high prices. Cypress is slow. Magnolia is 
strong. 

BALTIMORE, MD., Oct. 26.—Reports indicate 
further improvement in hardwood conditions and 
of some price advances that will tend to make 
returns more satisfactory. Red gum has ad- 
vanced in a short time from $10 to $20 a thou- 
sand feet, with sap gum also higher, and with 
an upward tendency noted in other items. Many 
mills have resumed operations. With the better 
feeling at home has come a more confident view 
of the foreign situation, and the outlook is re- 
garded as encouraging. 

MINNEAPOLIS, MINN., Oct. 27.—Advances 
in southern hardwoods are making the market 
here sliggish, as some large consumers hold 
back awaiting its stabilization. It is expected 
that there may be an advance in northern 
species, tn sympathy with that of southern hard- 
woods. 


look has somewhat improved, partly as the re- 
sult of the curtailment of production at south- 
ern mills, due to wet weather. Yard supplies 
of dry lumber have been in increased demand. 
Some dealers report additional strength in plain 
oak, while red gum is strong. Sap gum is also 
firmer. 


BOSTON, MASS., Oct. 26.—A little improve- 
ment is noted in the hardwood market. Ash and 
red gum are in active demand at firm prices. 
There is more active inquiry for oak, particu- 
larly from flooring mills. Flooring is selling in 
fair volume at slightly stronger prices. Quota- 
tions, 13/16x2% clear: Birch, $87; maple, $100@ 
$100.50; oak, white, plain, $96.50@101.50; selects, 
$83@87.50; No. 1 common, $72. 


OMAHA, NEB., Oct. 26.—A slight let-up in 
the volume of hardwood orders is reported, al- 
though oak flooring still is moving fairly well 
into consumption. Northern hardwood prices 
hold firm and the southern species are strength- 
ening. 

NORTH TONAWANDA, N. Y., Oct.27.—Fur- 
niture manufacturers having stocked up fairly 
well for their season’s requirements, dealers are 
not receiving orders as frequently as earlier in 
the fall. Industries still lead in the consumption 
of hardwoods, the piano factories being among 
the most active buyers. Wholesalers’ supplies 
are rather scarce, shipments being made to pur- 
chasers as quickly as stock arrives from mil! 
points. No change in prices is reported. 


FIR, SPRUCE, CEDAR 
CHICAGO, Oct. 28.—While the demand for 
Douglas fir is ‘light and buying by the yard 
trade spotted, the market is in a trifle better 
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position than last week. Uppers have steadtet 
following the weakening tendency of the wde@die 
two weeks, and long joists have firmed up about 
50 cents. 

BOSTON, MASS., Oct. 26.—Heavy offerings of 
spot and transit fir are depressing prices and 
discouraging buyers from ordering for direct mill 
shipment to fill future requirements. A very 
fair volume of business is being booked for fir 
flooring. Quotations, rail shipment: No. 2 clear 
& better, vertical grain, $58@62; No. 3 clear, 
vertical grain, $46@47; No. 2 flat grain, $47@48. 


KANSAS CITY, MO., Oct. 27.—Fir demand has 
been somewhat slow in the last week and the 
market is sluggish. Most of the demand is for 
upper grades, with flooring a favorite with the 
majority of buyers. Prices on upper grades are 
being well held, but lower grades ave a little 
soft. 


INDIANAPOLIS, IND., Oct. 27.—A decline in 
Douglas fir sales is reported by jobbers here. 
Rural yard demand has fallen off sharply. In- 
quiries are not plentiful. City yards are buy- 
ing, but the volume is considerably below ex- 
pectations. Prices are rather weak, though no 
radical reductions are being made. 

OMAHA, NEB., Oct. 26.—Fir demand during 
the last week was a little smaller than that of 
the last few weeks. Yards have enough stock 
for present needs and are not placing orders 
for future shipment. Dimension is_ slightly 
weaker, but other grades are steady. 


CYPRESS 


NEW ORLEANS, LA., Oct. 26.—Orders again 
led production and shipments, according to the 
mill-group statistical report for the week, book- 
ings rating above the normal production. line, 
with production ranging below it. Local observ- 
ers note little change in market conditions for 
the week, and report prices unchanged and 
firm. 


CHICAGO, Oct. 28.—There is a fair movement 
of cypress in this territory, but orders specify 
immediate shipment, as the yard trade are keep- 
ing stocks low. Prices remain steady. 

KANSAS CITY, MO., Oct. 27.—With country 
demand affected by bad weather and bad roads, 
the volume of cypress orders has declined, most 
business being placed by city yards or indus- 
trial consumers. 


BUFFALO, N. Y., Oct. 26.—Cypress trade 
shows improvement, and a number of yards re- 
port a fair increase in sales. Prices hold steady. 


BOSTON, MASS., Oct. 26.—Cypress buying is 
light in New England territory. Yards and in- 
dustrial users are carrying moderate stocks but 
buyers show little interest in future commit- 
ments. Orders are mostly mixed for immediate 
shipment. Prices are rather widely spread, but 
this is accounted for by equal variations in the 
desirability of the stock offered. 


BALTIMORE, MD., Oct. 26.—Cypress mills are 
getting enough orders to keep on running nearly, 
if not quite, at capacity, though the plants are 
not rushed, and all requests for concessions in 
prices are being declined. Direct shipping con- 
tinues to be the policy of the producers. 

INDIANAPOLIS, IND., Oct. 27.—Cypress trade 
is slow. Most of the decline comes from rural 
yards, where weather conditions have been bad 
for four weeks. Some of these yards are buying 
in small quantities, but demand is not up to 
the level of a month ago. 


CINCINNATI, OHIO, Oct. 27.—Cypress is in 
good demand at steady prices. Inquiries indi- 
cate that the present business will keep up for 
a little while longer. 


HEMLOCK 


CHICAGO, Oct. 28.—There is a brisker move- 
ment of northern hemlock in this territory. 
Distributers expect yards to increase their 
stocks to avoid heavy movement during the 
winter. Prices are fluctuating between $3.50 and 
$4.50 off list. 


BOSTON, MASS., Oct. 26.—The trading in 
northern and eastern hemlock is dull and prices 
are barely steady. Boards are affected by the 
stiff competition of western and southern stock. 
Clipped, eastern lengths, are $32@33 and ran- 
dom are $30@31. Considerable western hemlock 











WHEN 


MONEY 


@ 


PERMANENCE : MEANS 


In 1896 John Smith had an appraisal made 
of his warehouse. In 1924, twenty- 


eight years later, the building burned 
down. The appraisal also burned. 4 The 


appraisal organization had their copy— 


plans, specifications, quantities of ma- 


terials, labor, etc.—in their vault. 


They 


gave him the present cost of the ware- 


house. He used it as a basis for settlement 


of his fire loss. He was glad the ap- 


praisal organization was still in business. 


(| Stability and permanence are as essen- 


tial in an appraisal organization as in an 


insurance company. 


THE AMERICAN APPRAISAL COMPANY 


A NATIONAL ORGANIZATION 
MILWAUKEE : 


VALUE IS A MEASURE OF COMPARATIVE DESIRABILITY 
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More Money 
for Your Lumber 


The keenness of the edge that the 
knives you use take and the way they 
hold this edge vitally affect the quality 
of work your machines do. This in turn 
affects the price you get for your lumber. 


Because Dowd Knives are made from 
steel scientifically compounded to take 
a keen edge and especially tempered to 
hold it, they insure you the finest ma- 
chine work and highest market prices 
for your lumber. 


Try them at our risk. 


R.J. Dowd Knife Works 


Makers of better cutting knives since 1847, 
iecloit,¥ ° Wis. 
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CUT TO EXACT sizes 














SOUTHERN 
CUT-TO-SiZE LUMBER 
SHEET STOCK AIR DRIED -KILN ORIED 
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has been received by water and some of this 
stock is being offered at low prices. 


NORTH TONAWANDA, N. Y., Oct. 27.—Baq 
weather in the last week has held up new build. 
ing and dealers have experienced a reduction jn 
sales. Consumption has not been up to that re. 
corded a year ago, but the difference has not 
been greater than 10 percent. Prices hold firm, 
Supplies are sufficient to meet requirements, 


WESTERN PINES 

CHICAGO, Oct. 28.—The western pine mills 
are attempting to bolster up the market by re. 
fusing concessions which were granted readily 
two weeks ago but some sales are being made 
at the old Jevel. Shop is in better demand and 
has advanced slightly in price, but yard items 
continue to move slowly, with some signs of 
weakness. 





BOSTON, MASS., Oct. 26.—There has been a 
fair demand for Pondosa pine during the past 
week at steady prices. Buyers are calling for 
quick delivery of Idaho white pine in moderate 
assortments. 

KANSAS CITY, MO., Oct. 27.—Most western 
pine orders are for immediate requirements and 
most of the business is going to the California 
mills. There is some buying of Inland Empire 
stock, a good deal of it in transit cars. Prices 
are easier on some items. 





OMAHA, NEB., Oct. 26.—Demand for western 
pines has fallen off with the decline in new 
building projects. Prices are generally firm and 
shipments are coming through promptly from 
the mills which seem to have plentiful supplies 


of most items. 
REDWOOD 


KANSAS CITY, MO., Oct. 27.—A number of 
changes in prices on moldings have been an- 
nounced by redwood mills, which show a dis- 
position to go after a larger share of that busi- 
ness. Demand for other items continues slow, 
most orders coming from retailers. 


BOSTON, MASS., Oct. 26.—Current demand 
for redwood is seasonal. Prices are steady. 
Buyers are calling for stock only for nearby re- 
quirements and quick delivery. Industrial de- 
mand is not up to expectations but there is a 
fair call for yard items. 


NORTH CAROLINA PINE 


BOSTON, MASS., Oct. 26.—Transit cars of 
roofers are being offered at slight concessions 
by some sellers. Demand is quiet. The call for 
shortledf flooring is a little slow but prices are 
steady. Improvement in the demand for rough 
edge is reported by several large firms. The 
band sawed stock, 4/4 under 12-inch, is selling 
up to $68. The circular sawed narrow edge is 
offered at $57. 


BUFFALO, N. Y., Oct. 26.—Most North Caro- 
lina pine items are steady, 6-inch roofers are 
now $30, an advance of 50 cents. Flooring con- 
tinues to bring firm prices and to be in fair 
demand for the season. Retailers are not carry- 
ing large stocks, but are only buying for im- 
mediate needs. 

BALTIMORE, MD., Oct. 26.—Demand for 
North Carolina pine trade shows improvement. 
Emphasis is put upon the fact that stock box- 
boards have been marked up about $1 a thousand 
feet in the last month and that some other items 
show increased strength. Stocks are not heavy. 


SOUTHERN PINE 


CHICAGO, Oct. 28.—Curtailed production 
brought about by the labor shortage and heavy 
rains has caused the southern pine market to 
firm up until quotations are about on a par with 
early September. There has been little improve- 
ment in demand in this territory, however. 
Transit cars are moving readily to the yard 
trade to replenish depleted holdings. 


ST. LOUIS, MO., Oct. 26.—There is a good de- 
mand for southern pine and prices tend to ad- 
vance. Sales exceed production which has fallen 
off considerably within the last few weeks, while 
heavy rains are retarding shipments. No. 1 di- 
mension continues most active, although the 
week witnessed a substantial improvement in 
demand and prices on No. 2 and No. 2 com- 
mon and better dimension. Shed items are 
strong, and prices are good on flooring, ceiling, 
siding, finish, etc., with the possible exception 
of 4-inch No. 2 common flooring. There is @ 
good demand for 6-inch No. 2 S2S&CM and 4 
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fair demand for 8-, 10- and 12-inch No. 2 boards 
and shiplap. The industrials seem to be buying 
crating stock. The demand has been good for 
1x4-inch No. 2 common S4S and also 4-inch 
No. 2 resawn stock. No. 3 boards and shiplap 
are still slow of sale. Transit lists are smaller. 

NEW ORLEANS, LA., Oct. 26.—Mill reports 
indicate moderate decline of orders, cut and 
shipments for the week, with shipments rating 
first, orders second, and production third. Local 
reports foreshadow further reduction of cut due 
to continued rainy weather. Prices are little 
changed but firmly held on nearly all items. 
Mill stocks are none too heavy, being more or 
less broken in assortment. 

KANSAS CITY, MO., Oct. 27.—Demand for 
southern pine has been a little slower the last 
week, but prices are a little steadier. City yards 
have held up their requirements very well, with 
upper grades in good demand, but country yards 
have not been following up inquiries. Small 
widths in No. 2 are selling cheap and with 8- 
inch rather scarce, mills are getting the same 
price for that as they get for 10-inch. There 
have been quite a number of transit cars of- 
fered recently. 





INDIANAPOLIS, IND., Oct. 27.—Demand for 
southern pine has been affected in this territory 
because of weather conditions. Dealers have 
been making small purchases to balance up 
stocks, but the general volume of buying has 
been far below what was expected. For four 
weeks now, this section has seen nothing but 
rain. This has halted the farm building and 
city construction programs. The upper grades 
of southern pine appear to be more fortunately 
situated than common. Prices are being fairly 
well maintained on uppers. 


CINCINNATI, OHIO, Oct. 27.—The southern 
pine market is improving. There is less lumber 
to offer due to conditions in the South, and this 
has led to considerable buying for future needs. 
Prospects are for good business well into Novem- 
ber. While prices have not advanced materially 
they are much firmer. 


BUFFALO, N. Y., Oct. 26.—The southern pine 
demand is not brisk, many retailers holding off, 
as rainy weather has checked building. Prices 
are steady, with little variation from a week 
or two ago. 

BOSTON, MASS., Oct. 26.—Southern pine 
trade has been spotty during the last week. 
Some distributors covering a wide territory say 
they have booked a fair volume of orders, while 
others report decreased business. Common 
grades of boards, plank and dimension seem 
weaker. Flooring and partition prices are 
steady. 








HOUSTON, TEX., Oct. 27.—The southern pine 
market was rather soft the last week. The only 
unusual happening of the week was the placing 
of an order with a local concern for 2,000,000 feet 
for Florida. The shipment will be made by 
barge out of Beaumont in a few days. Produc- 
tion is being held down by heavy rains through- 
out east Texas. Home building likewise is going 
slow on account of rains. Cool weather pre- 
vails and is expected to stimulate retail buying 
in rural sections. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Oct. 27.—Demand for 
red cedar shingles in the last week has been 
slow, although transit cars were sold quickly, 
as buyers require immediate fulfillment of or- 
ders. Quotations remain the same as in the 
last five weeks. 


KANSAS CITY, MO., Oct. 27.—Shingles have 
regained some of the strength lost two weeks 
ago and the general run of clears is held at 
$3.15 and stars at $2.75, with 5 cents more asked 
for mixed cars. A few cars have sold at 5 
cents less, but it is said no more are to be 
had. The demand for lath is only fair and prices 
have shown no change. Siding demand also is 
slow. 

BUFFALO, N. Y., Oct. 26.—Shingles have de- 
clined 5 to 10 cents during the last week. Brit- 
ish Columbia XXXXX are $5.91; Washingtons, 
$5.56; Washington extra clears, $4.91; stars, 
$4.26. Retailers hold off because of the lateness 
of the season. Building has dropped off. 


ST. LOUIS, MO., Oct. 26.—Shingle business is 
below normal for this time of year. Inquiries 
and orders are on a level with those of the last 
several weeks. Straight clears are most active. 
The market remains firm, extra clears being 











This New Humidity Controller 
Means a Real Saving 


To those manufacturers who have 
hesitated to install humidity con- 
trol equipment on their dry kilns 
because it meant the junking of sat- 
isfactory recording equipment the 
new 


Foxboro Non-recording 





Porous Sleeve Water Box for Humidity Controller 
— por: oma offers an exceptional opportunity at 
Psychrometers. a very low cost. 
More than a year of prac- It can be used with the Foxboro 


tical service. No troublee Recording Psychrometer—the same 
some automatic float valves; ps a 

requires less than 3 inches Water box serving both instruments. 
wall clearance; constant sup- 
ply of water assured; an A permanent record plus accurate 


—eee | of humidity results from 
ings. this ideal instrument combination. 

The New Controller has no rub- 
ber tubing. Wet and dry bulb scales are separate yet 
contained on the same dial. It is easy to read and easy 
to set. All parts are interchangeable. 


Let us tell you about the practical advantages of this 
new instrument. 


THE FOXBORO CO., INC. 
Neponset Ave., Foxboro, Mass., U. S. A. 


WESTERN OFFICES 
Los foarte, 443 S. San Pedro St. San Francisco, 461 Market St. 
Portland, Ore., 816 Lewis Bldg. 
Seattle, Wash., 1347 Dexter-Horton Bldg. 





New York Chicago Philadelphia Pittsburgh 
Boston Birmingham Tulsa Cleveland 


OXBOR 


REG. U.S. PAT. OFF. 


THE COMPASS OF INDUSTRY 
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February 19, 1925 
Angelina County Lumber Co. 
Keltys, Texas 
We are enclosing freight bill for S. P. 
86421. Contents of this car checked O. K. 
Grades fine. We are well pleased with this 
car of lumber. 
The Russell Lumber Company, Inc. 
Purdon, Texas 
By H. C. Russell, Sec. & Treas. 





We Know 
How to Satisfy 
Buyers— 














Photo of Angelina County Lumber Co. Stock. 


We are doing it every day. The above letter is 
representative of the satisfaction our stock gives. 
Contractors, carpenters and builders —the people 
who are your customers—appreciate good lumber. 
You will find our 


“Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


to their liking. And remember we make a specialty 
of shipping all regular items within 24 hours after 
receipt of order. We have a combined capacity of 
8,000,000 feet per month. Let us have your in- 
quiries. 


All Texas sales handled by Angelina County 
Lumber Co. - All sales outside of Texas han- 
dled separately by each company. J 














Angelina County Lumber Co. 


KELTYS, TEXAS 


Vernon Parish Lumber Co. 


KURTHWOOD, LA. 
*ANGELINA COUNTY STOCK IS NOW GRADE-MARKED 








If We Lumber; If You Lumber ; If They —— 


“That Good Ewing Stock”’ reduces kicks to a minimum. It is 


' faultlessly fabricated, reasonably, 
priced, and measured right. The following can be loaded instantly, wire us 
for prices: 


2 cars 4/4 C&B Quartered Red Gum lcar 8/4 FAS Plain Red Oak 

lcar 4/4 C&B Figured Red Gum, 35% FAS lcar 5/4 C&B Plain Red Oak, 50% FAS 

lcar 8/4 FAS Quartered Red Gum 2 cars 4/4 FAS Plain Sap Gum (Steamed) 

Y2 car 8/4 C&B Quartered Red Gum, 35% FAS 2 cars 4/4 No. 1 C&S Plain Sap Gum (Steamed) 
2 cars 4/4 No. 2 Common Plain Red Gum 2 cars 3/4 No. 1 C&S Plain Sap Gum (Steamed) 


5 cars 4/4 C&S Plain White Oak, 9” and wider 2 cars 5/8 No. 1 C&S Plain Sap Gum (Steamed) 
lcar 4/4 FAS Piain White Oak lcar 4/4 C&B Quartered Black Gum, 40% FAS 
Icar 5/8 C&B Plain White Oak, 50% FAS 2 cars 6/4 Log Run Elm 


Angelina Hardwood Co. 
EWING, TEXAS 
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$3.25, mill base, and $4.76, St. Louis; extra Stars, 
$2.75, mill base, and $4.09, St. Louis. 


BOSTON, MASS., Oct. 26.—White cedar 
shingle distributors think trade is picking up 
but no one calls current trade active. Prices 
look steady this week. Red cedar shingles are 
quiet but prices are firmly held. Lath trade jg 
slack in local territory and some recent sales 
have been made at moderate concessions. 


INDIANAPOLIS, IND., Oct. 27.—The last two 
weeks has seen a big decline in shingle demang 
and it is predicted that, unless the weather 
clears shortly and permits farm construction, 
the situation will not improve. There is a little 
buying by city yards, but the volume is small, 
Prices are weak. 

HOUSTON, TEX., Oct. 27.—Lath are strong at 
prices prevailing for the last two weeks. The 
shingle market is quieter, but prices are un- 
changed. 


NEW ORLEANS, LA., Oct. 26.—-Cypress shin- 
gles move fairly well, but not in as heavy volume 
as usual at this season. Cypress lath continue 
in strong call with mills finding ready market 
for all they care to move. No change of price 
is reported. Pine lath continue in good demand, 


MAHOGANY 


BOSTON, MASS., Oct. 26.—Production of ma- 
hogany continues on full time basis and orders 
are being booked in sufficient volume to keep 
stock from accumulating. Log stocks are ample 
for fall requirements, although there have been 
very few recent arrivals of either African or 
South American mahogany. Prices are steady, 


BOXBOARDS 


BOSTON, MASS., Oct. 26.—While the demand 
for box lumber is not active it is running ahead 
of last year. Stocks of dry boxboards on sticks 
are reported to be slowly shrinking. Producers 
say they will radically restrict their cut of logs 


this winter. 
CLAPBOARDS 


BOSTON, MASS., Oct. 26.—A fair volume of 
moderate sized clapboard orders is being booked 
at steady prices. There is a limited supply of 
Maine spruce clapboards, and the bulk of cur- 
rent trading is in western spruce and red cedar 
clapboards. 


Patents Recently Issued 


The following patents of interest to lumbermen re 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering. 

1,556,087. Machine for finishing flooring. Elmer OC. 
Dittmar, Williamsport, Pa., assignor to Crooks-Dittmar 
Co., same place, 

1,556,391. Sawmill dog. Dave Wymore, Gurdane, Ore. 

1,556,547. Motor operated hand saw. Alphonse T, 
Ricard, Detroit, Mich. 

1,557,090. Saw swage. Jerry Ricker, Enterprise, Ore. 

1,557,360. Crosscut-saw mechanism. Frederick J. 
Greene, Racine, Wis. 

1,557,494. Saw-filing device. John Glang, San Fran- 
cisco, Calif. 

1,557,973. Portable log-sawing machine. Horace H. 
Bowden, Prior, Mo. 

1,558,315. Saw frame. Erik Timander, Orsa, Sweden. 

1,558,328. Snw-setting apparatus. Dominick Ales- 
kus, Cloquet, Minn. 

SERA AEALAAEAAAASASAi 


TROUBLE AND LITIGATION 


LA CROSSE, WIS., Oct. 26.—The Mohr Lumber 
Co., of Tomahawk, Wis., has been adjudicated 
bankrupt in the district court of the United States 
for the western district of Wisconsin here. A 
meeting of the creditors will be held on Nov. 2 
at 10 a. m. at the court house in Wausau, Wis. 
The assets and liabilities have not been announced. 


TIMBER LAND SALES 


WHITESBURG, Ky., Oct. 19.—The Pope-Caywood 
Lumber Co. has purchased several hundred acres 
of hardwood timber lands and has made the an- 
nouncement that active developments will be 
started this fall. William Johnson & Son closed 
a deal on about 600 acres of timber lands in the 
Long’s Fork section of Pike County and will de- 
velop at once. Another important deal was that 
of J. D. Maggard and associates who have pur- 
chased 2,000 acres of hardwooa in the Poor Fork 
section of Letcher County, while Madden Bros. 
have purchased about 1,000 acres at Smiths Branch 
in Knott County. <A pending timber deal is re- 
ported: from upper Perry County where Lloyd 
Walker and associates are negotiating for the pur- 
chase of one of the largest undeveloped hard- 
wood timber tracts lying along Big Leatherwood 
consisting of something like 10,000 acres. If the 
deal goes through it is reported that a railroad 
line from the Louisville & Nashville main line at 
Cornettsville will be constructed into the timber. 
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FOREIGN 


Imports into Dutch West Indies 


WASHINGTON, D. C., Oct. 26.—Lumber imports 
into the six islands comprising the Dutch West 
Indies have increased over 280 percent in the last 
three years, and imports for the first six months 
of the present calendar year indicate that they 
will have increased approximately 500 percent dur- 
ing four years, says Vice Consul 8. L. Wilkinson, 
Curacao. Hardwood imports have increased ap- 
proximately 850 percent during three years. 

Except for comparatively small shipments of 
hardwood from Santo Domingo, Dutch Guiana and 
Venezuela, most of which is reéxported to EKu- 
ropean and other ports, the United States prac- 
tically controls the lumber market of the Dutch 
West Indies, and due to prohibitive freight rates 
from other lumber-producing countries, this market 
will, in all probability, continue as at present. 

The value of total lumber imports in United 
States currency follows: 1922, $41,821.20; 1923, 
$88,976.80 ; 1924, $117,652; 1925 (six months), 
$104,298.80. 

The lumber imports consist chiefly of southern 
pine and white (shelving) pine. Some spruce is 
used for building small boats, and is imported 
from Canada via Porto Rico. Southern pine is 
shipped principally from Mobile, and all white pine 
from New York. 

“Lumber in Curacao is very rarely or never 
stored in the open, as in the United States,” says 
Vice Consul Wilkinson. “It is loaded upon large 
lighters from the transporting vessels and towed 
to the very doors of the importer and stored in 
Jarge stone or concrete buildings along the water 
front. In the history of this island (Curacao) 
there has been no loss of lumber from fire, and 
only one fire of any description in the last fifty 
years. 
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Southern Pine Preferred in Haiti 


WASHINGTON, D. C., Oct. 26.—A_ report to 
the Department of Commerce from Consul Dunlap, 
Port Au Prince, Haiti, states that increases in 
the importation of lumber and cement indicate un- 
precedented private construction work. The lumber 
is mostly southern pine. 


Egyptian Lumber Trade Active 

WASHINGETON, D. C., Oct. 26.—Unusual market 
activity augurs extremely well for the Egyptian 
lumber trade during the remainder of this year, 
according to Trade Commissioner Richard A. May, 
Alexandria. With the building of dwellings and 
miscellaneous construction of all types throughout 
the country continuing in unusual activity, Egypt 
in August saw active trading in lumber. From 
the primary markets in Alexandria 3,726 cars of 
lumber were shipped to Cairo and other interior 
points despite rather frequent car shortage. This 
movement compares favorably with July shipments 
of 3,880 cars, the high record for the last year, 
and the less than 1,900 cars shipped into the in- 
terior in August of last year. Similarly, spot busi- 
nes in both Alexandria and Port Said was brisk. 

With prices firm and strengthening, American 
pitch pine went rapidly into consumption through- 
out August. Large parcels were received from the 
United States without any depressing effect result- 
ing among the merchants. In the same way the 
demand for American red gum and white oak con- 
tinued active, with steady consumption and firm 
prices. Several small lots arrived at Alexandria 
during August and were well received. 


(SERB AAAaa: 


New Brunswick Export Trade Brighter 


WASHINGTON, D. C., Oct. 26.—Consul F. C. John- 
son, Fredericton, N. B., reports to the Department 
of Commerce that new markets for New Brunswick 
lath are opening in Florida and shipments are 
being made direct to Jacksonville, Miami and 
Tampa. For example, one lath shipment to Jack- 
sonville was a cargo of 16,000,000. As a conse- 
quence there has been a marked increase in the 
exportation and price of lath. Also it is stated 
that although New York is well supplied with lath 
there is a considerable demand in Philadelphia, 
Saltimore and Pittsburgh. In view of the im- 
proved situation, many companies in New Bruns- 
wick have decided to continue operations, although 
earlier in the season the outlook was so poor they 
had determined not to manufacture lath during the 
coming winter. . 

Mr. Johnson also reports that the outlook for 
exportation of lumber to the United States from 
the Fredericton district is brighter. While Pacific 
coast spruce is still a factor of great importance 
as a competitor for the markets of Boston, New 
York and the New England States, the demand for 
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Partial view of Fir Door 
plant and battery of Moore 
Moist Air Dry Kilns, 
Peterman Manufacturing 
Co., Tacoma, Wash 


Moore 


MOIST AIR 
Dry Kilns 
In Tacoma 





Drying Fir Lumber for Doors 


Since 1888 the Peterman Manu- 
facturing Co. have been manufactur- 
ing a fine line of Fir doors and veneer 
panels. They have always been very 
exacting in the seasoning of their Fir 
lumber so that their finished products 
would give the greatest satisfaction 
to customers. 


Moore Moist Air Dry Kilns have 
satisfied this company in every way 
because the Moore principle of dry- 
ing is scientific, exacting, economical 
and dependable. 


Write for catalog and booklet 
“Drying Lumber to a Definite Mois- 
ture Content.” 


“BUY A MOORE AND GET THE BEST” 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. * 2 Fully Equipped Pants. ~ North Portland, Ore. 
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swampy logging roads. 


WRiTE FOR 
CATALOG 
TODAY 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 


This Trailer Handles 15 -Ton Loads - 


It is especially designed for use with Tractors in muddy, sandy, or 
The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 








New Brunswick spruce is on the increase and the 
prices are more stable and higher. 

Again, there seems to be a prospect that there 
will be an increase in the export of hardwood. 
One mill, which had an estimated cut of 5,000,000 
feet, has exported about half the product of the 
mill to Great Britain for use as flooring, and the 
remainder will be exported to the United States 
in the near future. Other mills are doing fairly 
well in the sale of their flooring in foreign mar- 
kets, although the results have fallen short of ex- 


pectations. 
(‘@@aaaaaaaans 


Remove Duty on Building Materials 


WASHINGTON, D. C., Oct. 26.—A recent issue of 
La Gaceta, of Honduras, contained a presidential 
decree declaring free for a year from all customs 
duties, fiscal taxes, and surtaxes, certain specified 
materials, inchiding timber for the erection of 
buildings, which shall be imported into the De- 
partment of Atlantida. The object of this re- 
mission of duties is to aid in the reconstruction 
of the port of La Ceiba and other cities in the 
Department of Atlantida. 

Commercial Attaché MacKenzie, 


Lima, reports 


that a Peruvian law of Aug. 5 permits the duty- 
free entry of machinery and material intended for 
the reconstruction of urban or rural properties 
when imported by those who have sustained dam- 
ages from floods in various parts of the country, 
provided satisfactory proof is furnished that they 
ure to be used for this purpose. The authoriza- 
tion expires Dec. 31, this year. 


Western Pine Prospects in Ireland 


WASHINGTON, D. C., Oct. 27.—Russell M. Brooks, 
vice consul at Belfast, reports that industrial in- 
activity has resulted in the cessation of practically 
all construction work in northern Ireland. What 
is more unfortunate is that indications point to a 
prolonged period of uncertainty and manufacturing 
depression. 

“Although there have been no sales of western 
pine reported during August,” states Mr. Brooks, 
“several prominent architects, in conjunction with 
timber importers, are endeavoring to obtain the 
substitution of this wood for pitch pine. It is 
said, as the result of experiments, that Pacific 
coast lumber is fully as suitable as Gulf States 
timber. The real reason for this movement is un 
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” The George Hixon Memorial Hospital is supervised 
“ by a competent physician and surgeon and trained 
Any illness or accident to an employee or to 
any member of his family is given immediate atten- 
One of the reflections of this precaution is 
the quality of ‘“Nearwhite” lumber. 


THE SUMTER LUMBER CoO. 


ELECTRIC MILLS, MISSISSIPPI 





Finish 
Ceiling 
Siding 
Flooring 
Mouldings 
Dimension 
Lath 
Boards 


Shop 


and 
Factory 
Lumber 





E. E. HALL, Sales Manager 

















Birch 
Maple 
Beech 


Don’t delay. 


White Pine 
Hemlock 











Buy Your Early Winter 
Hardwood Needs Now 


Early winter normally sees a declining supply of 
Dry Northern Hardwoods. This year will be no ex- 
Therefore, we say, buy your early winter 
needs now while assortments are still fairly good. 


Basswood soutien. 
Elm 

You'll find our values right. 
Norway 


Buy your needs now. 


Stack Lumber Co. 


MANISTIQUE, MICH. 























doubtedly the desire to obtain building materials 
cheaper than pitch pine but of better quality than 
the northern European pine and spruce so exten- 
sively used throughout northern Ireland. It is 
said that western pine in timber and logs can be 
purchased locally for about £26, while pitch pine 
costs considerably more. 

“Recent substitutions of European pine and 
spruce for American pine for use in houses being 
erected under a municipal scheme led to much 
discussion in the press. The result has been to 
focus attention on the superiority of American 
timber, especially western pine, which can be im 
ported for £4 per standard (1,980 feet) more 
than northern European softwoods. Reaction of 
the public has been so great that it is believed 
that larger importations of western pine and pitch 
pine will result.’ 


Australia Imports New Zealand Pine 


WASHINGTON, D. C., Oct. 26.—Considerable 
white pine is found in New Zealand on lands be- 
ing opened up for agricultural development, and 
unless export is allowed much of this timber would 
be destroyed when the land is cleared, according 
to a report from Consul W. L. Lowrie, Wellington. 
While the local market has first claim on such 


material, during the last fiscal year 35,000,000 feet 
of white pine, valued at $378,000, was sent to 
Australia. New Zealand has large quantities of 
beech, which is finding an increased market in 
Australia. 


(SE EEE aaAaaAe 


Lumber Outlook in European Centers 


WASHINGTON, D. C., Oct. 27.—Commercial At- 
taché Jones advised the Department of Commerce 
Oct. 10 that the French lumber market was 
healthier, with prices stiffening, although further 
france depreciation was said to be an obstacle to 
the sale of American products and the future was 
described as uncertain. Lumber dealers were in 
a better position than a month before. Hardwood 
prices were considerably stronger, with pitch pine 
slightly higher. An important factor has been 
the stiffening in northern Europe due to the agree- 
ment between Swedish and Finnish shippers to 
maintain prices and prevent dumping. The volume 
of imports is falling off due to higher prices. 

Commercial Attaché Allport reports from Brussels 
under date of Oct. 16 that imports of American 
oak into Belgium were higher for September and 
early October. Arrivals of northern European 





softwoods were quite heavy, though sales had been 
generally small up to Oct. 16. 

Commercial Attaché Mayer, Riga, cables that 
the Latvian timber market at the middle of Octo- 
ber continued weak, the forest auctions not having 
proved a success and prices remaining weak. 

Commercial Attaché Klath cables from Stock- 
holm that Swedish lumber sales for 1925 up to 
Oct. 15 totaled about 1,730,000,000 board feet and 
the prospect for the year’s total is nearly 2,000,- 
000,000 board feet, but that low prices have re- 
sulted in losses in the “operations of many com- 
panies. The Swedish-Finnish minimum price agree- 
ment is reported to have had a good effect. 


MANUFACTURER and DEALER 


Electrotype Trimmer Saw Folder 


The Simonds Saw & Steel Co., of Fitchburg, 
Mass., has recently issued a four-page folder con- 
taining information about the Simonds electro- 
type trimmer saws and giving specifications for 
saws used on the various standard makes of ma- 
chines. Simonds electrotype saws are made in 
sizes from five to ten inches in diameter and of 
correct dimensions to fit the particular trimmer 
machines. The teeth of these saws are set and 
filed or swaged, or the saws are concave ground 
for clearance. The teeth are made one-quarter to 
half-inch space and pitched to the center. Formed 
teeth are also used. These saws are made of ex- 
cellent steel, properly hardened and tempered to 
cut the electrotype metal and the wood mount at 
the same time. 














New Location for Southern Office 


The Foxboro Co. (Ine.), of Foxboro, Mass., 
manufacturer of indicating, recording and control- 
ling instruments, announces the transfer of its 
southern office to 426 Atlanta Trust Building, At- 
lanta, Ga. This office, which was previously lo- 
eated in Birmingham, Ala., will be in charge of 
A. W. Taber, who has for several years been con- 
nected with the Boston office of the Foxboro Co. 
as a sales engineer. 


Log and Lumber Marking Devices 


Log and lumber branding hammers for marking 
the ends of logs, log numbering wheels for marking 
logs, lumber etec., and stencils for numbering or 
lettering a company’s name or brand on lumber, 
are devices used extensively wherever logging and 
lumber manufacturing operations are carried on. 
One of the best known manufacturers of such de- 
vices is W. J. Cooley & Co., of Memphis, Tenn., 
whose experience in this line extends over a period 
of sixty, years. In a 16-page booklet entitled 
“Brass Money and Lumbermen’s Marking Sup- 
plies,” issued exclusively for the lumber trade, the 
Cooley concern illustrates and describes a few of 
its products, which in addition to those already 
named include metal trade checks, metal signs, 
badges, license plates, seals, rubber stamps ete. 

In referring to the advantages to be derived 
from the use of metal trade checks, the booklet 
states: ‘They are designed to correct the evils 
of the credit system. The merchant giving credit, 
instead of charging up each item, entering in 
books, making statements etc., gives his customer 
a certain amount of checks good in trade only, 
and charges this one item. The customer then in 
making purchases pays for what he gets in checks, 
the same as if dealing on a cash basis, thereby 
saving all annoyances of disputed accounts, losses 
by forgetting to make charges, time and labor 
consumed in bookkeeping and making out bills. 
The merchant receiving produce from his customer, 
instead of giving credit bills, entering in books 
etc., can pay his customer in checks, thus closing 
the transaction on a cash basis; the customer 
then, in making future purchases, pays for his 
goods with checks.” 

The Cooley branding hammers for marking the 
ends of logs are made either single or double end, 
the latter being constructed with a die at either 
end, so that the same design can be stamped into 
side wood with sharp face, while the blunt face 
will be found better adapted to use on end wood. 
In the brass or copper drop letter stencils em- 
ployed to letter or number carload lots of lumber, 
the drop letters and figures are easily and quickly 
changed, and once in place will not slide out. 
These stencils can be made with one or more slots 
so that numbering or lettering can all be done at 
one operation, thus permitting the user to work 
quickly and with least exertion. Special stamps 


for marking hardwood flooring are also made by 
the Cooley company, which for years has been sup- 
plying the largest flooring manufacturers in the 
country with special heavy rubber stamps, inks 
and pads made for this particular purpose. 
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